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Selling More Lumber By 


Can the lumber retailer successfully engage in the building 
and selling of complete homes, and thereby develop a non- 
competitive outlet for his materials, while at the same time 
realizing an additional profit from the sale of the houses? 

Can homes thus built 
be sold on easy monthly 
payments, without in- 
curring too great a risk; 
and if so, how are they 
to be financed ? 

These are questions 
that many lumbermen 
are pondering in these 
days when the logic of 
selling the complete 
home, rather than the 
materials of which it is 
made, is coming to be seen with increasing clearness. 

And the increasing vogue of the instalment or extended 
payment system of selling in numerous fields of retail mer- 
chandising naturally causes the dealer in 
homes, or in home building materials, to 
consider how he may get his legitimate 
share of the wage earner’s income before 
he has signed it away, under the urge of 
high-pressure advertising and salesman- 
ship, for non-essentials that ordinarily 
should not even be considered until he has 
acquired ownership of a home. With the 
same unanimity with which they condemn 
promiscuous buying on the instalment sys- 
tem, economists commend the purchasing 
of a home on periodical payments within 
the earning capacity of the purchaser as a sound proposition, 
because it is a capital investment, for something of permanent 
value, and not mere spending for non-essentials that rapidly 
depreciate in value. 

In view of the impor- 
tance of these questions, 
the experience of a re- 
tail lumber concern 
which during the last 
three years has built and 
sold, on the monthly 
payment plan, 
hundred houses, is of 
very special interest. 
While these building op- 
erations were carried on 
in a large city, there 
seems to be no reason 
why such a proposition should not prove equally successful in 
cities of considerably less size, as the principles involved are 
the same. In fact, practically the same thing has been done 
with notable success in much smaller cities than Louisville, 
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Selling Complete Homes 


Ky., which is the scene of the operations of the Will B. Miller 
Co. on which this story is based. 

The company named, which is engaged in the general re- 
tailing of lumber, sash, door, millwork and other building ma- 
terials, as well as in 
building homes for sale, 
has been extensively en- 
gaged in the building 
and marketing of com- 
plete homes, all ready 
for the buyer to turn 
the key and take posses- 
sion, for a period of sev- 
eral years. In other 
words, its experience has 
been sufficiently long 
and varied to afford a 
sound basis for estimating the possibilities of that field of 
endeavor in connection with a retail lumber business. Of 
course, there is a variation in conditions in different localities, 
as well as in the capabilities for that special 
class of business, and therefore the suecess- 
ful experience of this firm does not neces- 
sarily mean that similar success would fol- 
low the efforts of every firm that might de- 
cide to enter this field. 

Nevertheless, it is of great interest as in- 
dicating what has been done, and what, un- 
der favorable circumstances and with due 
regard to local conditions, may be done. 
During its last fiscal year, which ended 
July 31, 1925, the Will B. Miller Co. built 
and sold, on the monthly payment plan, 
175 houses of the types illustr: ited on this page. The prices 
for these homes jasaed from $4,650 to $4,850 for those of 
four rooms; $5,650 for those of five rooms, and $6,500 for the 
English type of house. 
The fiseal year of 1924- 
1925 rolled up an in- 
erease of about $75,000 
in that department of 
the company’s business, 
as compared with the 
preceding year, which in 
the face of somewhat of 
a slump experienced in 
that section of the coun- 
try during a part of the 
time, was felt by the 
company to be a very 
satisfactory volume, es- 
pecially as not a single house was turned back to the company 
during that time. These houses are all of frame construction, 
on conerete block foundations, and have composition roofs. 
The interior of each particular group of | (Turn to page 39) 
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Write for Prices 
on These Items: 


2 cars Extra *A* White 
Cedar Shingles 

2 cars Standard White 
Cedar Shingles (can 
include some Sound 
Butts at  s2parate 
price) 

2 cars 4/4 No. 2 Hem- 
lock Lath 

2 cars 5/4 FAS Soft 
Elm (small percent- 
age Selects) 

3 cars 6/4 No. 1 Com. 
& Bet. Soft Elm 

5 cars 4/4 No. 2 Com. 
& Bet. Soft Elm 
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Quality You Can Rely On 


In the years we have been in business we have 
fully demonstrated our dependability. Wisconsin has 
long been known for the fine quality of her hard- 
woods. And we want to say that she has never 
produced finer lumber than we are producing right 
today. Put us to the test on our 


NORTHERN HARDWOODS 
HEMLOCK and PINE 


W. Fish Lumber Company 


Main Office: ELCHO, WISCONSIN 











75,000,000 Ft. Modern Dry Kilns at Elcho, Wis. Custom kiln-drying done. 
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GRAND RAPIDS, MICHIGAN 


Made like 


fine furniture 


Values That Will 


Meet Your Demands 


Buyers who demand the ut- 
most in lumber values will 
find it well worth their while 
to investigate the following 
items: 





2 cars 4/4 No. | common Ash. 

2 cars 4/4 Select & Btr. Basswood. 

4 cars 4/4 No. | common Basswood. 

4 cars 4/4 No. 2 common Basswood. 

| car 5/4 No. t and better Basswood. 

| car 5/4 No. | & No. 2 com. Basswood. 
2 cars 4/4 Select and better Birch. 

5 cars 4/4 No. | common Birch. 





r i Z ' a | car 6/4 Select and better Birch. 
Grand Ra ids i y ae | car 6/4 No. | and No. 2 com. Birch. 
4 | car 8/4 Select and better Birch. 
j ey j 15 cars 4/4 No. I, No. 2 and 3A common 
4 j Hard Maple. 
Crd tsmen ay i | car 5/4 No. 1 and better Hard Maple. 
Bey j j 3 cars 8/4 No. | and better Hard Maple. 
; ‘ : ; . 4 AE IEE: j 5 cars 8/4 No. | and No. 2 common Hard 
“Everlasting” Hardwood Flooring is as scientifically i Maple. 
kiln-dried as the wood used in the best furniture. i ge ay, | car 4/4 Straight grain Hard Maple. 
‘ ° i | car 5/4 Straight grain Hard Maple. 
Woodworkers trained to thoroughness operate machines iy a 
gauged to split hair accuracy, assuring exact, unvarying iy ay ‘ complete stock of No. 1, No. 2 and 
uniformity—perfect matching, side and end. | “ie garcons a 
i iy et us auote you, please, 
NICHOLS & COX LUMBER CO. a 
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HARDWOOD FLOORING 
OAK -MAPLE - BEECH - BIRCH 
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Prompt Action Needed on Capital Stock Tax Repeal 





| XPERIENCE IN MAKING returns for the Federal capital Not only so, but the method of arriving at values and the neces- 
stock tax is bringing out its vexatious and harassing features sity of adopting new values each year, involves a vast amount of 
in a way that could not have been foreseen by either legislator clerical labor that must be duplicated in large part at each levy. 
or taxpayer. The text of the law terms the capital stock tax an This in itself adds to the tax burden by increasing the corpora- 
excise for the privilege of carrying on business, and it is ostensibly _tion’s cost of making its return and by multiplying the number of 
levied on the capital stock of corporations. When, however, at- government job holders employed by the capital stock section of 
tempt is made to arrive at the value of capital stock account is taken the internal revenue bureau. 

| of assets, surplus and goodwill; so that the tax really is levied Tax revision and tax reduction are advocated and have been deter- 
directly upon the property of corporations. It is not in the nature mined upon by both major parties, and the ways and means com- 
of an income tax, it is not measured by the ability of the corpora- mittee of the House of Representatives already is holding hearings 
tion to pay; indeed there is no permanent basis of taxation fixed on proposed legislation. Appearing before the committee, Secre- 
as in the case of the income tax. tary Mellon, in response to a question, said he had no objection to 
It will readily be seen that where the amount of the levy is deter- the repeal of the capital stock tax section of the revenue law, if 
mined by estimates of values that shift from year to year or even the amount collected in that way was recouped in some other way, 

| from month to month the way is opened wide for differences of | presumably through the income tax levy on corporations. 
opinion and endless controversy, as well as for oppressive taxation. Lumbermen for some time have been urging the repeal of this 
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tax, and the sentiment among business men generally is in favor 
of its repeal. At its meeting last week the West Coast Lumber- 
men’s Association adopted strong resolutions urging its repeal. It 
is reported that Wilson Compton, secretary-manager of the Na- 
tional Lumber Manufacturers’ Association, will urge its repeal be- 
fore the ways and means committee. Frank G. Wisner, president 
of the national association, has been tireless in bringing the urgency 
of its repeal to the attention of lumbermen and legislators. As the 
committee already is holding hearings it is of the utmost impor- 
tance that lumbermen and other business men at once make known 
to their congressmen and senators their objections to the tax and 
the necessity of its repeal. 





One Dark Place in Transportation 
URING THE LAST TWO or three years the carriers of the 
D United States have made a record in efficient transportation 
that has won the ungrudging admiration and praise of the 
shipping public. In view of this fact it is somewhat disturbing to 
note the situation that has prevailed in the Southeast for some 
weeks. Embargoes against Florida have tied up everything except 
perishables, but lumber appears to have suffered more than almost 
any other commodity, and thus far without any signs of substantial 
relief. 

It was thought that the regional shipping boards or committees, 
consisting of representatives of the carriers and the shippers, would 
offer a medium for the sort of codperation that makes such a situa- 
tion as that in Florida impossible. While it is much easier to 
criticize or complain than it is to propose or provide a remedy, it 
must be admitted that good railroad management should have fore- 
seen the possibility of the congestion that has taken place. The 
boom in Florida has been under way for several years, growing in 
both volume and intensity from month to month; and it was to be 
expected that, if the winter volume of passenger traffic persisted 
through the summer, the increase in population and its consequent 
demands for food and shelter would be reflected ultimately and at 
no remote day in expansion of freight movement. 

No detailed elaboration is needed to show that the Florida em- 
bargo affects a much greater area and a vastly greater population 
than are comprised within the borders of that State. It stifles 
commerce and industry in all the adjoining States and has even 
farther reaching consequences. Lumbermen and others are becom- 
ing impatient, and justly” so, at the seeming impotence of the rail- 
road management to give relief, and threats are made to demand 
that the Interstate Commerce Commission avail itself of some of 
the most drastic provisions of the interstate commerce act. While 
the public interest is paramount and there should be no hesitancy 
in taking that way out, it is to be hoped that the carriers will see 
the necessity of doing all in their power, and that quickly, to relieve 
the situation in order to justify the faith of the public in private 
operation of railroads. 


Frame Buildings Withstand Earthquake 


ISASTERS LIKE THE EARTHQUAKE in the West and the 
tornado in southern Illinois raise questions about construc- 
tion that must have a vital interest to home buiiders in both 

quake and tornado zones. Investigations have been made of the 
destruction wrought in both places, and the facts disclosed have 
shown that frame buildings properly constructed withstand both 
wind and temblor as well or better than any other form of construc- 
tion. The investigations show also that inexcusable ignorance, or 
worse, often produces flimsy construction that is almost criminal 
in its implications. 

On page 49 of this paper Dudley F. Holtman, construction engi- 
neer of the National Lumber Manufacturers’ Association, in com- 
menting on the record made by frame construction at Santa Barbara 
quotes a statement of Winsor Soule, an architect of that city, to 
the effect that “frame buildings of every variety from residences 
to warehouses and apartments suffered little or no damage from 
the quake.” It was clear that the frame buildings owed their im- 
munity to the form of construction and not to the fact that they 
were subjected to less severe shocks; for their chimneys toppled 
and the plaster fell from their walls. 

Observers at Santa Barbara and in southern Illinois noted that 
the destruction of frame buildings as well as of others was in large 
part due to neglect of proper principles of construction. Experience 
appears to justify the belief that a form of frame construction can 
be devised that will come through all ordinary seismic disturbances 
unscathed, and that a frame home properly braced and tied together 
is much safer for its occupants than many much more pretentious 
“fireproof” buildings. But in justice it should be said that the same 
laxity in construction was observed in the use of brick and concrete 
as in the use of wood. 





Good frame construction involves not only sturdiness but a sen- 
sible consideration of the purpose of the building. In the past many 
houses have been built in the regions of severe winters without any 
attempt at insulation. That sort of building never was economical 
from the viewpoint of either comfort or health, not to say of fuel, 
But now, with fuel cost many times what it formerly was, and with 
a hundred comforts and conveniences formerly unknown, an unin- 
sulated house is an anachronism. It is not only practicable to make 
a frame house sturdy and strong to resist quake and tornado, but 
to make it warm in winter and cool in summer by insulation. Wood 
itself is a good insulator, and when supplemented by the excellent 
insulators that are readily available, it makes a dwelling that leaves 
little to be desired in beauty, economy and comfort at all seasons, 





Printers’ Ink Will Sell West Coast Lumber 


NTIL RECENT YEARS lumber was bought, not sold; and it 
entered the market on its merits as the most available and 
most adaptable of construction materials. It is probable that 

if there were only one kind of wood and it had no substitute com- 
petitors it might still be bought instead of being sold. But one 
kind of wood competes with others, the product of one mill com- 
petes with the products of others, and all kinds of wood have some 
pretty strenuous rivals among the substitutes. These are some of 
the reasons why, if lumber is to be marketed at a profit, it must 
be sold. The prospective user must be led to want lumber, to pre- 
fer it to something else. Nothing short of advertising can produce 
buyer demand. The salesman can persuade the user to buy, but 
only advertising can induce him to prefer wood or a particular 
kind of wood. 


The selling power of advertising is well known to many lum- 
bermen. They succumb to it every day, as do all buyers. Most of 
us as independent American citizens think we make up our minds 
and reach wise decisions about what we shall eat, wear and use; 
but we don’t—the ad writers do that little job for us. This does 
not mean that we are hoodwinked, swindled or hypnotized; it means 
that we are informed by the persons best able to inform us about 
food, clothing and other commodities that we buy for everyday use. 


Nowadays the average American uses a hundred various articles 
to the half-dozen or so that his great-great-grandfather used. Ad- 
vertising makes him want a thousand things that his grandfather 
never heard of, and he lives in a fashion that millionaires of earlier 
times, if they existed at all, could not have lived if they wanted 
to do so. Advertising has stimulated the multiplication of prod- 
ucts, comforts and conveniences by making folks want them. 


Lumber is not so popular as it was before there were so many 
rivals for its place in the public esteem. Without in the least un- 
dervaluing these rivals it may be said that every one of them that 
has encroached upon lumber’s former preserves has done so by 
means of advertising. Without it they would have remained un- 
known and without it they would soon become unknown. Whatever 
anybody may think about advertising as a sales force, he must be 
strangely indifferent to facts of everyday occurrence, to be unaware 
of the dominating influence of advertising in modern merchandis- 
ing. The merchant who will not admit the necessity of advertising 
to expand his business ultimately will be impelled to use it to keep 
what he has. 


Lumber needs advertising as few commodities of equal impor- 
tance need it. The lumber industry as a whole has long suffered 
from lack of the energizing power of favorable publicity. Indi- 
vidual lumbermen have used advertising to their permanent profit; 
and, once having proved its merits, they have never been known 
to abandon its use. Advertising sometimes has been discredited by 
those who expected something of it that its most enthusiastic advo- 
cates do not claim for it. When J. D. Tennant, of the Long-Bell 
Lumber Co., presented a three-year program of advertising for 
the members of the West Coast Lumbermen’s Association, he rec- 
ognized a fundamental principle in advertising: It must be car- 
ried on long enough and extensively enough to acquire a cumulative 
value. It takes time to do anything that is really worth doing, and 
folks that have been using other woods or other commodities do not 
change all their convictions and habits over night. 

Another fundamental principle was enunciated by George Osgood, 
of the Wheeler, Osgood Co., when he said that his company’s judi- 
cious use of advertising had reduced overhead, even when the cost 
of the advertising was included. That means, what every expe- 
rienced advertiser has long known, that advertising is not an ex- 
pense, but an investment. It is not a sop to the press, but it 1s 


wisely using the greatest sales power known to modern merchan- 
dising. 

Advertising is not the whole of a selling campaign; it is only @ 
part of it, though an indispensable part. It does not take the place 
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of efficiency in manufacturing, of honorable dealing or of good 
salesmanship; but it supplements all these and gives values to 
them that, without publicity, they never could have. 
will do for lumber what it has done for cement and for prepared 
roofing; it will do for fir and other western woods what it has 
done for southern pine; it will do for the lumber industry what in- 
telligent advertising has already done for many other industries; 


Advertising 


it will give stability and evenness to demand and prices that the 
lumber industry never has known. 
vicissitudes of the lumber business, but it will make it less of a 
gambling venture than it has been at too many times in the past. 
The members of the West Coast Lumbermen’s Association are to 
be congratulated and commended as a group for enlisting the aid 
‘of the greatest of business energizers—advertising. 


It will not eliminate all the 











Increase in Lumber Movement 
[Special telegram to AMERICAN LUMBERMAN] 
WASHINGTON, D. C., Oct. 22.—Reports re- 

ceived by the National Lumber Manufacturers’ 
Association today from 348 of the larger soft- 
wood mills of the country for the week ended 
Oct. 17, in comparison with reports from 347 
mills the week before, showed satisfactory in- 
creases in production, shipments and new busi- 
ness. Increases in all three factors were also 
notel when compared with reports for the 
same period a year ago. 

The unfilled orders of 237 southern pine and 
west Coast mills at the end of last week 
amounted to 574,473,131 feet, as against 575,- 
266,286 feet for 238 mills the previous week. 
The 134 identical southern pine mills in the 
group showed unfilled orders of 264,583,168 
feet last week, as against 259,776,000 feet for 
the week before. For the 103 west Coast mills, 
the unfilled orders were 309,889,963 feet, as 
against 315,490,286 feet for 104 mills a week 
earlier. 

Altogether the 348 comparable reporting mills 
had shipments 100 percent and orders 98 per- 
cent of actual production. For the southern 
pine mills these percentages were respectively 
116 and 123; and for the west Coast mills, 100 
and 95. Of the reporting mills, the 342 with 
an established normal production for the week 
of 212,073,998 feet, gave actual production 107 
percent, shipments 106 percent, and orders 106 
percent thereof. 

The figures for last week, the week before 
and the same week of 1924 follow: Produe- 
tion—233,724,342 feet, against 232,057,928 feet 
the week before, and 225,604,156 feet last year. 
Shipments—232,575,623 feet, against 225,465,- 
207 feet the week before, and 230,337,021 feet 
last year. Orders—228,149,136 feet, against 
218,693,163 feet the week before, and 218,860,- 
827 feet last year. 

A comparison of the reported lumber move- 
ment for the first forty-two weeks of this year 
with the same period of 1924 follows: Pro- 
duetion—10,195,060,055 feet, against 9,667,046,- 
678 feet; 1925 increase, 528,013,377 feet. Ship- 
ments—10,094,253,445 feet, against 9,611,141,- 
108 feet; increase, 483,112,337 feet. Orders— 
9,909,184,325 feet, against 9,300,596,936 feet; 
increase 608,587,389 feet. 

The mills of the California White & Sugar 
Pine Manufacturers’ Association make weekly 
reports but for a considerable period they have 
not been comparable in respect to orders with 
those of other mills. Consequently, the former 
are not represented in any of the foregoing 
figures. Seven of these mills reported a cut 
of 7,565,000 feet; shipments, 7,140,000 feet; 
and orders, 5,260,000 feet. The reported eut 
represents 17 percent of the total of the Cali- 
fornia pine region. 

The West Coast Lumbermen’s Association 
Wires that new business for the 103 mills re- 
porting for the week ended Oct. 17 was 5 per- 
cent below production, and shipments were 6 
percent above new business. Of all new busi- 
hess taken during the week, 45 percent was 
for future water delivery, amounting to 43,- 
981,379 feet, of which 24,667,864 feet was for 
domestic cargo delivery, and 18,913,515 feet 
export. New business by rail amounted to 
1551 cars (approximately 46,530,000 feet). 
Forty-four percent of the week’s shipments 
moved by water, amounting to 44,296,246 feet, 
of which 32,544,389 feet moved coastwise and 
Intercoastal, and 11,751,857 feet export. Rail 
shipments totaled 1,714 cars (approximately 





51,420,000 feet), and loeal deliveries, 5,736,975 


feet. Unshipped domestic cargo orders total 
109,669,404 feet; foreign, 101,850,559 feet, and 
rail trade, 3,279 cars. 

Fir logging and lumbering continue very 
active, with no indication of any immediate 
lessening of production. There are several 
hundred more men employed in fir logging 
camps than there were one month ago, and, 
except at strike affected plants at Aberdeen, 
Washington sawmills are employing as many 
men as at any time this year. Thirteen hun- 
dred men are still on strike at four Aberdeen 
(Wash.) sawmills, which have been closed for 
over two weeks. 

The Western Pine Manufacturers’ Associa- 
tion, with two fewer mills reporting, indicated 
production about the same, with slight de- 
creases in shipments and new business as com- 
pared with reports for the week before. 


The California Redwood Association re- 
ported a nominal increase in production, while 
shipments and new business were somewhat 
below those reported the week earlier. 


The Northern Hemlock & Hardwood Manu- 
facturers’ Association (in its softwood pro- 
duction) reports some decrease in production 
and shipments, while new business was con- 
siderably below that reported for the previous 
week. 

The Northern Pine Manufacturers’ Associa- 
tion showed decided increases in production 
and shipments, with a marked decrease in new 
business. 

The hardwood mills of the Northern Hem- 
lock & Hardwood Manufacturers’ Association, 
of Oshkosh, Wis., reported production as 612,- 
000 feet; shipments, 3,097,000 feet, and orders 
1,717,000 feet. 

The Hardwood Manufacturers’ Institute, of 
Memphis, Tenn., reported, from 89 units, pro- 
duction as 11,628,973 feet; shipments, 13,- 
241,549 feet, and orders, 17,568,671 feet. The 
normal production of these units is 16,068,000 
feet. 

For the last seventeen weeks all hardwood 
mills reporting to the National Lumber Manu- 
facturers’ Association give production 275,- 
921,444 feet; shipments, 301,772,987 feet, and 
orders, 331,666,790 feet. 

[Barometers of the Southern Pine Associa- 
tion and the Southern Cypress Manufacturers’ 
Association appear on page 49.—EDITOoR. | 


[Special telegram to AMERICAN LUMBERMAN] 

NorFro.k, VA., Oct. 22.—For the week ended 
Oct. 17, forty-two mills reporting to the North 
Carolina Pine Association, and having a normal 
production figure of 12,156,000 feet, manufac- 
tured 10,554,142 feet, shipped 8,994,393 feet, 
and booked orders for 7,213,726 feet. 


Fire Consumes Pine and Spruce Stock 
[Special telegram to AMERICAN LUMBERMAN] 
SAN FrANcISCO, CALIF., Oct. 21.—Fire, be- 

lieved to have originated from sparks from a 
nearby railroad roundhouse, falling near the 
drying kilns of the Sudden-Heitman Lumber 
Co. here early this morning, destroyed a part of 
the stock of pine and spruce lumber. Loss is 
estimated to be approximately $60,000, which is 
covered by insurance. J. Rolander, manager of 
the yard, declared that it was virtually impos- 
sible for the fire to have caught from the steam 
drying kilns. Service from the yard was not 
suspended, and the docking facilities of the 
company nearby were not damaged. 








Western Red Cedar Case Settled 


[Special telegram to AMERICAN LUMBERMAN] 

SPOKANE, WASH., Oct. 20.—Eleven members 
of the Western Red Cedar Association pleaded 
guilty to violation of the Sherman antitrust law 
and were fined $27,300 by Federal Judge J. 
Stanley Webster. The estimated cost of the suit 
is $500,000 if it had come to trial. 


Quebec Timber Sold at Auction 


[Special telegram to AMERICAN LUMBERMAN]) 

MONTREAL, QUE., Oct. 21.—Two blocks of tim- 
ber limits were auctioned off at the legislative 
buildings, Quebec, today; one of fifty square 
miles on the Chamouchouane between Chaudiere 
Falls and the rear of Girard and Dufferin town- 
ships, and the other of fourteen square miles 
located in Nouvelle, No. 1 township, in Bona- 
venture. F. Fortin and G. Coulombe were sue- 
cessful bidders for the first limits, at $1.60 a 
thousand feet stumpage dues, 10 cents above the 
upset price, while the Nouvelle Land Co. ob- 
tained the permit for the second concession, at 
$3.80 a thousand feet stumpage dues, or $1.10 
above the present price. Messrs. Fortin and 
Coulombe were the only bidders for the first 
named limits, but Fraser & Co., of Gaspe, were 
unsuccessful bidders for the Nouvelle area. The 
Nouvelle company is empowered to cut the vir- 
gin forests and therefore had to pay the full 
stumpage dues of $2.70. All of the wood eut 
on its limits will be manufactured within the 
limits of Bonaventure County. 

Each year the concessionaires will have to cut 
about 1,000,000 feet of wood. Furthermore 
the government has reserved full control over 
the hydraulic power that might be generated 
within these limits. Messrs. Fortin and Cou- 
lombe ean not cut any virgin wood in their lim- 
its, except that which is marketed in advance 
by the mines and forests departmental en- 
gineers. 
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Southern Pine Mill Prices 


[Special telegram to AMERICAN LUMBERMAN] 

WASHINGTON, D. C., Oct. 22.—Following are 
f. o. b. mill prices, Oct. 11 to 17, of a varying 
number of southern pine mills, being weighted 
averages of reported actual sales at latest avail- 
able dates: 
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Excavators in the heart of Portland, Ore., 
recently were put to their wits’ ends when they 
encountered concealed under the pavement at: 
the intersection of Sixth and Washington 
streets a fir stump of gigantie proportions and 
as sound as the day the tree was cut and dirt 
filled over the stump, probably seventy-five years 
ago. The excavators were digging a trench for 
the Portland Electric Power Co. when their 
picks struck the stump and its long roots. The 
stump was probably eight feet in diameter and 
served as a reminder of the Portland pioneer 
days when the settler worked hard to remove 
from his homestead the big trees for a chanee 
to till the soil. The charred stump indicated 
that fire rather than saw or ax had been em- 
ployed in getting rid of the giant. 
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Memorials of Lumber Families 

We note with interest in your “Fifty Years Ago” 
column the account of a cut by Lutcher & Moore 
in their sawmill at Williamsport, Pa. The site of 
this mill and yard was presented some years ago 
by Lutcher & Moore to the Boro of South Wil- 
liamsport for a public park.—A. W. MALLINSON, 
sales manager Central Pennsylvania Lumber Co., 
Williamsport, Pa. 

{Henry J. Lutcher and G. Bedell Moore were 
pioneers in the southern pine industry. From 
Williamsport they went to Texas and estab- 
lished the Luteher & Moore mills at Orange. 
Henry J. Lutcher was a man of unusually keen 
vision and largely due to his forethought, they 
were enabled to acquire at a low price vast areas 
of the celebrated Calcasieu longleaf yellow pine 
timber which was the foundation for the re- 
markable financial suecess of the original own- 
ers of this company and their successors. In 
addition to this public park at Williamsport, 
Pa., there stand at Orange, in commemoration 
of this name, the great Henry J. Lutcher Me- 
morial Presbyterian Church and the Frances 
Anne Lutcher Memorial Hospital.—Eptronr. | 


Port Orford Cedar for the Navy 


Eprror AMERICAN LUMBERMAN: The Navy is call- 
ing for bids under schedule 4,391, opening Nov. 10, 
1925, for Port Orford cedar, as follows: 

Sixty thousand feet live, green or shipping dry, 
square edge, rough, for boat boards, 1”, 144,” and 
1%”. 

One hundred and forty-six thousand feet live, 
rough, green or shipping dry, flitch sawn, 1”, 1144”, 
1%” and 2”. 

It will be greatly appreciated if you can con- 
sistently announce this proposed purchase in an 
early issue of the AMERICAN LUMBERMAN, without 
cost to the Government, as a matter of possible 
interest to suvscribers who may wish to enter bids. 

Bidding blanks and sp@tifications may be ob 
tained upon application to this office—Bureau of 
Supplies and Accounts, Navy Department, Wash- 
ington, D. C. 


Market for South American Wood 

We have here, in immense quantities, a tree 
ealled Mora (Dimorphandra Mora) or (Dimor- 
phandra excelsa), which is a first class wood for 
sleepers, planks for bridges, goods railway trucks 
ete. I intend to make the sleepers here on the spot, 
but will be unable to supply sawn material, for 
I do not intend to erect a sawmill for the present. 
So I am looking for a very big timber dealer 
possessing a sawmill, and willing to receive logs 
from us and saw them according to the demand of 
the railway companies. There is a very large 
business in sight in that direction, and I should 
be much obliged to you if you could give me the 
name of such a firm.—INQuIry No. 1,622. 

[This inquiry comes from a reader of the 
AMERICAN LUMBERMAN in Dutch Guiana, South 
America. In ‘‘Timbers of Tropical America’’ 
the recent work by Samuel J. Record and Clay- 
ton D. Mell, the statement is made that there 
are twelve known species of the genus Dimor- 
phandra, of which nine are described from 
Brazil, two from the Guianas, and one from 
Panama. The best known species of this genus, 
according to these authorities, is the Mora or 
Dimorphandra Mora, as described by this in- 
quirer. This tree grows in the Guianas, in 
swamps or flat lands along streams, attaining 
heights of over one hundred and fifty feet. 
The largest trees are very prominently but- 
tressed and are usually hollow. The authors 
quote Miles Haman to the effect that the Mora 
is unquestionably the most distinctive tree of 
the British Guiana forest. The huge buttresses 
and flanges at the base spread out on the larger 
trees a distance of fifteen feet from all sides 
of the trunk, and diameters of eight feet, twen- 
ty feet above the ground are not wneommon. 
With respect to the wood itself, Mr. Haman 
is quoted as saying that it springs in sawing, 
does not splinter readily, planes well, and takes 
nails better than greenheart. It is very re- 
sistant to decay, the hardwood being as durable 
as any wood in the colony; it does not, however 
resist the teredo and other marine borers. The 





worst defect is water cracks in the heart. It 
seasons well when properly stacked. It is ex- 
cellent for shipbuilding, framing, and knees for 
punts, for railway ties, paving blocks, house 
frames, and underpinnings, fence posts, and all 
uses where resistance to decay is required. It 
is not a beautiful wood and hence is not in 
demand for furniture, but at present it is the 
most important wood in the colony. 

The author states that the bark of the Mora 
is rich in tannin and is credited with medicinal 
properties. The seeds make a good food for 
cattle, and are also made into meal by Indians 
for mixing with the cassava. The name of the 
South American inquirer will be supplied to 
interested readers on request.—EDITor. | 


Largest Ten-Hour Cut of Band Mill 

Please advise us the largest cut of which you 
have any record, made on a band mill during a ten- 
hour run.—INQuiRy No. 1,616. 

[From time to time various record cuts have 
been reported in the AMERICAN LUMBERMAN but 
in many of them details are lacking with respect 
to the number of hours, whether the head saw 
was circular or band, and whether the wood was 
all of one kind or not. In the Nov. 17, 1923, 
issue, a statement appeared to the effect that 
the Polleys Lumber Co., of Missoula, Mont., 
cut 100,000 feet in a 24-hour run. The head rig 
was reported as an extra heavy special 7-foot 
band. In the issue of Aug. 29, 1925, a report 
appeared to the effect that the sawmill of the 
Santa Clara Lumber Co., Tupper Lake, N. Y., 
made a record of 171,000 feet in one day. The 
cut was made with a single band and a 24-saw 
gang. Also in the issue of June 28, 1924, the 
Feather River Lumber Co., in its mill at Delliker, 
Calif., cut 131,449 feet in a 10-hour run. The 
character of the mill was not given. Readers 
are invited to give reports of record runs.— 


“The Jam at Gerry’s Rock” 


For use in a book of Maine folk songs which J 
am preparing I want to settle some points about 
the lumberman’s song, “The Jam at Gerry’s Rock,” 
which is sung from the St. Lawrence to the Rio 
Grande. 

Can you tell me when, where or by whom this 
was written, or when it first came into vogue? 

Do you know any “Gerry’s Rock’? anywhere? 
Is there one in Michigan? Is there an Egans- 
town, or Agonstown (as sometimes written) there? 

Can you recall any river casualty in which seven 
river drivers were drowned while breaking a jam? 

If so, can you give approximate time and place? 

Or did you ever hear of anything like the burial 
of the girl beside her lover? 

I have had Gerry’s Rock located for me in Mich- 
igan, on the Kennebec River, on the west branch 
of the Penobscot River, on the east branch of the 
Penobscot River and in Canada.—INQuiRy No, 
1,606. 

[This inquiry comes from Maine. A number 
of years ago the AMERICAN LUMBERMAN recov- 
ered and published several of the lumberjack 
shanty songs. In recent years considerable in- 
terest has been shown in these ballads and a 
collection has been made by Roland C. Gray, 
entitled ‘‘Songs and Ballads of the Maine Lum- 
berjacks’’ published within the last year or 
two and supplied by the AMERICAN LUMBERMAN, 


As these ballads gained currency by oral repe- 
tition rather than through the printed page, 
variation in pronunciation by the different sing- 
ers would tend to corrupt and vary the original 
text until place names and character names 
would lose their identity. While some of these 
ballads were doubtless based upon historical 
facts, there was nothing in their origin to for- 
bid the original composer from drawing upon 
his imagination. Readers who can give any 
additional information about the ‘‘Jam at 

















EDITOR. | Gerry’s Rock’? are invited to do so.—Ep1Tor. | 
1873 NEWS AND VIEWS OF 1925 
From the AMERICAN LUMBERMAN 
J. D. G. Williams, of Rayn-|or bent together after the H. F. Getchell & Sons, 


ham, Mass., has five acres of 
pine of his own planting. On 
one acre, planted thirty years 
ago, it is estimated that there 
are 150 cords of wood, many 
of the trees being about a foot 
in diameter and some larger. 
The other portions were plant- 
ed in later years, and are all 
in thrifty condition, showing 
what can be done in forest 
raising upon our old worn out 
land that would not otherwise 
pay for plowing. 
* * * 

Mr. Wormersley, of the Cer- 
row Works, of Messrs. Col- 
man’s gigantic mustard and 
starch business, has invented 
and patented a piece of mech- 
anism for improving and 
facilitating the manufacture of 
small wooden boxes, varying 
from 9 inches to 24 inches in 
length with a_ proportionate 
depth. The machine cuts trans- 
versely into a wooden board, 
of a width and length that vary 
for different sized boxes, three 
rather deep V grooves, and 
at the same time bevels the 
rough end of the board. This 
done, the board can be folded 





groove is closed, with or with- 
out glue added, when there are 
produced the four sides of a 
box, only a bottom and a lid 
being needed to complete it. 
Nails are driven in crosswise at 
each of the mitered corners, a 
bottom and a lid are quickly 
put on, and then there is a 
completed box without any 
gaping cracks at the corners. 
The machine will be exhibited 
in the London International 
Exhibition. 
* * * 

Between 6 p. m., Aug. 8, 
and 7 o'clock the next morn- 
ing, there arrived at Chicago 
135 sailing vessels, mostly 


lumber laden. 


While sawing up an old pine 
log, recently, at Port Edward, 
N. Y., the workmen found a 
small cavity near the center, 
containing a small copper box, 
about the size of a tobacco 
box, an Indian stone pipe of 
exquisite workmanship, also a 
silver coin with the following 
imprint: “‘Rei, Molus 4, 1663,” 
all in a perfect state of preser- 
vation. 





wholesale and retail dealers in 
lumber, Des Moines, Iowa, are 
the heaviest firms in the city 
and are doing the largest busi- 
ness of any city in the State. 
They have, in addition to their 
yards there, eight or _ nine 
branch yards in the State. 
Their business this year will 


amount to half a million. 
* * * 


The lumber business on the 
coast of Mississippi, Alabama, 
and Florida, is at present very 
flourishing — more so_ than 
ever before. At the port of 
Apalachicola, for instance, the 
exports of lumber for the 
northern market, the West 
Indies and Mexico, are double 
what they were last year. This 
rapid increase can partly be 
ascribed to the energy an 
business tact of Mr. Archibald 
Tripler, a gentleman of great 
reputation as an inventor an 
engineer, who has infused 
new life into Apalachicola, and 
has erected, under the aus 
pices of Tom Stock, the rail- 
road king, lumbering mills 


there that cost over a million 
dollars. 
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Southern Pine Output Falls as Demand Increases 


Production of southern pine dropped to practically 
eighteen percent below normal during the week ended Oct. 
16, but average bookings made a decided gain, and their 
total was 23.45 above the output, so that although shipments 
reached 16.14 above output, there was a gain of 1.85 per- 
cent in unfilled orders. 

Recent heavy rains throughout the southern States have 
been partly responsible for the decline in large mill produc- 
tion, but it has affected more seriously the operations of small 
outfits, many of which have suspended logging, while others 
find it impossible to haul their rough stock to the planers. 

All upper grades, and especially such building items as 
flooring and finish, are in urgent demand and bring pre- 
miums, and the mills are heavily booked ahead on special 
cutting for the domestic and foreign markets. Southern 
railroads are taking more car material. The winter move- 
ment of lower grades to cotton planters is expected to be 
heavy. Dry stocks are much depleted. 

Northern demand is well sustained, but for the rest of the 
year will take second place to that from the South. Prices 
have a very strong tone. 


Heavy Demand Strengthens Northern Hardwoods 


Both orders for and shipments of northern hardwoods were 
three times the current production during the week ended 
Oct. 10, and the bookings for the previous sixteen weeks ex- 
ceeded the output by practically fifty percent. The maple 
flooring makers are booked ahead to the end of the year. 
The automotive industries are taking larger quantities, and 
their recent purchases have created a shortage of the thicker 
hard maple. Heavier production of cars in the higher price 
ranges is scheduled, so that increased call from automobile 
manufacturers is expected. Furniture industries have been 
active and are increasing production, so that they are now 
seeking fresh supplies of hardwoods. A good movement of 
culls has reduced mill stocks of these to a low point. Indus- 
trial consumers continue to buy according to current needs, 
so that market prospects are bright. 

Prices are extremely firm, and while there have not yet 
been mark-ups, an upward price movement, in sympathy 
with that of southern species, may soon be expected. 


Southern Hardwood Demand Strong; Supply Is Small 

Alarm is felt in many consuming quarters regarding the 
supply of southern hardwoods. Heavy rains, that in some 
producing territories already make lowland logging impos- 
sible, have united with mill labor shortage, caused by the 
drawing away of men by inducements from cotton planters, 
to curtail output rather heavily. During the week ended 
Oct. 10 the mills cut only 74 percent of the normal amount, 
and their bookings exceeded this by practically twenty per- 
cent, while stocks were depleted by shipments thirty per- 
cent ahead of the production. There is no prospect of sus- 
tained higher output in the next few months, for the South 
shortly goes into its rainy season, when lowland logging is 
impossible. Shortage has already brought many advances 
in log prices. 

Building trades continue active consumers of flooring and 
millwork. Furniture demand has increased and shows signs 
of further expansion, as factories have heavy order files. 
Automotive demand is good for the season, and scheduled 
output of higher priced cars will enlarge requirements. Other 
groups of manufacturing consumers are also more actively 
In the market. Overseas business is heavy and gains daily. 

Red and sap gum have made further advances, white oak 
has been marked up, and poplar and southern maple espe- 
cally are showing an upward tendency that is general 
throughout the list. 


Shortleaf Pines Market Is Fair for This Season 


North Carolina pine demand is seasonably good, but runs 
below the production, which during the last few months 
has been favored by good weather and has been approach- 
ing the normal figure. The situation will soon correct itself 
as the rainy season is entered. Building items such as floor- 
ing are somewhat scarce, and lower range quotations of 
some mills have been brought up into line. In boards, ° 
lower grade are moving better than higher grade, and di- 
mension is quiet. Box makers seek bargains and buy hand 
to mouth, largely from cargo mills. Prices are unchanged. 

Southeastern manufacturers of air dried roofers have been 
finding their best market in Florida, which is now shipping 
in supplies by water from Mississippi ports as well as from 
the Pacifie coast. Rail embargoes have been hindering the 
Florida movement of roofers, and northern and eastern mar- 
kets are seasonably less receptive. The mills are well booked 
ahead and southern demand is developing, so that prices 
are firmly held. 


Western Piners, Uneasy Over Lull, Talk Curtailment 


Declining order files have made western pine mills eager 
for new business, and the seasonable lull in buying has caused 
some uneasiness, though the statistical position is rather good 
and the market very promising. In the first forty-one weeks 
of this year ended Oct. 10, the mills cut 183 million feet more 
than in the corresponding period of 1924, but excess of pro- 
duction over shipments was only 111 million feet, against an 
excess last year of 95 million feet, the difference being only 
16 million feet. The fact that Northwest grain farmers still 
own about fifty percent of their crop means that demand 
from them is merely delayed to spring, and it is expected 
that in. another thirty days the line yards will begin to buy 
for the needs of these customers. Mill prices are firm. 

Of the California white and sugar pine produced this year 
to Oet. 10, 90 percent had been shipped. Domestic trade is 
recovering from a temporary lull and demand is about equal 
to output, while there has been an increase in foreign buying. 

Of the redwood cut this year, 94 percent had been sold by 
Oct. 10, and demand for the week preceding that date had 
reached 8 percent above current output. 


Coast Mills Are Active and Building Up Stocks 


The fact that shipments from west Coast mills during the 
first forty-one weeks of this year exceeded their production 
by four percent explains in large part their increased activ- 
ity, for assortments have become somewhat ragged, but en- 
couraging market prospects are also a factor. The Japanese 
financial situation has improved and the market there is 
clear of overstocks, so that fir operators are justifiably op- 
timistic in regard to it, while China will have large require- 
ments as soon as present political difficulties are settled. 

Domestic cargo trade is well sustained. Building is active 
in California, and this State will require large amounts all 
winter, while the South, and especially Florida, is daily be- 
coming a more important market. The movement to the 
Atlantie coast is reduced by colder weather, but continued 
active consumption is reducing holdings there. Rail trade 
with the Northwest and middle West States shows consid- 
erable falling off, but retail holdings are small and it is ex- 
pected that the line-yard buyers will soon be seeking supplies 
for spring, as returns from the large proportion of the grain 
crop yet unsold will then go into new construction. 

Fear among buyers that heavy output will break prices is 
a bearish influence on fir, and the market’s instability, caused 
largely by unsold transits, is causing hesitation in eastern 
markets especially. Weakness has developed in some uppers, 
but it is slight, and if the necessary proportion of present 
production is held until spring it should find a ready market. 


Lumber Statistics Appear on Pages 48 and 49; Market Prices and Reports on Pages 77 to 87 
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Thomas A. McCann Called By Death | 


The entire lumber world was pro- 
foundly shocked and grieved by the news 
received in Minneapolis Tuesday morn- 
ing of the sudden death of Thomas A. 
McCann, vice president and _ general 
manager of the Shevlin, Carpenter & 
Clarke Co., on a train at Maricopa, Ariz. 
Mr. McCann was on his way to San 
Diego, Calif., where he had intended to 
take a month’s rest. Dilation of the 
heart is given as the cause of his death. 
For some weeks Mr. McCann had been 
in ill health, although he gave time to his 
duties at the Minneapolis headquarters 
of the company daily. Recently he had 
consulted the Mayo clinic at Rochester 
and had been advised to spend some 
weeks in California in complete rest in 
order to regain his health. He was ac- 
companied by Mrs. McCann on the trip. 

Thomas A. MeCann was a recognized 
leader and a forceful character in the 
lumber industry, and one of the most 
brilliant young men in the industrial 
world of the Northwest. He was only 39 
years old and had made his way by rapid 
promotion from the humble position of 
day laborer at a lumber mill to that of 
general manager of one of America’s 
largest lumber manufacturing organiza- 
tions which produces and ships upwards 
of 500,000,000 feet of lumber annually. 

Mr. MeCann was born at Albany, 
N. Y., March 26, 1886. He was the son 
of Daniel F. and Many Shevlin McCann, 
the latter a sister of the late Thomas H. 
Shevlin, founder of the extensive Shev- 
lin lumber interests. When he was a 
year old the family moved to Minne- 
apolis, where the father was foreman for 
a construction company working on one 
of the large downtown buildings. In 
1890, when the construction was com- 
plete, the family returned to New York 
to make their home. Mr. McCann at- 
tended and was graduated from St. 
Francis Xavier Preparatory School, of 
New York City, and then entered 
Georgetown University. 

In 1909 Mr. McCann was married to 
Miss Elizabeth Moore, of Springfield, 
Mass., who survives him with one daugh- 
ter, Miss Elizabeth McCann, who is at- 
tending Holy Childhood Convent, Suf- 
fern, N. Y., and three sons: Thomas, jr., 
John and Lawrence Daniel. He also 
leaves a brother, Dr. Daniel McCann, of 
Bemidji, Minn., and a sister, Mrs. Carl 
Schunck, of Brooklyn, N. Y. 

Mr. McCann started his lumber career 
as a day laborer at the sawmill of the 
Crookston Lumber Co., at Bemidji, 
Minn., one of the Shevlin operations. 
That was in 1907, when he went to 
Minneapolis from Georgetown, D. C., 
and his unele sent him to northern 
Minnesota to learn the lumber business 
from the ground up. His first promo- 
tion was in 1909, when he was made lum- 
ber manager of the Crookston Lumber 
Co. He occupied that position until 
1915, when he was promoted to become 


general manager of the Libby Lumber 
Co., Libby, Mont. The following year 
he again was advanced, this time to be- 
come general manager of the Shevlin- 
Hixon Co. at Bend Ore., where the Shev- 
lin interests were engaged in extensive 
lumber operations. In October, 1921, 
Mr. McCann became vice president and 
general manager of the Shevlin, Carpen- 
ter & Clarke Co., at the Minneapolis 
headquarters. He directed all the opera- 
tions of the Shevlin interests in that 
position, which he occupied at the time 
of his death. 

Mr. Carpenter, president of the com- 
pany, who was deeply moved by the sad 
news of the sudden death of popular 
Tom McCann, said: ‘‘He was the most 
brilliant young lumberman in America 
today. He had a rare gift of friendship 

















and was known and loved in every de- 
partment of the business, from the gen- 
eral offices in Minneapolis to the most 
remote lumber camps and the mills. His 
associates, one and all, feel a deep sense 
of personal bereavement. He was one of 
the most gifted young business men I 
have ever known.”’ 

Another business associate of Mr. Me- 
Cann’s, Hovey C. Clarke, vice president 
of the company, was also deeply grieved 
by the news of his death. ‘‘Mr. McCann 
was the most capable man I have ever 
known,’’ he said, ‘‘in every branch of 
the lumber business. He was a frequent 
visitor to Minneapolis as a boy and his 
companions loved and respected him 
even then so that he was looked upon 
as an arbitrator in all of their childish 
difficulties. That trait continued through 
all of his life. He had wonderful cour- 
age, great judgment and a heart full of 
charity.”’ 

Mr. McCann had been active in asso- 


ciation work of the North and Pacific 


Northwest throughout his business 
career. He was elected president of the 


Western Pine Manufacturers’ Associa. 
tion in 1919, serving for two terms, and 
was one of the most able and efficient 
officers that association has had. Equally 
successful was he as president of the 
Northern Pine Manufacturers’ Associa- 
tion, which office he held during 1923 
and 1924. He was elected first vice presi- 
dent of the National Lumber Manufae. 
turers’ Association last May. He was 
active in Hoo-Hoo and was appointed 
Minnesota State counselor for that order 
in 1922. Probably he was the youngest 
man to have held the chief executive 
position in two large manufacturing as. 
sociations and the managership of one 
of the largest manufacturing companies. 
He was also active in civic work in 
Minneapolis and a member of leading 
clubs of the city. He was a director 
of the National Lumber Manufacturers’ 
Association, a member of the Lumber- 
men’s Underwriting Alliance of Kansas 
City, and held a directorship in a num- 
ber of important concerns, among them 
being the First National Bank, of Minne- 
apolis. 

No one can tell whether Tom McCann 
might not have lived to a hearty and 
happy old age had not the tremendous 
driving power of his indomitable will 
forced him to continuous energetic hard 
work. He had an infinite capacity for 
detail and a wide, all-comprehending 
view which enabled him to grasp almost 
instantly the full meaning of whatever 
project was placed before him. The 
power to make prompt decisions, to han- 
dle the problems of a great business or- 
ganization and to manage men made it 
inevitable that practically all difficulties 
were brought to him for settlement, and 
he was ready always to throw himself 
with all the enormous energy of which 
he was capable into whatever matter 
came to his office for attention. With all 
that he was one of the most popular and 
agreeable men in the lumber industry, 
numbering his friends by the hundreds, 
and admired and liked by all those with 
whom he came into contact in business. 
The passing of Tom McCann leaves a 
void in the lumber world of the North- 
west which will never be filled until the 
generation which knew him has all fol- 
lowed him to another world. He will be 
sorely missed among his fellow members 
in the various lumber oragnizations in 
which he has taken so active a part, and 
the entire lumber industry will feel his 
loss. 

Funeral services are to be held in 
Minneapolis, Saturday, Oct. 24, at the 
Procathedral. Arrangements have been 


made for a large attendance from each 
of the lumbering organizations with 
which he was connected. Secretary Wil- 
son Compton, of the National Lumber 
(Continued on page 62) 








OcT 








1925 





OcTOBER 24, 1925 


AMERICAN LUMBERMAN 35 





Notes From the Realm of Building 


Building Contractors to Confer 


A conference has been called by the National 
Association of Building Trades Employers, to 
which are invited contractors and others inter- 
ested in the labor problems of the construction 
industry, to be held Nov. 17 at the Congress 
Hotel, Chicago. The purpose of the meeting as 
outlined in a prospectus which has been sent 
out is to ‘‘ discuss a number of mutual problems 
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A bunch of busy Boy Scouts putting the finish- 
ing touches on a building which they constructed 
for their own headquarters 





so that each city may be properly informed as 
to the opinions and attitude of the others re- 
garding these vital questions, in the hope that 
the interchange of ideas and information will 
better fit each city to handle its own negotia- 
tions.’’ Among the questions to be brought up 
for discussion are 1926 wage rates in the build- 
ing trades, availability of labor and results of 
apprentice training movement, the five-day 
week, and the building outlook for next year. 


To Study Building and Loan Procedure 


Kansas Crry, Mo., Oct. 20.—Study of sav- 
ings and building and loan procedure was be- 
gun by more than fifty persons last Thursday 
night. They are enrolled in a thirty weeks’ 
course under auspices of Moorehead chapter of 
the American Savings, Building & Loan Insti- 
tute. The class will meet every Thursday night. 
Dr. Horace F. Clark, of the engineering depart- 
ment, Iowa State College, has charge of the 
course. Employees and officers of building and 
loan concerns are invited ‘to join. H. R. Schroe- 
der is president of the Kansas City chapter. 
Dale C, Lucas is secretary and treasurer. 


Florida Building Project Started 


Houtywoop, Fria., Oct. 19.—One hundred 
homes to be erected at a cost of $15,000 to 
$20,000 each will be built in Hollywood imme- 
diately, it is announced by the Welch-Parke 
Co., a Hollywood and Florida building concern. 
The contract for the homes calls for an expen- 
diture of more than $1,800,000. The homes will 
be built in the Hollywood Hills section. Each 
home will be of Spanish architecture and of in- 
dividual design. 

T. R. Welch, president of the firm announces 
that work will be started next week on the first 
unit of the homes. Plans already have been 
drawn and locations secured. They are to be 
built in units of ten each, and Mr. Welch says 
he expects to have the first unit completed in 
ninety days. Reservations have been made for 
Many of the homes already. Plans call for 
landscaping for each home. There will be tropi- 


cal flowers, shrubs and palm trees. The homes 
will be finished in stucco and of various colors. 
The homes will not be assembled in groups on 
adjoining lots, but will be erected in different 
blocks in the Hollywood Hills Inn section. All 
will be near the Hollywood boulevard. 
Hollywood iias been selected for the site of 
these beautiful homes because of its location, 
its nearness to the ocean and the fact that J. W. 
Young has taken steps to insure ample building 
materials for such a project, according to Mr. 
Welch, who personally announced the program. 


September Building Permits Increase 

September building permits in 207 repre- 
sentative cities reached a total of $329,797,659, 
according to reports of 207 building depart- 
ments to the F. W. Dodge Corporation. This 
was a 6 percent decrease from August and a 37 
percent increase over September of last year. 
One hundred and twenty-six of the reporting 
cities showed gains over September of last year, 
and eighty-one showed losses from September of 
last year. 

Total permits granted by all cities report- 
ing during the past nine months of this year 
have amounted to $2,968,810,759, this being a 
17 percent increase over the corresponding pe- 
riod of 1924. 


Propose Exclusive Trade School 

OMAHA, NeEs., Oct. 20.—This city may have 
a school where students learn trades exclusively, 
if the plans of the Omaha chamber of commerce 
work out as hoped. A sub-committee is working 
on plans. It is the intention to utilize the for- 
mer Leavenworth school, located at 17th & 
Leavenworth streets, but if that can not be done 
it is planned to request the Board of Edueation 
to erect a suitable building for the purpose. A 
difficulty to be overcome is obtaining the con- 
sent of the Jabor unions. Should the central 
labor union eonsent to the plan it will mean 
that all the instructors in the institution will 
be union men. The pupils would be mostly 
from 18 to 21 years of age. 


(SREAGG@G@EG@G@ES: 


“Dream Home” Opened to Public 


BELLINGHAM, WASH., Oct. 17.—The ‘‘ Dream 
Home’’ built through the coéperation of local 
lumbermen in connection with the Bellingham 
real estate association’s first Own Your Home 
Exposition, has been formally opened and is at- 
tracting thousands of visitors. It has been 
completely furnished 


Real Estate Activity in September 


In a recent bulletin to its members, the Na- 
tional Association of Real Estate Boards says 
that real estate market activity registered for 
September the highest point reached in that 
month for the last ten years. The index num- 
ber for September was 167, indicating that the 
market aetivity for that month was 67 percent 
greater than the average activity for the cities 
on which the index is based for the correspond- 
ing month of the years 1916-1924. These fig- 
ures are based on transfers and conveyances re- 
ported in 41 typical cities. Stating that the 
nine months’ total of building construction for 
1925 is larger than the entire year’s total for 
any year previous to 1924, the bulletin further 
says: ‘A notable detail of September building 
statistics is the fact that the index for residen- 
tial construction took a down trend. The com- 
mercial building volume index also fell from 
August to September. The index for industrial 
construction, on the other hand, rose, and for 
the first time in two years reached a figure 
above normal.’? 


Unprecedented Building Continues 


In the monthly report prepared by S. W. 
Straus & Co., a survey made on new building 
and plans filed in 369 cities during September 
indicates that the unprecedented building activ- 
ity continues throughout the greater part of the 
country, with no indications of an immediate 
let-up. The figures showed a gain of nearly 40 
percent over the corresponding month of last 
year and 17 percent for the nine months’ period 
ended Sept. 30. The South led all sections of 
the country in making the greatest gain. 


Take Steps to Fill Housing Need 


JACKSONVILLE, FuLA., Oct. 19.—A recent sur- 
vey of the housing facilities in this city showed 
that there were less than twenty-five homes for 
rent, and as a result steps were taken to fill this 
need. Mayor John T. Alsop, jr. announced last 
week the organization of the Seminole Building 
& Loan Association, which will finance wage 
~arners and persons of moderate means who 
wish to build their own homes and pay for them 
on deferred payments. A number of well known 
Jacksonville citizens are members of the board 
of directors of the association. An initial capi- 
tal of $100,000 has been subscribed, and the 
organization will be authorized to make loans 
and subscribe funds under the new building 








for exhibition purposes. 
It is estimated that 40,- 
000 persons will inspect 
it this week. 

The ‘‘Dream Home’’ 
is valued at $6,500 and 
is one of the most mod- 
ern dwellings in the 
city. It has a_ large 
conerete basement, with 
heating plant, laundry, 
fuel and storage rooms; 
a large living room, din- 
ing room, breakfast 
nook, two bedrooms and 
kitchen on the first floor 
and space in the unfin- 
ished second floor for 
several rooms. A fea- 
ture of the lighting sys- 
tem is a light in every 
closet. 





The following lumber 
concerns contributed 
material for the home’s 
construction : Bloede]l 
Donovan Lumber Mills, 
E. K. Wood Lumber Co., Puget Sound Sawmills 
& Shingle Co., Morrison Mill Co., Whatcom 
Valls Mill Co., Futurity Shingle Co., Baker 
Lumber Yards, Columbia Valley Lumber Co., 
Bellingham Sash & Door Co., N. Jerns and 
Western Woodworking Co. 











A number of local lumber concerns codperated in the erection of this 
“‘Dream Home’’ in connection with the Own Your Home 


exposition 
at Bellingham, Wash. 


and loan law passed by the last session of the 
legislature. It is expected that the immediate 
result will be the stimulation of building in 
Jacksonville and the surrounding community 
‘and at the same time the finding of a solution 
for the housing problem. 
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Niles, in ‘Michigan’ s Fi ruit Belt, Has Built Many Homes in Recent Waa 
Efficient Yard Foresees Smaller Margins and Seeks to Increase Turnover 


The Realm gets much pleasure out of 
visiting retail yards. We like the smell of 
lumber, and it is fun to wander up and down 
the alleys and look at the bright, clean 
boards that have come from distant forests 
and through complicated manufacturing 
operations. In sentimental moods we can 
imagine them built into barns, and shelter- 
ing rows of quiet and tranquil-eyed horses 
and cattle; or we can see windows bright 
with lamp light, against a gray _ back- 
ground of winter dusk. Then it is always 
a pleasure to visit with retailers. Each 
visit is something of an adventure; for we 
are convinced that every retailer who has 
had much experience must know quantities 
of things that the rest of us would be glad 
to know; methods of caring for stock, ways 
of selling, how to deal with human nature in 
its crosswise moods, and so on. We don’t al- 
ways manage to learn 
his experiences, for a 
man may bebusy,or he 
may be unwilling or 
unable to talk freely of 
thesethings. But retail 
lumbermen are justly 
reputed to be very in- 
telligent and _ very 
friendly men; and in 
the course of the day’s 
work we’re sure to 


meet with pleasant 
experiences. 
It is especially 


pleasant to meet with 
a dealer who is a 
master salesman, who 
follows his business 
with intense interest 
both because it is his 
livelihood and because 
it is the best of fun, 
who is well informed 
in all the technique of 
present day merchan- 
dising and at the same 
time is always carefully viewing the future 
so that he can change his methods in ad- 
vance of the time when necessity will com- 
pel him to do so. We’ve been talking to a 
dealer of this type, though he’ll probably 
call us down for describing him in this way 
right out in print. M. S. Rudisill is the 
big chief of the Niles Lumber Co., Niles, 
Mich., and also the right hand man of Will 
A. Cavin, of Sturgis. The Niles Lumber 
Co. is one of the Cavin line; a group of 
yards which are separately incorporated 
and in which the local manager always owns 
some stock. Mr. Rudisill is not only man- 
ager of the Niles yard, which is the largest 
in the line, but he is also the general man- 
ager of all the yards. The Niles plant rep- 
resents years of careful planning, and it 
has reached the point of very high efficiency. 
In addition to the efficiency of its layout 
and equipment, it has an extraordinary sell- 
ing efficiency, if. you know what I mean, 
that comes from the precise orderliness and 
attractive neatness of the entire yard. 
After we had talked about this and that 
for a time, I asked Mr. Rudisill what, in 





Lumber Co., 


his opinion, was the big problem connected 
with the retailing of lumber. 

“T can’t tell you what it is,” he said, “but 
1 can tell you what we think is one of the 
important questions just now. It is increas- 
ing turnover and lessening the margin of 
profit to the retailer. If the margin is to be 
narrowed, the turnover must be increased 
or the dealer will be losing out. But as I 
see the retailing field and the things that 
are influencing it, and the general trend that 
business in general is taking, I believe we 
are going to be compelled to keep in step. 
The big businesses and the really serviceable 
businesses are following this route. They 
are working out ways of greater efficiency, 
based upon improved methods and upon 
greater sales, and they are giving the public 
part of the benefit of that saving. 

“We’ve been planning this yard and get- 





Ms fats 











This window display of built-in conveniences was made by the Niles 
Niles, Mich., 
contains a timely suggestion for similar displays this year 


during the weck preceding Christmas, and 


ting it into shape to reduce the cost of 
handling as much as possible. Since you 
were here we have extended the main shed 
back to the railroad, and we have our own 
siding. All stock is unloaded by gravity 
conveyors, and this method has saved us 
much time and money. This is one way we 
have employed to reduce costs so that a 
similar reduction may be reflected in the 
selling price. The yard has also added what 
might be called a sideline or development of 
the regular business in the carlot selling of 
cement. Quite a bit of large construction 
requiring much cement has been in progress 
here for a number of years. The jobs are 
of all sorts; so we have prepared our equip- 
ment to handle these car orders at a suit- 
able price, and our profits from this sideline 
have added a considerable amount to the 
earnings of the yard. 

“In these days, if.a dealer hopes to make 
large sales he must pay attention to financ- 
ing. Probably this matter of financing the 
building of homes and farm barns and the 
like is the biggest and most important con- 
fronting the trade. It isn’t precisely the 


same every place, and I suppose each dealer 
must find out by trying what he can do and 
the effect it has. In Niles much of the 
building money comes from the building and 
loan. This association here is an excellent 
one, but the demands upon it are so great 
that applications must be in quite a while 
before the association can act upon them. 
In fact applications have been in about fif- 
teen to eighteen months as a rule before 
money became available. This has been 
something of a handicap, for when a person 
has reached a definite enough decision to put 
in an application, he doesn’t want to wait 
more than a year before beginning. We 
considered this for a time, and finally made 
arrangements with a local bank whereby 
we could anticipate the association money 
and get our customers started to building. 
Sometimes we have the man deed us the 
lot; sometimes we advance the money on a 
straight mortgage. We take the paper and 
discount it at the bank. At the time the 
deal starts the customer puts in his appli- 
cation for a loan from the association, and 
when funds are available we sugar the whole 
business off through the building and loan 
association. Business handled this way is 
not on much of a competitive basis. I don’t 
mean by that that the customer is required 
to pay a premium price for his building ma- 
terial in order to get this service, for he 
isn’t. But we can get a fair, regular price 
without having to fight for it. The time 
saved in making a non-competitive sale is 
worth’ something. Usually we make these 
arrangements to cover only the building ma- 
terials which we furnish, but occasionally we 
finance the whole house, including labor and 
plumbing and in fact all contracts, in this 
way. Other contractors are glad to have it 
done on this basis, for their bills are paid 
promptly. Under such circumstances they 
of-course make the customer a cash price. 


Salesman Visits Country Prospects 


“In order to follow up our idea of increas- 
ing the volume of sales we’ve added a sales- 
man to the force, and he does much of his 
work in the country. I’m convinced that 
this is the only way. Some dealers think 
that salesmen are not an unmixed good, that 
they compete with each other and finally 
bring in no more sales than would have 
come in anyway. I can’t say how it works 
in other places, but I know our salesman 
has brought in quantities of business that 
otherwise would never have gone to any 
yard. He goes out along the main high- 
ways, gets acquainted with farmers, has an 
idea of what they need in new buildings and 
repairs and actually makes the sales. 
Sometimes, of course, he does meet with 
competition; but a surprising volume of his 
sales is made up of business that would have 
remained dormant for years and probably 
never would have been received without the 
personal contact. 

“The kind of sales in which I take most 
pleasure are the kind a person must work 
for. Anybody can sell goods if he makes 
a lower price than his competitor makes, 
but if he goes out to sell his stuff and to get 
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a fair profit on it he must do some think- 
ing. Some time ago one of our boys was 
trying to make a sale against competition. 
It amounted to about $475, and he was met 
by competition from another town. This 
competitor has made a practice of selling 
wherever he can, and in the main that’s all 
right. There never was much sound mer- 
chandising practice back of the old idea of 
a division of territory. In these days a per- 
son sells where he can, and the ethics in- 
volved consists of getting a fair price and 
selling on service. If a dealer can make a 
fair profit on a distant sale, and can con- 
vince the customer that he wants the goods 
and the service for the sum asked, why the 
dealer is entitled to make the sale. 


Likes Tackling Hard Sales 


“When our man went out with his esti- 
mate he was told that his competitor had 
underbid him and would sell at $450. The 
salesman could think of nothing to do, for 
we don’t cut prices. He told me about it. 
Now in selling goods I’ve been surprised 
to find for what little things some people 
will tell a lie. I don’t know how they figure 
it out or how they justify themselves. But 
in cases of this kind I’ve learned to suspect 
that there may be a little stretching of the 
truth. A difficult sale is the kind of sale 
I like to make. It gives a man a chance 
to test himself out and to see if he’s think- 
ing of all the elements involved. 1 suy- 
gested to the salesman that he go back and 
see the man and tell him there must be 
some mistake, and ask him to compare 
prices item by item to see if something 
hadn’t been left out, or a different grade 
had not been figured. I suggested that he 
make it a sporting proposition by betting 
the customer a hat that we were right on 
this guess. He did this thing, and after 
some hesitation the customer took him on. 
Right at the beginning the customer said, 
‘There’s one thing I want to tell you. I was 
kidding you a little about that price. It 
was $480 instead of $450, but the other fel- 


low figured more stuff than you did.’ Well, 
the two compared the estimates, item by 
item. In the fittal total, when everything 
had been included, our price was a few dol- 
lars lower than the other. We sold the 
bill, of course, and we didn’t cut the price. 
I believe the customer really thought the 
other bill was lower, due to the fact that 
the two lists were not quite alike, and had 
we not followed the matter up we’d have 
lost the sale. It wasn’t a big bill, of course, 
but it was just as 


man of good reputation and with a steady 
job wanted to buy it arid offered a nearly 
new car as down payment. The price in- 
volved allowed me a little profit, so I made 
the deal and took the car. One of the yard 
men had a Ford and wanted a new car of 
another kind, so we took the two cars and 
traded them in on the new machine, and the 
yard man gave me his note for the car I'd 
taken in trade. So I came out even or a 
little more on the claim against the house, 





valuable for purposes 
of checking up our 
own salesmanship as 
if it had been several 
times larger. 

“A person can’t run 
his business purely 
according to rule. He 
has to devise all sorts 
of ways at times for 
making sales and col- 
lections. I had a 
rather amusing ex- 
perience last summer 
with the collection of 











a bill. A man who 
had always paid up 
got on our books for 
a little less than a 
thousand dollars in 
building himself a lit- 
tle house. Since our dealings had always 
been satisfactory I let the time for filing a 
lien slip by. After a while he moved away 
and began working at his trade in a distant 
State, leaving us to hold the sack. I tried 
several ways of inducing him to clear up 
this bill, but without success, and at last 
I offered to buy the house. This I did in 
the course of time, paid off a lot of other 
claims against it and remitted the remain- 
der, amounting to a few hundred dollars, to 
him. This money just about represented 
the labor he himself had done on the house, 
for he had invested little actual money in 
it. Then I wanted to sell the house. A 





building material. 


duced a box of candy. 


got the order for material. 





This Week’s “Timely Tip” 
How “Lumber Doctor” Gained a “Patient” 


A school teacher relates to the AMERICAN LUMBERMAN 
the following interesting incident: 


Last fall the “lumber doctor” visited the school I was teaching. 
His name is “Doctor” Louis L. Ott, specialist in house remedies. 
He drove out from his lumber yard in Jefferson City, Mo., and gave 
the school an hour of delightful entertainment and instruction. 

After the “lumber doctor” had introduced himself to me he ad- 
dressed the school for a few minutes on the uses of lumber and con- 
servation of the forests from which comes our chief supply of 
Then he went out among the pupils and felt their 
pulses and looked at their tongues. 

“I am going to give them a sample of Doctor Ott’s medicine,” he 
gravely said when he came back to the desk. Opening his case he pro- 
“One of each, to be taken immediately,” he 
prescribed. “And a double dose for the teacher!” 

Then he presented the teacher a tiny souvenir shingle to use on 
refractory pupils and went on his way. 
I built a work bench for the school, it was the “lumber doctor” who 


“Doctor” Ott officiated at the birth of a new barn in the community 
during the winter and quite naturally the school board bought 
shingles of him when the school building was reshingled in the spring. 


Watch for next week’s “Tip” 


Three weeks later when 








These model homes were made by the manual training class at the local 
high school, and displayed by the Niles Lumber Co., Niles, Mich., at 
one of its building shows. Some models were purposely left incomplete 
in order to allow inspection of framework and other construction details 


but I had to do quite a bit of trading to 
make the collection.” 


Ways of Creating Good Will 


This yard, as I said before, is very attrac- 
tive. It is big, clean and capacious. It has 
bin room for a million feet or more. The 
alleys are cemented, and the main alley 
is quite wide. There is a display window 
in front which Mr. Rudisill considers one of 
the most valuable features of the plant. In 
the main alley near the front entrance are 
displays of tapestry brick, lattice work and 
the like; and these displays, I’m told, are 
real sales makers. At the time of my visit 
there was a shingle display in the window. 
Mr. Rudisill told me the Cavin yards are 
making something of a specialty of wood 
shingles. The yards must and do sell patent 
roofing, but they feature the wood shingles 
and sell them at an attractive price. They 
look upon shingles much as a grocer looks 
upon sugar; as staples that are handled at 
a small profit for the benefit of the cus- 
tomer and for the purpose of creating good 
will. The Cavin yards are always consid- 
ering ways of creating this good will. They 
sell agricultural lime, for instance, at prices 
lower than the coéperatives ask. They make 
a certain profit, for they consider sales made 
at a loss as bad all around. But a very 
small profit on this line satisfies, for the 
real return hoped for is the kindly feeling 
of the farmers. Mr. Rudisill says he be- 
heves the yards are creating this desired 
good will. It is a slow process, but they 
expected it to be, and have no desire ever 
to exploit their friendship with country 
people. This service will be continued on 
the same basis indefinitely. 

Niles has been growing quite rapidly during 
the last four or five years; in fact has gone 
from 7,000 to 12,000 in about that length 
of time. The Niles yards have sold in the 
aggregate about two hundred houses a year 
during this period. There has been a great 
railroad terminal established here at a cost 
of several million dollars. It has facilities 
for gravity switching and is one of the really 
important railroad yards in this part of the 
country. The city has quite a line of in- 
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dustries; and while one or two have been a 
bit unfortunate, the growth of the others 
probably will soon fill up the gap. 

Then this county is said to be one of the 
wealthy agricultural counties of the United 
States. Fruit is its big source of revenue, 
and this fruit crop is so diversified that the 
growers are assured of some revenue even 
if one or two lines are a failure. This year’s 
peach crop has not been quite up to stand- 
ard, but the grapes produced a heavy yield. 


Sold Pine in Early Days 


We dropped in to see W. L. Babbitt, an 
old friend of the AMERICAN LUMBERMAN. 
Indeed, his friendship extends back beyond 
the time that the present ballyhoo of the 
Realm has been on the job. Mr. Babbitt 
has been operating a yard in Niles for ten 
years, and before that he had been engaged 
in almost every department of the lumber 
industry. As a young man he spent sev- 
eral winters in the northern woods and sev- 
eral summers in northern sawmills. For 
many years he was with the Eastman, 
Gardiner people at Laurel, and in fact he 
went with them from Iowa to Mississippi. 


subject by the building expert of the New York 
Herald-Tribune, who says that in selecting 
hardware for the new or remodeled home it is 
of prime importance that it should harmonize 
with the trim that is to be used therewith. Said 
he: ‘‘If you have good taste and a sense of 
the fitness of things you can accomplish more 
with a small purse than can the builder of the 
most expensive home who has relied upon his 
pocketbook aJcne to insure himself a beautiful 
dwelling.’ 

The following table is given as an aid to se- 
cure proper hiarmony in the selection of hard 
ware to go with the various. woods and finishes 
listed : 


Oak, Maple, Chestnut or Cypress— 
Antique copper, antique’ brass, black, 
Statuary bronze,  bronze-plated, olive 


green, verd-antique. 
Mahogany or Cherry- 
statuary brass, dull 


3ronze or brass, 
brass, dull gold, 


gold-plated, silver-plated, satin silver. 

Flemish or Mission Oak—Bronze or 
brass, antique brass, dull brass, statuary 
brass, gold-plated, black verd-antique. 

White Enamel—Brass, dull brass, gold 
plated, dull gold, satin, silver, nickel- 
plated. 

The expert quoted further asserts that by 
suiting hardware to the wood trim and finish, 
an artistic effect can be obtained with a choice 
of much simpler fixtures than otherwise. 

Sa BAEBAAS 

A PIECE of yellow fir was recently finished at 
the Spaulding Lumber Co.’s mill, Salem, Ore,, 
which contained a bullet which had been im- 
planted in the tree many years ago. The grain 
around the bullet was twisted and knotted and 
the wood within a 3-inch radius was stained by 
pitch which had gathered to nurse the wound, 
The bullet was soft lead, and no damage was 
done to the planer as it passed through. 


Rounds Out Fifty-eight Years of Service 


East AKRON, OHIO, Oct. 19.—Established a 
little more than fifty-eight years ago by Solon 
N. Wilson, and now conducted by his sons, the 
Portage Lumber & Building Co., situated at 65 
North Case Avenue, enjoys the position of 











being about 45,000 feet. The freight was 50 
cents a thousand feet for the rough lumber, 
The haul was forty-three miles, made at the 
rate of three miles an hour. After unloading 


the lumber the boats proceeded empty to Mas- 

















At left: Original lumber yard of S. N. Wilson, at East Akron, Ohio—w hich later developed into the Portage Lumber § Building Co.—as it ap- 
peared in 1867. Note that the stock, consisting entirely of rough lumber, was all piled in the open, in marked contrast to the spacious sheds 


of the present company. 


He told us he had been a southern pine 
salesman at a time when that job involved 
hazardous “missionary” work; when a man 
who confessed to being a southern pine 
salesman was in some risk of being kicked 
out of a retail office. 

Mr. Babbitt told me many of the things 
about Niles that Mr. Rudisill had mentioned. 
He thinks that the rapid building of the 
city may be temporarily checked; but he 
added that it had too fine a location and too 
good railroad facilities to be stopped very 
long. There are some large jobs going for- 
ward in the city, including a $350,000 hotel. 
It is a very attractive little city of fine 
homes and well kept lawns. The surround- 
ing farms look very prosperous. It is a 
pleasure to drive along these main Michigan 
roads in the late summer and early fall and 
to see the opulence of nature. It looked to 
us like lots to eat next winter. 


'Smaeaeeeaaeaaaa 


Hardware Should Harmonize 

The important part which appropriate hard- 
ware plays in beautifying a home is too often 
overlooked, in the opinion of Clifford Seruggs, 
of the Scruggs-Guhleman Lumber Co., of Jeffer- 
son City, Mo., who in discussion of this subject 
recently said: ‘‘ Hardware often does not get 
sufficient atteation. The 50-cent or dollar lock 
is taken as a matter of fact. Yet if beautiful 
locks, door knobs and other hardware are found 
in homes they immediately attract the attention 
of everyone.’’ 

Right in line with this retail lumberman’s 
comment is a recent expression on the same 


being the oldest lumber concern in the city. 
Ross A. Wilson and Ralph B. Wilson occupy 
the positions of president and secretary-treas- 
urer, respectively. 

When mustered out of the Union army at the 
close of the Civil War in 1865, Solon N. Wilson, 
still a mere boy, established a lumber business 
in a small way at Kent, Ohio, which was a 
town of considerable consequence at that time. 
In 1867 the growing imnortance of Akron, situ- 
ated ten miles west of Kent on the Ohio Canal, 
which extended from Cleveland to Marietta, 
attracted the attention of the dealers of Cleve- 
land who desired to extend trade territory, 
and a number of large concerns established 
branches. there. 

At that time Woods, Perry & Co. were 
among the leading lumbermen of Cleveland. 
They owned mills in northern Michigan, and 
their own fleet of schooners transported their 
products to their waterside yards in Cleveland. 
Seeking a wider distribution of their output, 
they prevailed upon Solon N. Wilson to settle 
in Akron and open a lumber yard in 1867. The 
conditions under which he began are interesting. 
Woods, Perry & Co. agreed to supply him a 
stock of lumber to the value of $3,000 and to 
keep him supplied, if he would furnish a site 
and the equipment for the yard. Under date 
of May 26, 1867, an agreement was executed 
whereby they guaranteed that the business 
would net Mr. Wilson a profit of not less than 
$800 the first year; $1,000 the second year, and 
$1,200 the third year. 

The first yard was situated in the present 
business center of the city, at Mill and Main 
streets, now one of the most valuable blocks 
in Akron. The lumber was brought by canal 
boats down the Ohio Canal, the average cargo 


At right: A view of the present extensive and well equipped establishment of the Portage Lumber § Building Co. 


sillon, eighteen miles south, where coal was 
loaded for the return trip to Cleveland. 

From Michigan ports by schooner, with trans- 
fer to canal boat at Cleveland, the rate was 
$1.75 a thousand feet for rough lumber. White 
and norway pine were the principal woods of 
that period. Delivered at Akron, the price for 
all widths, thicknesses and lengths was $8 a 
thousand feet for norway and $12 for white 
pine, mill run, with ‘‘scoots out.’’ 


The entire stock being in the rough, all the 
woodwork required for a house was made on 
the premises. The local hardwoods were used 
for fine trim, and all doors were worked locally 
to fit the needs of the house builder. Mr. 
Wilson’s own residence had solid oak doors and 
finish throughout. Labor was plentiful, cheap 
and skilled, a good carpenter earning 10 to 12 
cents an hour. Common labor was paid at the 
rate of 75 cents to $1 a day, of twelve hours, 
beginning at 6 a. m. and ending at 6 p. m., with 
overtime if required by the exigencies of the 
job, but no pay for such extra time. 

In the late seventies the easily accessible 
supply of white and norway pine diminishing, 
the Michigan lumbermen hegan shipping hem- 
lock for framing purposes. Rail rates were 
about twice those for water carriage. When 
the supply in Michigan diminished, Pennsyl- 
vania was the next great chief source of supply. 
These shipments were all received by rail in the 
rough. One authority says that it was about 
1885 when the first shipment of dressed and 
worked stock was received in Akron, and this 
was regarded as an innovation that was sure to 
fail. ‘‘Georgia pine?’ was looked on with 
suspicion when it appeared along in the nineties, 
and it was difficult to convince some of the old 
timers that southern pine had any merit. 
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News and Business Ideas for Retailers 


Has Varied Exhibits at Fair 


CAPE GIRARDEAU, Mo., Oct. 19—Among the 
most interesting displays at the recent South- 
east Missouri District Fair were those arranged 
py the Cape Lumber Co. to direct the attention 
of the public, and especially of prospective 
puilders, to the various lines of building mate- 
rials which it handles. The exhibits were in- 
spected by a great many visitors, and Ray 
Strom, manager of the company, feels that a 
great deal of benefit was derived therefrom 
in an advertising way. 

In the company’s main display, consisting of 
4 room built in the floral hall at the fair 
grounds expressly for this purpose, the home- 
owning idea was featured through the display 
of one of the handsome miniature model homes 
which the Long-Bell Lumber Co., of Kansas 
City, Mo., lends to its dealers for exhibition 
purposes at fairs and similar events. As shown 
in the accompanying photograph, this model 
rested upon a foundation built up of cans of 
paint. The house was illuminated, the different 
rooms having different colored lights. 

In another room the company displayed shin- 
gles and roofing, and in still another, sash, 
doors and millwork were featured. In the last 
named room were shown different types of doors 
and glazed sash, in various woods. In front 
of the booth was a railing made of ten grades 
of siding, flooring and ceiling. Samples of 
locks and other builders’ hardware also were on 
display here. 

During the period of the fair, Sept. 30 to 
Oct. 4, an advertisement was carried in the 
local newspaper inviting fair visitors to inspect 
these displays. A representative of the com- 
pany was on hand each afternoon to meet vis- 
itors and to give out advertising novelties, 
which comprised wallboard table mats for the 
ladies, aprons for carpenters and contractors, 
and caps for the children, all bearing the com- 
pany’s advertisement. 

In the poultry department of the fair a good 
supply of booklets on poultry houses were avail- 
able to visitors, and at the hog barns booklets 
on hog houses and feeding floors were distrib- 
uted. Booklets on farm buildings also were 
given out at the cattle exhibit. 

The Cape Lumber Co. has been doing business 
under this name for just a year, succeeding the 
Union Lumber & Manufacturing Co., whose 
establishment burned in September, 1923. Theo- 


the installment plan the buyer agrees to make 
monthly payments for a year. The old method 
is for the dealer to get the money in twelve 
months if he can. Time-payments put the stall 
in installment.—H. W. WiLBur, Wilbur Lumber 
Co., Waukesha, Wis. 


Display Emphasizes Firm’s Name 


San AntToNIO, TEx., Oct. 19.—The Beacon 
Lumber Co., of this city, cleverly capitalizes 
its name in a very attractive window display 
which it has installed in the areade of a local 
theater. More than that, the conception of 
home building is very effectively linked up with 
the name, conveying the idea that the company’s 
place of business is a veritable beacon for pro- 
spective home builders. The central feature of 
the display, as shown in the accompanying 
photograph, is a lighthouse, or beacon, the rays 
of which on one side form the word ‘‘ Beacon,’’ 
and on the other the word ‘‘Lumber,’’ while 
directly beneath appears the word ‘‘Company.’’ 

In the window are shown some specimen house 
plans as well as photographs of completed 
homes, with placards bearing the legends: ‘‘ We 
finance the building of homes’’ and ‘‘ We will 
gladly plan and estimate the cost of your 
home.’? 


In the center foreground is a photograph of 
the company’s establishment at West Summit, a 


Selling More Lumber By 





striking feature of which is a lighthouse tower 
symbolizing the firm name. 

Arthur Shnitzer is vice president and gen- 
eral manager of the Beacon Lumber Co. 








This photograph shows how a Texas retail lum- 

ber concern visualizes its name and directs the 

attention of the public to its comprehensive 
service for home builders 


Selling Complete Homes 


(Continued from Front Page) 


houses is identical in arrangement. The com- 
pany has found it cheaper to contract for the 
construction work, rather than to employ di- 
rectly the labor needed in the various trades 
and handle the work itself. 

The plan followed is about as follows: A 
carpenter contract is let for all the woodwork 
on, say, fourteen houses comprising one group; 
the plumber and the electrician do their rough 
work as the frame of the house is being put up; 
the lather and plasterer immediately take up 
their parts of the work as soon as the carpenter 
gets out of the way; at that time the painters 
are working on the outside, and as soon as the 
plasterer finishes his final coat the painters do 
the inside and the paper hanger steps right in 
to decorate the entire house, thus leaving the 
interior a great deal more pleasing to the eye, 








One of the displays made by the Cape Lumber 





Co., Cape Girardeau, Mo., at the recent Southeast 


Missouri District Fair 


dore Ochs, who was president of the old com- 
pany, holds the same position in the present 
organization. 
S@aeaeaeaeaeaaaaeaa 

IT Is NOT SURPRISING that lumber dealers are 
hot in favor of selling materials on time pay- 
ments. A great many lumbermen have been 
doing business on deferred payments ever since 
they went into business and have not found the 
Plan successful. The only difference has been 
that the new idea has a different name. With 


and more satisfactory generally, than if left 
with the white walls which so easily get soiled 
before the house is sold. Next the plumbing 
and electrical fixtures are installed, and the 
house is all ready for sale in record time. 

During 1924 the company built 160 houses, 
and in the preceding year, 150; thus a steady 
and substantial growth in this department of 
its business is indicated. 

In the early stages of the company’s building 
venture, the houses were placed on the open 


market for all realtars to find customers for, 
with good results. However, more recently the 
plan has been followed of giving exclusive sale 
to one real estate concern, which enables it to 
advertise extensively, and as the results from 
this plan have been even more satisfactory it is 
the company’s purpose to continue this method 
of disposing of the houses which it builds. 

The houses are sold on a down payment of 
from $500 to $750, according to the size of the 
house, and a loan is placed for the purchaser, 
of $2,800 to $3,100, secured by first mortgage. 
This leaves a small second mortgage to be ear- 
ried by the Miller company, which, together 
with interest, is payable in monthly instalments, 
and is to be paid in full in four years, by the 
refinancing process. 

‘*It has been our’ experience,’’ said E. E. 
Nuss, secretary of the Miller company, ‘‘that a 
man buying his home on the easy payment plan 
will sacrifice much to meet his monthly pay- 
ments as they become due. Out of the several 
hundred houses built by our company we have 
had only one purchaser fall down on his con- 
tract; and after getting several months in ar- 
rears he transferred his property to a second 
purchaser, who made up the back payments and 
has been meeting the monthly instalments reg- 
ularly ever sinee.’? 

The company buys tracts of land suitable for 
its purpose and erects thereon houses of the 
types illustrated and described in this article, 
for which it has up to this time found ready 
sale, and the results in general have been so sat- 
isfactory that the company intends to continue 
building and selling homes on an increasing 
scale, provided the conditions warrant. 

While a separate set of books is kept for the 
building department, it is run in conjunction 
with the company’s regular lumber business, 
which in 1924 showed 50 percent increase in 
sales over the preceding year; while for the 
fiscal year ended July 31, 1925, the lumber de- 
partment showed an increase of $23,000 over 
the year previous. 

While the Miller company’s building opera- 
tions are mainly confined to the building of 
moderate priced homes, it has during the last 
year built one $10,000 home, another costing 
$15,000, and is now engaged in building a very 
fine residence, the cost of which will reach 
$50,000, which is expected to be completed by 
the end of November. 
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Southern Notes of Special Interest 


Lumber Possibilities in Venezuela 

AustTIN, TEX., Oct. 19.—In a letter to Capt. 
J. lL. Thompson, of Houston, Tex., the timber 
resources of the Maracaibo district of Venezuela 
are briefly described by L. C. Sauter who is 
connected with an American oil company which 
is operating there. The timbered district sur 
rounds Maracaibo Lake and covers an immense 
area, according to Mr. Sauter, who writes: 

One thing I see here—all the oil companies are 
compelled to buy most of their lumber from the 
United States. This lake is lined with virgin 
forests of all kinds except pine. At the upper 
end of the lake are lots of cedar. Not the knotty 
cedar we have in Texas, but tall, straight trees. 
In fact, as the Andes are close with snow-capped 
mountains, any kind of timber needed is available. 
If one could get a timber concession and even had 
just a small jerkwater sawmill, he could clean up 
supplying the oil companies alone. His labor 
would be cheap and his transportation very cheap. 
Everything could be hauled by water by native 
boats, which can be cheaply attained. All these 


people are good sailors and the lake is fairly 
covered with sailboats of all sizes except deep 


water boats. There are numerous rivers running 
into the lake besides the hundreds of arms in the 
lake itself. 

So transportation, labor, and even a fairly good 
local market are here and timber to be had in 
superabundance. All depends on the right kind 
of concession and government protection. 
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Board Confirms State Forester 

ATLANTA, GA., Oct. 19.—B. M. Lufburrow 
was confirmed as State forester for Georgia, a 
budget was drawn up covering the expenditure 
of $5,000 a year for forestry purposes, and a 
subcommittee consisting of Bonnell H. Stone, 
past president Georgia Forestry Association ; 
C. B. Harman, secretary Soufhern Sash, Door 
& Millwork Manufacturers’ Association, and 
Dr. W. 8. McCallie, State geologist for Georgia, 
was appointed to serve as an executive commit- 
tee of the board, at the second meeting of the 
Georgia State board of forestry, held in the 
office of the secretary of State here last Thurs- 
day. 


Buys Tract of Western Pine Timber 


KANSAS City, Mo., Oct. 20.—Announcement 
was made today by Raymond B. White, as presi- 
dent of the Forest Lumber Co., of the comple 
tion of negotiations for the purchase of the 
Fremont Lumber Co. and its holdings of 30,000 
acres of timber near Pine Ridge, Ore. The 
tract is said to be one of the finest tracts of 
western pine extant. 

The Fremont Lumber Co. was one of the sub- 
sidiaries of the Shevlin-Hixon interests, of 
Minneapolis. The sale is said to involve 
more than $5,000,000, and with the holdings 
of the Modoc Lumber Co., in California, pur- 
chased last spring by Mr. White, gives the 
Forest Lumber Co. western pine holdings in 
excess of one billion feet. Operations are pro- 
ceeding on the Modoe holdings and plans al- 
ready are well advaneed for the development 
of the Fremont tract by the new owner. <A 
new mill will be in operation on the property 
before the first of the year, Mr. White said. 


Export Outlook Unusually Bright 


MempHis, TENN., Oct. 20.—More than 3,- 
000,000 feet of hardwood lumber was shipped 
overseas during September by the Delta Ex- 
port Lumber Corporation, according to state- 
ment made today by W. L. Lynch, manager. 
This was one of the best months this year and 
gives some idea of the gains shown in foreign 
business with the opening of the fall months. 

Our September shipments were most pleasing, 
says Mr. Lynch, but October business is making a 
nice showing. During the first fifteen days of the 
month I accepted orders for more than one hun- 
dred cars. The orders are coming in daily and it 
now looks as though the last fifteen days will be 
heavier than the first fifteen days. The. outlook 
is unusually bright at this time. 


Mr. Lynch says that conditions abroad are 
showing considerable improvement, and that it 
is his opinion that there will be more orders 
forthcoming than stock to fill them. The rains 
of the last few weeks have practically stopped 
logging and the heavy domestic demand is 
gradually wiping out the surplus that was piled 
up during the summer when business was dull. 

In a yery few weeks I believe that we will be 
forced to turn down business because of shortage 
of stock that is wanted abroad. The demand will 
be such from both domestic buyers and foreign 
buyers that stock will be exceptionally hard to ob- 
tain, said Mr. Lynch, 
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Railroad Workers Commended 

NEW ORLEANS, La., Oct. 19.—Some time ago 
a forest fire broke out along the lines of the 
Missouri Pacific railroad in Louisiana. <A 
passer-by reported it to the railroad station 
ugent at the nearest town. That official 
promptly undertook to notify the forest ranger 
in the district, but the latter was in another 
part of his territory. So, after wiring word 
of the fire to all points likely to gain touch 
with the ranger, the station agent got in touch 
with the section foreman, who organized a crew 
and went after the fire. When the forest 
ranger arrived, he found the blaze under ¢on- 
trol, thanks to the prompt and efficient work 
of the railway employees. V. H. Sonderegger, 


Memphians Take Dry Kiln Course 

Mempuis, TENN., Oct. 21.—Thirteen young 
lumbermen, representatives of the same number 
of firms of Memphis and adjacent territory, are 
taking the course in kiln drying which is being 
conducted by the Forest Products Laboratory of 
Madison, Wis. The classes are being held in 
the Nickey Bros. building at Binghamton, a 
suburb of Memphis. The course lasts two weeks 
and includes study which is taken in six months 
at the University of Wisconsin. The class is 
sponsored by the lumbermen of Memphis and 
the Tennessee State department of education, 


Fir Relieves Miami Lumber Shortage 

JACKSONVILLE, Fua., Oct. 20.—In an effort 
to relieve the present shortage of lumber in 
Miami, the J. F. Gerrity Co., of Boston, Mass,, 
wholesale lumber dealer, is bringing a shipload 
of fir lumber to Miami, according to J. W. 
Gerrity, treasurer of the company, who is in 
the southern city for a few days checking up on 
the lumber situation. The vessel, loaded with 
fir, will arrive Oct. 26, when the lumber will be 
turned over to the Miami yards for distribution, 

The largest deckload of lumber to reach this 
port was brought in Monday by the steamer 
W. R. Chamberlin, arriving from Tacoma and 
Everett, Wash., with more than 800,000 feet of 
lumber on her decks and with a total cargo of 





When 


discipline. 





IT IS A SAD SITUATION— 


When partners begin to suspicion each other. 

our money begins to cost us our consciences. 

When the boss can not command the respect of the help. 

When a man has to depend upon his relatives for employment. 

When we can not find good men who are willing to run for public office. 
When the enforcement of a law is in the hands of its enemies. 

When a father interferes with a school teacher who is enforcing 








then State forester, wrote President Baldwin, 
of the Missouri Pacific System, to express his 
own and the department’s appreciation of the 
fine codperation given by the railway folk, and 
recently received a reply from the Missouri 
Pacific chieftain, who declared that his road 
was pleased to have been able to codperate in 
the instance mentioned and that the employees 
who participated in controlling the blaze have 
been commended for their acts. 


Lets Contract for Mill Machinery 


CLARKS, LaA., Oct. 19.—The Louisiana Central 
Lumber Co., of this place, has just placed its 
order with the Filer & Stowell Co. of Milwaukee, 
Wis., for all of the machinery which will be 
used in rebuilding the company’s hardwood 
mill recently destroyed by fire. Included in the 
equipment are a 9-foot Filer & Stowell band 
mill, 3-block 52-inch carriage, 12-inch by 42- 
foot shotgun steam feed; a No. 5, 54-inch edger, 
a 5-saw slasher, an overhead trimmer to trim 
from 2 feet to 24 feet, together with the usual 
12-inch by 30-inch chilled live rolls, transfers 
and cut-off saw. The log haul-up will be a car 
haul, and the log deck will be provided, in addi- 
tion to the usual log loader and steam nigger, 
with an overhead log turner. The plans for 
this mill were prepared by H. W. Sloan, repre- 
sentative of the Filer & Stowell Co. ; 

The Louisiana Central Lumber Co. is one of 
the White interests of Kansas City, which op- 
erates the White Grandin Lumber Co. at Slagle, 
La., the Forest Lumber Co. at Oakdale, La., and 
the double band mill of the Forest Lumber Co., 
now being installed at Aspgrove, Ore. All of 
the equipment for these mills was furnished by 
the Filer & Stowell Co. , 


2,100,000 feet for the Hirsch Lumber Co, The 
lumber was Oregon fir. 


e e 
Rocky Mountain Region Lumber Data 

DENVER, CoLo., Oct. 19.—An increase of 18 
percent in the manufacture of lumber, or a 
total production of 111,861,000 board feet, for 
1924 in Colorado, Wyoming and South Dakota, 
has been announced by C. J. Stahl, acting dis- 
trict forester for the Rocky Mountain region, 
Denver. Although these are preliminary figures, 
subject to correction, they show a healthy in- 
crease in the industry. Timber sales receipts 
for all national forests for the first quarter of 
the fiscal year 1924-25 have amounted to more 
than one million dollars, the first time in his- 
tory that such has been the case, according to 
Mr. Stahl. 

More than half the output was produced by 
22 of the 308 sawmills operating in this region 
during 1924, according to the statemeint. The 
remainder came from the other 286 operating 
mills. The cut represented mostly western pine 
which made up 65 percent of the total, while 
lodgepole pine came second with 17 percent, 
spruce with 12 percent, Douglas fir with 5 per- 
cent, and a scattering of white fir, aspen, and 
other minor species. 

Despite the building boom in this district, 
there was a marked falling off in the produc- 
tion of shingles and lath, the Department of 
Commerce figures show. The drop was consid- 


erable, 5,690,100 pieces of lath and 230,000 
shingles being manufactured last year, com- 
pared with 8,654,000 lath and 918,000 shingles 
in 1923. 

The figures have been compiled by the Forest 
Service in coijperation with the census bureau of 
the Department of Commerce. 
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Tells Club Members of Usefulness of Redwood 


JACKSON, Miss., Oct. 19.—The feature of last 
Thursday’s meeting of the Lumbermen’s Club 
was a talk by C. E. Klumb, secretary of the 
Finkbine-Guild Lumber Co. Mr. Klumb, who 
has been engaged in the manufacturing of 
longleaf southern pine practically all his life, 
recently made an extensive trip over the red- 
wood forests of California, and over the tract 
near Rockport, Calif., where his company has 
purchased about a billion feet of redwood and 
js constructing a sawmill] and loading facilities. 
He said the company’s plans call for the move- 
ment of redwood logs and squares by water 
through the Panama Canal to Gulfport, Miss., 
thence by rail to the plants of the Finkbine 
Lumber Co., at Wiggins and D’Lo, Miss., for 
fnal manufacturing. Mr. Klumb drew many 
comparisons of the method of manufacturing 
pine in the South with that employed in manu- 
facturing redwood in California, which were 
very interesting. He spoke in part as follows: 

The logging of this timber is a very difficult 
proposition compared with logging in our coun- 
try down here. Expensive railroad construction 
and special machinery are necessary. The gen- 
eral practice is to fell the timber up hill, pull to 
the crest of the hill, load on ridges and drop on 
inclines to the spurs. After the trees are felled 
they are debarked, the woods fired, and the logs 
left on the ground about a year to permit them 


to dry out somewhat. Green redwood is very 
heavy and dry redwood is very light. The firing 
of the woods does not disturb the new growth of 
redwood. This timber is called the ‘‘undying 
redwoods’’ because it is next to impossible to 
exterminate it. Only intensive farming opera- 
tions on cut-over lands for a long period have 
succeeded in preventing a second growth. 

After the logs are left in the woods a year, all 
except the butt logs will float. Some mills run 
all except the butt logs through ponds; others 
dump them all in the ponds. The rail haul is 
short compared with that in the South. 

The drying of redwood is the biggest problem 
of the redwood producers. It takes one ineh 
redwood one year to air dry properly at the 
mills located right on the Coast. It takes four 
to six months longer for thicker stock to dry. 
At one mill they said it would never dry thor- 
oughly without kilns. This is because of atmos- 
pheric conditions in the redwood belt. Various 
methods of air stacking are used but mostly the 
package system. It takes from ten to fifteen 
days to kiln dry one inch lumber from the upper 
cuts and twenty to thirty days for the butt cuts. 
There has to be a separation of this heavy and 
light wood in all the drying processes. It is 
believed that climatic conditions in the South 
will enable us to air dry redwood thoroughly in 
sixty to ninety days. Tests have demonstrated 
that this is feasible and can be accomplished 
without checking, warping ete. 


Redwood has more talking points than any 
wood of which I know. Its properties are so 
numerous it is well called the ‘‘ wonder wood.’’ 
Thoroughly dried it will not rot, shrink, warp or 
split; it takes paint readily, has a beautiful nat- 
ural finish, can be used for exterior work with- 
out painting and is one of the strongest of the 
softwoods. It is fire resistant and insects and 
fungi do not attack it. Sawed green lumber can 
be piled solid and left for years without damage. 
This applies to heart wood, but there is so little 
sap wood—one to two inches to the tree—that 
it is negligible. The wood is easily worked; 
it ean be used in construction work green as the 
shrinkage is immeasurable. The western mills 
cut mostly inch lumber—exactly an inch—as 
they know from experience the shrinkage will 
be negligible and there will be plenty of margin 
to dress it to standard thickness. 


Redwood is not a competitor of pine but it is 
of eypress. If our plans work out we will be 
able to ship mixed ears of redwood and pine. 
This redwood is particularly suited for use in 
our southern climate. Redwood siding is the 
most generally known item in this section. Red- 
wood is particularly suited for exterior use and 
as mud sills or in exposed places, as it will not 
rot. The lower grades are useful for ordinary 
construction. Redwood shingles are especially 
adaptable for house building and lattices and 
moldings of all sorts for pergolas and exterior 
decorations are everlasting. 


Prosperity and Progress Reflected by Tennessee Industry 


KNOXVILLE, TENN., Oct. 19.—That the lum- 
ber industry and allied industries, depending on 
wood for their existence, are playing no small 
part in the recent and truly remarkable devel- 
opment of southeastern Tennessee, is evinced by 
a glimpse at the recently published ‘‘ Pros- 
perity and Progress’’ edition of the Knoxville 
Sentinel, a daily newspaper here. This section 
of the State, centering in Knoxville and John- 
son City, is in the heart of the Cumberland 
and Smoky mountains, part of the Appalachian 
range, and one of the most valuable hardwood 
sections of the United States. It is only 
natural, therefore, that the lumber manufac- 
turing industry should be a predominating fac- 
tor in the business of the State and that several 
new industries whose possibilities are yet un- 
known and whose basic product is wood, should 
pick out this timber section of unlimited re- 
sources in which to develop and become es- 
tablished. 

Hardwoods from this section are used mainly 
for automobile bodies, cabinet work, inside trim, 
flooring and furniture, oak and poplar being 
among the most popular woods. According to 
State Forester R. S. Maddox, there are be- 
tween ninety and one hundred species of trees 
native to eastern Tennessee. ‘‘ There are mil- 
lions of dollars invested in eastern Tennessee 
in the lumber industry and in wood using in- 
dustries,’’ said C. F. Maples, president Maples 
Lumber Co., Knoxville. ‘*The tannic acid 
plants in this section represent a big investment, 
Which lives only through the existing stand of 
chestnut. ?? 

The furniture companies in eastern Tennes- 
see represent a big investment, and prominent 
among these manufacturers is the Empire Chair 
Co., with plants at Johnson City and Elizabeth- 
ton. This company makes chairs of every de- 
scription, empioys one hundred and fifty persons 


er and uses native hardwoods of all 
Inds. 


Johnson City a Thriving Lumber Center 

Johnson City, with a population of 12,500, is 
4 thriving lumber center. In speaking of the 
development of this city, Sam R. Sells, former 
congressman and principal owner of the Sells 
Lumber & Manufacturing Co. and Unaka Floor- 
Ing Co., states that one of the most remark- 
able developments has taken place in the oak 
flooring business. ‘Our companies ship almost 


2,000,000 feet a month, and the other companiesCity, is the Bristol Door & Lumber Co., cover- 


combined will perhaps ship about that much 
more. Our greatest markets are in New York, 
Boston and San Francisco.’’? Mr. Sells is very 
optimistic about the future of Johnson City. 

The box manufacturing business is important 
here. The Tennessee Box Co. euts 11,000,000 
feet of lumber annually into boxes of various 
kinds, specializing in the manufacture of butter 
and oleomargarine box shook. Yellow poplar is 
greatly in demand for this item. The American 
Cigar Box Lumber Co., a firm having done 
business in Johnson City for twenty-five years, 
cuts 12,000 to 15,000 feet of logs a day in 
its plant which covers a city block, and uses 
mostly native poplar for its boxes. Most of 
the output of this plant is shipped to Pennsyl- 
vania. 

M. R. McCorkle, believing in the future of 
Johnson City, has recently moved his large band 
mill here. He has an up-to-date mill, cuts 
some of the finest grade hardwood in the 
United States, and is located on a 7-aere site, 
adequately equipped for the unloading of cars 
of logs and for the loading of rough boards. 
A feature of the Johnson City Foundry & Ma- 
chine Co. is the manufacture of a veneer slicing 
machine, the largest weighing 70,000 pounds. 
The advantage of this slicing machine over the 
rotary type, according to G. W. Setzer, presi- 
dent of the company, is that the machine cuts 
the veneer in slices from logs that have been 
squared in a sawmill. In this way the ‘‘back’’ 
of the veneer is not broken as it comes from 
the knife and the revolving log. 


Opportunity for Retail Lumbermen 


In a city growing as fast as Johnson City, 
there is a great opportunity for retail lumber- 
men, and foremost among this class of business 
men is C. L. Marshall, president Tennessee Re- 
tail Lumber Dealers’ Association, and of the 
Marshall Bros. Lumber Co. (Ine.). This firm 
also has other retail connections: Jones-Mar- 
shall Lumber Co., Morristown; Wardrep-Doak 
Lumber Co., Greenville; and Marshall Bros. 
Lumber Co. (Ine.), a newly organized company 
at Bradentown, Fla. The company at Johnson 
City caters especially to the local building 
trades and, with a full stock on hand at all 
times, easily handles orders for frames, doors, 
windows and other building materials. 

At Bristol, a short distance from Johnson 


ing four acres of .ground, with half the plant 
under cover. This company, of which W. O. 
Crane is president, caters to wholesale trade, 
dealing in doors, frames, sash, moldings, floor- 
ing and other articles for general building. 

The Tennessee Eastman Corporation, Kings- 
port, Tenn., a subsidiary of the Eastman Kodak 
Co., of Rochester, N. Y., whose principal busi- 
ness is the manufacture of chemicals from the 
distillation of hardwoods for use in the manu- 
facture of films, is one of the wood using indus- 
tries making a great success in this region. 
Methanol, commonly known as wood alcohol, 
and methyl acetone, a byproduct of wood alco- 
hol, are the main products of this plant. 
Among the byproducts which form an important 
part of the company’s business are charcoal 
and charcoal powder, concentrated heat which 
is sold under the trade name of ‘‘charkets,’’ 
acetate of lime, wood oils and hardwood ereo- 
sote wood preservative. Rayon, a trade name 
for artificial silk, is to be developed in this see- 
tion of Tennessee, and this will boom Johnson 
City, as one of the plants will be located near 
there. 


Finnish Timber for United States 


HELSINGForS, FINNLAND, Oct. 1—Some of 
the leading Finnish timber exporters recently 
took steps to investigate the American timber 
market with a view to organizing eventually a 
selling agency in the United States for Finnish 
softwood. According to reports from various 
centers in America, there seems to be a demand 
for the kinds of timber that Finland ean pro- 
duce, and certain smaller parcels have in fact 
been contracted. One shipment has already 
been effected from Finland, while two steamers 
are at present loading in Finnish ports. 

These are merely sample shipments, but if 
they meet with the importers’ approval it is ex- 
pected that next season a fair quantity of Fin- 
nish timber will find its way to Ameriea. 

SPH AAAAAEBEBAEAAAAAS 

THE BUREAU of standards, Department of 
Commerce, is conducting tests of the holding 
power of over 10,000 wood screws of various 
sizes in seven different kinds of wood—yellow 
poplar, cypress, sycamore, Georgia pine, North 
Carolina pine, hard maple and white oak. 
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Manufacturer Is Host to Wholesale Distributers of Product 


Kor two days the 
white pine 


3AYPORT, MINN., Oct. 21. 
wholesale distributers of Andersen 
window and door frames have been the guests 
of the Andersen Lumber Co., manufacturer of 
those products, at its large and splendidly 
equipped plant here. The meeting ended today. 

From states as distant as Florida, New York 
and North Dakota, as well as from many of the 
intervening came the distributers to 
profit by the interchange of ideas, to contribute 
their own suggestions, and, what perhaps was 
the most important of all, to inspect the plant 
in which the frames are produced, and to see 
for themselves how the finest of materin]—clear 
white pine for all exposed parts—the most im 
proved machinery, with careful workmanship 
and rigid inspection, are combined to make the 
product which they are offering to their trade 
in the various territories represented. 

The company’s sales representatives in charge 
of the various districts were in attendance; and 
the members of the local organization, both fac 
tory and office, also were ‘‘on their toes,’’ ready 
to impart information and to render every pos- 
sible courtesy and attention to the company’s 
guests. A more alert or better informed body 
of men than those composing the Andersen or- 
ganization would be difficult to find. The most 
casual observer can not fail to notiee the air 
of efficiency and teamwork that 


Stutes, 


planned by the thoughtful hosts. The variety 
was wide, and each guest could consult his own 
taste and inclination. The menu of outdoor 
recreation included golf on the sporty nine-hole 
course at White Bear Lake, only a short distance 
from Bayport; boat rides on Lake St. Croix in 
the Jarge motor launch of the inn, horseback 
riding on fine nags from Mr. Andersen’s stable, 
strolls along the riverside to view the wonder- 
ful panorama of nature in its brilliant autumn 
colors, and trips through the new Minnesota 
State Prison, one of the finest und most modern 
penal institutions in the world. 

While some of the wholesalers came by other 
routes, and a few by automobile, the majority 
from the East and South ‘‘mobilized’? at Chi- 
cago, from which point a special pullman was 
provided, the party being ‘‘personally con- 
ducted’? by Lynn H. Bradner, the company’s 
representative at Chicago, assisted by R. L. 
Nash, eastern representative, with headquarters 
in New York, and others of the organization 
who made the trip from Chicago. Arriving at 
Bayport Tuesday morning the party was met 
by Mr. Andersen and Mr. Rothschild, as well 
as by a self-appointed member of the reception 
committee in the person of Mr. Andersen’s 
magnificent St. Bernard ‘‘Billy,’’ who speedily 
established cordial relations with all the guests. 


ous forms of raw material for other wood- 
working plants. These byproducts include short 
lengths cut to required measure for use of sash 
und door factories, small pieces for toy fae- 
tories, and reels used by silk manufacturers, 

The Andersen establishment, which employs 
285 men, has about four and one-half acres 
under roof. Five receiving tracks enter the 
lumber sheds at different points, so that all 
lumber is unloaded under cover. The same ig 
true of the loading out of the finished product, 
the shipping track accommodating five cars at 
once. The buildings are all of fireproof con- 
struction, separated by steel fire doors, and 
fully sprinklered. 

In order to eliminate any excess moisture 
that the lumber may have acquired in transit, 
the bins on one side of the big receiving shed 
are equipped with curtains and hot air pipes, 
with mechanism for regulating the degree of 
heat so that exactly correct drying may be ob- 
tained. The company also has its own battery 
of dry kilns for such stock as requires that 
treatment. It has on hand at this time about 
seven million feet of stock, two and one-half 
million feet of which are under cover. 

The fire protective system of the plant is 
carefully organized and most efficient. Red 
arrows painted on the inner surface of the 

roofs indicate the direction to the 





marks this business family. From 
President Fred C. Andersen—mod- 
est and unassuming yet with a quiet 
power that dominates every situa- 
tion, and ever quick to give credit 
where credit is due—and his force- 
ful and magnetic lieutenant, H. L. 
Rothschild, who occupies the posi- 
tion of secretary-treasurer, down to 
the youngest and newest employce, 
the ‘‘esprit de corps’’ of the organ- 
ization is noticeable and inspiring. 

While the occasion was primarily 
a business convention participated 
in by the company’s wholesale dis- 
tributers, sales representatives and 
other members of its organization, 
it also was a most enjoyable out- 
ing, no effort being spared by Mr. 
Andersen and his associates to 
make the two days spent by their 
guests at this beautiful place an oc- 











casion long to be remembered. The 
guests were entertained at the new 
White Pine Inn, a unique and 
charming little hostelry which not 
only expresses in every detail the spirit of hos- 
pitality and comfort, but exemplifies throughout 
the atmosphere of lumber, and particularly of 
the white pine from which it takes its name. 
The inn was opened June 1, 1925, and is 
equipped with every convenience for a comforta- 
ble, and even luxurious, stay. Upon approach- 
ing the inn one is first struck by the unique 
sign, composed of three short white pine logs 
suspended from a log standard. Next he notices 
the roomy and comfortable front porch, with its 
imposing high-columned portico, built of white 
pine, and the numerous rustic rockers inviting 
repose. Passing into the lobby the guest is im- 
mediately impressed by the beauty of the in- 
terior, the walls and ceiling of which are paneled 
in genuine white pine, beautifully finished, the 
wide expanse of ceiling being relieved by large 
beams of the same wood. The solid white pine 
doors throughout the hotel resemble those of 
colonial days, the wrought iron hinges and other 
fittings, as well as the electric light fixtures, 
adding to the effect. The equipment throughout 
is of the highest order, all rooms having running 
water and most of them being equipped with 
tubs and shower baths. Under the efficient di- 
rection of Manager Thor Follestad, the cuisine 
and other service leave nothing to be desired. 
The chicken and brook trout dinners served here 
will linger in the memory of those fortunate 
enough to partake of them. 

Every moment of time not occupied by the 
two business sessions and tour of inspection 
was taken up with various forms of recreation 








The new and finely equipped White Pine Inn at Bayport, Minn. 


One of the company’s trucks was in waiting to 
convey the luggage to the inn. 

After greetings and introductions had been 
exchanged, the party, comprising thirty-six dis- 
tributers, with a few other guests, were divided 
into companies, each in charge of «a member 
of the Andersen organization, and proceeded 
to make a tour of inspection of the plant, 
which oceupied most of the forenoon. Probably 
most readers of the AMERICAN LUMBERMAN are 
more or less familiar with the Andersen prod- 
ucts, but it may not be amiss at this point to 
deseribe them briefly. The company’s output 
consists entirely of white pine window and door 
frames, which are shipped in knocked-down 
form to its distributers all over the country for 
resale to retail dealers in lumber and building 
materials, who thus are enabled to stock a good 
variety of sizes and patterns in compact form 
and with relatively small investment, as ample 
stocks always are at their command for prompt 
shipment by their wholesale dealer. The frames 
can be nailed up by any carpenter in a very few 
minutes, thus doing away with any need of 
making frames on the job, besides insuring the 
builder a superior article. All exposed parts are 
made entirely of genuine clear white pine, ac- 
curately cut and carefully machined. By inter- 
changing heights and widths a dealer can supply 
121 sizes of 2-light window frames out of a 
stock of eleven sizes. This illustrates the ex- 
traordinary versatility and adaptability of the 
Andersen line of frames. 

The offal of the machines is worked into vari- 


nearest signal box, from which an 
alarm may be turned in that starts 
the siren sounding the fire signal— 
the number of blasts and intervals 
indicating the location of the 
danger—and brings to the spot 
within a very few seconds the hose 
companies and other equipment for 
combating fire, at the same time 
summoning the village fire depart- 
ment. 

Many of the electrically driven 
machines either were designed by 
the company’s own mechanics, or 
else embody specially designed at- 
tachments and devices necessary 
for some of the processes required 
in producing the Andersen frames, 
such machines and devices of 
course being fully protected by 
patents. A number of the special 
features of the frames themselves 
also are covered either by patents 
granted or applied for. 

After completing the tour of in- 
spection and enjoying a _ fine 
luncheon at the inn, the guests assembled at 
the company’s office at about 1:30 p. m. for a 
session conducted by Mr. Andersen and devoted 
mainly to a demonstration and discussion of 
the various designs, including a new casement 
frame embodying some very desirable features. 
George A. Chapman, of Tyrie & Chapman, archi- 
tects, of Minneapolis, Minn., who is temporarily 
attached to the Andersen staff in an advisory 
capacity, assisted in the demonstrations, com- 
menting on the various features from an archi- 
tectural standpoint. His comments, although 
not especially designed to do so, served. to 
emphasize the fact that all of the Andersen de- 
signs are architecturally correct and thoroughly 
acceptable to the architectural profession, be- 
sides being perfectly made from the best of 
materials. 

At the conclusion of this session the entire 
party was conducted to the foundry of Reiland 
Bros., in Bayport, to witness the processes 
of casting and finishing the new noiseless sash 
pulleys which are soon to constitute a notable 
improvement to the Andersen window frame. 
As regards durability, tests have demonstrated 
that either the old or the new pulley is capable 
of withstanding a century of ordinary usage 
without the slightest signs of deterioriation, 
these tests being accomplished by placing the 
pulleys in an ingenious contrivance which by 
continuous operation gives them the equivalent 
of a century of use in a very short period. 

These pulleys are noiseless because at no 
point does metal touch metal, certainly an in- 
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teresting accomplishment in the manufacture of 
a steel sash pulley. This desirable aloofness is 
made possible by two features. In the first 
place, the pulley wheel turns on a wood bearing 
instead of one of metal. A square hole, cut 
in the center of the wheel, receives a plug of 
maple, which has been previously boiled in oil. 
A hole is then drilled through the plug, which 
forms the bearing for the axle pin. The oil- 
soaked maple bearing is self-lubricating, noise- 
less and indestructible. Contact of the sides 
of the wheel with the metal frame in which 
ijt runs is avoided by the use of composition 
gaskets on either side. The tiny blocks of 
maple required for these bearings are cut from 
long strips by a small gang saw, capable of 
turning out 200,000 a day. 


Informal Banquet Is Held 

Tuesday evening a banquet was served at 
the inn, with entertainment supplied by an 
orchestra and trio of male vocalists who ren- 
dered & popular program of music and song. 
The occasion was entirely informal, there being 
no set speeches, but toward the close Stanley E. 
Gilbert, of the C. C. Kellogg & Sons Co., Utiea, 
N. Y., made a few remarks especially appro- 
priate to the occasion, which were received with 
unbounded enthusiasm. 

As we viewed those immense piles of lumber on 
our tour through the factory this morning, said 
Mr. Gilbert, I could not help thinking what a pity 
itis that people generally do not appreciate the 
poetry and the romance of lumber. It is true that 
they can perceive some of the glamor that is as- 


and of affording a medium through which sales 
ideas and suggestions might be interchanged. 
This suggestion m®t with instant approval, and 
Charles Lee, of the Allen A. Wilkinson Lumber 
Co., Indianapolis, Ind., acting as temporary 
chairman, named a nominating committee com- 
posed of Julius Seidel, St. Louis, Mo.; W. H. 
Macfarlane, New Rochelle, N. Y.; and Horace 
Ross, Detroit, Mich., to select permanent officers 
of the organization. This committee later met 
and named the following officers: 

President—Stanley E. Gilbert, Utica, N. Y. 

Vice-President—Frank Martin, Columbus, Ohio. 

Secretary—wWilliam Sears, Minneapolis, Minn. 

It further was determined that the new or- 
ganization should be known as the Andersen 
Frame Club. 

Luncheon on Wednesday was marked by an 
informal roundtable discussion of advertising, 
to which Mr. Seidel made a very interesting 
contribution in the form of a brief talk, telling 
something of his own advertising methods, par- 
ticularly with regard to the calendar proposition 
which had been under discussion at an earlier 
session. Mr. Seidel showed one of his own 
calendars, the twelve leaves of which exhibit 
logging and manufacturing scenes in connec- 
tion with some of the principal commercial 
species of woods, and told of the widespread in- 
terest that had been aroused by this calendar, 
because of its educational value, in public schools 
and other places where subjects pertaining to 
forestry and lumbering sometimes were dis- 
cussed. His talk was featured by a number 





retary-treasurer H. L. Rothschild, the follow- 
ing members of the Andersen organization were 
in attendance at the convention: 

Cc. P. Bird, factory manager: Donald Wilson, 
advertising department; W. F. Mackintosh, audi- 
tor; James D. Rowland, manager Andersen Yard 
Co. (an affiliated organization operating fifteen 
retail yards) ; R. L. Nash, New York, sales repre- 
sentative for the Metropolitan district of New 
York, New Jersey and Connecticut ; Frank Gifford, 
Rochester, N. Y., sales representative for western 
New York and Pennsylvania; Lynn H. Bradner, 
Chicago, sales representative for Illinois, Indiana, 
Ohio, West Virginia, and Kentucky ; J. B. Rowland, 
Bayport, sales representative for the lower penin- 
sula of Michigan, Missouri, Kansas, Nebraska, 
Oklahoma and Florida ; Max Utecht, Bayport, sales 
representative for the upper peninsula of Michigan, 
Minnesota, Iowa, Wisconsin, North Dakota and 
South Dakota: Harry Irvine, Bayport, special rep- 
resentative. 

Howard G. Andersen, the company’s traffic 
manager, was not in attendance, he being at 
present in Florida endeavoring to work out 
ways and means of counteracting the freight 
embargo and getting deliveries through to the 
company’s customers in that State. 

Besides those already named the meeting was 
attended by a representative of the Arehi- 
tects’ Small House Service Bureau, of Minne- 
apolis, and by R. P. Fales, of the AMERICAN 
LUMBERMAN, Chicago. 


Builds House of Home-Cut Trees 


NEW ORLEANS, La., Oct. 19—Dr. E. D. 

















A general view of the window and door frame manufacturing plant of the Andersen Lumber Co., Bayport, Minn. The new office building is seen in 


sociated with the woods operations, where hardy 
and adventurous men brave and overcome the ob 
stacles which nature has interposed in the way of 
those who labor in the forests in order that man- 
kind may enjoy the benefits and comforts of civil- 
ization, made possible by the products of the trees ; 
but it seems as though as soon as the giants of 
the forest hit the carriage of the sawmill, the 
romance of the lumber business disappears so far 
a8 most people are concerned. Some day, however, 
[hope that the real epic of lumber will be written 

and it will be a wonderful book. When that day 
comes, I trust that therein will be found the right 
language and sentiment in which could be suitably 
expressed our gratitude for, and appreciation of, 
the splendid hospitality which has been extended 
tous by Mr. Andersen and his associates, which, 
however, is only in keeping with the quality and 
merit of the products of his company. 

At the close of Mr. Gilbert’s remarks the 
thanks of the assembled guests were expressed 
to Mr. Andersen by a unanimous rising vote. 

Wednesday morning there was a short session 
for the consideration of advertising policies, 
particularly as regards codperation with dealers 
In the way of merchandising helps, together 
with general discussion of various merchandis- 
Ing problems. This discussion was addressed 
by Donald Wilson, of the company’s advertis- 
ing department, and Mac Martin, of the Mae 
Martin Advertising Agency (Ine.), of Minne 
polis, 

At the close of this session, the interesting 
‘iggestion was made by Mr. Gilbert that an in- 
formal club or association of Andersen distribu- 
ters be formed, for the double purpose of pre- 
‘ving the friendships begun at this meeting 


center of the picture 


of apt stories and characteristic epigrams, il 
lustrating and clinching the various points made. 

The following wholesale distributers of An- 
dersen frames were in attendance at the con- 
vention: 


S. S. Edwards, American Sash & Door Co., Kan 
sas City, Mo.; M. B. Copeland and E. L. Glover, 
M. A. Disbrow & Co., Omaha, Neb.; L. C. Knolk 
and Lloyd W. Knolk, Disbrow Sash & Door Co., 
Cedar Rapids, Iowa; J. F. Young and E. J. Moehl, 
Carr & Young Co., Des Moines, Iowa; L. W. Brock, 
Ward-Brock Sash & Door Co., Cincinnati, Ohio: 
W. W. Brock and M. M. Brocx, W. W. Brock & 
Sons, Miami, Fla.; H. B. Schwartz, Allen A. Smith 
Co., Toledo, Ohio; G.. D. Smith, Dayton Sash & 
Door Co., Dayton, Ohio; Frank Martin and H. R. 
Vance, Throop-Martin Co., Columbus, Ohio; Harry 
Hurd, Farley & Loetscher Mfg. Co., Sioux Falls, 
S. D.: C. A. Sehneider, Loetscher & Burch Mfg. 
Co., Des Moines, Iowa; H. C. Krueger and A. N. 
Anderson, Curtis Door & Sash Co., Chicago, M11. ; 
R. S. Murray, Curtis, Towle & Paine Co., Topeka, 
Kan.; William Sears, Harry Yale and L. B. Hol 
land, Curtis-Yale-Holland Co., Minneapolis, Minn. : 
Julius Seidel and A. Schulenberg, Julius Seidel 
Lumber Co., St. Louis, Mo.; Horace Ross, Union 
Lumber Co., Detroit, Mich.; W. H. Macfarlane, 


Mahlstedt Millwork Corporation, New Rochelle, 
N. Y.; Stanley Gilbert, C. C. Kellogg & Sons Co., 


Utica, N. Y.; Mr. Runkle, Williams & Hunting Co., 
Cedar Rapids, Iowa; G. L. Sanford and L. C. 
Dimock, Guernsey-Westbrook Co., Hartford, Conn. ; 
F. W. Sacks, Nebraska Lumber & Millwork Co., 
Lincoln, Neb.; Charles Lee and Horace Kemper, 
Allen A. Wilkinson Lumber Co., Indianapolis, Ind. ; 
c. C. Hvamsal, Piper-Howe Lumber Co., Minot, 
N. D.: H. B. Metze and E. S. Richmond, Morgan 
Co., Oshkosh, Wis. 


Besides President Fred C. Andersen and See- 


Guerry, who farms and practices medicine near 
Hickory Grove, Miss., suffered the loss of his 
home by fire some time ago. On his lands is a 
mixed timber stand. Accordingly he decided to 
cut his own lumber for rebuilding, rather than 
haul it out from town. Securing a portable 
sawmill, he picked his trees, had them cut down 
and sawed to specified dimensions. His new 
home is said to be an exact replica of the old 
one, which had been built by his father years 
before. It contains, according to the Hicory 
Grove account, no less than thirteen species of 


wood: Red oak, white oak, post oak, pin oak, 
elm, cottonwood, hickory, persimmon, hack- 
berry, sweet gum, cypress, pine and ash. Each 


of these woods, in the belief of the architect, 
builder and owner, was put to uses for which it 
was best suited. 


Consummate Sawmill-Timber Deal 


PORTLAND, OrE., Oct. 17.—Transfer of the 
sawmills and timber interests of Pope & Talbot 
in Washington to the Charles R. MeCormick 
Co., of San Francisco and Portland, announced 
some time ago in the AMERICAN LUMBERMAN, 
was consummated at San Francisco, Oct. 16, ae- 
cording to an announcement made here today 
by Robert E. Smith, president of the Lumber- 
men’s Trust Co., banker for the McCormick 
interests. The consideration is placed at $20,- 
000,000, and the consolidation of these proper 
ties makes them one of the largest in the United 
States. 
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Traffic Problems and Business Change; 


Ancient Cedar Tree Spared 

SEATTLE, WASH., Oct. 17.—Through the activ- 
ity of the Natural Parks Association, of which 
Herbert Evison is secretary, the oldest and 
largest cedar in the State of Washington will be 
allowed to stund until it falls on account of 
some act of nature. This splendid tree, with 
about twenty companions, has been spared the 
woodsman’s ax. Ultimately, the group will be 
placed under the care of public officials as an 
integral part of the Washington State park 
system. 

This tree, the largest in a grove of cedars, is 
more than 200 feet high; its diameter three 





Cedar tree, 2,300 years old, to be preserved in 
Washington State park 


feet above the ground is 18.4 feet, and its cir- 
cumference is 58.6 feet. An approximation of 
its age has been reached in a rather curious 
way. Nearby is the stump of a cedar of al- 
most the same size; and in 1905 F. H. Conant, 
cruiser for the Weyerhaeuser Timber Co., made 
a ring-count of this stump sixteen feet above 
the ground, concluding that it was about 2,300 
years old. Inferentially, the immense tree still 
surviving is of equal antiquity. It must have 
reached a vigorous growth at the beginning of 
the Christian era; and it has been at the pin- 
nacle of its development throughout hundreds 
of years. Woodsmen say that three complete 
generations of fir have flourished and faded 
away during the span of this venerable tree. 

The location of the grove, which in the years 
to come unquestionably will attract thousands 
of visitors, is on a bench of the Cascade range 
near Mount Teneriff, a few miles from North 
Bend. It is not a great distance from Sno- 
qualmie Pass, where the Sunset highway crosses 
the mountains. 


Application of Immigration Laws 

BELLINGHAM, WASH., Oct. 17.—That the 
United States’ immigration laws should apply 
to the world alike, and that the yellow and 
brown perils are vagaries of the brain, were as- 
sertions made by Vice President J. J. Donovan, 
of the Bloedel Donovan Lumber Mills, this week 
in a paper which he wrote for the Catholic 
Jubilee celebration at Seattle and which was 
read by his son, J. N. Donovan, his company’s 
logging superintendent. Mr. Donovan said in 
part: 


Our immigration laws should apply to the whole 
world alike. Any other course is unworthy 


of our great nation. But the yellow peril, the 
brown peril and all the other perils of being over- 
run by hordes of strange people! Bosh! These 
dangers exist in the imaginations of notoriety seek- 
ing professors, headline writers and politicians. It 
is time to take account of stock and rewrite our 
Jaw in the light of commonsense and international 
friendship. 

sut how about Asia? No one wants Oriental 
labor. Everyone wishes Oriental travelers, stu- 
dents, merchants, bankers to come and go or re- 
main on equal terms with like classes of other 
races. Nominally this is true. Practically it is 
not, as the experiences of many high class Orientals 
ut this port (Seattle) and that of San Francisco 
testify. If war ever comes between us and any 
Oriental power it will be due to our unwise immi- 
gration laws. We have dried up the stream 
of common labor from Europe and are turning 
to Mexico and to the colored men of the South for 


men to do work which white, native Americans 
decline. We have gone too far and the effect will 


soon be evident in the loss of foreign markets 
necessary to the prosperity of all classes of our 
people. 


'samaeaanaaae 


To Use Wood Ships for Log Carriers 


SEATTLE, WASH., Oct. 17.—Three vessels of 
the wood-ship war fleet, which has been in 
Lake Union since the signing of the armistice, 
will soon be taken to Vancouver, B. C., where 
they will be converted into log carriers by the 
3ritish Pacific Transport Co. The hulls are 
known as the Abydos, Chalcis and Abnoba; and 
they increase the number of log carriers of this 
type to ten in the service of the British Pa- 
cific Transport Co. Last week the hulls Addi- 
son, Oelwein and Endymion were towed from 
Lake Union to Vancouver. The first of the 
wood ships to be converted into a log carrier 
was the Bingamon; and the first group of three 
hulls was towed from this harbor last August. 


Old Railway Coach Again in Service 


SAN FRANCISCO, CALIF., Oct. 17.—The old 
adage that everything has its day and then 
passes into history was exemplified last week 
when the Albion Lumber Co.’s schooner Pasa- 
dena arrived in port with a cargo which set the 
waterfront in a furore. Rolled on to the deck 
of the flagship of the Albion fleet was the last 
survivor of the abandoned branch of the North- 
western Pacific Rail- 


Payments on Indian Timber Sales 

KLAMATH FAuLLs, ORE., Oct. 17.—Sales of 
timber on the Klamath Indian reservation have 
brought in the first government payment to the 
Indians, aggregating $249,600. ach Indian 
has received a check for $200, and since there 
are 1,248 ‘‘wards of the Government’’ on the 
reservation, the total remittance is almost a 
quarter of a million dollars. Payment was 
made Oct. 2 by Leroy D. Arnold, superintendent 
of the reservation. Mr. Arnold states that pay- 
ments in future will probably be made semi- 
annually. Payments by lumbermen for reserva- 
tion timber are made as the timber is cut, 
while the money is dibursed in small payments 


Production to Be Increased 


CoLUMBIA FALLS, Mont., Oct. 17—With the 
recent installation of a Wickes gang saw, the 
State Lumber Co., with mill at Half Moon, 
plans to increase its production to a consider- 
able extent. KE. A. Shew, general manager of 
the company, stated that it has a good sized 
stock of lumber in pile right now, and in addi- 
tion has its log pond well filled with logs. The 
company is Jogging about six miles from the 
mill, bringing the timber in over its own rail- 
road. 

(aa a@aaaaaaaD 


Factory Organized Like Big Family 


SEATTLE, WASH., Oct. 17.—An unusual pic- 
ture of a factory employing more than 3,600 
men that is organized like a big family and 
whose executives know the workmen in the 
humblest jobs by their first names was given to 
the Seattle Rotary Club recently by A. A. 
Gardner, Pacific coast manager for Henry Diss- 
ton & Sons (Inc.), of Philadelphia, Pa. 

Speaking of the Disston Plant, whose 68 fae- 
tory buildings devoted to the manufacture of 
saws, machine knives, saw tools and files cover 
a 65-acre tract, Mr. Gardner emphasized the 
fact that more than 1,200 of its skilled workers 
had served with the company from ten to fifty 
years or even longer in some cases. 

The business had a very humble beginning, said 
Mr. Gardner. Henry Disston started as an ap- 
prentice to the only sawmaker of the time in the 
United States; his employer failed in 1840, and 
Henry Disston, taking some tools and steel in lieu 





way, which was to have 
opened the way from 
Albion, on the coast, to 
Cloverdale, on the main 
line of the railway but 
which joined the ranks 
of ‘‘broken dreams’’ 
long before completion. 
The tracks have since 
been purchased by the 
Albion Lumber Co. and 
converted into a _ log- 
ging railroad reaching 
the mammoth holdings 
of the Albion company 
in the Mendocino red- 
woods. 

The old coach has 
long been pointed out 
as a relic of the old 
‘“boom’’? days, when 
Mendocino County was referred to as the ‘‘lum- 
ber district.’’? Construction costs mounted so 
high that the road was abandoned when less 
than one-third completed. The coach, a com- 
bination passenger-baggage car, had been as- 
sembled at Albion and at the time of the aban- 
donment facilities were inadequate to load the 
car on to the ships and it was left to the mercy 
of the elements. 

But now old ‘‘No. 1’? will go back into use- 
ful service for a puffing switch engine herded 
the historic relic with the flock at the far end 
of the ‘‘ear barn’’ at the Tiburon yards of the 
Northwestern railway and in a new coat of var- 
nish, with a few repairs and renovated, it will 
take its place with the rest of the company’s 
branch line equipment. 








Albion Lumber Co.’s 





schooner ‘‘Pasadena’’ with coach of ‘‘dream 
railroad’? 


of wages, started a saw works of his own in @ 
Philadelphia, cellar. He was the whole works and 
also the whole selling force; he had no capita 
and no credit. In the beginning he trained 
all his workmen and the force became a sort of 
family, and a family it has always remained. 

Henry Disston had five sons, all of whom worked 
in the factory with him. Almost every Disstot 
who comes into an executive place first serves 
from five to ten years in the shops, so that whe 
he goes into the office he is not only a practical 
sawmaker, but he also knows the men as “Jack 
and “Bill,” and the men know him in the same 
intimate way. An identity of interest is estab 
lished; there is no wondering what the new boss 
is like. 

At the factory there is no rule for choosing a 
prentices except that a boy whose father or grane 
father worked in the place is certain to be giver 
a trial, which results in our having hundreds 0 
fathers and sons and scores of grandsons. There 
are many families with three generations in the 
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eature This Week’s West Coast News 


plant. There is no welfare work; the men are 
too independent for that ; they are given the means 
of doing their own welfare work. 


Exhibit at Foundrymen’s Convention 


SAN FRANCISCO, CALIF., Oct. 17.—For the first 
time in the history of the California White & 
Sugar Pine Manufacturers’ Association, a com- 
plete exhibition of California pines was dis 
played at the twenty-ninth annual convention of 
the American Foundrymen’s Association, which 
was held at Syracuse, N. Y., Oct. 5 to 9. 

More than 350 exhibits at the convention cov- 
ered a space of over 65,000 square feet and 
four lumber interests entered displays, two of 
these being eastern 
pines, one mahogany 7 
and the other the Cali- | 
fornia entry, which was 
by far the largest and 
broadest. 

Inasmuch as this was 
the initial exhibition of 
sugar pine, and was con- 
nected with a series of 
extensive advertising, 
the California display 
elicited the keen inter- 
est of the foundrymen, 
more than 1,500 visiting 
the exhibit and request- 
ing additional informa- 
tion by mail of the uses 
and superiority of the 
California species for 
pattern work. 

We were. especially 
pleased, declared Edward 
P. Ivory, trade extension 
manager of the associa- 
tion, who arrived home 
today, with the interest 
taken in our products byofficials and engineers of 
the leading manufacturers of the East. In many 
cases the interest manifested by these men ex- 
tended to them sending for their foremen and 
engineers to come to Syracuse and study the possi- 
bilities of California sugar pine. 

Samples of each grade of sugar pine, with 
the specific uses of each grade were shown in a 
rack provided for this display. Besides this, a 
specimen which caused a great deal of interest 
inasmuch as it allowed the eastern pattern mak- 
er to compare his ideas with the craftsmanship 
of his western brother, was the sugar pine pat- 
tern of a large brass propeller for the western 
type ocean going freighter, many of which were 
built during and immediately after the war. 
This pattern had been used for twelve castings 
without showing any signs of wear or distor- 
tion. 

Pine exhibits ranged in size from 4x4 to 24%4x 
46 inches. There was also a cross section cut 
of a California sugar pine tree which was set 
up in the booth and each visitor allowed to guess 
at the age of the tree. Prizes were offered and 
following the convention the section was sent to 
the New York College of Forestry where Prof. 
R. R. Fenska determined that the tree was 262 
years of age when cut. This was the estimate 
of Creed W. Fulton, works manager of the 
Goulds Manufacturing Co., Seneca Falls, N. Y.., 
who received first prize of $25. Estimates of 
the age of the tree ranged from 70 to 1,220 
years. 

The entire exhibit of the California pines 

has been sent to the New York College of For 
‘try where it will be kept on display and will 
be available for future use by the association 
at eastern conventions. 
_ On his return trip Mr. Ivory went to Wash- 
ington, D. C., where he was in conference with 
ificials of the division of simplified practice, 
and attended a meeting of the committee on 
lumber standards. 


Increase in Manufacturing Enterprises 
Seartie, WasH., Oct. 17.—Statisties com- 
piled by the Manufacturers’ Association of 
Washington show a total of forty-five new en- 
‘erprises for September, and an aggregate of 
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137 for the first nine months of 1925. For 
the corresponding period of 1924 the total was 
124, and for 1923 it was 107. Clancy M. Lewis, 
manager of the association, has been asked to 
codperate with the census bureau in taking the 
biennial manufacturing census of 1925. He 
states that the enumerators will make a sepa- 
rate schedule of plants turning out piles, poles, 
posts, spars, railroad ties, mine timbers, shin- 
gle bolts, wood pulp bolts, shakes, splints, han- 
les, excelsior stock and other timber produets. 
The new census will make the first record of 
such a segregation in this State. Mr. Lewis 
remarks that it will considerably increase the 
number of Washington factories shown by the 








Exhibit of California White § Sugar Pine Manufacturers’ Association 
at foundrymen’s convention at Syracuse, N. Y., Oct. 5 to 9 


1925 census, and give the State rightful credit 
for business undertakings that in the past have 
not heen counted. 


Testing Railway Safety Device 

TACOMA, WASH., Oct. 17.—Incorporation of 
a new company, known as the Railway Safety 
Brake Lock Corporation, to manufacture an 
invention of B. W. Westbo, of Tacoma, was 
completed this week. Mr. Westbo’s invention 
is designed to do away with the hazard of in- 
effective brakes on logging cars and has just 
been fully tested by the South Prairie Lumber 
Co. The St. Paul & Tacoma Lumber Co. and 
the White River Lumber Co. are also making 
tests. The companies named ure reported to 
be fully satisfied with the operation of the 
device which will soon be placed on the mar- 
ket. The factory is to be located in Tacoma. 


Explains Long and Short Haul Bill 


PORTLAND, ORE., Oct. 17.—R. J. Knott, traffic 
manager Western Pine Manufacturers’ Associa 
tion, has returned from an extended tour of the 
Inland Kmpire. At Spokane he attended a con- 
ference of traffic men, where details in connee- 
tion with lumber traffic were discussed, impor 
tant among them being proposed freight rate 
increases. The opinion of the traffic men was 
there should be no increases. They expressed 
the view that the carriers rather should make 
every effort to economize and thereby increase 
their earnings if this has to be done. Rate in- 
creases, it was argued, would in all probability 
lead to reduced volume of traffic, which in turn 
would mean reduced revenues. 

Mr. Knott also appeared hefore the chamber 
of commerce bodies at Moscow and Coeur 
d’Alene, Idaho, and spoke against the Gooding 
‘“long and short haul’? bill. 

In part Mr. Knott said: 

Just what is involved when you speak of “the 
long and short haul bill’ is this: A greater trans- 
portation charge is made for a shorter haul when 
it is embodied in the longer distance. As an illus- 
tration, on a shipment from Moscow to Portland, 


we might say that the charges would be less than 
on a shipment from Moscow to Pasco, yet you 


Is this 
this case, I 
nor is it, at 


must go through Pasco to reach Portland. 
fair? Should it be permitted? In 
would say it should not be permitted, 
the present time. 

He gave a number of instances illustrating 
his contention and others to illustrate that 
there are occasions when, to meet market com- 
petition, fourth section relief as now permitted 
by the Interstate Commerce Commission is fully 
justified. In those cases the long haul is al- 
lowed to meet the short because otherwise one 
railroad would be at a disadvantage in com- 
peting with the line having the shorter route. 

The present fourth section law in substance 
provides, he explained, that it shall be unlawful 
for any common earrier to receive a greater 
compensation for a shorter haul when it is em- 
bodied in a longer haul under similar cireum- 
stances and conditions, and said he, ‘‘our ex- 
perience with the Interstate Commerce Commis- 
sion plainly indicates that it is fully competent 
to pass upon these technical rate matters, and 
far more competent than our politicians, who 
desire to make political issue of an economic 
question.’ 

CR RBBB aZAAZaS 
Logging Firm Buys Fir Timber 

PORTLAND, ORE., Oct. 17—The Chas. K. 
Spaulding Logging Co., with offices here, has 
purchased from the Weyerhaeuser Timber Co. 
a tract of 1,855 aeres of fir timber in the Bald 
Mountain country on the Big Luckiamute water- 
shed in southwestern part of Polk County, for a 
consideration of $112,500. The tract cruises 
a little over 88,000,000 feet, and is about one- 
third of the Weyerhaeuser holdings in Polk 
County. At the same time as the deed was filed 
for record at Dallas, papers were filed arrang- 
ing for financing that transaction and other 
activities of the Spaulding company which, in 
addition to its logging operations, operates saw- 
mills at Salem and Newberg, Ore. 


Door Panels for Auto Top 

PORTLAND, OrE., Oct. 17.—The accompanying 
illustration is that of a car owned by W. C. 
Meeker and his wife, who are touring the 
United States. Mr. Meeker started from ‘‘ The 
Charmed Land—Portland and Seattle’’ and in- 
tended to visit many parts of the United States. 
In looking around for a top for his car which 
could be utilized to the best possible extent 
and at the same time would be waterproof, Mr. 
Meeker found that Laminex plywood admirably 
served the purpose. He had seen a Laminex door 














Mr. Meeker’s car on which Laminex panels 
were utilized for the top 


submerged in water for several days and nights, 
and reasoned that any wood product able to 
stand such a test would be practically water- 
proof. The car is an office and home combined. 
Mr. Meeker does his office work at a desk and 
portable typewriter, while Mrs. Meeker has a 
very efficient kitchen, with sink and running 
water piped from a tank beneath the car. A 
davenport across the rear end of the car serves 
as a bed at night. 

In writing to a prospective builder of a car 
similar to his own, Mr. Meeker said that by 
bending the Laminex panels in shape and as- 
sembling the body with waterproof glue, a very 
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rigid structure could be secured without a 
heavy frame. The weight of the entire struc- 
ture, including all equipment, seats, stove and 
beds, is only 1,000 pounds—far lighter than any 
other car of the kind noted on the highways. 


Changes in Personnel of Three Firms 

SEATTLE, WASH., Oct. 17.—Changes affecting 
three of the best known lumbermen of the 
Pacific Northwest are announced. W. H. Oliver, 
for more than twenty years sales manager Seat 
tle Cedar Lumber Manufacturing Co., has re- 
signed. Frank A. Smith, western manager 
Wallace-Ballord Lumber Co., has given up that 
position to go to Wisconsin as representative of 
the Pacific States Lumber Co., of Tacoma, and 
the Seattle Cedar Lumber Manufacturing Co. 
Lyle D. Carpenter has succeeded Mr. Smith as 
western manager of the Wallace-Ballord Lum 
ber Co. 

Mr. Oliver, in connection with his position as 
sales manager of the Seattle Cedar Lumber 
Manufacturing Co., has been president of the 
Red Cedar Lumber Manufacturers’ Association, 
which is now rounding out the first year of its 
existence. Alex F, McEwan, president Seattle 
Cedar Lumber Manufacturing Co., refers cor- 
dially to him, saying the resignation was pre- 
sented and accepted ‘famicably,’? and that no 
announcement is as yet forthcoming as to his 
successor. Mr. Oliver has extensive interests, 
and it is understood will devote himself to them. 

Mr. Smith, who is going into the northern 
tier of States to sell lumber products for two 
of the most substantial among west Coast man 
ufacturing concerns, is a lumberman on many 
counts. He begun his business life in the woods 
in 1887, and since that time has been through 
practically every phase of the industry—logger, 
mill employee, mill manager, retail yard man- 
ager, on the road for three years, sales man- 
ager for six years, and for the last year and a 
half in the wholesale trade. He has shaped up 
a well-rounded career from every standpoint. 
During the Philippine insurrection, 1898-9, he 
was 2 private in the First Washington, and saw 
active service in the Islands. He left Seattle 
last evening for Madison, Wis. 

Mr. Carpenter is literally going ‘‘baek to his 
first love,’’ for everyone familiar with his 
career knows that from 1909 to 1912 he was 
a member of the Wallace-Ballord organization 
in the Coast offices in this city. Far be it from 
anyone to speak of Lyle as the ‘‘swivel-chair’’ 
type of lumberman. He has been all through 
the logging camps and the mills, and has taken 
an exceedingly active hand in wholesaling. He 
is admirably equipped for the new job with his 
old-time firm. 


a a a aaa aa 


Railroad to Open Big Western Tract 


SPOKANE, WASH., Oct. 17.—Announcement 
that the Northern Pacific has let the contract 
for the building of 41 miles of branch railroad 
from Orofino, east and north, into the rich 
Clearwater white pine timber belt to Twohy 
Bros., of Spokane, was made this week by 
Charles Donnelly, president of the Northern 
Pacific Railway. This is in accordance with 
the understanding arrived at some months ago 
between the Weyerhaeuser interests and the 
railroad that such a line would be built in order 
that the Clearwater Timber Co. might go ahead 
with its project of a mammoth sawmill plant at 
Lewiston, Idaho. 

The Clearwater Timber Co., a Weyerhaeuser 
company, owns or controls 200,000 acres of tim- 
ber land in this district, covered with the choic- 
est Idaho white pine. The railroad will also tap 
the Clearwater national forest and vast State as 
well as other private holdings than those of the 
Clearwater company. It is estimated that the 
total timber tributary to this new line is 15,- 
000,000,000 feet. Most of it is located on a 
high rugged plateau two to three thousand feet 
above the Clearwater River with access to be 
gained only through the narrow canyons of 
the streams which drain into the river. It is 
up Orofino Creek, one of these streams, that 
the railway line has been surveyed. The precipi- 
tous nature of the country makes construction 
difficult and involves a large amount of rock 


work. It is estimated that this will mean the 
moving of 750,000 cubic yards of rock. <Ac- 
cording to H. E. Stevens, chief engineer of the 
Northern Pacific, the total cost of the completed 
line will run between $3,500,000 and $4,000,000 
which is the largest amount of money to be in- 
vested in new railway construction in the West 
for many years. 

While the Northern Pacific is going ahead 
with the work, the Union Pacific is associated 
jointly with it in the enterprise. Work is to 
start immediately, Dec. 1 being named as the 
time in the contract by which work must be 
started and it stipulated that it must be finished 
by July 1, 1927. 

The mill of the Clearwater Timber Co. at 
Lewiston will have a daily capacity of 200,000 
feet and the total expenditure by the company 


ee 


will be over $2,000,000. KF. W. Horstkotte, 
noted mill engineer, will prepare the plans. 

From Orofino, the new line will extend east- 
ward to about a mile east of Pierce City, fol- 
lowing Orofino Creek very closely, thence 12 
miles northward to the ranger station known as 
Headquarters which will be the terminal. It 
is not usual in this western country that a new 
railroad passes through a country with so rich 
a historical background. Pierce City was a 
town of from 10,000 to 15,000 people, it is 
estimated, during the placer rush of the early 
60s and was the first capital of Idaho. Today 
it is deserted. Weippe, nearby, is another early. 
day settlement, which has seen better days, 
It is of interest because it was near here that 
Chief Joseph, famous Nez Perce Indian chief. 
tain, lived for many years. 


Developments in Oregon Railroad Extension 


PORTLAND, ORrE., Oct. 17.—Developments of 
the week in the hearing here before Charles D. 
Mahaffie, director of finance of the Interstate 
Commerce Commission, on the application of 
the Oregon Trunk Railroad (Hill interests) to 
extend its line from Bend to Klamath Falls, 
Ore., include a statement made before the di- 
rector by James H. Mulcahy, assistant freight 
traffic manager for the Southern Pacific, that, 
on completion of the Klamath Falls-Kugene ex- 
tension now under construction, freight rates 
between Portland and Klamath Falls would be 
reduced 60 cents, und that charges on trans- 
continental shipments would be lessened 15 
cents. The effect of this announcement was 
to reduce the estimate of earnings the Oregon 
Trunk claimed possible for it to make when the 
extension was built from Bend to Klamath 
Falls, since its estimate was based on the higher 
Southern Pacific rate. 

The issues involved in the ease inelude the 
application of the Oregon Trunk for permission 
to extend its line from Bend to Klamath Falls, 
and the application of the Southern Pacific to 
acquire interests in the Oregon-Nevada-Califor 
nia and the Oregon, California & Eastern rail- 
ways, and to make improvements and extensions 
of them. 

Hl. D. Mortensen, president Pelican Bay Lum- 
ber Co., spokesman for fourteen of the twenty 
lumber mills in the Klamath basin, came to 
the support of the Southern Pacifie with the 
statement that car supply had been ample, the 
service good, and that they preferred to have 
the Southern Pacific carry out its projected 
lines, rather than to have the extension of the 
Oregon Trunk. Mr. Mortensen estimated that 
there is tributary to the Klamath Falls country 
twenty-five billion to thirty billion feet of tim- 
ber, which would be cut in twenty-five or 
thirty years. He denied that the lumbermen 
of Klamath Falls were box makers, as intimated 
by a witness for the Oregon Trunk, saying that 
only seven out of the twenty mills have box 
factories, and that 85 to 90 percent of the 
capacity of the plants this year would be 
utilized in producing material for eastern ship- 
ment. 

R. A. Booth, vice president Booth-Kelly Lum- 
ber Co., Eugene, Ore., said: 

Oregon’s development for many years has been 
retarded by lack of proper transportation. Neither 
railroad has anything in Oregon except what may 
be considered a stub line. I think there will be 
no denial of the fact that it is much easier to de- 
velop industries where there is more than one line 
than where there is but one, and if both the 
Southern Pacific and the northern lines were per- 
mitted to carry out their projects I think it would 
inure to the development of the State. I am not 
opposed to the development plans of the Southern 
Pacific, but I do think it is wrong in its demand 
for exclusive control of the territory. 

The State of Oregon favors a_ cross-State 
line from Crane to Odell, with a connection to 
Lakeview, contending that the plans of the 


Southern Pacific would serve but a part of the 
territory that now is in need of transportation. 
H. F. Wiggins, rate expert, and H. H. Corey, of 
the Oregon public service commission, weleomed 
the competition that would be afforded by grant- 
ing permission to both lines to make the exten- 
sions desired, but pointed out the need for more 


extensions, as there would still be a section of 
central and eastern Oregon as large as Ohio 
without railroad facilities. Gov. Pierce, of 
Oregon, also presented a statement pleading 
for the cross-State line. 

Paul Shoup, executive vice president Southern 

-acific, said: 

I can see no objection to permitting the Oregon 
Trunk to extend its line from Bend to a connec- 
tion with our lines at Odell, or at Silver Lake, but 
I feel that the timber of the Klamath basin is 
necessary to the profitable operation of our lines, 
The projected line from Odell to Crane would not 
be justified, and it would not give southern Oregon 
and California such service as we can give through 
our Alturas route. 

Ralph Budd, 
said: 


president Great Northern, 

There will be car shortages in the future, and 
every operating man knows it. Because he does 
know it every step should be taken to prevent 
them, to avoid them, and to cure them. One sys- 
tem may have cars when another system has not, 
particularly when the two systems are separated 
by considerable latitude, and when crops are har- 
vested at different times. For that reason, two 
systems in a field such as this are better than one, 

The testimony before Director Mahaffie was 
concluded on Tuesday. Briefs will be filed by 
all parties by Dee. 1, and a hearing probably 
will be set in Washington, D. ©., for further 
arguyent. Whether Director Mahaffie will 
make his report before or after this hearing 
will depend on the commission, he said. 


To Log Cameron Dam Timber 


WINTER, Wis., Oct. 20.—Historie 
dam, made famous nearly a score of years ago, 
when John Deitz, ‘‘the defender of Cameron 
dam,’’ and his family, held off an army of 
deputy sheriffs, United States marshals, and 
civilians for weeks, is to witness another con- 
quest. 

The new conquest, which will begin as soon as 
show flies, will be of a vastly different nature 
from the battle of Cameron dam. Instead of 
the crack of rifle and bark of pistol, the ring- 
ing chime of the woodman’s ax and the twang 
of the cutter’s sawmill will punctuate the cus- 
tomary quiet of the simple countryside. One 
of the largest lumbering companies of Wiscon- 
sin has contracted to log the old Deitz home- 
stead at Cameron dam. 

By strange coincidence, the foreman of the 
crew which will log the old Deitz property, was 
one of the leaders of the civilians who allied 
themselves with the officials in the drive to 
rout Deitz from his stronghold and_ several 
members of the crew are veterans of the battle 
of Cameron dam. Two of the men employed 
to log the Deitz place were wounded in the 
fighting to capture the old hay barn where 
Deitz made his last and losing fight against 
the officials. 

The most modern of logging methods will be 
employed in logging the Deitz timber. Electric 
lighted and steam-heated logging camps will 
be used in eutting and skidding operations. 
It is estimated that several million feet of hem- 
lock, hardwood, spruce, balsam, tamarack, and 
cedar will be cut in the region bordering Cam- 
eron dam. 





Cameron 








rig 
AV 
ac 


tie 
ya 
Is] 
wh 
cul 
mo 
ity 

f 


Bo 
alr 
pre 
Cit 
col 
an 


My 


sal 


hat 
ma 
of 
bet 
to 
smi 


sm 
Ne 
Un 
Yo 
col 
ing 
aff 


ers 
pr 
an 
the 


gi 


wil 


em 





<Otte 
: 
east- 
, fol- 
je. 12 
Vn as 
It 
new 
rich 
as a 
it is 
early 
oday 
arly- 
days, 
that 
hief- 


b] 


On 


n of 
Ohio 
y of 
ding 


hern 


eon 
nnec- 

» but 
in is 
lines, 
| not 
‘egon 
ough 


hern, 


and 
does 
‘vent 
SYs- 
not, 
‘ated 
har- 
two 
one. 
was 
1 by 
ably 
‘ther 
will 
ring 


eron 
ago, 
eyon 
y of 
and 
con 


n as 
ture 
1 of 
ing: 
rang 
cus- 
One 
con- 
yme- 


the 
was 
lied 
» tO 
eral 
ittle 
yyed 
the 
here 
inst 


] be 
tric- 
will 
ons. 
1em- 
and 
am- 





OcTaBER 24, 1925 


AMERICAN LUMBERMAN 47 





News of General Interest From the East 


Expands to Meet Retail Demands 

New York, Oct. 20.—The Forest Hills Mate- 
rial Co., located at Austin Street and Herrick 
Avenue, Forest Hills, Long Island, has recently 
acquired an addition: il acre of ground and is 
tg it with new buildings that will prac- 

ically double the firm’s facilities. The main 
a and plant are located just across the Long 
Island railroad tracks from the tennis grounds, 
where the international matches for the Davis 
cup are played. Forest Hills is one of the 
most exclusive residential sections in the vicin 
ity of New York City. 

The company’s property fronts on Queens 
Boulevard, which is just now being widened to 
almost twice its size, and when completed will 
provide the most direct route from New York 
City down to Long Island. The Forest Hills 
company has heen in business nearly four years 
and has enjoyed steady expansion. 

W. S. Worrall is manager, and George C. 
Myers president of the company. Mr. Worrall 
said: 

We have enjoyed a good run of business and we 
have expanded gradually to meet additional de- 
mands. We feel that we are located in a section 
of Long Island that is going to grow fast, with 
better class homes. Our motto is: “Everything 
to Build a House.’ We cover a comparatively 
small area, but we aim to do that well. 


Free Sawmill Demonstration 

Syracuse, N. Y., Oct. 19—The first annual 
small sawmill demonstration will be held at the 
New York State College of Forestry, Syracuse 
University, Nov. 10 and 11, preceding the New 
York State Wood Utilization Conference at the 
college Nov, 12. 

Small sawmills and portable mills are becom- 
ing more and more an important problem in the 
affairs of owners of woodlots in the East and it 
is the purpose cf the college to instruct the own 
ers of such mills and farmers who have woodlot 
properties in the proper methods of operation 
and economical handling of logs and lumber as 
they apply to the sawmill. Instructions will be 
given in logging, and operation and care of the 
plant. Proper logging equipment will be shown 
and methods considered in connection with their 
use. HNstimating and handling woodlands, how 
to value timber and lumber, piling, seasoning, 
and auxiliary products such as ties, poles, posts, 
cordwood, slabs, small dimension stock, sawdust 
ete., will be discussed. Lumber grading, mar 


keting, and view points of the wholesaler and 
retailer will be studied. This demonstration is 


in response to a demand from lumbermen, 
farmers and woodlot owners who have expressed 
aneed of such information. Talks will be given 
each day beginning at 8:30 and continuing to 
5:00 p.m. 


Comments on European Conditions 

NEw York, Oct. 20.—Willard Winslow, presi 
dent Indiana Quartered Oak Co., East Avenue 
and Twelfth Street, Long Island City, returned 
recently from Europe, where he had been on a 
pleasure and business trip since June. Mr. 
Winslow’s firm deals extensively in Philippine 
mahogany. Shortly after his return from 
abroad, he made a trip to Elmira, N. Y., where 
he attended the annual meeting of the board 
of directors of the Insular Lumber Co. He has 
been in complete control of sales in the metro 
politan district for the Insular company for the 
last fifteen years. 

The Indiana Quartered Oak Co. has recently 
taken over adjacent property for storage pur- 
poses, and now has on hand more than 1,500,000 
feet of hardwoods. Mr. Winslow said that 
three shiploads of hardwoods will arrive for the 
firm within sixty days and that these will ap- 
proximate 800,000 additional feet of stock. 

The market in hardwoods is very brisk, Mr. 
Winslow said. We have made substantial strides 
in the last few months and we feel that business 
Will continue satisfactory for some time. The 
fenerally good movement has not been confined 


to any particular brand of hardwoods, but has 
embraced nearly all. 


Mr. Winslow said he made careful note of 


conditions in Europe, especially with reference 
to the use of American lumber. 


I was disappointed at America’s representation 
so far as lumber being actually in use is concerned, 
he said. In England lumber conditions generally 
seemed to me to be slow. They are not dealing 
extensively in our woods. 

England is using a great deal of lumber from 
Norway, Sweden and Russia, but I don’t think it 
compares with lumber that the United States could 
supply. I also noticed that conditions were slow 
in the lumber business in France. There is a de- 
cided shortage of lumber mills in France, but 
American lumber is not being used to the extent 
that I had expected to find. 


To Erect Refuse Conveyor at Sawmill 

BurraLo, N. Y., Oct. 20.—Announcement is 
made from the executive offices here that the 
Great Southern Lumber Co. will erect at Boga- 
lusa, La., the largest conveyor in the United 
States. It will be 1,200 feet long and 30 inches 
wide. The conveyor will be supported fifty feet 
above ground by a framework of structural 


steel, and the estimated cost will be $75,000. 
The purpose of the conveyor will be to handle 
wood chips from the sawmill to the fuel plant. 


Retailer Acquires Another Block 

New York, Oct. 20.—With yards already 
comprising nearly three city blocks, the Donner 
Lumber Co. (Ine.), whose holdings front on 
Ely Avenue, North Jane, William and Sunswick 
streets, Long Island City, has just acquired an- 
other block. The new holdings front on South 
Jane, Hamilton and Hancock streets and the 
combined yard will be one of the most extensive 
in this busy lumber section. 

The properties of the Donner Lumber Co. are 
well stocked with varied assortments of lum- 
ber, the company dealing in building sizes al- 
most exelusively. Growth of the company has 
been little short of phenomenal and the site is 
being constantly improved with new buildings. 
An office building is to be erected on the loea- 
tion just acquired. 


Production of Lumber, Lath and Shingles 


WASHINGTON, D. C., Oct. 24.—The Depart- 
ment of Commerce announces that, according to 
data collected at the annual canvass of forest 
products for 1924, 7 the production of lumber, 
lath and shingles in the United States during 
that year was as follows: L umbe ry, 35,930,986 
thousand feet b.m. . a decrease of 3.5 percent as 
compared with 1923; lath, venieen thousands, 
a decrease of 11 percent; 6,862,585 
thousands, a decrease of 8.6 percent. 

Of the twenty-nine States each of which re 
ported the production of more than 150,000,000 
feet of lumber in 1924, nineteen showed a 
smaller eut than for 1923. The 
shared by all producing regions of the 
States. 


shingles, 


deerense Was 
United 


The two predominating woods were yellow 
pine and Douglas fir, which contributed 34.7 
percent and 20.8 percent, respectively, of the 
total production for the year. Seven kinds of 
wood contributed more than 1,000,000,000 feet 
each to the total cut in 1924. Four of these 
showed decreases and tliree inereases as com 
pared with the production for 1925. 

Detailed statistics are presented in the fol 
lowing tables. The figures for 1924 are prelim- 
inary and subject to such correction as may be 
found necessary upon further examination of 
the returns. 

Table 1—Production of Lumber, 

1924 and 1923 


by States: 
Percent 
of in- 
crease 
or de 


Number of Lumber cut 








mills (M b.m.)% crease 
1924 1923 1924 1923 ( ) 
United States. .14,5388 14,520 35,980,908 37,165,505 —3.3 
Washington .. 169 65 20 6,267,343 6,677,656 —6.1 
CREM. . ksn.scies 398 479 3,665,547 3,966,083 —7.6 
Louisiana .... $22 $13 3,396,940 3,554,212 —4.4 
Mississippi ... 847 786 2,806,975 2,690,976 4.3 
California and 
Nevadag ... 181 228 1,996,496 2,118,094 —5.7 
Alabama ..... 1,060 1,039 1, i 3, 403 1 »786, - 4.9 
Arkansas ..... 570 537 1,537,533 —O.1 
24. eee 228 244 1,559, 363 —2.0 
Geersie ..ccenve 1,030 966 1 ¢ 1,149, 391 5.0 
PIOTING.. .ccnc.. 219 222 1,089,429 1, a 
North Carolina. 1,120 1,084 1,071,912 1, By 
FOGROS vcncwiee's 157 171) «1,017,960 1,072 9 30) —5.1 
Wisconsin .... P4935) 271) «1,016,506 1 ‘007, 414 0.9 
South Carolina. 153 {85 878,517 1,070,397 —17.9 
Michigan ..... 169 173 793,636 29% —4.8 
Virginia ...... 954 971 696,054 —9.7 
Tennessee. - 607 618 65S SSS 1.4 
West V irginia. 281 283 614, 289 3 3.9 
Minnesota .... 154 165 52 27,962 g ¢ 4.3 
re 135 109 369,617 ¢ 67 1.6 
Montana ...... 100 121 350,335 26,$ 17.9 
Pennsylvania .. 737 T52 343,049 361,06 5.0 
New Hampshire 261 25D 65,474 255 OOD 4.1 
New York..... 764 698 237 581 235,993 0.7 
Kentucky .... 345 349 193,879 196,033 1.1 
Indiana ...... 336 332 193,391 189,415 2.1 
Missouri ..... 21) 301 188,426 178,810 4 
oo, RE 389 344 155,016 a a22 2.3 
Oklahoma 79 D1 154,503 136,174 13.5 
All other 
MURTOD keccee 1,338 1,243 836,516 805 578 3.8 


+Statistics were compiled by the bureau of the census, 
Department of Commerce, in coéperation with the Forest 
Service, Department of Agriculture. 

tNot including production of mills cutting less than 
O,000 feet. 

§Not shown separately in order to avoid disclosing 
the operations of individual mills. 


Table 2—Production of Lumber, by Kinds of 

















Wood: 1924 and 1923 
1924 1923 
Quantity Percent Quantity Percent 
(M feet distri- (M feet distri- 
IKkind of wood b.m.) bution bom.) bution 
Total .......35,930,986 100.0 37,165,505 100.0 
Yellow pine...... 12,486,590 34.7 12 948, 687 34.8 
Douglas fir...... 7,461,750 20.8 22.1 
Western yel. pine 2,602,710 7.2 y 7.6 
CR race nadased 2,076,977 5o.8 2,027,704 5.5 
oy 1 »oe! 8,989 5.2 1,872,739 5.0 
White pine ...... at 1.3 ‘ 4,2 
SOO) HU se cnccass sae ee 7 4 3.0 2.7 
a re Y 2.4 S19, 2.2 
Ss ekeaag ee va 2.4 842 2,046 2.3 
PE eo caxawinaiae 2.0 757, 749 2.0 
ee Pay 592, 1.6 
WO Pt acehamalwe Bal 0.9 
Yelow poplar..... 1.4 1.0 
COMER. sgs4cccewes OY 1.0 
WRite fF §...6s-% O.9 56, 246 0.9 
Chestnut ..... -. $12,989 0.9 0.9 
Fo) Pes eee 305, 546 O.8 1.0 
Sugar pine....... y O.7 0.6 
44 jeer 0.6 0.5 
MU wiacdccens ‘ 39 0.6 0.6 
Basswood ....... 200, 456 0.6 0.5 
MGM Vacccaceesws 194,444 0.5 0.5 
DOD a xcusweansices 183,149 OD 148.964 0.4 
Cottonwood ...... 166,913 OD 157,949 0.4 
Pi s |. ee 330,939 0.9 304,565 0.8 
Table 3—Production of Lath, by States: 
1924 and 1923 
1924 1923 
Quantity Quantity 
Number (thou- Number (thou- 
State of mills sands) of mills sands) 
United States.1,138 2,961,200 1,082 3,328,013 
Washington 107 646, 299 117 
ONONNE §. ccihccees 52 344,051 14 
Louisis let Pl ong 67 330,524 D4 
Minnesota ...... 19 210,909 52 
Mississippi ..... 36 175,834 32 
(i... eee 39 159,004 31 
SINE asad cal eiasrs 7 142,370 S83 
WO” aoa otce 7 26 127,990 20 
Wisconsin .... 7 126,138 US ’ 
AlL other States s. 611 698,081 DAL 744,041 


Table 4—Production of Shingles, by States: 
1924 and 1923 





1924 1923 
Quantity Quantity 
Number (thou- Number (thou- 

State of mills sands) of mills sands) 
United States. 744 6,862,385 832 7,506,869 
Washington .... 178 5,762,174 211 5,983,188 
OREBOR ..ccececs 30 320,343 39 414,629 
Taouisiuma ...... 25 31 208,763 
California ...... 28 34 233,925 
MEMES? orca dead 104 4 165,822 
Michigan ...... 24 35 101,255 





All other States. 355 38S 399,287 


SCARAB ABS 


ANNOUNCEMENT is made by J. D. Willard, of 
the Massachusetts Agricultural College Exten- 
Service, Amherst, Mass., that Harold O. 
Cook, chief forester, and Robert B. Parmenter, 
assistant forester, of the State department of 
conservation, have been appointed to the exten- 
sion staff to develop and carry out an interest- 
ing project on farm forestry. The State ex- 
perts are to devote a part of their time to ad- 
vising woodlot owners in the development of 
their properties to a state of maximum produe- 
tion. 


sion 
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National Production, Shipments and Orders 
WASHINGTON, D. C., Oct. 19.—The following softwood statistics were compiled by the National Lumber Manufacturers’ Association: 
Production . "i _— Orders an 

Week ended: 1925, Oct. 10; 1924, Oct. 11— 1925 1924 1925 < % 

Southern Pine Associ: ition PERSE LO ene Meera Camera re etsy oe 69,262,885 71,891,159 69,798,400 75,067,335 68,832,768 78,235,275 

west Coast Laimbermen’s ASSOCIATION. é.ci5s.0 0106.60.00 vicwnesesieese 99,081,990 103,077,192 101,027,925 90,078,502 95,427,855 87,016,778 

Western Pine Manufacturers’ Association..........ccecsseeess 35,682,000 26,762,000 28,696,000 24,545,000 26,564,000 20,800,000 

Cailfornia, Redwood ASSOCIATION: .6...56s66056 sds ccetainwcseon ce 7,582,000 8,455,000 7,804,000 7,475,000 8,212,000 6,621,000 

NOPE Arona. Fie. A BSS CUI a oe oes on) 5 3:00: sie -o.0 80 16:9: 0io.9. 0 000: 9,428,953 5,936,495 7,434,482 6,690,000 6,812,540 5,342,197 

Northern Hemlock & Hardwood Manufacturers’ Association.... 2,985,000 2,559,000 2,032,000 1,819,000 2,263,000 1,906,000 

Northern Pine Manufacturers’ ASSOCiation.......ccccccscsccceess re 672, 100 6,763,900 8,424,400 9,604,100 10 "439, 000 7,005,000 

EERIE GOO WRC bos 50s S wok sees Ci see R RS Neh Se sa Geeks ~ 231,6! 694,928 5,444, 746 225, 217, 207 215, 278, 937 218,551, 1,163 206,026,250 

Forty-one weeks: 1925, Dec. 28 to Oct. 10; 1924, Dec. 30 to Oct. 11— 

ieatere Pine ASSOCIALION. «6. es cece eee eee eee eee e eet ee eens 3,193,641,705 3,206,971,118 3,134,651,555 3,208,562,670 3,132,080,382 3,128,795,409 

West Coast Lumbermen’s Association... .......02026ciseccseces 4, '095, 438, 347 3,807,398,36% 4,275,795,601 3,966,683,979 4,225,054,354 3,840,609,433 

Western Pine Manufacturers’ Association.............cceceeee08 1,449,127,000 1,265,649,000 1,338,293,000 1,170,202,000 1,315,425 ,000 1,138,850,000 

California. Redwood ASSOCIBUION «oc ii cose kb i eases vleve nase ou sae 306,815,000 351,188,000 287,979,000 282,524,000 287,110,000 276,649,000 

Marth Caroling Pine. ABSOCIAEION & <6ccc.6 vos 6-d0s ¥ ean sees 50ee5a se 364,240,261 305,940,236 349,199,766 305,442,238 288,438.453 269,490,267 

Northern Hemlock & Hardwood Manufacturers’ Association.... 135,687,000 118,683,000 104,186,000 96,205,000 85,429,000 75,520,000 

Northern Pine Manufacturers’ ASSOCiation........cceccceeseees 413,751,300 381,400,800 370,883,600 348,367,600 346,889,000 348,513,000 

iia eine Mies ccusicecucscsnsarcbindswandedeus cme 9,958,700,613  9,437,230,522 9,860,988,522  9,377,987,487  9,680,426,189 —9,078,427,109 

*California White & Sugar Pine Manufacturers’ Association— 2 

Ta OE IE Hs os nh 5G Deh Glos. ou Seep es Ss eee bane e eee eaae oe 958,050,000 $20,241,000 862,328.000 645,990,000 TOOOTE OOO ke titiccces 

Of tec tt Oe ol Oe || ae a oom EOE eins Saran nr paren Ara 8, ; 20,341,000 6,340,000 15,516,000 4,836,000 12,419 ‘000 

*Revised figures for forty-one weeks; not included in general totals; represents about 77 percent of cut in region. 

e e 
Record of Direct Sales of Douglas Fir 
SEATTLE, Wasu., Oct. 17.—Direct sales of Douglas fir from Oct. 5 to 10 inclusive: 
Sales Prices —— ——Sales—— Prices — 

V. g. flooring— No. Feet No. High Low Spread Drop siding, 6” No. Feet No. High Low Spread 

MRS A sumissisiee sioner ewws y 34,000 6 $52.00 $44.00 $ 8.00 INO. 2 ONd DEULOL. «0.206000 87 549,000 12 $39.00 $30.50 $8.50 

BEND, iy. es sicphin,.oo\ss: oe RiGca-0b aD Wy 388,000 1] 48.00 37.00 11.00 PG nine uw baa eR sine eer 44 310,000 14 33.50 25.00 8.50 

DORN. 6th se wigs cuteuh iw te wrk 37 211,000 g 33.00 25.00 8.00 Common, No. 1 S1S-— 

S. g. flooring Be eres tc. hsGw Sees eS 69 384,000 9 19.50 14.50 5.00 

4” No. 2 and better. ....65.. 38 201,000 10 35.00 26.00 9.00 Berd ASR OU IRKA Ss 8555 Re oe 27 131,000 9 24.00 15.50 8.50 
Se Aa Sere 16 117,000 6 29.00 20.00 9.00 Dimension- 

6” No. 2 and better........ 29 76,000 4 39.00 36.00 3.00 RCE 5: RE Ores 9 a win eve Wiatates 119 124,000 9 18.50 13.50 5.00 
DE Mls Sa SS Selheseres ese 6 25,000 4 36.00 28.00 8.00 WR og. ale ca prado te caneiw arlene 106 311,000 10 21.00 16.00 5.00 
Stepping— RRO Oey Ore Serge ce tr 6% 188,000 9 21.50 17.00 4.50 

NO. 2 Be DSCC. .06s bcd s<s 15 41,000 8 66.00 60.00 6.00 BE Sara sands aisceinsubeoes-cietodans 30 60,000 & 21.50 17.00 4.50 
Finish— DG” as 8" 5 Seek 8k veces 25 51,000 8 23.50 16.50 7.00 

AE Oe Eee COO S 20 47,000 6 59.00 48.00 11.00 MU o5ncisiace olaacare 4 20,000 4 25.00 21.00 4.00 

Casing’ and base. .......0 30.52% 19 39,000 64.00 56.00 8.00 Lath— 

Ceiling, 5x4” HAT: aise sive oresisisiieie e's siseineie'es 17 312,000 7 4.15 3.50 65 

ND: 2 BOW PELE? s.s6scae08% 79 333,000 10 31.00 25.00 6.00 [Pe Ts Uae Rect Re REN ar 2 55,000 2 6.50 6.40 10 

PO wie eebi niu eeSalemnen wes 27 197,000 7 22.50 19.00 3.50 RPOMOCK, © scanwivenscceeeawe 2 32,000 2 3.75 3.60 15 





National Analysis 


WASHINGTON, D. C., Oct. 19.—The National 
Lumber Manufacturers’ Association has issued 


the following analysis for the period ended Oct. 


10, orders and shipments being shown as_ per- 
centages of production: 


During During 41 
Week Ended Wks. Ended 
Oct. 10 Oct. 10 
No. of Ship- Or- Ship- Or- 


Associations mills ments ders ments ders 


Southern Pine ...... 123 101 99 98 98 
West Ons «6.6656 104 102 96 104 1038 
Western Pine ....... 3 80 74 92 91 
Cant, Pines® 2. oasis 6 79 60 90 vk 
~ age Redwood ..» 16 3208 208 94 94 
No. Carolina Pine. . 41 79 q2 96 79 
No. Hemlock & Hdwd. 14 68 76 a4 63 
Northern Pine ...... 8 110 136 90 84 
Southern Cypress ... 14 102 101 105 108 

All softwoods...... 362 “97 93 98 96 
No. Hemlock & Hdwd. ... 315 318 133 145 
Hdwd. Mfrs. Institute 87+ 128 110 203 112 


All hardwoods..... tie 145 128 108 118 


All, hardwoods and 
sortwoods ...... poss 99 95 98 96 
*Represents 20 pereent of cut in region. 
yUnits of production. 
tLast week there were reports on this page from 


nn 


375 mills. 





Western Pine Summary 


PORTLAND, OrE., Oct. 17.—The Western Pine 
Manufacturers’ Association summarizes as fcl- 
lows reports for the week ended Oct. 10, from 
thirty-seven member mills: 

Percentages of 








Ship- 
Production— Cars Feet Cut ments 
Normal pacientes Anes 
Acta oss Steve a os 
Shipments 1,084 184, 80.42 
Local deliveries.... 512,000 re 
Total 28,696,000 
Orders— 
Canceled - 8 208,000. .... or 
IW clieinnd a's 1,002 26,052,000 74.45 92, - 
On hand.... 8,098 80,548,000 


Car basis is 26,000 feet. *Local pales. tacteded. 

Bookings for the week by thirty-five identical 
mills were 90.54 percent of those of previous week, 
showing a decrease of 2,652,000 feet. 





Hardwood Barometer 


MEMPHIS, TENN., Oct. 19.—The Hardwood 
Manufacturers Institute barometer for the week 
ended Oct. 10, one hundred nine and two-thirds 
units reporting, is as follows: 

———Percent of. 


Normal Actual Ship- 

Production *— Feet output output ments 

Normal (identi 

eal units) 19,850,000 ee 

Actual 14,662,932 74 ee 
Shipments ... 19,059,736 96 130 
Orders— 

Co: ee 17,522,762 88 80.40 91.90 


On hand end 
week .... 97,679,425 
Lumber fabricated at the mills ont. use ed in con- 
struction work included in total orders and ship- 
ments. 


*Based on mill log scale. 





The West Coast Review 


SEATTLE, WASH., Oct. 17.- 
ended Oct. 10, 
the West Coast 


-For the week 
104 mills report as follows to 
Lumbermen’s Association: 








Feet 
Production ... 99,081,990 
Shipment --101,027,925 6% above orders 
PRCTS:. ooscces 95,427,855 4% below production 
Shipments— 
Water delivery: Feet Feet 
PORSIUNOEC 5g is obs wine baie 30,313,866 
FORMOLS 555.5. cas vb eisai oe wawe 14,974,137 
‘POtAl. Wale (80) s0sicsanenssccee 45,288,003 
me Bot Aa ot) hr 50,460,000 
Local auto and team deliveries........ 5,279,922 
POCA BRIDIMBIE: 5.6.56 6 scaorw dow 0 Sis. waves ec 101, 027, 925 
New business— 
Water delivery: 
SPIO, - ond whee ha wlew sues 27,371,782 
US, a er re eres 16,726,151 
Dotal water (46%) )cscveccusssewcs 44,097,933 
RR, ASSO WOU 54 oss ae bbs wis kdee 46,050,000 
Local auto and team deliveries........ 5,279,922 
Total NEW PUBINGES, ......0.500:060000660 95,427,855 
Unfilled orders— 
DOINESTIC CATR) i694 0c06 ss sesveesegten 116,868,606 
BURMIONG.. is.0cait se ais iole)aiei6 3 came slays serous 94,071,680 
FREUD CSR GRMN 5 oiy.d:s 56 Se-acinae sroarseane 104,550,000 
315,490,286 


7Car basis is 30,000 feet. 





Hemlock and Hardwood 


OSHKOSH, WIs., Oct. 19.—The following is 
a summary, for comparative purposes, of figures 
as to the hardwood and hemlock movement sup- 
plied to the Northern Hemlock and Hardwood 
Manufacturers’ Association by twenty to twen- 
ty-five firms that ordinarily ship about  one- 
third of the total monthly shipments reported 
to the association by all members, and _ shows 
averages for August, September, and 1925. to 
date, and weekly figures for October: 


Hemlock 
Period— Firms Cut Shipments Orders 
Weekly average— 
AURUSE 2.0000: .. 4,659,000 2,702,000 2,090,000 
September ; 4, 597, 000 2,505,000 2,150,000 
To di ate, TOZB. 2. 3,35 52,000 2,551,000 2,098,000 
CCE. Bicsewncas 21 4,672,000 2,382,000 3,213,000 
Oct. 10 arexpteckel ctor 19 3,348,000 2,280,000 2,405,000 
Hardwood 
Weekly average— 
po ‘ 2,960,000 4,169,000 5,058,000 
September ... 2,123,000 3,930,000 2,944,000 
To date, 1925. 4,661,000 3,433,000 3,301,000 
Oct » ere 21 1,637,000 3,500,000 3,424,000 
OO, Wis vaniaxis 19 1,681,000 4,778,000 4,356,000 





Oak Flooring Stocks 


The following are statistics for the weeks 
ended as shown and comparative periods: 


1925— Production Shipments Orders* 
3 a | a 10,820,000 11,230,000 9,124,000 
GR a eons 10,497,000 10,812,000 8,291,000 
Aug. 17 to Oct. 

NOs cacauh cee titc's 83,288,000 85,234,000 78,763,000 

1924- 

a 18 to Oct. 
re 62,205,000 66,972,000 62,433,000 

ol figures for Aug. 17 to Oct. 10, 1925, show 

increases over those for the period Aug. 18 to 


Oct. 11, 1924. as follows: Production, 34 percent; 
shipments, 27 percent, and orders, 26 percent. 

*Orders booked for the week ended Oct. 10 
were 16 percent under production, and shipments 
were 4 percent over production. 


Percentages of Thickness, Week Ended Oct. 10 


33” 34” 4," +” 
PrROGUCtION s6.6:5.6 s-00.0's yal 19 4 6 
SHIDMENtE. ....6:0005505 71 18 6 5 
ND vadaxnnes anne 63 22 7 8 


Of the total 8,038,000 feet booked during the 
week ended Oct. 10, 62 percent was }¥#-inch; 
percent, 34-inch; 7 percent, %-inch; and 10 per- 
cent, ;-inch, L.c.]. sales in additions, it is esti- 
mated, amounted to 804,000 feet, making the 


grand total 8,842,000 feet. 
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California Redwood Data 


SAN FRANCISCO, CALIF., Oct. 17.—The follow- 
ing information is summarized from the Cali- 
fornia Redwood Association’s report for the 
week ended Oct. 10: 


7————— Redwood 
No. of 


White- 
Percent of wood 





; mills Feet production Feet 
Production 15 7,582,000 100 1,660,000 
Shipments .... 15 7,804,000 102.9 1,430,000 
Orders 

Received .... 15 8,212,000 108.3 1,216,000 
On hand...... 14 24,843,000 es 4,621,000 
Detailed Redwood Distribution for Week 

Shipments Orders 

Northern California* ...... 4,073,000 4,258,000 
Southern California* ...... 1,654,000 1,426,000 
WEOMUGEELY. sintcie'se6'ns oseawasoe 52,000 30,000 
BHasterng ....cccerccccssese 1,219,000 1,062,000 
MUNGNIBUE Bice obWe shea ceve see ,000 1,436,000 
EGE, eclhaweeteemscaseeses 1, 804,000 8,212,000 


*North and south of line running through San 
Luis Obispo and Bakersfield. 

jNevada, Arizona, Oregon and Washington. 

tAll other States and Canada. 





California Pine Statistics 


SAN FRANCISCO, CaLiF., Oct. 17.—The follow- 
ing figures for August, and pe reentage compari- 
sons With 1924 figures from the same opera- 
tions, representing 80 percent of the total pine 
industry and covering twenty-seven mills within 
California, have been submitted to members of 
the California White & Sugar Pine Manufae- 
turers Association: 

Comparative Reports from Twenty-six Mills 


Percent 

Percent All increase 
increase species com- 
compared includ- pared 


August— Pine only with 1924 ing pine with 1924 
Production .134,081,500 13 171,628,927 17 
Shipments.. 93,437,225 36 124,490,843 43 

No. 3 shop All grades 


Sept. 1— and better and species 
Inventory. . .219,882,883 a 618,386,375 *5 
Unfilled or- 

ders .... 58,308,771 *16 183,075,089 *14 

*Decrease, 


The following is a summary of August produc- 
tion and shipments and Sept. 1 inventory and 





unfilled orders, covering twenty-seven opera- 
tions: 
Reports from Twenty-seven Operations for 
August 
Production Shipments 
WIG PING ..ccccccccces 103,932,017 73,382 1675 ) 
Sugar PUES i cetera hanes 29,869,933 15 5, 398,550 
MIZGG PINE occ. ccwvcse 1,719,000 5,747, 168 
TOtAl PINES c.cccccsces 135,520,950 94,528,393 
WOME EEE oie ve eed nee 21,609,419 12,522,680 
fed (Douglas) fir....... 8,687,067 5,434,559 
All other woods......... 2,598,259 6,546,773 
Unsegregated .......e.0- 4,656,182 6,549,606 
Total other woods..... “37, 550,927 31,053,618 
GYANG tOtAl se 6iicicscccs 173,071,877 125,582,011 


Inventories and Unfilled Orders Sept. 1 
Inventory Orders 
(Total on hand)—— 





No. 2 shop & btr. Cal. 





WING. WMG... bcos canes 117,649,902 25,509,221 
No. 2 shop & btr. sugar 
0) COERER ES Ce mee 67,147,486 Ny 754,022 
No. 3 shop mixed pine.. 28,863,223 12,710, 096 
No. 3 shop & btr. white 

Ge SUSAT PINS. ....00<06% 6,425,472 335,432 

TOtal UWHHCTS.... «4s. cs. 2% 220, 086, 083 58,308,771 
*Commons, Cal. wht. & 

SUG. PING: occa ci vee edn = 797,150 100,701,180 
All other woods......... 32,946,092 24,065,138 
RAO RREUREOUD eave cwiins Geuaaeeee ‘Mesa nweiw 

Total commons ....... ¢ 399,7 43, 242 124 ,766,318 

rand 61) occ cascswes 619,829,325 183,075,089 
Box shook and cut stock 16,425,710 16,320,865 


*Includes pine box lumber. 





Cypress Barometer 


NEW ORLEANS, La., Oct. 20.—The Southern 
Cypress Manufacturers’ Association barometer 


for the week ended Oct. 14, sixteen mills re- 

porting, is as follows: ~Percent of — 

Normal Actual 

Pro- Pro- 

Production - Cars? Feet duction duction 

Normal ona scsee eee 

; Actual ‘ e beer 510 37 519 lee a ere 

Shipments* .. 239 4,780,000 85.66 94.89 

Orders 

OW oc * 285 5,700,000 102.14 113.15 
On hand end 

weekt . BAe SEZ OCOO  cckcu. «sens 


*New orders were 119.24 percent of shipments. 

jBasis for carload average is 20,000 feet. 

tOrders on hand increased 3.95 percent, or 920,- 
000 feet, during the week. 





California Pine Sales 
San FRANciscq, Cauir., Oct. 17.—For the 
period Oct. 11 to 17, the California White & 
Sugar Pine Manufacturers’ Association reports 
sales as follows: 


California White Pine Mixed Pines 


Feet Common— Feet 
No. 1 & 2 clr. 161,000 ING. Basweacs 44,000 
C select ...... 282,000 INGE Biased aes 391,000 
eC ee 533,000 ba ee 625,000 
No. 3 clear.... 185,000 ING 4s ices 315,000 
Inch shop .... 12,000 ING@ey Gece cs 15,000 
No. 1 shop.... 621,000 No. 1 disc 2n.. 213,000 
No. 2 shop....1,409,000 No. 2 dimen. 27,000 
No. 3 shop.... 175,000 Hig: 1,000 
Short, C&btr.. 3,000 Lin. ft. 
Panel, 14” a.w. 1,000 Beveled siding— 

Std., No. 3 elr. 11,000 CF ivavesewes 228,000 
Std., shop .... 71,000 |) Se eet me 60,000 
Sugar Pine Douglas Fir 
No. 1 & 2 clr.. 170,000 Feet 
OE) CO) Sa 106,000 C&better ..... 45,000 
By S0lCCE oi50s: 102,000 No. 3 clear.... 32,000 
No. 3 clear.... 322,000 4/4 a. w...... 28,000 
inch shop .<..«. 95,000 5/4 & up, com. 8,000 
No. 1 shop.... 582,000 Dimension 2,000 
No. 2 shop.... 561,000 Box 

No. 3 shop.... 566,000 3 ? 
Std., D&btr... 50,000 Mixed pine— 

Std., No. 3 clr. 51,000 4/4, a. w... 40,000 
Std., shop .... 396,000 5/4, a 850,000 
White Fir Lath ’ 
C&better ..... 29,000 Pieces 

No. 3 & btr, Mixed pines— z 
Alaa ca 72,000 No. Le..eeee 675,000 
ti. tan... 5,000 No. 2....-.. 28,000 
No. 1 dimen.. 268,000 No. 8....-.. 30,000 
Wee? Wennewues 105,000 
Cedar White fir— 
Miscellaneous. 150,000 ING. Bevccess 100,000 





Southern nap Barometer 


NEW ORLEANS » Oct. 19—For the week 
ended Oct. 16, Friday’ one hundred thirty-four 
mills report as follows in the Southern Pine 
Association : Percent Percent 
of pro- of ship- 


Cars Feet duction ments 

Production ..  .... he A rare 

Shipments ... 3,639 76,389,888 116.14 ..... 
Orders*— 

Received .. 3,868 81,197,056 123.45 106.29 


On hand end 
week «32,604 264,583,106 ..... <ccen 

*Orders on hand showed an increase of 1.85 
percent, or 4,807,168 feet; one hundred twenty- 
three mills contributed to previous week's report. 

a production for these mills was 80,164,- 
742 feet. 

Of 120 mills reporting running time, 18 were 
working overtime, and 83 full time; 4 were shut 
down; 1 operated two days; 4, four days, and 
10, five days. 


North Carolina Pine 


NORFOLK, VA., Oct. 19.—The North Carolina 
Pine Association makes the following analysis 
of figures from forty-two mills for the week 
ended Oct. 10: Percentages of 

Production Ship 











Production— Feet Normal* Actual ments 
Normal «....... 11,196,000 “4 aa a 
yi) ne = 756,874 96 


Shipments ...... $:562.718 76 80 acs 
Orderst .. cece; 10. 266,540 92 95 120 
*“Normal’ is based on the amount of lumber 
the mills would produce in a normal working day. 
+As compared with last week, there was an in- 
crease in orders of 20 percent; though last week 
there were reports from forty-six mills. 





Building Lessons From Western Earthquake 


[By Dudley F. Holtman*] 


Writing in the October number of the Amer- 
iean Architect, Winsor Soule, architect, of 
Santa Barbara, Calif., discusses the lessons of 
the Santa Barbara earthquake. On the sub- 
ject of frame buildings this article by a neu- 
tral authority entirely confirms the report 
made by a special investigator of the National 
Lumber Manufacturers’ Association, soon after 
the earthquake occurred. Of frame buildings 
proper, Mr. Soule writes: 

Frame buildings of every variety from residences 
to warehouses and apartments suffered little or no 
damage from the quake. Where frame buildings 
were on insufficient foundations, or where the 
plates and sills had rotted from extreme age, 
some shifting of the house occurred, in places 
as much as 6 inches being observed, but where 
the foundations were adequate, even though the 
house was old, little damage occurred. In many 
of the older residences, practically all of the plas- 
ter was shaken from the walls, although the 
frames were undamaged; this was probably due 
to the decay and aging of poor lime plaster, as little 
or no damage was caused in the buildings having 
the modern quick setting patent plasters. The 
main damage to residences and other frame build- 
ings was due to falling chimneys and these, par- 
ticularly where they were free standing on the 
exterior walls, were thrown down, almost with- 
out exception. There were few of the so called 
“patent or earthquake-proof” chimneys, but these 
all came through the tremblor intact and a spe- 
cial amendment has now been added to the build- 
ing ordinance of the city permitting this construc- 
tion. 

Mr. Soule also calls attention to a kind of 
cheap construction practiced in Santa Barbara 
and other parts of California called ‘‘ board and 
bat,’’ which, on account of its flimsy nature, 
‘“suffered a good deal of wracking and twisting 
but did not collapse.’’? This sort of construe- 
tion consists of 1x12-inch boards, nailed at the 
bottom on the outside of a platform frame, and 
on the top to a 2x4 frame supporting roof, with 
no studs of any kind, the cracks between the 
boards being covered on the inside and out 
with %x3-inch battens. 

As more than 90 percent of all California 
dwellings are cf complete or stucco frame con- 
struction, or of ordinary construction (that is, 
the skeleton of the building being of lumber 


*Construction engineer, National Lumber 
Manufacturers’ Association. 


joists and studs and the walls of masonry), 
it is evident from Mr. Soule’s report that the 
people of that State have hit upon the sort of 
residence construction peculiarly fitted to re- 
sist earthquakes. 

Mr. Soule concludes that steel frame con- 
struction is best fitted for tall buildings in 
earthquake zones. He finds that mixed con- 
struction, that is of ‘‘concrete and brick, brick 
and tile, brick and stone,’’?’ where both mate- 
rials are used structurally, is not -vell adapted 
to earthquake shock. 


Concrete block buildings that were not built 
under the supervision of; a competent architect 
or engineer were almost generally uniform in 
showing decided failure, and in many eases 
even total collapse. Poor mortar, poor sand, 
and failure to wet the blocks properly before 
they were laid were responsible for these fail- 
ures. Reinforeed conerete buildings furnish 
conflicting testimony. Some of them were bad- 
ly wrecked, while others stood up remarkably 
well. Concrete failures seemed to be partly 
due to the very excellence of the material, 
that is, its rigidity compelled it to meet an 
irresistible force without any giving. 

As somewhat smilar problems of construction 
are presented in the cyclone district, where 
buildings are subjected to terrific shocks, 
strains and twists, building engineers and archi- 
tects should earefully digest Mr. Soule’s arti- 
cle for application there as well as in earth- 
quake zones. 


A NOTABLE instance of the wearing qualities 
of white cedar timber was recently brought to 
light through a little item in the Gold Beach 
Reporter written from Harbor, at the southern 
extremity of Oregon. A State line post of white 
cedar stands there telling the traveler he is 
crossing the State boundary. It bears the date 
*“1864,’? and thus has been doing duty for 61 
years, midst weather and human deterioration 
agencies. The lasting qualities of this timber 
have often before been brought to notice. Fall- 
en white cedar trees of sound grain have been 
found underneath trees showing they had been 
growing over the fallen timber for 290 years, 
while piling driven in the tideflats of Coos 
Bay have been found sound after half a cen- 
tury in the earth and water. 
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Two Associations Plan Extensive and Energetic Advertisin 


Tacoma, Wasu., Oct. 17.—Each of two conventions, held 
concurrently this week in the splendid Tflotel Winthrop, de- 
clared positively and emphatically for an energetic advertis- 
ing campaign, properly financed, to tell the world the merits 
of west Coast forest products. One was the quarterly meeting 
of the Pacific Northwest Millwork Association, which assem- 
bled yesterday in the roof garden for a session of two days; 
and the other was the monthly gathering of the West Coast 


were present a spirit of buoyancy and rollicking good nature 
prevailed, so that each convention has become noteworthy for 
its comradeship. At the meeting of the West Coast association, 
President E. D. Kingsley was dilating on the perplexities of 
his position, at length arising, shaking the gavel wrong-end-to 
at the audience and saying: 

“Oh, I am just counting the days and the hours until the 
time when I can lay aside the cares of this job.”’ 


Lumbermen’s Association, which met yesterday in the army 
and navy room, concluding its labors during the afternoon. 
number of exceptionally 
able addresses on the value of coéperation with respect to 
trade extension, and then appointed an advertising committee 
of three, with instructions to report at the next meeting. The 
West Coast association went a step further, outlining a plan 
for raising $470,000 a year over a three-year interval, with 
a number of members makine voluntary pledges of about 


The millwork association heard a 


$100,000 a year. 


The attendance at each convention was smaller than usual, 
due to a dense foe that for a week past has practically tied up 
water navigation, and has rendered automobile travel through- 
out the fir belt a venture of real danger; but amone those who 


‘<So are we,’’ 
Lumber Co. 


had 
response 


sports’? he 
forth a 


‘“<“There he goes again. 
The rest of the sentence was lost in an uproar of laughter, 
At the millwork convention, one of the speakers made a 
highly complimentary reference to the membership, saying 
that all of them, without exception, were ‘“‘the best social 
ever seen. 
from ©, 


exclaimed Ralph H. Burnside, of the Willapa 


I can never say anything but—— 


This eulogistic remark brought 
E. Cowdin, of the Nicolai Door 


Manufacturing Co., Portland, who wittily insisted that no 


one could be a 


“social sport”? 

soth meetings were highly constructive. 
land as the next meeting-place—the lumbermen to reassemble 
in late November, and the millwork men in February. 


who went to bed at 9 o’¢lock, 
Each chose Port- 


Coast Lumbermen Consider Comprehensive Advertising Budget 


Tacoma, Wasun., Oct. 17.—A campaign of 
national advertising of fir lumber was the most 
important among numerous topies considered at 
yesterday ’s meeting of the West Coast Lumber 
men’s Association, held in the army and navy 
room of the Hotel Winthrop. President IH. D. 
Kingsley occupied the chair. The advertising 
program, Which has advanced to the stage of 
pledges aggregating $100,000, was ably pre 
sented by J. D. Tennant, of the Long-Bell 
Lumber Co., Longview, Wash., who made a re 
port as chairman of the trade promotion com 
mittee. He said, in part: 


The more we get into a study of the subject of 
advertising of west Coast forest products, the 
more we are convinced that it will be necessary 
to set our sights rather high in the matter of ex- 
penditure, and we also feel that any plan we may 
approve ought to cover an extended space of time. 
The figures I am about to use are based, not on an 
interval of one year, but of three years. Since 
we believe that the lumber industry should help 
itself, it is felt that we ought to rely first on our- 
selves; but as a secondary consideration there are 
those who are dependent on the industry. 

It occurs to me that the three States of the 
Pacific coast owe a great deal to lumber; it is a 
fact that when the lumber industry is prosperous, 
they are prosperous; and when the industry is in 
the dumps, they are also in the dumps. Another 
avenue is our railroads. They are spending huge 
sums in advertising the Pacific Northwest, but 
none of the ads to which my attention has been 
directed are exploiting lumber—and lumber forms 
the great volume of their traffic. 

Suggested Budget 

In the way of a budget, IT have prepared a list 
of expenditures which I think ought to be made 
in order to put west Coast lumber in its proper 
place before the consuming public and before the 
entire world. I would list it somewhat as follows: 


Space, newspapers, trade press, period- 

RUPE ic. obi rs sc, biavereia Bnis/ Sarena he eae ED 
Literature, through retailers and others... 25,000 
PECDATRLION: OF ROB) a6. coos 6655S. deece4 ow 15,000 
BT OTST Sens Ae ee ees Pn oe MRE Ls, 5 50,000 
DORMER COUNCTALION 6.065.006 os 4:0%.s o 0 cee 20,000 
Office administration .................. 50,000 
ge) TRS: 5 rrr rr rr ani 25,000 
Organization expense .............0.008 20,000 
AOGVOTUSiING MIMNALED « o.6nss sca sscccces 15,000 

Zotal Cone year) au s< sand ses .<cStTO000 


That is the amount, which it seems to me, ought 
to be expended during the first year. But after we 
had become organized, it would not be necessary 
to spend so much money, and it is quite possible 
that the amount could then be reduced. 


Method of Raising Fund 


As to the matter of income, it is not the thought 
that an assessment will be required, but that the 
fund can be raised through voluntary commit- 
ment on the part of members. I have used a total 
annual production of 5,000,000,000. feet as a basis 
at 5 cents a thousand, making a contribution of 
$250,000 on the part of the lumbermen, I have 
estimated that the five Coast railroads will be 
willing to subscribe $100,000 annually to this cam- 


paign. The next item is based on the thought 
that lumber plays a leading part in the activities 
of such cities as Seattle, Portland and Tacoma, 
which annually spend large sums for advertising, 
and that such cities can well afford to contribute 
to an advertising campaign for the promotion of 
the use of wood. I have talked to citizens on this 
subject, and they have assured me of their sub- 
stantial interest, and the president of one of the 
Coast railroads has told me that his line would 
be glad to assist us. On this basis, [ have fore- 
cast our income for advertising, and IT would look 
for no difficulty in raising money as follows: 


EARMDCP IRGUBEPY. 6s 66 6k wb sca es 2 oO OOO 
Pive: CORSE TAIUPGAUS) oes ck cceco ba eevee ak 100,000 
RURPNNMNO F alae cr ignicng: sake Any ceieruiceiin cane ote Cherm 75,000 
MPMMOMIND, cools as wines re tae eet ca ne eats EE 75,000 
MUOTIND ess Soh 5 avs sic a eligi ate aS 50,000 
UAL E LUCE 17 |: Aah a a eran 25,000 

Total (ONG VOOR). 66665605 dsaw. dec 0a OUD O00 


The southern pine industry employed a high 
Class advertising man to “sell” the membership 
on advertising ; and that expert worked for months 
hefore he made the progress that we in the fir 
industry have made already. Dealing with the 
total I have given, it looks at first glance like a 
large sum of money. But when we reduce it to 
cents per thousand, it isn’t very much. It is noth- 
ing like the expenditures made in other lines to 
place their goods before the market. Advertising 
has placed southern pine on the map until it shows 
a spread of $10 to $15 a thousand over what we 
are getting for fir, and southern pine, in some re- 
spects, is not so good a wood. 


Cites Successful Examples of Advertising 


Mr. Tennant exhibited samples of southern 
pine advertising, with its grade marking and 
trade marking. He spoke of dealer-helps, and 
of the plan service successfully employed by the 
Long-Bell Lumber Co. He referred to the ad- 
vertising of substitutes for wood, particularly 
the method in setting forth the fire hazard, 
saying: 


It is necessary for us to do something to combat 
this kind of advertising. The other fellows have 
been doing their best to tear down our business, 
and we have permitted it, under a false sense of 
security. We must do something to combat it. 

Last evening I talked before a meeting of the 
trustees of this association, and in the course of 
my remarks I asked for an expression of their 
attitude toward a campaign of this kind. With the 
permission of President Kingsley, I will give eight 
names in favor of the 5-cents-a-thousand subserip- 
tion to the advertising fund. They are: Mr. 
Kingsley, Maj. Griggs, Mr. Johnson (Pacific Spruce 
Corporation), Mr. Dixon, Mr. Manley, Mr. Mer- 
sereau, Mr. Watzek and myself. Also I am author- 
ized by Frank Schopflin, of the Oregon-American 
Lumber Co., to say that his organization will con- 
tribute to any extent advisable, at the same time 
hoping we would make it substantial. Roughly 
speaking, these names represent an annual produc- 
tion of 1,500,000,000 feet, or a sum of from $65,000 
to $75,000. 


Mr. Tennant closed his remarks by asking for 
a poll of the meeting, to place on record other 


lumbermen who might wish to commit them 
selves to the advertising plan. 
Basis for Pledges 

President Kingsley spoke at considerable 
length, bringing out the point that the pledges 
were conditioned on signing up 60° percent of 
the entire production of fir, and that they were 
based on a three-year plan. He continued: 

We feel that if we put in 5 cents, we will have 
it back at the end of the first year: in two vears, 
that it would come back with interest; and in 
three years that it would be a substantial invest- 
ment. Our product has been despised in the east- 
ern market because we have nothing to say about 
it. We have a product of merit; and we propose 
this step with a view of strengthening this in- 
dustry and lifting it up before the world. 

George Osgood, president of the Wheeler, Os- 
good Co., manufacturer of the celebrated Lami 
nex doors, said there was ‘‘absolutely no gam- 
ble’? to advertsing. Also, there was no ques 
tion as to results. His coneern, he said, was 
spending $100,000 a year, and on checking up 
results had found that the overhead in 1925, in- 
cluding advertising, had actually been reduced. 


Voluntary Pledges Announced 

At the close of Mr. Osgood’s remarks, volun- 
tary pledges were announced, as follows: 

GEORGE DUNCAN, Duncan Lumber Co., Port- 
land——We are for the plan, and in support of it 
pledge 5 cents a thousand for three years. 

RALPH BURNSIDE, Willapa Lumber Co., Port- 
land—-We are very glad to come into this plan. 

WALTER Ib. NETTLETON, Nettleton Lumber Co., 
Seattle—I have been convinced for more than a 
year that this is the proper step, principally 
through arguments advanced by R. W. Vinnedge. 
I am for this plan, We will be glad to contribute 
our share. 

J. A, Ryan, Beaver Lumber Co., Portland—It’s 
a good thing. I am willing to contribute. 

At that moment C. D. Johnson entered the 
room, ‘This sounds like a Billy Sunday meet- 
ing,’’ he remarked amid laughter. 

‘‘Just for that, your levy will be 10 cents,’ 
siid President Kingsley. 

‘*Like the darkey, I'll settle with you for 50 
cents on the dollar,’? was the witty response. 
(More laughter. ) 

The tentative pledges brought the total a 
year up to about $100,000. 
This closed the most 
placed before the meeting. 

On calling the meeting to order in the morn- 
ing, President Kingsley paid a fine tribute to 
the lumbermen of Tacoma, whom he described 
as ‘‘the most loyal and able I have ever seen.” 
They had a live club that through advertising 
has put the city on the map as ‘‘The Lumber 
Capital of America.’’ ‘‘We respect you for 


important business 
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ampaigns to Tell of Merits. of West Coast Forest Products 


‘Sand I think we 


, 


it,’’? he continued, might well 
take the cue from you.’ 

At the outset of the meeting, Fred C. Knapp, 
of the Peninsular Lumber Co., Portland, intro- 
duced H. J. Arnett, district manager of the 
American Railway Association, car service di- 
vision, who spoke briefly on the work of that 
organization in assembling data as to production 
and car supply. He made the point that the 
association had done its work so well that there 
was @ variation of scarcely 2 percent from esti- 
mates in handling business. The discussion 
developed the point that at the organization of 
the Pacific Northwest Advisory Board, in Port- 
land, Aug. 27, Mr. Kingsley was made vice 
general chairman, and Mr. Knapp lumber and 
forest products commodity chairman. 

Discussion on Rail 3 List 

Roy F. Morse, of the Long-Bell Co., Long- 
view, Wash., chairman of the grading rules 
committee, made his report, completing the la- 
bors of the committee on Rail 3 List. There 
was «a long discussion of various phases. Mr. 
Watzek objected to paragraph 181, as to mold- 
ings, lengths ‘‘6 to 20 feet, not exceeding 15 
percent 6 to 9 feet.’’ This was changed so as 
to read ‘*4 to 20 feet, not exceeding 15 percent 
4 to 7 feet.’’ There was also a discussion of 
the advisability of printing separate books of 
the grading rules, one volume to carry yard 
stock, another factory and industrial items, and 
the third railroad and car material. The sub- 
ject was referred to the committee with power 
to act, after adoption of the report 


R. W. Hunt, of the Weyerhaeuser Timber 
Co., Everett, Wash., reported as chairman of the 
basie list committee. There was a lively dis- 
cussion, including a proposal by Mr. Tennant 
that there be no basic list. The meeting voted 
in favor of a basic list. On motion of Mr. John- 
son, the committee was instructed to make a 
final report, if possible, at the next meeting of 
the association. A. H, Landram, sales manager 
of the St. Paul & Tacoma Lumber Co., was 
added to the committee. 

These lumbermen were among those who took 


part in the various discussions: J. G. Dickson, 
W. A. Whitman, Major Griggs, Paul Johns, 
Krnest Dolge, Frost Snyder, J. O. Cameron, 


and Clyde Walton. 
Adopt Resolution on Capital Stock Tax 


The meeting unanimously adopted the follow- 
ing resolution, after it had been read by Robert 
B. Allen, secretary-manager: 

WHEREAS, The financial condition of the Federal 
Government is admittedly such as to permit the 
abandonment of the capital stock tax, enacted as 
a source of emergency revenue in time of war; and 

WHEREAS, It has been definitely and officially 
proposed that the next session of Congress shall 
reduce the corporation income tax; and 

WHEREAS, The courts have ruled that the proper 
administration of the capital stock tax requires 
an annual valuation of all corporate properties ; 
and 

WHEREAS, Such annual valuation of corporate 
property requires a more complicated valuation 
and audit system than that now employed in the 
administration of the income tax; and 


WHEREAS, Corporate taxpayers desire to be per- 
mitted to pay whatever income tax is necessary 
through the medium of one tax, on a_ basis 
definitely established, and through one set of re- 
turns, be it 

Resolved, That West Coast Lumbermen’s 
ciation respectfully memorialize Congress in re- 
ducing the corporation income tax to make the 
repeal of the capital stock tax a part of said re- 
duction, thereby leaving nothing untaxed that is 
not now taxed, but eliminating the expense of one 
entire system of tax collecting, costing the Gov- 
ernment $300,000 a year in the collection of a tax, 
which amounts to only 1144 percent of the revenue 
obtained from the corporation income tax. 

Be it further Resolved, That West Coast Lum- 
bermen’s Association instruct its officers to request 
immediately all commercial organizations of the 
Pacific coast States to join in memorializing Con- 
gress to make the repeal of the capital stock tax 
a part of its tax reform and revision program. 


Asso- 


On the question of standardization, President 
Kingsley announced the result of a question- 
naire sent to members of the association asking 
them to answer ‘‘ Yes’? or ‘‘ No’? if they would 
be ready to go to the American standards 
Nov. 1. Out of 143 letters sent out, there were 
these returns: Unconditional pledges, 28; con- 
ditional pledges, on 60 to 90 percent of the in- 
dustry taking the same action, 20; no decision, 
4; unqualified refusals, 6—a total of 58. 

The announcement was made that the next 
meeting, which would be the final one of the 
year prior to the annual in January, would prob- 
wbly be held in Portland during the final week 
of November. 


Western Millwork Men See Need of Market Expansion 


-At a two-days’ ses- 
morning, the quar 


TACOMA, WASH., Oct. 17.- 
sion, beginning vesterday 
terly meeting of the Pacific Northwest Millwork 
Association brought out the need for market 
extension, and impelled by that motive author 
ized President Ek. E. Vogue, of the Pacific Door 
& Manufacturing Co., Seattle, to appoint an 
advertising committee of three. The chair se 


lected C. FE. Cowdin, of the Nicolai Door & 
Manufacturing Co., Portland, Ore., chairman; 
H. W. Hansen, of the Grays Harbor Manufac 
turing Co., Aberdeen, Wash., and P. A. War- 
rick, of Guarantee Millwork (Ine.), Seattle. 
This committee is instructed to assemble data 


as to the proper method of increasing millwork 
sales, to work out a method of procedure, and 
report at the next meeting. 


At the Friday afternoon session Roland 
Borhek, president of the Washington State 


Bourd of Architects, spoke on ‘‘Co6dperation 
3etween Architects and Millmen.’’ An address, 
highly technical in treatment, was delivered by 
H. KE. Hessler, on ‘‘Reducing Manufacturing 
Cost.’?’ J. L. Patton, State supervisor of in 
dustrial education, Olympia, spoke on ‘‘ Voea- 
tional Training.’’? He traced the development 
of apprentice education in the Northwest mill- 
work industry, saying that about a year ago, 
at the millwork meeting in Victoria, B. C., the 
matter had been brought up, and L. B. Travers, 
at that time State supervisor, had outlined a 
plan for apprenticeship education for the in- 
dustry. Mr. Patton continued: 

A committee was appointed, a partial analysis 
of the teachable content of the millwork industry 


Was made, and a survey completed of eight Seattle 
mills to determine the interest of the apprentices 


In educational work. Several journeymen from 
the mills were given a short course in teacher- 
training to enable them properly to handle their 


subject, Classes were opened in the Broadway 
High Evening School in millwork and stair build- 
ing. That covers the situation, so far as last 
year is concerned. The classes were not as sue- 
cessful as might have been desired, due to the in- 
completeness of the analysis and the teacher-train- 
ing course, 

This year O. D. Adams, industrial coérdinator 
of the Seattle city schools, met with the educational 
committee of the millwork association and assisted 
in outlining a more extensive program. The analy- 
Sis was completed, and the instructors were given 
further work in the art of teac hing. Very success- 
ful classes are now in operation, in cabinet mak- 
ing, stair building, detailing and. billing, and cost 


finding. A great deal of the success of this pro- 
gram is due to efforts on the part of eduea 
tional committee of the millwork association, and 
to W. IL. Borrow, secretary of the Millwork Listing 
Bureau. 


Urged to Become Better Merchandisers 


At this morning’s session there were two 
speakers of unusual merit. One of them was 
(. L. Thompson, of Portland, who spoke on 
‘*Codperative Merchandising,’’ reminding the 
audience that there were too many planing mills 
to handle prospective business, and asking, 
‘“What are you going to do?’’ Would they 
close up shop? No. Would they consolidate? 
Hardly; there is too much red blood in the in- 
dustry. The logical move, then, was to get 
more business; and order to get it the mill 
men would have to take a part in the stimula 
tion of desire for what their plants might pro 
duce. Mr. Thompson spoke on the advisability 
of ‘‘mass selling’’; but the goal of collective 
merchandising could not be gained except by 
team work. Bringing the work down to in- 
dividual effort, he emphasized the need of ere- 
ating « resale value of the house, in this age 
of expansion in home building, with every 
home owner cherishing a hidden desire to have 
something new. He spoke of the power of sug 
gestion in the use of built-in features, such as 
bedrooms, wardrobes, and so on—citing the 
modern yacht as an example of construction in 
which not a cubie foot of space is wasted. There 
was a powerful stimulus in the thought of the 
resale value of the house, and he contended that 
this thought ought to be ‘‘dramatized’’ to the 
point where it would create a desire on the 
part of the buying public. Advertising was 
merely the introduction; and then each indi- 
vidual could reach out in his own territory and 
begin to capitalize on the efforts of the indus- 
try as a whole. ‘‘ But,’’ he added, ‘‘ mass sell- 
ing won’t be worth 2 percent of its investment 
to any of you unless you are ready to follow 
through on it. Advertising never was a panacea 
for all ills. Its function is merely that of intro 
duction—the stronger the introduction the bet- 
ter; but after that, it’s up to you. 

Mr. Cowdin dee taved that Mr. Thompson’s ad- 
dress was ‘‘the first real advertising talk 
we’ve heard.’’? On motion, it was ordered that 


copies of the address be distributed among the 
membership. 
Value of Cooperation 

Major E. G. Griggs, president of the St. Paul 
& Tacoma Lumber Co., talked informally and 
intimately to the millmen on the value of ‘‘Co- 
operation’? in many respects. He referred to 
the West Coast association advertising plans, 
in its three-year scope, as a notable instance of 
cooperation; and also he spoke of association 
work itself as an example. ‘‘If you size up 
the situation on the west Coast, you begin to 
realize what has been accomplished in that as- 
sociation,’’ he said. ‘‘We have gained many 
things we never could have done except for 
cooperation. I think the culmination came 
yesterday when Mr. Tennant proposed a cam- 
paign that is almost startling—a campaign of 
advertising which has as its inception a fund of 


$470,000 for the first year—they won’t start 
it except for three years; they won’t begin 


it unless they can carry it through.’’ Major 
Griggs went on to say that if the individual 
would Jose a little bit of selfishness, and get 
into a meeting once in awhile, all would bene- 
fit. If jealousy were eliminated all would pros- 
per, for one could not prosper unless ‘‘the 
other fellow’’ prospered also. ‘‘ Every effort 
you make to get together in codperation will im- 
prove your business. You can codperate with 
the man who is in the same business as your 
self, for he has the same problems.’ 

Referring to labor, Major Griggs said the 
‘old times’’ were gone, and that the only way 
to talk to labor now was on the 50/50. basis. 
He referred to the 4L, organized through the 
efforts of Gen. Bryce P. Disque during the war, 
and deelared that the 4L today, as evidenced in 
the organization of the St. Paul & Tacoma 
Lumber Co., was one of the best instances of ¢o- 
operation that he could cite. * There was no 
American Federation, no I. W. W.—and no 
strike. 

The association voted to meet once in four 
months, instead of quarterly, and selected Port- 
land, Ore., as the place of the next meeting. 
This closed the business session. The millmen 
assembled in banquet this evening in the beau- 
tiful crystal ball room of the Hotel Winthrop. 
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East Texans Discuss Mill Problems and Reforestation 


BrEsAuMontT, TEx., Oct. 19.—The life of the big 
lumber mills of Texas ranges from two to fifteen 
years, according to R. W. Wier, president of the 
Wier Longleat Lumber Co., here from Houston 
Saturday to preside over the monthly meeting 
of the East Texas Mill Managers’ Associa- 
tion. Mr. Wier is vice president of the organiza 
tion and wielded the gavel in the absence of 
President KE. L. Kurth, of Lufkin. Secretary 
George R. Christie, of Houston, was also absent 
and his place was filled by H. M. Schram, of 
Houston. 

Mr. Wier’s remarks were called forth by the 
appearance of B. I’. Smith, chief forester for 
the Industrial Lumber Co., of Elizabeth, La., 
before the meeting in an effort to locate a car- 
load of southern pine seed cones for use in that 
firm’s reforestation work. Incidentally, it de- 
veloped that it would be hard to find a cearload 
of cones in all east Texas, due, primarily, to 
the long drouth of last summer. 

Kiveryone can see the end of our virgin forests, 
said Mr. Wier, but I believe east Texas can still 
have her Jumber industry if the greatest menace 
to reforestation, fire, can be held down, ‘The asso- 
ciation is working hand and glove with the forestry 
department of Texas to prevent forest fires, for 
these men Jook into the future, and it is realized 
that, while there are other problems to be met 
in connection with retaining the lumber industry 
in Texas, fire is the one outstanding problem to 
be faced. The Lord will reforest the South, he 
concluded, if fires can be blocked. Annually the 
seedlings, the small trees, and the seeds themselves 
are wiped out over large areas. We are cutting 
five times as rapidly as trees are being produced, 
but this should not be the case. Wipe out the 
fires and the trees will grow almost as rapidly as 
they are being redueed. There are so many huge 
tracts of land which are not dedicated to any 


Georgia Retailers 


[Special telegram to AMERICAN LUMBERMAN] 

Macon, Ga., Oct. 21.—The first quarterly 
mecting of the Georgia Retail Lumber & Mill- 
work Association, held at the Idle Hour Club 
today, was attended by a score of members, 
A helpful program was earried out and then, 
following a luncheon served at the club, there 
was a golf tournament in which three prizes 
were awarded, 

The meeting was called to order at 10:3 
a.m. by Herbert West, of Atlanta, president, 
and following the reading of the minutes of 
the organization meeting, there was an ad- 
dress of welcome by H. L. MacEwen, of the 
Case-Fowler Lumber Co., and a response by 
W. B. Willingham, sr., of the Willingham- 
Tift Lumber Co., of Atlanta. 

Committees were appointed. R. C. Mor- 
rison was named chairman of the resolutions 
committee; J. W. McCook, chairman of the leg- 
islation committee, and E. D. Borders, chair- 
man of the cost committee. 

The address by President Herbert West, of 
Atlanta, was one of the features of the morn- 
ing session. He spoke of the work of form- 
ing the Georgia association and declared that 
there were many men prominent in the trade 
who are holding off until they are shown that 
the organization is accomplishing things. 

Mr. West’s report was rather lengthy. He 
touched upon his visit, with Seeretary W. B. 
Willingham, jr., also of Atlanta, to the an- 
nual of the National Retail Lumber Dealers’ 
Association and of the helpfulness of that 
mecting. He said that the meetings of the 
Georgia association likewise would be help- 
ful to every man in the trade in Georgia. 

‘*We are making no attempt to fix prices,’’ 
said Mr. West. ‘‘But we are seeking a better 
understanding of the correct methods of do- 
ing business and establishing a friendship 
among men in the trade, which will be helpful 
to all. Know your costs is the secret of suc- 
cess. ’’ 

Cost Expert to Address Association 

While speaking of costs, he said that at 
the annual meeting of the Georgia associa- 
tion, to be held in Atlanta in December or 
January, the date not having been fixed, it is 
planned to have a cost expert address the 


other purpose. We blamed the careless farmer, 
the hunter and fisherman, camping autoists, along 
with others, for the forest fires and he declared 
that the public (and in this he stressed the fact 
that he included all lumber people) must be edu- 
cated to realize what forest fires mean, 

Mr. Smith told the association members that 
both the Industrial Lumber Co. and the Great 
Southern Lumber Co. at Bogalusa, La., were ex- 
periencing great difficulty in finding seeds to 
carry on their reforestation work. He said ex- 
perts held the view that there would not be a 
normal crop of pine seed cones before 1927. 
There has not been a normal crop, he said, 
since 1921. 

H. B. Hildreth, Beaumont, of the Kirby Lum- 
ber Co., said the woods foreman had to go over 
some five to six thousand acres of the com- 
pany’s pine holdings in order to secure six 
gunny-sacks full of pine cones for the Dallas 
fair, C. P. Myer, vice president’ and general 
manager of the Wier Longleaf Lumber Co. at 
Wiergate, said the same condition held good 
throughout that company’s vast holdings. 

C. P. Myer led the discussion of the subject: 
‘Running finish once or twice; preference of 
13/16ths over 25/32nds.’? This brought forth 
a rather extended discussion, but no definite 
decisions were reached, It was finally voted to 
send out a questionnaire to each member ask- 
ing for his experience in running finish once 
or twice, results obtained and the cost of the 
extra run through the machines. The committee 
in charge of the questionnaire is composed of 
C. P. Myer, E. A. Hickerson, EK. J. Booth, H. B. 
Hildreth and J. Hl. Kennison. 


Subject No. 2 was: ‘‘Feeding logs into the 
mill; top end or butt end first; why?’’ This 
discussion was led by Kk. A. Hickerson, Conroe, 
who, with George W. Carroll, of Beaumont, 
conducted an experiment lasting over six months 
at various mills to determine which was the 
better method. A general discussion followed 
Mr. Hickerson’s talk, which brought out the 
fact that, in cutting timbers, the butt-first 
method was efficacious and an aid to the sawyer; 
but, in cutting lumber, the reverse was true and 
top-end first was the better method. Experience 
of several who expressed themselves seemed to 
prove that the butt-first method did not in- 
crease the cut and any benefits derived from it 
were offset by the cost in labor of turning the 
logs in the pond. 

A discussion of ‘‘Cutting for export; par- 
ticularly prime,’’ closed the meeting. Facts 
adduced during this discussion were that prime 
should always be stacked on edge and exposed 
ends kept as near even as possible to prevent 
checking and ‘‘blueing.’’?’ J. Claude Dawson, 
Texas manager of the Standard Export Lumber 
Co., of New Orleans, and an authority on ex- 
port timbers, was invited to talk to the mill 
heads on this subject, but, further than to give 
his opinion relative to stacking, Mr. Dawson 
said he felt it would be presumptuous on_ his 
part to tell millmen how to handle their cut. 

A vote of thanks to the Chamber of Com- 
meree, the Beaumont club and the hotel man- 
agement for courtesies, and selection of 
Houston as the place of the November meeting, 
brought the October session to a close. 


to Make Association Practical Help 


Georgia Retail Lumber & Millwork Associa- 
tion. ‘‘There is a new era dawning for the 
lumber trade,’’ said Mr. West. ‘‘ Profits will 
be small, and the overhead expenses hard to 
control. Members should think seriously of 
the cost of operating.’ 

Mr. West urged that 
the Georgia association 
affiliate with the Na- 
tional association as a 
body. He said that it 
was planned to have the 
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quarterly State meet- 
ings short and full of 
pep. He suggested that 
a paid secretary be em- 
ployed, to devote full 
time to the work, as 
soon as the local body 
gets on its feet. 

The report of Secre- 
tary W. B. Willingham, 
jr., showed that the Georgia association was 
organized on June 18, ten directors being ap- 
pointed, of which nine accepted. He spoke 
of the National meeting, which he attended, 
and then gave his financial report, showing 
that of $500 paid in, he still has $289.60 in the 
treasury. 

President West said that the members 
should not be discouraged by the small mem- 
bership, pointing to the fact that the Florida 
Lumber & Millwork Association started with 
ten members and the Carolina Retail Lumber 
Dealers’ Association also started on a small 
scale. The National Retail Lumber Dealers’ 
Association, he said, started with nine mem- 
bers fifteen years ago. 

A Business Men’s Organization 

E. D. Borders, of Cedartown, Ga., spoke on 
‘*Why I Am a Member.’’ He said that he 
was satisfied that those at the meeting of the 
organization planned to make the body worth 














while. ‘‘T hope that we’ll all catch the spirit 
of codperation and make it monegeneral 
throughout the State,’’ he said. ‘‘This is a 
business men’s organization. I have always 
felt that business men can accomplish more 
by associating with each other than by going 
it alone. We meet people at these meetings 
who help solve our problems, and codperation 
in all lines is very important.’’ Mr. Borders 
said that he was using the cost system and 
declared that he was getting benefits. ‘‘Un- 
less we keep the cost, we can not tell where 
we are. And if we keep a record of the cost, 
it will be a revelation to us.’’?’ He said that 
friendship was one of the most important 
features of the associational meetings. Mak- 
ing money was only incidental in the career 
of a business man, he said, but all desired 
to make success and be of service to mankind 
in this community. And he thought this could 
be best accomplished through the association. 
Cost System Essential in Lumber Business 

C. H. Dudley, of Atlanta, spoke on ‘‘ Know 
Your Costs.’’ He said that the cost system 
was as essential in the lumber business as a 
mariner’s compass is to a ship commander. 
He thought that the cost system should be a 
separate department from the executive and 
operative department. ‘Don’t be discour- 
aged if it doesn’t seem to function properly 
at first,’’ he said. 

W. B. Willingham, sr., said. that what the 
trade wanted was something practical. He 
said he believed in the cost system. 

H. L. MacEwen told how the Case-Fowler 
Lumber Co. was operating a simplified cost 
system, and he invited those present to visit 
that mill and see its operation. 

Henry Washington spoke of ‘‘Our Com- 
petitor,’’? and T. M. Willingham spoke on the 
importance of monthly meetings in each di- 
rector’s district. 

Following the luncheon, there was an ad- 
dress by R. L. McKenney, editor of the Macon 
News. Those attending were: 

R. C. Morrison, W. B. Disbro Lumber Co., At- 
lanta, Ga.; W. F. Methvin, Pine Bluff Lumber Co., 
Pine Bluff, Ark. ; O. P. Willingham, jr., Willingham 
Sash & Door Co., Macon; M. Mack Evans, Steel 
City Lumber Co., Birmingham, Ala.; J. W. Mc- 
Cook, J. W. McCook Lumber Co., Macon; J. H. 
Washington, Davis Washington Co., Gainesville, 
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Ga.; E. D. Borders, Hightower Lumber & Supply 
Co., Cedartown, Ga.; W. B. Willingham, sr., Wil- 
lingham-Tift Lumber Co., Atlanta ; O. A. Fletzinger, 
American Window Glass Co., Atlanta; T. M. Wil- 
lingham, Central Sash & Door Co., Atlanta; H. L. 


MacEwen, Case-Fowler Lumber Co., Macon; J. Ben 
Wand, secretary, Florida Lumber & Millwork Asso- 
ciation; W. H. Baskin, Builders’ Lumber Co., Ma- 
con; M. L. Cartere Carter Bros., Rochelle, Ga.; S. 
H. Adams, Carter Bros., Covington, Ga.; C. H. 


Dudley, sr., Phoenix Planing Mill Co., Atlanta; 
?aul Patton, Dudley Lumber Co., Atlanta; J. B. 
Adams, Phoenix Planing Mill Co., Atlanta ; Herbert 
West, West Lumber Co., Atlanta; W. B. Willing- 
ham, jr., Willingham-Tift Lumber Co., Atlanta. 


Penn Retailers Tell of District Conditions 


PITTSBURGH, Pa., Oct. 20.—Directors of the 
Retail Lumber Dealers’ Association of Pennsyl- 
yania held their first fall meeting here last 
Friday. The next monthly meeting will be held 
the first Friday in November. 

Alson C. Eggers, of Uniontown, a former 
director, was elected director-at-large in place 
of G. E. Evans, of Fairchance, who has retired 
from the retail lumber business. 

Chairman G. P. Textor, of the excursion com- 
mittee, stated that the work of arranging the 
trip through the South of western Pennsylvania 
retailers and wholesalers the coming winter is 
progressing. The party will leave Pittsburgh 
the morning of Feb. 6, the day following the 
close here of the annual convention, which will 
be held at the William Penn Hotel, Feb. 3-5. 


Mr. Textor also reported that the plan book 
committee has practically completed its work. 


In keeping with the suggestion of the Na- 
tional Retail Lumber Dealers’ Association that 
in cases where at all practicable, the presi- 
dents of State associations should be made 4i- 
rectors to the National association, President 


S. W. Means was unanimously elected to that 
post for the ensuing year. 

The question of making reports and giving 
the names of directors making them in the 
monthly letters of the secretary to memkers of 
the association was discussed, and it was de- 
cided to number the reports in the future. Re- 
ports of the directors follow: 

No. 1—Had fair business thus far this year. 
The association has been quite a help. 

No. 2—Business better than last year. 

No. 3—Business about one-half normal on 
account of suspension of coal mines. 

No. 4—Business good and prospects for a 
continuance of same to the end of the year are 
excellent. 

No. 5—Business a little better than last year. 

No. 6—Business is practically at a standsiili 
owing to the suspension of coal mining. 

No. 7—Business not quite up to last year. 

No. 8—Business 10 percent under last year. 

No. 9—Business almost up to last year, which 
was good. 

No. 10—Practically no new work being fig- 
ured. The building business for October is 
very slow. Industrial business is fair. Some 
coal mines are starting operations and doing a 


little buying. Wholesale prices seem rather 
firm, and probably will continue so for some 
time. 

No. 11—Business conditions fair; have been 
picking up the last two months. The coal and 
coke companies have been starting operations; 
no labor trouble; collections fair. 


No. 12—Business continues fairly good. 
Yards earrying complete stocks. No labor 
trouble. 


No. 183—Dealers had a good season and busi- 
ness is still fairly good, although house build- 
ing seems to be falling off. The industrial 
trade is not good. 

No. 14—Business somewhat below the aver- 
age for the season, but the coal trade is some- 
what more active recently, which will probably 
improve conditions before long. 

No. 15—Fall work has been slow in starting, 
but indications are that there will be a fair 
amount of business. The speculative builder, 
who has been going strong for the last few 
years, is stopping operations, and this is af- 
fecting business. 

No. 16—Business has been around 60 to 70 
percent normal all year and not much improve- 
ment is expected before the last of the year. 
No labor trouble. 


Roofer Manufacturers Continue Social Club 


Macon, Ga., Oct. 20.—The annual meeting 
of the Roofer Manufacturers’ Club here today 
was one of the most enjoyable events ever held 
by that ‘social and 98 percent’? organization. 
The meeting, scheduled for 11 o’clock in the 
morning at Hotel Dempsey, was not ealled to 
order until 3:30 o’clock in the afternoon to 
allow the visitors an opportunity to take in the 
Georgia State Exposition and to see the saw- 
mill equipment on exhibition and in operation 
at the fair grounds. Fifty roofer manufactur- 
ers from Georgia, South Carolina and Alabama 
were in attendance at the business session in 
the late afternoon and nearly a hundred, in- 
cluding wholesalers and other invited friends 
attended the banquet at night. Officers were 
elected as follows: 

President—C. B. King, King Lumber Company, 
Cuthbert, Ga. 

Vice presidents: For Georgia—A. C. Alexander, 
Alexander Lumber Co., Waverly Hall, Ga., and J. 
C. Williams, Buffalo Lumber Co., Lexington, Ga. 
For Alabama—-W. W. Hicks, Hicks Lumber Com- 
pany, Eufaula, Ala. For South Carolina—W. J. 
Hines, Hines Lumber Co., Meriwether, S. C. 

Secretary-treasurer—E. W. Smith, Jeffreys-Me 
Elrath Manufacturing Co., Macon, Ga. 

It was voted to have the next meeting of the 
Club at the Hotel Dempsey on Dee. 8. 

The election carried out the recommendations 
of the committee appointed by President John- 
son, the members of which were Dr. J. W. Love- 
lace, H. Dixon Smith, Hugh Thurston and L. 
P, James. It provided further that the presi- 
dent and vice presidents serve as the arbitra- 
tion committee. The report of the committee 
was adopted almost unanimously. 

This was the fifth annual meeting of the 
Roofer Manufacturers’ Club. President H. M. 
Johnson, absent at the previous meeting, was 
in the chair, but because of the absence of See- 
retary C. R. Mason, E. W. Smith, of this city, 
filled that position. 


Report of Grading and Rules Committee 


The first matter taken up was the report 
of the committee on grading and rules, Dixon 
Smith, chairman.. Mr. Smith declared that there 
had been much ado about nothing over this mat- 
ter. He said that the committee had held 
humerous meetings and had spent a great deal 
of time, but had gotten nowhere. 
recommend that the committee be dismissed 
and no action taken,’’ said Mr. Smith. He then 


‘ST want to: 


proceeded to show that the members of the 
Roofer Manufacturers’ Club belong to other 
associations, which have rules, and he said they 
could operate under the Georgia-Florida rules, 
the North Carolina Pine Association’s rules, or 
under no rules at all. ‘‘I think it is best that 
this organization continue as a social organiza- 
tion for which it was created,’’ said Mr. Smith. 

At the previous meeting the committee was 
enlarged and the work continued in an effort 
to reach some agreement. The suggestion by 
Mr. Smith, however, was adopted at the meeting, 
after a brief discussion, and the committee was 
dissolved. 

The arbitration proposal of the National- 
American Wholesale Lumber Association pre- 
cipitated «a lengthy discussion, when corre- 
spondence bearing on the subject was read by 
the secretary. The discussion showed that there 
was a wide difference of opinion among the 
members as to whether the club should enter 
into the pact. One expressed the fear that it 
might get the club into ‘fan entangling alli- 
ance.’?’? Another feared that the ‘‘ four-four 
club,’? four representatives from the whole- 
salers and four from the roof manufacturers, 
would be an unwieldly body. Still another 
speaker declared that the club should be kept 
as a social organization, striving the while to 
retain the 98 percent sight draft policy in all 
transactions. The matter was finally tabled for 
further consideration and it will likely come up 
at the next meeting of the club in December. 

The retiring president, H. M. Johnson, said 
that as chairman of the arbitration committee 
he had a big file to dispose of. He called the 
arbitration committee to meet here at 9 o’clock 
Wednesday morning to dispose of all of the 
accumulated complaints, which was done, the 
new administration being given a clean slate. 
There was a discussion of complaints in regard 
to the quality of roofers being shipped. W. F. 
Hightower, of the AMERICAN LUMBERMAN, Chi- 
cago, said that some of these complaints—three 
of them—had come to the attention of the 
AMERICAN LUMBERMAN in Chicago and it was 
found that the parties against whom the com- 
plaints had been registered were not members 
of the Roofer Manufacturers’? Club. Mr. High- 
tower’s suggestion that the club members in 
making their shipments adopt a system to iden- 
tify their shipments with the Roofer Manufac- 





turers’ Club, an organization which has raised 
the standard of the products of its members, 
may bear fruit. He told about the possibilities 
along that line. 

A representative of the Southern Lumber 
Journal told of complaints he had heard against 
roofers in the East. Members of the club 
called for names of those against whom com- 
plaints had been registered, but none was forth- 
coming. 

The club took notice of the serious illness of 
J. F. Alexander, of Forest City, N. C., one of 
the pioneer members of the organization, who is 
in Johns Hopkins Hospital, Baltimore, Md. A 
message wishing him a speedy recovery and ex- 
pressing the best wishes of the club was for- 
warded to him by wire. 

The report of the retiring secretary, C. R. 
Mason, showed that there are sixty members in 
the organization, a gain of two during tne year. 

Then came the appointment of the nominat- 
ing committee and the election of officers. Re- 
tiring President H. M. Johnson thanked the 
members of the club for the honor that had 
been bestowed upon him during the year and 
said that he had done his level best to advance 
the high standing of the club in the trade. He 
told a story and gave up the chair to the new 
president, C. B. King. Mr. King opened with 
a number of witty remarks. He said that he 
would give the club his best, though he was not 
seeking the honor. He had not spoken but a 
few minutes when he recalled the fact that he 
was getting hungry. The club demanded that 
Mr. King preside as toastmaster at the ban- 
quet, but he delegated his nephew, Hugh 
Thurston, to that honor. 

The Georgians orchestra furnished the music 
and girls from Bessie Tift College, Forsyth, 
Ga., furnished the special entertainment num- 
bers. There was a duet by Misses Florence 
Carlton and Miss Merlie Bellenfield; a violin 
solo by Miss Leta Hendricks; a reading by Mrs. 
Dan MeDowell; a vocal solo by Miss Carlton, 
concluding with an address by Dr. William Rus- 
sell Owen, pastor of the First Baptist Church 
of Macon. 

(PARRA BAAAAS 

SEVENTEEN OUT of every 100 square miles in 
Switzerland are covered with forests. The 
municipal forest of Zurich has been producing 
timber continuously during the last 600 years. 
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WHAT THE ASSOCIATIONS HAVE IN PROSPECT 











Oct. 28—Hardwood Interior Trim Manufacturers’ Asso- 


ciation, Patton Hotel, Chattanooga, Tenn. 

Oct. 28-29—Appalachian Logging Congress, Chattanooga, 
Tenn. Fall meeting. 

Oct. 28-30—National Association of Box Manufacturers, 
Commodore Hotel, New York City. Semiannual. 
Oct. 28-31—Pacific Logging Congress, Olymp!: Hotel, 

Seattle, Wash. Annual. 

Oct. 30-31—California Retail Lumbermen’s Association, 
Fresno, Calif. Annual. 

Nov. 5-6—Northeast Missouri Lumbermen’s Association, 
Moberly, Mo. Fall meeting. 

Nov. 9-11—Associated Cooperage Industries of America, 
West Laden Springs Hotel, West Baden, Ind. 
Semiannual. 

Nov 11-12-—West Texas Retail Lumbermen’s Associa 
tion, San Angelo, Tex. Annual. 

Nov. 12—Empire State Forest Products Association, 
Hotel Syracuse, Syracuse, N. Y. Annual. 

Nov. 12—New York State Wood Utilization Conference, 
Syracuse, N. Y 

Nov. 12--New York Taunber Trade 
York Citys Annual 

Nov. 16-17—Southern Sash, Door & Millwork Manufac- 
turers’ Association, Atlanta, Ga. Annual. 


Nov. 


Association, New 


19—North Carolina Pine Association, Charleston, 
S. CC. Semiannual meeting. 
Nov. 19-20—Millwork Institute of California, Oakland, 
Calif. Annual. 
Dec. 7-8—National Lumber Manufacturers’ 
tion, Jacksonville, Fla. Quarterly 
directors. 


Assecia- 
meeting of 


Dec. 9-10—Western Forestry & Conservation Association, 
Victoria, I. ©. Annual. 


Jan. 6-7, 1926 -American Forestry Association «and 
Southern Forestry Congress, Jefferson Hotel, Rich 
mond, Va. Joint annual meeting, 


Jan. 14-15, 1926—Seouthern Illinois Retail Lumber Deal- 


ers’ Association, Halliday Hotel, Cairo, Ill. An- 
nual, 


Jan. 19-21, 1926—Northwestern Lumbermen’s Associa- 
tion, West Hotel, Minneapolis, Minn. Annual. 


Jan. 27-29, 1926—Southwestern Lumbermen’s Associa- 
tion, Kansas City, Mo. Annual. 

Jan. 27-29, 1926—Western Retail Lumbermen’s Associa- 
tion (Canada), Fort Garry Hotel, Winnipeg, Man. 
Annual. 


Jan. 27-28, 1926—National Lumber Exporters’ Asso- 
ciation, Neil House, Columbus, Ohio. Annual. 
Jan. 28-29, 1926—West Virginia Lumber & Builders’ 
Supply Dealers’ Association, West Virginia Hotel, 
Bluefield, W. Va. Annual. 

Feb. 2-3, 1926--Kentucky Retail Lumber Dealers’ Asso- 
Clation, Phoenix Hotel, Lexington, Ky. Annual. 


Feb. 2-4, 1926—Canadian Lumbermen’s Association, 
Mount Royal Hotel, Montreal, P. Q. Annual. 

Feb, 3-5, 1926 -—-Retail Lumber Dealers’ Association of 
Pennsylvania, William Penn Hotel, Pittsburgh, Pa. 
Annual. 

Feb. 3-5, 1926—Michigan Retail Lumber Dealers’ Asso- 
ciation, Statler Hotel, Detroit, Mich. Annual. 


Feb. 10-12, 1926—Illinois Lumber & Material Dealers’ 
Association, Edgewater Beach Hotel, Ohicagu. An- 
nual 


Feb. 16-18, 1926—Wisconsin Retail Lumbermen’s Asso- 
ciation, Hotel Pfister, Milwaukee, Wis. Annual. 


Feb. 18-20, 1926—Western Ketail Lumbermen’s Asso- 
ciation, Multnomah Hotel, Portland, Ore. Annual 
institute. 
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Set Forward Annual Date 

New York, Oct. 20.—The New York Lum- 
ber Trade Association has sent out handsome 
invitations announcing the reception and dance 
to be held Nov. 12 at the Waldorf-Astoria. The 
invitation is addressed to ‘‘lumbermen, their 
ladies and their guests.’’ 

The annual meeting date has been set forward 
from Nov. 11 to Nov, 12, the plan being to 
hold the gathering in the association’s new 
rooms in Grand Central Terminal. <A. buffet 
luncheon will he served in connection with the 
annual, 


Southwestern Annual Plans 

KANSAS Crtry, Mo., Oct. 20.—* Build better 
homes’’ will be the keynote of the annual con- 
vention of the Southwestern Lumbermen’s As 
sociation which will be held here Jan. 27, 28 
and 29, it was announced after the meeting of 
the officers and directors last week to make 
plans for the meeting. A resolution opposing 
the request of the railroads in the western 
country for an increase in rates was adopted. 

Owing to the great interest in lumber stan- 
dardization, efforts are being made to have 
Seeretary Hoover of the Department of Com- 
merce to address the convention on that subjeet. 
Mr. Hoover spoke here last night at the Mis- 
sourl River navigation convention on the bhene- 


fits of waterway development with especial ref- 
erence to the Missouri River. Yesterday a com 
mittee headed by J. H. Foresman, president of 
the Southwestern association, formally invited 
Mr. Hoover to address the convention, He will 
give his unswer later. The other members of 
the committee were: BF. M. Hartley, Ives-Hart- 
ley Lumber Co., Manhattan, Kan., vice-presi 
dent of the association; L. L. Siebel, of Kan 
sus City, presilent Badger Lumber & Coal Co.; 
J. W. Deal, W. R. Pickering Lumber Co, 


Ambitious Plans for Logging Congress 

SEATTLE, WASH., Oct. 17.—In this picture is 
shown the site where in a few days the Pacific 
Logging Congress will spread its immense tent 
and assemble a machinery exhibit for the an 
nual meeting, to be held here Oct. 28, 29, 30 and 
31. From the standpoint of convenience, the lo 
cation is ideal. The ground lies between two 
reserve tracks of the five transcontinental rail 
roads having terminals in Seattle. In the center 


tion department, Epperson Underwriting (Co,, 
will speak on ‘‘Fire Prevention.’’? This will 
be followed by a general discussion on codpera- 
tion. A social program will follow the busi- 
ness meeting. 

The logging congress will be called to order 
by John M. Camp, and W. W. Ashe, assistant 
United States district forester, will talk on 
‘“Cutting Shortleaf Pine to Meet Western Com- 
petition.?? P. R. Camp will discuss ‘‘ Codpera- 
tion Between Manufacturers and State Forestry 
Departments,’’ and Horace W. Phillips will 
speak on ‘‘Cost of Building Logging Railroads 
by Hand.’’ ‘‘Log Cutting’? will be the sub 
ject of an address by Cameron Prettyman, 
After the addresses there will be a general dis 
cussion on logging costs and methods. 

The school of inspection will be presided over 
by R. L. Woodward jr., chairman of the in 
spection committee, who will be assisted by 
R. H. Morris, chief inspector and southern 
manager of the association. The object of this 
meeting, it is stated, is ‘‘to correct, if they 











Site of big tent where Pacific 


Logging Congress will be held 





is the Union Pacifie, Oregon Washington Rail 
road & Navigation Co., and the Milwaukee 
depot; and on the left is union passenger sta- 
tion of the Great Northern and Northern Pa 
cific, with its bell tower erected at the sug- 
gestion of the late James J. Hill, being a replica 
of the campanile of St. Mark’s, Venice. In the 
background is the shapely outline of the 42- 
story L. C. Smith Building, the highest structure 
on the Pacific coast. The plans for the logging 
congress this year are the most ambitious ever 
formulated, with indications that the assem- 
blage will be the most numerous and most thor- 
oughly representative since the congress was or- 
ganized, 
SA ELBBLGaEaBAA 

North Carolina Pine Semiannual 

Norro._k, Va., Oct. 19.—Arrangements are 
being made for an exceptionally interesting 
semiannual meeting of the North Carolina Pine 
Association, to be held Nov. 19 at the Francis 
Marion Hotel, Charleston, S.C. In addition to 
hold the semiannual meeting of the association, 
there will be a logging congress and a school of 
inspection on the preceding day, whieh will 
also be held at the Francis Marion Hotel. 

The first order of business on the association 
program will be reports of the membership, 
transportation, cost and values, and inspection 
committees, and also of the traffic manager. 
F. 8S. Spruill, general counsel for the associa- 
tion, will talk on ‘‘ Elimination of Capital Stock 
Tax.’’ Hugh Harleston, manager fire preven- 


exist, misunderstandings on the part of mill 
inspectors and to have a general discussion of 
grade terms and the like.’’ 

SaAaBGBAAaAAAAS 

Vital Issues on California Program 

SAN FRANCISCO, CALIF., Oct. 17.—Never be 
fore, perhaps, have such vital issues of impor- 
tance to the retail lumber trade been scheduled 
for convention discussion as the program which 
is to be carried out at the annual of the Cali- 
fornia Retail Lumbermen’s Association, which 
will be held at Fresno on Oct. 30 and 31, ac 
cording to announcement made by Mrs. G. W. 
Fraser, secretary of the association. 

Friday will be featured by the opening: ses- 
sions, and several prominent speakers among 
whom are: Max KE. Cook, farmstead engineer, 
who will speak on ‘Maximum Results at Mini- 
mum Costs in Farm Building Construction ;”’ 
Edward P. Ivory, trade extension manager of 
the California White & Sugar Pine Manufae 
turers’ Association, on §*Lumber Standardiza- 
tion and Grading;’’ P. E. Overend, Northwest- 
ern Mutual Fire Association, on ‘‘ Fire Preven- 
tion;’’ Ralph Merritt, president Sun Maid 
Raisin Growers, on ‘‘Co-operation;’’ (. W. 
Pinkerton, president of the association, on 
““Grade Marking and Merchandising of Grade- 
marked Materials;’’ George K. Rodgers, of San 
Francisco, on ‘‘Home Financing and Building 
and Loan Factors.’’? Friday evening will be 
devoted to hilarity at a weleome party given by 
the Fresno Hoo-Hoo elub No. 31. 
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Among the speakers on Saturday will be C. G. 
Bird, of Stockton, on ‘‘Code of Ethies.’’ There 
will also be general reports of the officers and 
the election of directors and officers. During 
the afternoon there will be a directors’ meeting 
and at evening a banquet and ball at the Cali- 
fornia Hotel, headquarters of the convention. 

Probably the most vital of the issues to be taken 
up at this convention, which has been limited to a 
small number of questions through a pre-arranged 
questionnaire, which was sent to all members, will 
pe that pertaining to grade marking and merchan- 


dising grade-marked materials, declared Mrs. 
Fraser. This issue has long been under discussion 


in associations and I believe that the California 
association will adopt a resolution squarely in 
favor of them. The California association believes 
that grade marking is an essential safeguard 
against unconscientious dealers and against unfair 
competition. It will mean better California homes 

more substantial homes; will place the lumber 
dealer on a firmer footing; permit him to retail 
lumber to his customers on a fair profit basis; 
and act as a general stimulant to the trade. 


Georgia-Floridans to Meet 

JACKSONVILLE, F1LA., Oct. 19.—The Georgia- 
Florida Saw Mill Association will meet at the 
Mason Hotel, Jacksonville, Oct. 27, at 2 p. m. 
The important feature of this gathering will 
be to plan for the directors’ meeting of the 
National Lumber Manufacturers’ Association, 
to be held in Jacksonville, at the Mason Hotel, 
on Dec. 7 and 8. Other matters will be dis 
cussed, and Secretary Harrell urges a good 
attendance. 


West Texans to Meet 

Houston, Tiux., Oct. 19.—Word has just been 
received here that the West Texas Retail Lum 
hermen’s Assuciation will hold its first annual 
meeting after organization at San Angelo, Nov. 
lland 12. The biggest gathering of lumbermen 
in the western part of Texas is expected. Every 
phase of the retail lumber business that the 
space of time will permit will be discussed at 
the meeting. 


Passe aeaaaaaae 


Joint Forestry Annuals 

WASHINGTON, D. C., Oct. 20.—Announcement 
is made here by Shirley W. Allen, forester for 
the American Forestry Association, that deci 
sion was reached this week to hold the annual 
meetings of the American Forestry Association 
and the Southern Forestry Congress jointly on 
Jan. 6 and 7, 1926, at the Jefferson Hotel, 
Richmond, Va. 


Plans for New Jersey Annual 

NEWARK, N. J., Oct. 19.—The annual meet 
ing of the New Jersey Lumbermen’s Associa 
tion will be held early in February, the exact 
date to be decided later. Meanwhile, Secretary 
Erwin Ennis is seeking to find out where the 
members prefer to assemble. 

Three places are in prospect—Atlantie City, 
Asbury Park and Newark. There is a good 
deal of sentiment in favor of Asbury Park as 
the home town of President Harry W. Smock. 
Asbury Park provides splendid accommodations 
for such a gathering as the annual will be and 
it is centrally located. 

Prior to last year, when the annual was held 
in Newark, Atlantie City had been the meeting 
ground. However, Mr. Mnnis says the decision 
will rest with the majority of the members. 


(BEBE REGBaEa: 


Discuss Hemlock Grade Marking 

Detroit, Micu., Oct. 19—A conference of 
lumber manufacturers of the lower Michigan 
peninsula was held here Oct. 15, to discuss the 
advisability of grade marking hemlock. |The 
consensus was that this is a matter worthy of 
serious consideration. A committee consisting 
of W. N. Wrape, chairman; John J. Porter, 
and Ben Martin was appointed to draw up a 
set of rules that would be consistent with the 
product of the mills represented and also with 
the demands of the trade, the purpose being 
to define clearly edch grade so that definite ac 
tion could be taken by the lumber manufac- 
turers as a whole. 
_ All those present expressed great confidence 
m the future and the statistical information 
Which was presented indicated that a great im- 


provement in stock conditions has taken place 
during the last thirty days. Those present 
were: J. L. Colby, Cummer-Diggins Co., Cad- 
illac; William Raae, Johannesburg Manufac- 
turing Co., Johannesburg; John J. Porter, East 
Jordan Lumber Co., East Jordan; George Me- 
Manus, McManus Lumber Co., Petoskey; Ben 
Martin, EKmbury-Martin Lumber Co., Cheboy- 
gan; Zeno Nelson, Jackson & Tindle (Ine.), 
Grand Rapids; N. R. Wentworth, Ross & Went- 
worth Lumber Co., Bay City; John Bergstrom, 
Richardson Lumber Co., Bay City, and W. N. 
Wrape, Kneeland-Bigelow Co., Bay City. 


(SAAB aAe 


Dense Longleaf Pine Publicity 

JACKSONVILLE, FLA., Oct. 19—A _ representa- 
tive of the Florida Dense Longleaf Pine Manu- 
facturers is soon to be put on the road in con- 
junction with the association’s educational ad- 
vertising campaign. The man chosen will be 
required to call upon architects, retail lumber 
dealers and building code committees all over 
the State. The use of this representative will 
further the purpose of the organization in its 
efforts to educate the public to the superiority 
of the dense compact lumber over that of a 
porous, spongy nature. 


To Organize District Association 

MONTREAL, QUE., Oct. 19.—The Montreal Re- 
tail Lumber Dealers’ Association, at a recent 
meeting, had un interesting discussion upon the 
subject of dispensing with the services of sales- 
men for retail lumber firms. It was decided to 
send out a questionnaire to all the members of 
the association in order to ascertain their views 
on the subject. 

Several members of the association paid a 
visit recently to Three Rivers to organize a dis- 
trict association in the St. Maurice Valley. 
Addresses were delivered by H. Sheppard, Sorel, 
Que., president of the Province of Quebee Re- 
tail Lumber Dealers’? Association; J. L. Bour- 
bonniere, secretary of the association; J. P. 
Dupuis, Montreal, and others. Good progress 
was made and at the next meeting a chairman 
and secretary will be elected. 


Qm@ a aaaeaenee 


To Open Office in Minneapolis 

PORTLAND, ORE., Oct. 17.—It was announeed 
here today that the Western Pine Manufactur 
ers’? Association will open a branch office in 
Minneapolis about Nov. 1, where the principal 
function will be to disseminate information and 
statisties furnished by the main offices in this 
city. The office will be under the supervision 
of W. A. Ellinger, secretary of the Northern 
Pine Manufacturers’? Association, with offices 
in the Lumber Exchange Building. J.S. Sharp, 
statistician for the Western Pine Manufactur- 
ers’ Association leaves here next Friday for 
Minneapolis to open the branch and outline the 
work to be carried out there. 


Baltimore Retailers to Organize 


3ALTIMORE, Mp., Oct. 19.—As a result of the 
representations made at the annual meeting of 
the National Retail Lumber Dealers’? Associa- 
tion in Washingtoy recently, there is to be 
formed here an organization of retail lumber 
dealers and builders’? supply men. The first 
step was taken last Tuesday night at a gather 
ing in the Hotel Rennert, which was attended 
by about forty representatives of the lumber 
and building trades. At this meeting addresses 
were made by G. M. Mossman, vice president of 
the Lumber & Supply Co., of TLuntington, W. 
Va., and a director of the West Virginia Lum- 
ber & Builders’ Supply Dealers’ Association 
and of the National Builders’ Supply Associa- 
tion; Rolland C. Mossman, executive secretary 
of the Lumber & Supply Club of Hunting 
ton; Moses A. Spriggs, of Weston, W. Va., a 
member of the National Retail Lumber Dealers’ 
Association, and G. J. Dickerson, of the West 
Virginia Lumber & Builders’ Supply Dealers’ 
Association. 

All of the speakers discoursed on the value 
of credit bureaus, publicity agencies, cost ac- 


counting and codperative «advertising, and 


TENNESSEE 
RED 
CEDAR 


TRANSIT CARS , 






Quick Shipments 


of air or kiln dried Tennessee red cedar 
lumber, carlots or less, from our steam- 
heated, damp-proof Chicago ware- 
house, will save you 10 to 15 days’ time 
on delivery to your plant over mill 
shipment. 

Make us your sure source of supply 
for future requirements. We will make 
you attractive prices for immediate 
shipment, or future delivery, as the 
lumber may be needed. 


Wire our expense for prices, 
any quantity, delivered anywhere 


E. Harowoon Co 
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JAMES W. SEWALL 


Consulting Forester 
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Largest Cruising House in America 
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C— PITTSBURGA CI 


Babcock Lumber Co. 


PITTSBURGH, PA. 








Manufacturers and Wholesalers of 


Hardwoods 


White and Western Pine 
West Coast Products 
N. C. Pine and Yellow Pine 
Spruce and Hemlock 


Eastern Tennessee 
Kentucky and 
West Virginia 





BRANCH OFFICES; 
New York City, 43 Wall St. 
Chicago, Ill., 1216 Fisher Bldg. 
Providence, R. I., 115 Adelaide Ave. 
Philade!phia, Pa., 1629 Land ‘Title Bldg. 
Detroit, Mich., Dime Savings Bank Bldg. 
Johnstown, Pa. 








FOREST LUMBER CO. 


Manufacturers and Wholesalers of 


White & Yellow Pine, Spruce 
Hemlock and Hardwoods 


SAW MILL PITTSBURGH, PA. 


Konnarock, Va. 











North Carolina Pine and 
West Virginia Hardwood 





Kiln Dried, Well Manu- ei 
factured, High Grade. : 
Capacity, 250,000 Feet MOULDINGS 
er Day. Mixed Cars Our Specialty. 











WILLSON BROTHERS LUMBER CO. 
1530-35 Oliver Bldg., PITTSBURGH, PA. 
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COME ON HOME 


By 
DOUGLAS MALLOCH 


AUTHOR OF “TOTE-ROAD AND TRAIL” “THE WOODS? 
“IN FOREST: LAND,” ETC = 





Douglas Malloch is known all over America, 
swherever people gather to hear clean stones, 
enjoy happy evenings, and read aloud or listew 
to verse such as hus, filled with homely senti- 
ments and a bappy spint. “The poct who 
anakes Irving a yoy,” they say of tum. 
This new collection contains favorites that 
Mr. Malloch has read or recited throughout 
the country. All sides of life and humor are 
eepresented, but perhaps the commonest note is 
the one strack in the lines, “His Heruage,” 
> where a father says to bus boy: “I know you'll 
ho ect along,” and adds 
nite “I know, somehow or other, 

Because you always had 
A whole lot of your mother, 


And a litle of your dad.” 








GEORGE H. DORAN COMPANY : Publishers > New York 




















A book that will help you sell homes, 
for it will fill you full of the sentiment 
of the home and tke humor and phil- 
osophy of home folks. 


A new book by “the lumberman 
poet” that should be in every home, 
and on the desk of every lumberman. 
222 pages. 


You want “Come on Home” for 
yourself, and to send to the absent. 
Postpaid, $2. Address: 


American Lumberman 
431 S. Dearborn Street, Chicago 











stressed the importance of lumbermen and 
others having the benefit of an active organiza- 
tion to make a stand against trade abuses and 
to put into effect such measures as would be 
calculated to advance the interests of the mem- 
bers. The arguments presented were along the 
lines advocated at the sessions of the national 
association, and they made a strong impression. 

In response to the representations made a 
special committee was named to consider the 
steps to be taken and report at another meet- 
ing to take place on next Thursday evening, also 
at the Rennert. By that time, it is thought, 
the committee will be in position to submit some 
concrete proposals for carrying out the ideas 
outlined. This special committee is made up of 
John H. Geis, of John H. Geis & Co., who acted 
as chairman of the meeting; John J. Duffy, of 
the Lafayette Mill & Lumber Co.; Bruce Hel- 
frich, of George Helfrich & Son; Joseph D. 
Virdin, of the Canton Lumber Co.; Dr. Bayne, 
of the Lewis Waggner Co., and EF. A. Ascher- 
feld, of the Jnmes Lumber Co. 

An association of retail lumbermen has ex- 
isted here for years, but it has not shown any 
special activity and has confined itself mainly 
to gatherings at stated intervals, when reports 
on the supplies of lumber here were received 
and otlier matters discussed. The new body 
will not be in any way antagonistic to the Lum- 
ber Exchange, but work with it and take up 
especially questions concerning the retail trade 
which, in the opinion of those concerned, can 
be more satisfactorily handled by a separate or- 
ganization, 


Four L Districts Elect 


SPOKANE, WASH., Oct. 17.—Districts 9 and 
10 of the Loyal Legion of Loggers & Lumber- 
men held a meeting last Wednesday at Koote- 
nai, Idaho. President W. C. Ruegnitz, who 
presided, reported that the Four L organization 
is in sound financial condition and has shown 
an increase of membership both east and west 
of the Cascades this year. He deplored the 
situation at Aberdeen, Wash., where 1,500 saw- 
mill workers are striking because of the dis- 
charge of two of their members for circulating 
a petition for wage increases. He pointed out 
the value of the Four L machinery in just such 
conditions and said that the five plants affected 
were paying less than the Four L scale. 

The following were named district board 
members for districts 9 and 10: 

Employers—J. P. McGoldrick, McGoldrick um- 
ber Co., Spokane; Ray L. Wilson, Deer Park 
Lumber Co., Deer Park; B. F. Pierce, Winslow 
Lumber Co., Orin; John Dimeling, Panhandle Lum- 
ber Co., Ione and Spirit Lake, Idaho; Frank Under- 
hill, Wumbird Lumber Co., Newport; Huntington 
Taylor, Edward Rutledge Lumber Co., Coeur 
d@Alene, Idaho; E. H. Van Ostrand, Craig Moun- 
tain Lumber Co., Winchester, Idaho; R. E. Irwin, 
Potlatch Lumber Co., Potlatch, Idaho; Sig Hofs- 
jund, Blackwell Lumber Co., Coeur d’Alene, Idaho, 


= Pearson, Humbird Lumber Co., Sandpoint, 
aano., 

Employees—Fred Sitts, Spokane; Frank Strand- 
berg, Deer Park; W. E. Jordan, Ione; J. S. Rud- 
dach and C. B. Strayer, Newport; E. W. Michaels, 
Orin; Fenimore Cady and Fred Phillips, Coeur 
d’Alene; Dewey Lavoy, Elk River; Jess E. Walker, 
Winchester ; Joseph Buckley, Coeur d’Alene. 


Discuss Proposed Rate Increases 


ToRONTO, ONT., Oct. 19.—The Wholesale Lum- 
ber Dealers’ Association held its regular 
monthly meeting here last Friday. Chairman 
W. F. Oliver reported in connection with a con- 
ference between the Central Freight Associa- 
tion of the United States and the Canadian 
Freight Association held in Chicago Oct. 16, the 
object being to discuss a suggested change in 
freight classifications and rates on shipments 
from Canadian Freight Association territory in 
eastern Canada into Central Freight Associa- 
tion territory in the United States. Mr. Oliver 
pointed out that the probable result of the pro- 
posal under discussion by the freight associa- 
tions would be the putting into effect of a tariff 
amounting to 75 percent of the sixth class rate, 
and this would result in a higher freight rate for 
about 80 percent of the points from eastern 
Canada into Central Freight Association terri- 
tory. The only reduction would be from points 
north of North Bay, from which only a very 
small volume of lumber moved into Central 


Freight Association territory. Roy Halliday, 
chairman of the transportation committee of 
the Wholesale Lumber Dealers’ Association, 
and A. EK. Clark, a member of the committee, 
attended the Chicago conference in the interests 
of the Canadian association. 

The Hope Lumber Co. (Ltd.), of Thessalon, 
Ont., which has recently opened an office in 
Toronto under the management of Frank Horn- 
ing, was elected to membership. 


Philadelphia Sash-Door Men Elect 

PHILADELPHIA, Pa., Oct. 20.—The Sash & 
Door Manufacturers’ Association (of Philadel- 
phia), at its fifteenth annual meeting, held re 
cently, elected the following officers: 

President—Henry DB. Coles. 

Vice president—J. K. McLean, 

Treasurer—John Robinson. 

Secretary—F. Oliver Keely. 


Elected Head of Foresters Association 


BALTIMORE, Mp., Oct. 19.—State Forester F. 
W. Besley, of Maryland, was elected president 
of the National Association of State Foresters 
at the annual convention held in Sacramento, 
Calif., on Oct. 10, according to a letter received 
here by Assistant State Forester Carl E. Pfeif- 
fer. Mr. Besley’s election came as something 
of a surprise to his staff. C. P. Wilbur, of New 
Jersey, was chosen vice president by the con- 
vention, and Chaffin Jones, of Virginia, was 
made secretary. Mr. Besley has been State 
forester for many years. He is taking a vaca- 
tion in connection with the west Coast trip, 
and is not expected home until the latter part 
of the current month. 





OUTINGS 











Yellow Piners Win Golf Tourney 

Kansas Crry, Mo., Oct. 21.—Victory again 
perched on the banners of the Yellow Piners 
in the battle for the Lumberman’s cup at the 
Lakewood Golf Club yesterday, by a margin of 
36 points. Earl Kenyon, of the Piners, was 
the low man with a 94, the course being in poor 
conditron for play. The Douglas Firs and the 
Yellow Piners each had one victory to their 
credit, so there was strong interest in the play- 
off yesterday and a big crowd of lumbermen 
turned out. As usual, the losers paid for the 
dinner for the victors. M. B. Nelson captained 
the Yellow Piners to victory and Frank Moss 
led the Douglas Firs. 


Ohioans Entertain Indiana Golfers 


CINCINNATI, OnI0, Oct. 20.—Members of the 
Indianapolis Lumbermen’s Golf Club were en- 
tertained by the Cincinnati Lumbermen’s Golf 
Association at the Hyde Park Country Club last 
Saturday. The courtesy was in return for the 
entertainment of the Cincinnatians at Indian- 
apolis last summer. A series has been arranged 
between the two clubs and E. C. Atkins & Co., 
of Indianapolis, have donated a silver cup to be 
presented to the club winning two of the three 
matches. The Indianapolis club won the match 
at Indianapolis last summer and the Cincin- 
natians were victors last Saturday. The tie is 
to be played off at Indianapolis next spring. 

Frank Binford won the prize for the low 
score among the visitors and D. H. Willey and 
Albert Cordes tied for the same honor among 
the Cincinnatians. 

Friday night the visitors were entertained 
with a dinner and cabaret at the Miami Boat 
Club. smn 

BritisH CoLuMBIA leads the Provinces of 
the Dominion in the amount of capital invested 
in lumber industries, according to figures issued 
by the Provincial Government. The amount of 


capital invested in provincial lumber mills etc., 
is placed at $46,051,396, compared with $43,- 
436,942 in Ontario and $36,345,512 in Quebec. 
The value of lumber and log production in 1923 
in British Columbia and Ontario was $41,667,- 
924 and $31,745,510, respectively. 
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Recent Hoo-Hoo Happenings 


Hoo-Hoo Activities in Bay District 

SAN FRANCISCO, CALIF., Oct. 17.—Fred Roth, 
Vicegerent Snark of the San Francisco Bay 
district, will hold his first concatenation at the 
Fairmount Hotel on Nov. 12, when Bay district 
Hoo-Hoo will have a ‘‘Robert Dollar’’ night 
in honor of the pioneer lumber and shipping 
man. 

For the first time in the history of Bay dis- 
trict Hoo-Hoo the speakers at the dinner will 
talk into a microphone and the addresses will 
be broadcast to millions listening in on Station 
KPO, San Francisco. 

Vic egerent Roth has also named the follow- 
ing Nine for the coming year: H. W. Gaetjen, 
Senior Hoo-Hoo; J. E. Higgins, jr., Junior 
Hoo-Hoo; A. E. Shallish, Bojum; E. P. Ivory, 
Serivenoter; J. A. Stroud, Jabberwock; Arthur 
Hiscox, Custocatian; Reginald Smith, Arcan- 
oper; George C. Troth, Gurdon. 

At a meeting of the Oakland Hoo-Hoo, held 
Friday, Charles Howard, of the Howard Ter- 
minal Co., sketched briefly the history of Oak- 
land shipping facilities. Frank Trower spoke 
about activities at the recent Hoo-Hoo annual 





Straight From the Shoulder 


A Better Homes & Building 
Exposition was held last week at 
Sixty - Ninth Street Terminal. 
Many thousands attended dur- 
ing the week. Practically all the 
wood substitutes had attractive 
exhibits. There was not an ex- 
hibit by any Philadelphia lumber 
concern. The lone lumber ex- 
hibit was by the Mason Building 
Materials Co., of Swarthmore. 
Either these exhibits are no good 
or the lumbermen are not awake 
to their opportunities. What's 
the answer? This week there 
will be an automobile show at 
the same location. Probably the 
lumbermen will be there—From 
weekly news letter of the Lum- 
bermen’s Exchange of the City 
of Philadelphia. 














at Spokane, and Fred Roth, Vicegerent Snark, 
extended an invitation to the East Bay Hoo-Hoo 
to attend the San Francisco concatenation 
Nov. 12. 


SABLE aaa 


Arrange for Two Meetings 


MILWAUKEE, WIS., Oct. 19.—The board of di- 
rectors of the Milwaukee Hoo-Hoo Club held 
a meeting last Tuesday to formulate plans for 
fall and winter. The directors also discussed 
several problems relative to the work of the or- 
ganization in and around Milwaukee. Two 
meetings have been scheduled for the club in 
the future, one of which will be held on Nov. 
5 at the new Milwaukee Elks’ clubhouse, and 
the other on Dee. 3 at the Hotel Pfister, Mil- 
waukee. 


Install Officers of Hoo-Hoo Club 


St. Louis, Mo., Oct. 20.—Good fellowship, 
such as is to be ‘had in an organization like 
the Hoo-Hoo club, is well worth while, declared 
I, R. L. Wiles, president Wiles- “Chipman Lumber 
Co., and president of the St. Louis Hoo-Hoo 
Club, at the installation of officers at a meeting 
in the Chamber of Commerce Building today. 

Other officers installed follow: L. E. Clark, 
vice president Huttig Sash & Door Co., vice 
president; C. A. Neuenhahn, Central States Tie 
& Lumber Co., treasurer, and C. H. Call, Call 


Hardwood Co., secretary. Directors were also 
installed. 

Mr. Wiles announced that the club would 
give a dinner dance on Oct. 30, the place to be 
announced later. Alton J. Hager, of Lansing, 
Mich., Snark of the Universe, will be the honor 
guest on this occasion. The meetings of the 
club will be held on the first and third Tuesday 
of every month, instead of weekly as in the past. 

Secretary Call gave a report of his trip to the 
Hoo-Hoo annual in Spokane, Wash. The re- 
tiring president, J. Carl Anderson, thanked the 
members for their coédperation during the last 
year. 


Hoo-Hoo Appointments 


Sr. Louts, Mo., Oct. 20.—A number of addi- 
tional appointments of Hoo-Hoo officials have 
been confirmed by Snark Hager, and, as an- 
nounced at headquarters here, follow: 

Pp. HH. Pleifier, A. H. & Son, 
Counselor of Florida. 

Tom Gray, Gray Lumber Co., Cleveland, 
Vicegerent Snark for the Cle veland district, 

Frank Risdon Moore, Bernardsville, N. J., re- 
appointed Counselor of New Je rsey. 

’. M. Ralston, sales manager Indiana Flooring 
Co., Vicegerent New York City 
district. 


Rumsey Miami, 


Ohio, 


Snark for the 


Prominent Lumberman Tells of Career 


MINNEAPOLIS, MINN., Oct. 20.—At the meet- 
ing of the Twin Cities Hoo-Hoo Club, held 
here last Thursday, T. B. Walker, prominent 
local lumberman, told the members of the club 
of the incidents which brought him to Minne- 
apolis and into the lumber business. A sketch 
of his life brought out some of the hardships 
of early day lumbering. Mr. Walker’s narra- 
tive had to do with his early education, of which 
he had little, though he had a great propen- 
sity for mathematics. His early home being in 
Ohio, he said, he had shipped a load of grind- 
stones to Chicago as his first business venture, 
but the man to whom the shipment was made 
was unable to pay for them, so Mr. Walker 
came west in an effort to sell the stones. He 
went to Madison, Wis., with the idea of be- 
coming an instructor in mathematics, but con- 
tinued on to McGregor, Iowa, and then to 
Minneapolis, trying to sell the grindstones. , In 
this city he became interested in timber and 
lumbering, in which industry he has made a 
vast success. 


Stage Successful Concatenation 


New York, Oct. 19.—With an enthusiastic 
turnout of sixty-five to seventy members, the fall 
concatenation of local Hoo-Hoo held last 
Wednesday night at the Hotel McAlpin proved 
one of the most successful affairs ever staged. 
Thirteen candidates were initiated and one ex- 
cat was reinstated. 

The dinner preceding the concatenation was 
marked by a general display of good fellowship 
and a number of speeches were made. The 
chief orator was B. F. Howe, of New Bedford, 
Mass., recently appointed Bojum of the Su- 
preme Nine. He gave a talk on the recent Hoo- 
Hoo Annual, and urged the support of New 
Yorkers in making the eastern district the big- 
gest bailiwick in the Hoo-Hoo organization. 

Tom Jenkins, jr., was unanimously endorsed 
for reappointment as State Counselor for New 
York, and Frank R. Moore to succeed himself 
as State Counselor for New Jersey. T. M. 
Ralston, who has been a live wire, as the New 
York Vicegerent, was named by acclamation to 
hold the office for another year. 

The question of organizing a New York Hoo- 
Hoo club was discussed and a committee was 
appointed to decide whether it would be best to 
have a permanent gathering night or simply to 
have occasional social evenings. It was argued 
by some that to establish regular meetings might 
result in conflicts with other local lumber organ- 
izations. The committee, however, will report 
in a few weeks. 

The question of establishing a separate juris- 
diction in Jersey was held in abeyance after 
discussion. 
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We Can 
SHIP 


Straight Cars—™Mixed Cars or L.C. L. 


of the following woods:— 


ASH - BASSWOOD 
BIRCH-SOFT ELM 

HARD MAPLE-OAK-SPRUCE 
WISCONSIN HEMLOCK 
“Sure Fit” MAPLE AND 

BIRCH FLOORING 

WHITE CEDAR PRODUCTS 


Try 
Us 


Foster-Latimer 


MELLEN, 
WIS. 


Lumber Co. 
















Rotary Cvt 


Northern 
Veneers toe 


FURNITURE manufacturers and _ factory 
buyers who imsist on having high quality 
veneers should send us their orders. 
specialists in Northern Veneers. 

We also manufacture Northern Pine, Spruce, 
Hemlock, Cedar Posts and Poles, Lath and 
Shingles, which we ship in straight cars and 
cargoes or mixed with our ‘‘Peerless Brand” 
Rock Maple, Beech or Birch Flooring. 


Get Our Prices, 
The Northwestern Cooperage 


Gladstone, Mich. & Lumber Company 
Chicago Office: 812 Monadnock Block. 
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The Cleveland-Cliffs Iron Co. 


Mill Dept., MUNISING, MICH. 


Manufacturers of 


Hemlock *,Hardwood 


Lumber, Lath and Shingles 


Northern Forest Products 











Remember 


Mershon, Eddy, Parker Company 
SAGINAW, MICHIGAN 


Soectatins in Mixed Cars of WHITE PINE and 

ASSW D Lumber, Siding, Ceiling, Flooring, 
Sab Doors, Blinds, Window oe Mouldings 
and Box Shooks from SAGINA 


Western White Pine and “mi White 











Pine for direct shipment from Idaho. 
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VON PLATEN-FOX COPANY | 


Iron Mountain, Michigan 





Manufacturers of 17 different species 
of Northern Hardwoods 
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HANDY BOOKS for LUMBERMEN 


A COPY FREE ON REQUEST. ADDRESS 


AMERICAN LUMBERMAN, 431 So. Dearborn St., CHICAGO 
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HUDSON asorinc 





EALERS who want a 
D good flooring to sell will 

find Hudson Brand Oak 
Flooring to their liking. Its 
smooth finish, 
close matching, attractive fig- 
ure and economy are all factors 
that appeal to builders and 
bring sales. Don’t fail to get 
acquainted with Hudson Brand. 


even texture, 


Free samples and prices 
sent promptly on request. 


Hudson Hardwood 
Flooring Company 


P. O. Box 217 
MEMPHIS, TENNESSEE 


Owned by Hudson & Dugger Company. 














Hardwoods 
OAK fined Serer. 
Poplar, Ash, Chestnut 
Hickory and Walnut 


TIMBERS — PLANKING 





MADE RIGHT 





OAK FLOORING 





The 


Mowbray& Robinson 


Lumber Company 
CINCINNATI, OHIO 








C.B. Richard & Co. 














Established 1847 


Foreign Forwarders, 


Customs Brokers. We 

29 Broadway, NEW YORK handle all classes of 
a cargo, collect invoices 

and discount drafts. 

Ocean Freight Commercial Credits 
Brokers for Exports& Imports 








Special department handling export lumber shipments 





ON’T waste time figuring board and surface 
measure. Get ‘“‘The Lumber Estimator” 
from the American Lumberman, 431 So. Dear- 
born St. Thousands in use. Postpaid $10.00, 
Send for special circular. 
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Wisconsin Clubs to Meet 

MILWAUKEE, WIs., Oct. 19.—Three meetings 
have been scheduled by Wisconsin clubs for next 
week. The first will be held on Wednesday, Oct. 
28, at Plymouth, Wis., by the Eastern Wisconsin 
Lumbermen’s Club. James T. Drought, counsel 
for the Wisconsin Retail Lumbermen’s Associa- 
tion, is the principal speaker for this occasion 
and he will discuss thre lien law, legal and legis- 
lative questions. 

On the following night, Thursday, H. J. 
Colman, of Chicago, will talk before the Fond 
du Lae County fuel dealers at the Retlaw Hotel, 
Mond du Lac. Mr. Colman will also address the 
Northeastern Wisconsin Lumbermen’s Club at 
the Beaumont Hotel at Green Bay, on Friday, 
Oct. 30. The subject of his addresses at both 
meetings will be the cost survey of retail yards. 


Long Islanders Guests of Nylta Club 

New York, Oct. 20.—Members of the Long 
Island Deulers’ Association were guests of 
honor last Friday when the Nylta Club con 
ducted the first of its ‘fCommunity Nights.’? 

Prior to the meeting, the Long Island mem- 
bers were guests of Nylta at ua dinner arranged 
by Conrad Pitcher in the National Republican 
Club. The dinner party was informal, the Long 
Islanders reserving their ‘‘ fireworks’? for the 
big meeting in the evening. Although Nylta 
called it ‘Long Island Night’? and played host 
in royal style, it remained for the visiting 
Islanders themselves to furnish the ‘‘thrills’’ 
and they did this in most approved fashion, 

First there was George Bahr, the Long Island 
secretary, Who gave boosting Long 
Island as a place ‘‘to live in, to do business in 
and to find good fellowship in.’’ Mr. Bahr said 
he had made a close study of association work 
and asked the question: ‘*What do we get out 
of our meetings ?’’ 

He responded by saying: ‘We get returns a 
thousand fold when we go after it in the right 
way. In order to get the full enjoyment out 
of our meetings, the member must get on his 
feet and take setive part in all discussions. He 
should let the other club members or associa- 
tion members know how he feels about things, 
and once they know they will be ready to give 
him aid to the utmost.’’ 

The big punch of the evening came when 
W. RK. Pettit, president of the Long Island as 
sociation and incidentally of the Northeastern 
Retail Lumbermen’s Association, was called on. 
He was given a rousing welcome. Mr. Pettit’s 
subject was ‘‘Growing Up in the Lumber Busi 
ness.’’ He told of his early experiences in the 
business and reealled the organization of the 
Long Island Dealers’ Association and the great 
good that has been accomplished for the indus 
try on Long Island with a majority of the deal- 
ers working in harmony and thorough coépera- 
tion to promote the general welfare of all. 

George Adams, jr., of Far Rockaway, whose 
plant is one of the most sueeessful on Long 
Island and is a model of efficiency in many 
ways, spoke on ‘‘His Business Family.’’ THe 
told of the company’s plan of protecting its 
emplovees with group insurance, of social and 
business meetings that are held among the work- 
ers at regular intervals and of the Christmas 
distribution, which has come to be an annual 
feature. 

Iloward Mason, of the Freeport Lumber Co., 
told of his experiences with the utilization de- 
partment of the United States Forest Service. 
He said his duties were chiefly in treating woods 
to prevent decay and depreciation. 


aw speech 


Charles McDonald, of Robert R. Sizer & Co., 
declared that Long Island Jumber dealers ‘‘are 


an inspiration to salesmen.’’ He said the sales- 


man to sell lumber on Long Island must know 
his business from the ground up and if he goes 
after the business in the right way he will find 
just as fair treatment as he will get anywhere 
else in the world. 

Peterson, general sales manager 


1 


Henry E. 


3eaver Products Co., told of his organization’s 
sales force and said the aim was to teach the 
salesmen the importance of working with the 
retailers and of showing them how to create 
business and to point out where business is. 


Complete Plans for Halloween Party 

MEMPHIS, TENN., Oct. 21.—Plans have been 
completed for the Halloween party which is 
to be given by the Lumbermen’s Club of Mem 
phis on Saturday night, Oct. 31, at the Hotel 
Peabody, according to announcement made by 
Ralph May, chairman of the entertainment com- 
mittee. The event will be one of the most 
unique ever given by the club, and it is expected 
that a large number of out-of-town lumbermen 
will be present. There will be entertainment 
galore, and un eight-course dinner will be 
served. Dancing will then be enjoyed for the 
remainder of the evening. 

Clifford B. Culp, sales manager J. TH. Masassen 
Lumber Co., was elected to membership at the 
club meeting last Friday. Talks were heard 
from a number of visitors from the Forest 
Products Laboratory. K. L. Emmons, vice 
president, presided. 


Rate Situation Club Topic 

KNOXVILLE, TENN., Oct. 19.—U. S. Andes, 
president Knoxville Lumberman’s Club, has an- 
nounced that the regular meetings of the club 
will hereafter be held on the first and third 
Tuesdays of each month, instead of the first 
and third Mondays as has been the custom in 
the past. 

At the last meeting of the club a report was 
presented by the traffic committee relative to 
the general rate situation, and also on the pro- 
posed increase in rates to Virginia territory, 
enforcement of which was postponed through 
the efforts of the Southern Hardwood Traffic 
Association. 

Members agreed that the outlook for business 
in the trade territory this fall and early winter 
is exceptionally bright. 


To Organize Lumbermen’s Club 

MILWAUKEE, Wis., Oct. 20.—Definite plans 
were made at a recent meeting of a group of 
retailers in Milwaukee for the formal organiza- 
tion of a Jumbermen’s elub similar to those 
functioning in other cities outside of Wisconsin. 
It was decided to hold a meeting on Noy, 2 at 
which an election of officers will take place and 
the formal organizing of the elub will be put 
under way. At the meeting, which was presided 
over by Ben Springer, of the John Schroeder 
Lumber Co., the following committees were ap- 
pointed to handle the details of the organiza- 
tion: 


Executive committee, Mr. Springer, chairman ; 


A. W. Holt, Pine Lumber Co,; George Coerper, 
Coerper Bros. Lumber Co.; Joseph Miller, Carl 


Miller Lumber Co.: Hawley Wilbur, Wilbur Tum- 
her Co.; Richard Wallraeth, Hilty Lumber Co.; 
Elmer S. Budzien, Wisconsin Lumber Supply Co. ; 
I. Furru, Sands Lumber Co., and Al Severson, 
Schoenwetter Lumber Co. Nominating committee, 
Mr. Furru, chairman; George Lade, Best & Lade 
Lumber Co., and Otto Lentz, A. Lentz Co. Organi 
zation committee, Hawley Wilbur, chairman: Mr. 
Coerper and Mr. Wallraeth. — Publicity committee, 
Mr. Severson, chairman; Mr. Holt and Mr. 
Springer. Program committee, Ray Wilbur, Wilbur 
Lumber Co., chairman: Mr. Miller, and George 
Ker, ENer Lumber Co. 

Two tickets will be submitted by the nomi- 
nating committee at the next meeting of the 
group which will be held next Monday, and the 
following Monday night the election of officers 
will take place. The organization committee 
will draft a code of ethies and a constitution 
which will be submitted to the members for 
adoption. 

Don S. Montgomery, secretary of the Wiscon- 
sin Retail Lumbermen’s Association, outlined 
the work of the various sectional clubs in Wis- 
consin, and also explained the functions of local 
clubs in cities outside of the State. 
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The Old Camp Calis 
Oh, ev’ry year it seems the same, 
I guess it always will: 
I seem to stand the city game, 
And working in the mill, 
In summertime, in summer I’m 
Contented with my lot; 
I never sob or jump my job, 
As long as things are hot. 


And then along September comes, 
And then October’s here, 

And then at last November drums 
Upon a fellow’s ear. 

In autumn days the autumn haze 
Comes down from hill and vale, 
And then I’m just about to bu’st 

From longing for the trail. 


Yes, ev’ry year the same it seems: 
When summer brings the fall 
I see the bunkhouse in my dreams, 
The logging road and all. 
Your city heat, your city street, 
Are never hard to stand; 
And then, somehow—well, when it’s now, 
I see the Promised Land! 


Exemption 

Senator Edge, of New Jersey, has suggested 
that all persons who make less than $5,000 a 
year should be exempt from the income tax, and 
Andy Mellon is rightly riled. Personally, we 
would like to see every man, woman and child 
in the United States whose income is $1 a year 
or more pay income tax. Our reason isn’t Andy 
Mellon’s reason. It is a better one. 

The minute you make government painless 
you make it worthless. The man who doesn’t 
pay taxes doesn’t pay attention. The unkind- 
est thing you can do to a man, and the worst 
thing you can do to his country, is to remit his 
taxes. Give a man the idea that the govern 
ment runs itself and he will let it do it. 

If everybody paid 1 percent of what he 
made, whether he made a dollar a year or a 
million, we wouldn’t have any income tax ques- 
tion, and before long we wouldn’t have any 
war debt, and, best of all, we wouldn’t have 
any slackers on election day. 

And maybe after awhile we wouldn’t have 
any war. 


’ 
We See b’ the Papers 

The English rubber inflation seems to have 
developed a slow leak. 

A New York woman says that love is its own 
judge. Yes, and often its own jail. 

The American navy will be 150 years old Oct. 
27, and, we fear, some of its equipment. 

Russia disapproves of the Locarno treaties, 
setting at rest any doubt that they are a good 
thing. 

A man seems to be a good deal more willing 
to put away the lawnmover than he is to put 
away his golf sticks. 

You can go from Chicago to St. Louis and 
hack Oct. 24 for $12. But what St. 
can’t understand is, why back? 


Louis 


A Chicago gunman disappeared after he had 
heen shot at by other gunmen. We can’t think 
of a better idea in a case tike that. 

Someone threw a bomb into a Chicago chureh. 
The way to do it in a New York church would 
he to express a belief in something. 

In the Pacific Coast League, Seattle beat Los 
Angeles out by one point. Los Angeles can’t 
figure out how it was so much, and Seattle why 
it wasn’t more. 

It’s funny that these coal miners want dou- 
ble time for having to work on Sunday, when it 
affords them a perfeetly good reason for not 
going to church. 


A Chicago real estate dealer dropped dead 


the other day. 


Probably somebody talked to 
him for ten minutes and didn’t ask him what 
he thought about Florida. 

In Chieago, since Jan. 1, 
been killed with guns and 617 with automo- 
biles, showing that the six-cylinder has become 
more deadly than the six-shooter. 


294 people have 


Between Trains 

Fun’, Micu.—Practically all branches of the 
lumber industry were represented at the first 
fall luncheon of the Flint Chamber of Com- 
merece, which had been postponed to today so 
that this department might be present in the 
flesh. We say practically all, because were not 
Fred Eddy and Hugh Jackson there? They 
were. Hugh is a little grayer than he was the 
first time we saw him some twenty years ago, 
and Fred Eddy is also beginning to age, but 
we don’t know whether that is on account of 
his business or his golf. Anyway they assisted 
some 300 of Flint’s 400 in making us feel very 
much at home, the Flint Chamber of Commerce 
being quite a habit of ours. 


OsukKOSH, Wis.—The  schoolma’ams and 
misters of northeastern Wisconsin gathered 
here today and talked about us parents and 
our children, und spoke much more kindly 
of us than either of us deserve. A prof from 
Ohio University was just ahead of us, and he 
gave a shining example of how we think we 
know all about something when we don’t know 
so much after all: Ile stumped a post-graduate 
class at the university by asking them, if a 
man can go on traveling west indefinitely, or 
east, why he can’t go on going north when 
going north; or can he? 

Dropped around to see Bill Wagstaff, but 
he was out, which was bad luck for us, what- 
ever it was for B. W. 


The Tree That Held the Swing 
Many a tree comes back to me, 

For who forgets a faithful friend? 
Many «a tree I used to see, 

Now lost to sight around the bend. 
But one, I think, our hearts recall 
With greater tenderness than all: 

We smile, and sigh, remembering 

The tree that held the children’s swing. 


The cherry tree bore brighter flow’rs, 

The apple tree a greater store, 
But, oh, the long and happy hours 

The children will remember more!— 
The happy hours in which they swung 
While merry birds above them sung, 

(Upon the oak-tree twittering, 

The tree that held the children’s swing. 


It stretched afar its leafy arm, 
Its sturdy arm with sinews old, 
And kept the playing babes from harm, 
As shepherds guard their gentle fold. 
Oh, I am grateful to the pine 
For this my house, this hearth of mine, 
And to another forest king, 
The tree that held the children’s swing. 


For [ have looked upon the palm 
And seen the trees on many a strand, 
But still a memory sweet and calm 
Recalls an unforgotten land, 
A lovely land of other days, 
Of simple tastes and quiet ways, 
When memory to mind will bring 
The tree that held the children’s swing. 


Oh, men may make a mighty wall, 

And men may build their steeples high, 
Yet it is memory, after all, 

That lifts us somewhere near the sky. 
And just the thought of one old tree 
Tonight has lifted even me 
Until I hear the angels sing— 

The tree that held the children’s swing. 


(| Memphis, 
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ROMPT SHIPMENT 
of Bruce Oak Fiooring 


car-lot, or mixed car shipments with 
| plain or quartered oak or gum finish 
; and mouldings, oak and gum dimension 
i) stock, oak bridge plank and timbers, 
i beech and gum flooring, cedar lumber 
; and ‘“Ceda’line,”’ Southern hardwoods, 
; air or kiln dried. 

All Bruce products are manufactured 
in modern day-light plants, built and 
equipped expressly for the purpose, and 
are guaranteed for quality. 


Write for Prices 
E. L. BRUCE COMPANY 
Tennessee 
Largest Makers cf Oak Flooring in the Werld 























Oak Flooring 
It'll Pay You 


to Know— 





Dealers who are acquainted with 
Dixie Brand Oak Flooring are glad 
they know of it. The better they 
know it, the better they like it, for 


they find its remarkable uniformity 


of texture and color, its perfect 
manufacture, invaluable in getting 
and holding flooring trade. Write 


for free samples and prices and see 
if you wouldn't like to sell it. No 
obligation. 


We have around 8,000,000 
feet of Gum, Oak, Ash, 
Elim, Cottonwood and Cy- 
press lumber dry for ship- 
ping. Every grade contains 
the full product of the log 
in that grade. 


JEROME HARDWOOD 
LUMBER CO. 


JEROME, :-: ARKANSAS 
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ROUGH OR DRESSED 


| MOULDINGS, LATH, 
SHINGLES 


Sales Agent for the Following Mills:— 


THE HEBARD CYPRESS COMPANY, 
Waycross, Ga. 


BIG SALKEHATCHIE CYPRESS CO. 


Varnville, S.C. 
BLACK RIVER CYPRESS CO. LYON PINE COMPANY, 
Gable, S.C. Odessa, Fa. 
BURTON - SWARTZ PINEORA MANUFACTURING 
CYPRESS CO. OF FLORIDA COMrANY, 


Perry, Fla. 


SAVANNAH RIVER LUMBER 
COMPANY, 

Vale Royal Mill, Savannah, Ga. 

Gilmania Mill, Gilmania, S. C. 


Gulf Red Cypress Co. 


SAVANNAH, GEORGIA 


Pineora, Ga. . 
Also agents for 
DIBERT, STARK & BROWN 
CYPRESS CO. 
In territory east of Pittsburgh. 
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BANAK 

In the Malayo-Polynesian language means “‘many”’. _|| 
When the dusky native of Borneo uses it, he prob- | 
ably refers to his wives or his debts. 
But when we say “ banak’’, we are speaking of our 
satisfied customers—numbering many thousands— 
who have been acquired through seventeen years | 
of square dealing and serving. || 
Let us demonstrate to you, too, the dependability 
of ““LaRED” Products and “LaRED”’ Service. 


Try us on an order for: 

Genuine Louisiana Tidewater Red Cypress 
Cypress Window and Door Frames 
Southern Hardwoods 
Soft Texture Tidewater Tupelo 
Long and Short Leaf Yellow Pine 
Fir—Spruce—Hemlock 
Red Cedar Shingles and Siding 
TRY OUR “‘LaRED’”’ BRAND OF 
PREMIUM CEDAR SHINGLES 
“LaRED” Supremes—The 100% Shingles 
“LaRED” Extra Clears—100‘clear,85 bedgegrain 
“LaRED” Star A Stars—Real Stars 


Louisiana Red Cypress Company 
: of New Orleans 














Entire F. 
Poeniesientieg.” 1018-19 White Bldg., 


New Orleans, La. Seattle, Wash. 



















CorintHarpwoon Co, 
CORINTH, MISS. 
OAK CAR MATERIAL 
SHORTLEAF PINE 
DIMENSION BOARDS 


























Manufacturers’ Views on Taxation 


The taxation committee of the National Asso- 
ciation of Manufacturers appeared Wednesday 
before the ways and means committee of the 
House, headed by John E, Edgerton, president 
of the association, and outlined eleven specific 
proposals. Elimination of the capital stock 
tux was not specifically mentioned, but aboli- 
tion of the ‘‘nuisance’’? taxes was on the pro- 
gram and this particular tax has long been 
placed in that category. The Manufacturers’ 
association urged repeal of the estate tax, that 
the maximum surtax do not exceed 20 percent ; 
that the publicity provision of the present law be 
repealed, and the income tax returns be open 
only to the appropriate committees of Congress 
in executive session; that the special excise 
tuxes on manufacturers be reduced as much as 
possible; that employees of American business 
organizations whose duties require them to live 
abroad be exempt from income tax; that further 
efforts be made to improve tax administration, 
decentralizing it by increasing, with appropri- 
ate safeguards, the primary determination of 
the taxpayer’s obligation within reasonable 
reach of the taxpayer’s residence; that the pres- 
ent membership of the board of tax appeals, the 
value of which has been thoroughly demon- 
strated, be continued until at least July 1, 1927, 
and that every reasonable effort and practice 
ought to be made to delimit and define the 
respective fields of State and Federal taxation 
that present duplications and economic colli- 
sions be reduced to a minimum. 

In conclusion the taxation committee said: 

So much in relation to Federal taxation, but 
Federal economies are unhappily matched by rising 
local extravagance and the absence of practical 
restrictions upon State and municipal appropria- 
tions and expenditure. It is, therefore, vitally im- 
portant that every thoughtful citizen interest him- 
self in community tax reform and reduction as an 
essential complement to the betterment of the 
Federal situation. To this end we urge our mem- 
bership to support in their respective localities 
rigid economy in local and State expenditure and 
the adoption of a budgetary system similar to that 
operating with such success in the Federal field. 


Board Sustains Tax Appeal 


The United States board of tax appeals— 
Messrs. James, Littleton, Smith and Trussell— 
has sustained the appeal of the Brannum Lum- 
ber Co., of Racine, Wis., in Docket No. 2,836. 
The appeal was from the determination of a 
deficiency in income and profits tax for the eal- 
endar years 1918 and 1919, in the amounts of 
$865.80 and $1,143.14, respectively, arising from 
the refusal of the commissioner of internal rev- 
enue to permit the taxpayer and the Union 
Grove Lumber Co., owned by the same interests, 
to file a consolidated return for each of these 
years. The board held that the deficiency for 
the two years should be computed upon the basis 
of consolidated returns. Final determination 
will be settled on consent or on fifteen days’ 
notice under Rule 50 of the board’s rules of 
procedure. 
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September Industrial Indicator 


Further reports to the Department of Com- 
merce on business conditions show increases in 
September over August in the consumption of 
cotton, unfilled steel orders of the United States 
Steel Corporation, the production of bituminous 
coal, smelter copper, Douglas fir lumber and 
oak flooring, locomotive shipments, contracts 
awarded for concrete pavements, receipts of 
rosin, corn grindings, and newspaper advertis- 
ing, while building awards, the production of 
northern pine and California redwood lumber, 
receipts of turpentine, sugar meltings and the 
production and shipments of cement declined. 
Fire losses were larger than in August. The 
amount of money in circulation in September 
increased over August, as did exports of gold, 
while outstanding loans of the War Finance 
Corporation and imports of gold decreased. 

Compared with September, 1924, industrial 


indicators showed increases in the consumption 
of cotton, production of bituminous coal, Port- 
land cement, smelter copper, Douglas fir and 
California redwood lumber and oak flooring, 
contracts awarded for buildings and for con- 
crete pavements, newspaper advertisements, re- 
ceipts of rosin and the tonnage of unfilled steel] 
orders, while shipments of cement and locomo- 
tives, the cut of northern pine lumber, receipts 
of turpentine, corn grindings and sugar melt- 
ings declined. As compared with a year ago, 
September fire losses were smaller. Ixports 
of gold were greater than a year ago, while the 
imports of gold, the amount of money in cireu- 
lation and outstanding loans of the War Finance 
Corporation were less. 
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Bulletin on Philippine Woods 


The Department of Commerce has issued a 
43-page printed bulletin—Trade Promotion 
Series No. 24—‘‘ Lumber Industry of the Phil- 
ippine Islands. John A. Fowler, American 
trade commissioner, Manila, is the author. The 
bulletin was prepared in collaboration with the 
director and personnel of the Philippine bureau 
of forestry. Copies can be had from the Super- 
intendent of Documents, Government Printing 
Office, at 10 cents each. 

In a letter of transmittal, Dr. Julius Klein, 
director of the bureau of foreign and domestic 
commerce, states that the bulletin is issued for 
the purpose of helping American and foreign 
users of Philippine mahogany, and other woods 
to obtain a better understanding of the supply, 
export possibilities, properties and uses of the 
Philippine woods that are now used in the 
United States and abroad, and also other Philip- 
pine woods that might be more largely used. 

The bulletin includes a statement as to Amer- 
ican uses of Philippine woods, prepared by the 
lumber division from information submitted 
by American dealers. The forests of the islands 
cover an approximate area of 72,224 square 
miles, or 63.1 percent of the total area of the 
archipelago, of which 64,127 square miles, or 
88.6 percent, are commercial forests and 8,096 
square miles, vr 11.4 percent, are second-growth 
forests capable of furnishing large supplies of 
firewood and timber of small dimensions. The 
area of the Philippine forests is about equal to 
that of Nebraska. 

The Philippine bureau of forestry states that 
a very conservative estimate places the available 
standing timber of the islands ready for the 
saw at 200,000,000,000 board feet. 


Gain in American Sales to Germany 


In a report to the Department of Commerce, 
Douglas Miller, assistant commercial attaché 
at Berlin, states that a remarkable expansion of 
American sales to Germany is revealed in re- 
cently published foreign trade figures. In the 
first six months of this year Germany imported 
from this country goods valued at 1,556,000,000 
gold marks, compared with 797,000,000 gold 
marks in the same period of 1924. America’s 
share of Germany’s total imports was thus 
raised from 17.8 to 22.8 percent, a showing all 
the more remarkable because the first half of 
the year covers very little of the heavy seasonal 
trade in raw cotton and grain, which form more 
than half of the United States’ exports to Ger- 
many. On the basis of these figures, Mr. Miller 
states that the United States sells to Germany 
approximately three times as much as does any 
other country, and its total trade turnover is 
more than 800,000,000 gold marks in excess of 
that of Great Britain, its nearest competitor. 


A MILLION head of sheep and cattle are 
grazed under permit every year on the high 
mountain meadows and weed patches in the 
national forests of Oregon and Washington. 
Livestock helps to prevent fires by removing 
the annual forage crop. 
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Rates on Mine Timbers in Carloads 

WASHINGTON, D. C., Oct. 19.—Division 3 of 
the Interstate Commerce Commission has again 
affirmed the decision of the commission in Palm- 
er vs. Missouri Paeifie Railroad by handing 
down an opinion in Docket No. 16,255—Collins 
Timber Co. et al. vs. Baltimore & Ohio Railroad 
Co. et al.—holding that rates on mine timbers 
in carloads from points in Missouri to destina- 
tions in Illinois between August 21, 1922, and 
May 29, 1924, were unreasonable. Reparation 
is awarded, the exact amount to be determined 
under Rule V. The proceeding also embraces 


No. 16,255 (Sub. No. 1)—American Timber 
Co. et al. vs. Chicago & Alton Railroad Co. 
et al. 
Cypress Lumber Rates 
The commission has postponed until Jan. 25, 
next, the effeetive date of Fourth Section Order 
8,966—Rates on Cypress Lumber from Hebard- 


ville, Hopkins and Waycross, Ga. The order was 
originally issued July 10, 1924. Subsequently it 
was postponed to become effective Nov. 25 of this 
year. The carriers applied for further postpone- 
ment. The order grew out of Docket No. 12,545— 
Hebard Cypress Co. vs. Aberdeen & Rockfish Rail- 
road Co. et al. 


Loadings Still Exceed Million Cars 

WASHINGTON, D. C., Oct. 21.—For the twelfth 
consecutive week this year, loading of revenue 
freight exceeded the million car mark, the total 
for the week ended Oct. 10 having been 1,106,099 


same weck last year. It was, however, a decrease 
of 4,281 cars below the same week two years ago. 


. o . 
Railway Equipment and Supplies 

In the latest issue of Railway Age inquiries 
and orders for railway cars are reported as fol- 
lows: 

INQUIRIES—The Missouri-Kansas-Texas, contem- 
plates constructing 500 automobile cars in its own 
shops: Denver & Rio Grande Western is inquiring 
for 200 automobile cars, 50 tons’ eapacity, and 500 
gondola cars from 50 to 70 tons’ capacity; Mis- 
souri Pacific, 1,500 box cars, 40 tons’ capacity ; 
250 hopper cars, 50 tons’ capacity: 250 automo- 
bile ears, 50 ft. long; 250 automobile cars, 40 ft. 
6 in. long. 

OrDERS—New York Central will have 200 box 
cars converted into flat cars at shops of Illinois Car 
& Manufacturing Co., Hammond, Ind.; Havana 
Central has ordered 250 box cars and 145 flat cars, 
30 tons’ capacity from American Car & Foundry 
Co., for the United Railways of Havana. 


Protest Proposed Increased Rates 

MEMPHIS, TENN., Oct. 20.—A_ general protest 
against the proposed increase in rates on lumber 
from points in the United States to Canadian 
points was entered by the Southern Hardwood 
Traffic Association before the Central Freight As- 
sociation in a meeting held at Chicago last week. 
The traffic organization, representing more than 
six hundred shippers of forest products, was rep- 
resented by W. E. Wherity, Chicago district 
manager, 

“Ail lumber shippers are considerably exercised 
about the rates to Canadian points from all sec- 
tions,’ said J. If. Townshend, secretary-manager 

















Courtesy Tampa Chamber of Commerce 








These are cedar logs from Mexico, in water storage at Tampa, Fla., and will be used in the manu- 
facture of cigar bozes 





cars, according to reports today by the car- 
riers. 

This was a decrease of 6,364 cars under the pre- 
ceding week this year, reductions having been re- 
ported in the loading of miscellaneous freight, 
grain and grain products and merchandise and less 
than carload lot freight. All other commodities, 
however, showed increases. Compared with the 
corresponding week last year, the total for the 
week of Oct. 10 was an increase of 17,1438 cars and 
an increase of 20,161 cars over the same week in 
1923. This also was a substantial increase over 
the same weeks in 1920, 1921 and 1922. 

Coal loading totaled 184,331 cars, an increase of 
10,014 cars over the week before, but 14,509 cars 
under the same week last year. Compared with 
the same week in 1923, it also was a decrease of 
10,735 cars. 

Grain and grain products loading amounted to 
43,214 cars, 4,505 cars under the week before and 
19,372 cars under the same week last year. It also 
was a decrease of 7,076 cars under the same week 
in 1923. In the western districts alone, grain and 
grain products loading totaled 26,505 cars, a de- 
crease of 17,746 cars under the corresponding week 
last year, 

Forest products loading totaled 70,929 cars, 229 
cars above the week before and 622 cars above the 


of the traffic association, ‘‘and every effort will be 
put forth to keep down advances. The advances 
are as much as 20 percent in some instances and 
such advances are unheard of before in traffic 
cireles. Lumber shippers in both the United States 
and Canada are protesting. Should the rates be 
advanced as proposed it will mean the loss of 
considerable business to hardwood men of the 
United States, and some action should be taken 
at once to prevent these increases. This is a case 
all shippers are vitally interested in and much 
sentiment against the proposed advance has been 


shown. 
"SAE EGLA@G@ZEG’’S 


Agree on Southwestern Rate Revision 

MEMPHIS, TENN., Oct. 20—A tentative agree- 
ment was reached with southwestern carriers last 
week by executives of the Southern Hardwood Traf- 


fic Association on the proposed revision in rates 
on Jumber and lumber articles from points in 
Arkansas, Missouri and Mississippi River cross- 


ings and related points to destinations in Arkansas, 
Nebraska, New Mexico and Wyoming, according 
to announcement made today by J. H. Townshend, 
seeretary-manager of the traffic association. The 
destinations involved are principally Missouri 
tiver territory and points beyond and the rough 
material rates and rates to such points as St. 
Louis, Des Moines and Dubuque are not affected. 
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Let us quote you ona 
mixed car of “Larite”’ 
and other Southern 
Pine Items. 


Carter- Kelley 
Meni Lumber Co. 
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Exacting buyers say this 
is also a symbol of satis- 
factory service. Try us 
on your next order. 


Keith Lumber Co. 


547-551 Keith Bidg., Beaumont, Texas 


Old 
Reliable 


Maple, Birch, Beech 


FLOORING 


Made from Michigan’s Finest Stumpage 


























We also manufacture Maple, Beech, 
Birch, Elm and Hemlock lumber. 


Grand Rapids Trust Company 
Receiver for WILLIAM HORNER 
Plant: Perkins Building, 
Newberry, Mich. Grand Rapids, Mich. 
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Lumber Made to 
Help You Sell 


We know that our sales will 
increase in proportion as your 
sales increase. Thus, we supply 
the best lumber that good tim- 
ber and good manufacture can 
produce. We should like to 
have you test out our organi- 
zation. 


Yard and Shed 
Stock Timbers, Lath. 


Gilchrist- 
Fordney Co. 


Laurel, Miss. 
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Poplar Magnolia 
Oak Beech 


Gum 


POPLAR BEVEL SIDING 
BOX SHOOKS 


Eastman-Gardiner 


LAUREL, 


MISSISSIPPI Hardwood Co. 


Member Hardwood Manufacturer’s Institute. 
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FRANK PAYNE 


WHOLESALE 


LUMBER TIES TIMBERS PILING 


JACKSON, Miss. 





























VIRGIN. * * 
LONGLEAF Yellow P Ine 
HEART CUTTING EXPORT TIMBERS 


Railroad and Car Material 
Shed Stock—Boards 


Mills, 60,000 ft. Daily Capacity 


Gulf Pine Lumber Co. 


POPLARVILLE, MISS. 


























NECROLOGICAL RECORD OF TI 





(Concluded from Page 34.) 
Manufacturers’ Association hus notified all 
officers and directors of the association of the 
death of Mr. McCann, first vice president of 
that organization by telegram as follows: 
‘*With deep sense of profound personal loss 
may I inform you of the sudden death of 
Thomas A. McCann, first vice president of the 
National Lumber Manufacturers’ Association 
on Tuesday on train in Arizona on way to Cali- 
fornia. Accompanied by Mrs. MeCann, Am 
just informed funeral is set for Saturday morn- 
ing at Minneapolis.’’ 

Hovey C. Clarke, vice president of the com- 
pany, left Minneapolis at once on receipt of 
the sad news to meet Mrs. McCann at Maricopa 
and accompany the body back to Minneapolis. 


THOMAS H. WALL, vice 
Buffalo Hardwood Lumber Co., Buffalo, N. Y., 
died at his home there late Saturday afternoon, 
Oct. 17, following an illness of six weeks. He 
was one of Buffalo’s best known lumbermen. 
Mr. Wall was born in Avon, N. Y., in 1870 and 
went to Buffalo in 1889 and with his two 
brothers, James B. Wall, president of the lumber 
concern, and Maurice M. Wall, organized the 
Buffalo Hardwood Lumber Co. Maurice M. 
Wall retired from the business last year and 
since then Thomas H. and James B. Wall con- 
ducted the concern. Mr. Wall’s death followed 
a throat affliction which necessitated an opera- 
tion. He is survived by his wife, Josephine 
Koster Wall; one son, Thomas H. Wall, jr.; one 
daughter, Dorothy A. Wall; two brothers, James 
I3., and Maurice M. Wall, and by two sisters, 
Margaret S. Wall and Mrs. Mary McKendry, all 
of Buffalo. Funeral services were held at the 
home on Tuesday morning at 8:30 o’clock and 
from Saint Vincent’s Church at 9:30 o’clock with 
interment in Holy Cross cemetery. 


president of the 


JOHN A. MORRISON, 
passed away recently at his home there. Mr. 
Morrison was a veteran lumberman, connected 
with operations on the St. John River for many 
years. At the time of his death Mr. Morrison 
was 69 years of age. He had taken part in mill- 
ing, logging, driving and practically every other 
part of the producing industry, throughout his 
business career. Recently he also took an in- 
terest in the hardwood manufacturing industry. 
In the early ’60s, John A. Morrison, sr., father 
of the deceased, moved from St. John, N. B., 
and purchased a mill at Fredericton, subse- 
quently known as the Phoenix mill. His son 
continued to operate it, turning out shingles and 


Fredericton, N. B., 


long lumber, under the Pike Law, from logs cut 
in Maine. The Pike Law made it possible for 
the production from such logs to enter the 


United States free of duty. Mr. 
operated on the Allegash and other St. John 
waters, his latest activities being in connection 
with the St. John Lumber Co., of Van 
Buren, Me, 


Morrison also 


SIR HENRY KELLY EGAN, well known lum- 
berman of Ottawa, Ont., managing director of 
the Hawkesbury Lumber Co., and a director of 
the Bank of Nova Scotia and Canadian Bank 
Note Co., also many other concerns, passed 
away at his home at Ottawa on Oct. 19. Sir 
Henry was 78 years of age. He had eaten din- 
ner at his usual hour and was in his customary 
good health apparently, but about 10 o’clock he 
was seized with a severe attack of angina pec- 
toris and died almost immediately. He was at- 
tended by Dr. G. S. MeCarthy, the physician 
being just in time to witness the end. Sir 
Henry is survived by Lady Egan and three sis- 
ters, Mrs. T. ©. Coffin, Ottawa; Mrs. Ponsonby, 
who is with her husband in India, and Mrs. 
Almon, of Halifax; a niece, Miss Robert Gill, of 
Ottawa, and a nephew, Herbert Chambers, also 
of Ottawa. 


WILBER HATTERY, father of Wilber Hat- 
tery, jr., vice president, George T. Mickle Lum- 
ber Co., Portland, Ore., and for thirteen years 
assistant cashier, Continental and Commercial 
National Bank, Chicago, died here Oct. 17 from 
stomach trouble. He was prominent in banking: 
circles in the city, representing his bank at 
many convention and association meetings. He 
spent the summer in Oregon attempting to re- 
gain his health, and returned to Chicago much 
better, but suffered a recurrence of his former 
trouble which caused his death. Mr. Hattery 
is survived by his wife and two children, a son, 
Wilber, jr., and a daughter, Nancy. It had beer 
the custom for twelve years for father and sori 
to spend every summer on a hunting and fishing 
trip usually in Canada. Wilber Hattery, jr., is 
now in Chicago and will be here for some time 
looking after his father’s affairs. 





H. A. MATHER, well known in lumber cir- 
cles of Utah and southern Idaho for many years 
and manager of the Delta Lumber & Hardware 
Co., of Delta, Utah, since 1920, was killed in 








an automobile accident on Vrovo Bench, Utah 
County, last week. Mr. Mather was driving to 
Salt Lake City from Delta when his car over- 
turned pinning him beneath. He died some 
hours later in the Provo General Hospital. The 
deceased, who was highly respected by his asso- 
ciates, was regarded as among the most promi- 
nent of the younger business men of this region. 
He was 38 years old. .\ widow and two young 
children survive. 

WILLIAM LIVINGSTONE, 
dent of the Lake Carriers’ 
suddenly in the association 
floor of the Dime Bank Building, Detroit, Mich., 
on Saturday afternoon, Oct. 17. His death was 
due to heart disease. Mr. Livingstone was one 
of the founders of the Lake Carriers’ Associa- 
tion and had served continuously as president 
since its organization in 1901. He was a pioneer 
in the development of lake commerce, particu- 
larly by means of lumber and ore boats as well 
as in the growth of Detroit where he was con- 
nected with a number of financial and civic 
institutions. He was also president of the Dime 
Savings Bank, of that city. 


S1 vears old, presi- 
Association, died 
offices on the top 


JACOB SCHANTZ, 83, for 60 years a resident 
of Wisconsin, died Monday night, Oct. 12, at 
the home of his daughter, Mrs. O. A. Becker, in 
Milwaukee, Wis., after an illness of three years. 
He was associated with the Wilbur Lumber Co., 
of Waukesha, Wis., for eleven years. He was 
born in Oswego County, New York, in 1842 and 
went to Wisconsin soon after the Civil War 
settling in Slinger. It was upon his removal to 
Waukesha that he worked for the olga com- 
pany. He was a member of the Catholic 
Knights of Wisconsin. Surviving him are two 
other daughters, Mrs. W. B. Brickner and Mrs. 
John Hennebery, and one son, Henry. 

THOMAS F. MANVILLE, for many years 
president of Johns-Manville (Inc.), manufac- 
turer of asbestos products, died at his apart- 
ment in the Hotel Plaza, New York City on Oct. 
19 following an attack of heart disease. Mr. 
Manville, often called the ‘Asbestos King’’ in 
the newspapers, was 63 yvears old. He was one 
of the founders of the big corporation and was 
president up until about a year ago when he 
resigned that office, but retained the chairman- 
ship of the board of directors. 


MRS. ETHEL HARGRAVE, wife of Howard 
Hargrave, of the Hargrave lumber Co., Noko- 
mis, [ll., died Oct. 21 of shock when she "discov- 


ered that her automobile was on fire. She died 
as she sprang from the car. Mrs. Hargrave was 
35 years old. Her husband is in the retail lum- 
ber business at Nokomis and Hillsboro and is 
active ip the work of the Mlinois Lumber & 
Material Dealers’ Association. 


CHARLES S. FOWLER, 60, a lumberman of 
Nevada {‘ounty, California, was found dead in 
his bed at his sawmill near Washington, Calif., 
this week. Mr. Fowler was proprietor of a saw- 
mill at Washington and two lumber yards at 
Grass Valley. He is survived by a widow and 
one son. 

"RA ERBRBEBEEBEALAEAAaEAS 


TIMBER LAND SALES 


JACKSON, MISS., Oct. 19.—According to reports 
received here the Moore-Hagerty Lumber Co., of 
Ilattiesburg, Miss., has sold 17,000 acres of ecut- 
over lands in Perry County to E. J. Woodley, of 
Shreveport. Mr. Woodley will colonize the land 
with northern and middle western farmers, it is 
said. A $20-acre model farm on the property will 
be used as a demonstration farm by the developer. 


TROUBLE AND LITIGATION 


LITTLE Rock, Ark., Oct. 20.—All persons who 
cut timber for sale must pay the State severance 
tax, the Arkansas Supreme Court held in affirm 
ing an opinion of the Pulaski chancery court in 
the ease of the Miller Lumber Co.. against the 
Arkansas railroad commission, which formerly en 
forced the severance tax law. The court held that 
timber cut for repair of fences or buildings on 
farms was not taxable and that this was the only 
exception, 


GRAND Rapips, Micu., Oet. 19.—In the case ot 
the Grand Rapids Vapor Kiln vs. the Lake Inde 
pendence Lumber Co., of Big Bay, Mich., to re 
cover balance of purchase price of eight dry kilns 
for drying maple and birch lumber green from 
the saw, Circuit Judge Gillespie directed the jury 
to return a verdict for full amount of the claim 
with interest and costs, amounting to $16,000. 


EVANSVILLE, IND., Oct. 19.—Phil J. Brakemeier, 
retail lumber dealer at Princeton, Ind., has filed 
petition in bankruptey before United States Com 
missioner Charles K. HTarmon here. His liabilities 
are a little under $3,000, while his assets are $395. 


MARSHFIELD, ORE., Oct. 17.—The C. C. Carter 
Logging Co., which recently went into the hands 
$66,000, and 
The company has a large 
many being for labor. 


of a receiver, shows liabilities of over 
assets of about $10,000. 
grist of liens to pay off, 
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BUSINESS CHANGES, INCORPORATIONS, ETC. 











Business Changes 


ARIZONA. Pima—J. F. Nash has 
Wheat as manager of the Gila 
CALIFORNIA. San Gabriel 
her Co. sold to Geib Lumber Co. 
ILLINOIS, Charleston—Charleston Lumber Co. chang- 

ing name to Coles Lumber Co, 
KENTUCKY. Bowling Green—Samuel H. Allen Lum- 
ber Co. purchased planing mill of K. M. Russell & Son. 
MARYLAND. Towson—Stebbins-Anderson Coal & 
Lumber Co. succeeded by Enterprise Coal Co. 
MASSACHUSETTS, Boston—F. C. Ayer sold 
business to Hawkins Companies (Ine.). 
MINNESOTA. Lawler—Dower Lumber Co. 
yard to Gus Lammi Lumber Co, 
Minneapolis—l’. M. Parker Lumber Co. 
L. D. Kellogg Lumber Co. 
MISSOURI. Lancaster 
Chas. Wirth Lumber Co, 
Mansfield—D. J. Landers 
man Shipp who will 
Shipp Lumber Co. 
NEBRASKA. Palisade 
Malone & Larson. 
Stam ford—Stamford 
Perkins Lumber Co. 


succeeded E. Hi. 
Lumber Co. 


Wm. J. Bettengen Lum- 


lumber 
sold local 
succeeded by 
Wirth 


Chas. succeeded by 


Lumber Yard sold 
consolidate yards under 


to Sher 
name of 


Malone & Moss succeeded by 
Lumber Co, 


changing name to 


NORTH CAROLINA. Shelby—Arrowood-Howell Lum 
ber Co. sueceeded by TL. H. Arrowood. 
OREGON. Cloverdale—Erick Johnson and J. B. Love- 


gren have sold their interest in the Cloverdale 
Co. to O. A. Erickson. 

Sheridan—M. S. & H. J. 
sawmill from the Gooseneck 
and will enlarge its capacity. 

Sutherlin—Eugene Joslyn has sold his interest in the 
suwmill of Joslyn & Knapp. 

PENNSYLVANIA. Warren—-Wetmore-Henderson Lum- 
ber Co. sold to Wilson Mills (Ine.) of Jamestown, 
N. Y., and will be operated as Wilson-Wetmore Lumber 
Co. 

SOUTH CAROLINA 
sold to W. M. West 

Greenville—Oregon 


Taumber 


Wirfs 
district 


their 
Valley 


have moved 
of Gopher 


Conway—Charles Pate & Co. 


& Co. (Inc.). 


Lumber Co, purchased business of 


F. A. Lawton Lumber Co. 
SOUTH DAKOTA. Kimball and Pukwana--Furrow 
Evans Lumber Co. changing name to John W. Evans 


Lumber Co. 
Oelrichs—-Van Wickle Grain & 
y Riehards Grain & Lumber Co. 
TENNESSER, Knoxville 
holdings in Seott County 
Charleston, W. Va. 
TEXAS. Amarillo 
A. J. Sherrard, 
Dallas—T. H. 
ber Co. (Ine.). 
WASHINGTON, Seattle 
sold to Brown Lumber Co. 
Seattle-—South Seattle Mill Co. sold to Geo. Pankratz, 
of the Pankratz Lumber Co., who will operate under 
latter name, 
Tacoma—Joe Krulikowski 
sawmill in this county 
Halverson, 


Lumber Co. succeeded 


Thomas 


Hall Lumber Co 
sold to F ) 


Abner, of 
Amarillo Mill 


Planing sold to 


Campbell succeeded by Campbell Tum 


North Trunk Lumber Co. 


reported to have sold his 
to Elmer Wentworth and L. K 


Incorporations 

ARKANSAS. El 

corporated; capital, 

CALIFORNIA. Oakland say 
corporated; capital, $50,000. 

GEORGIA, 


Dorado 
$10,000, 


Fletcher Lumber Co., in 


City Lumber Co., in 
Dahlonega—Dahlonega 
corporated; capital, $15,000, 
ILLINOIS. South Pekin 
corporated: capital, $15,000, 
_ Glen Ellyn—Glen Ellyn Coal & Building Material 
incorporated, 
_ KENTUCKY. 
incorporated, 
Falmouth—-Falmouth Lumber & Coal Co., incorporated: 
eapital, $20,060, 
MARYLAND. 
Supply Co., 


Lumber Co., in 


Forest City Lumber Co., in 


Pikeville—Huffman Pauley Lumber Co., 


College Park 
incorporated; capital, 

MASSACHUSETTS. Boston—City 
porated; capital, $50,000: to deal in 
ing materials; Vernon M. Hawkins, 


College Park Lumber & 
$100,000; retail. 
Lumber Co., 


lumber and 
president. 


incor- 
build- 


New sedford—Wallace G,. Hathaway, incorporated; 
capital, $100,000; retail lumber, hardware, ete. 

_ Medford -Mantien & Conners, incorporated; capital, 
$20,000; to erect, repair and alter buildings. 


: MICHIGAN. Grand 
Co., incorporated: capital, 
MISSISSIPPI. Jackson 
porated: capital, $10,000, 
Jackson—H. TL. Ruoff 
capital, $50,000, 


tapids—-Spinner-Skutt 
$60,000, 


Mutual 


Lumber 
Lumber Co., incor- 


Lumber Co., incorporated; 


_ Vicksburg—-Lamb-Gary Mfg. Co., incorporated; floor- 
ing, 

NEW JERSEY. Pranchville—Hoos & Fletcher, in- 
corporated; capital, $100,000; retail. 


NEW JERSEY. Paterson—Leonia 
Co., incorporated; capital, $125,000. 
NEW YORK. New York—John 
Incorporated; capital, $15,000; old 
609 W. 24th St. 
New York—Perry-Wylly Co., 
$50,000; address J. J. Driscoll, 212 W. 102nd St. 
New York—Greenpoint Lumber Co., 
capital, $50,000; address 1476 Broadway. 
NORTH CAROLINA.  Elizabethtown— Ricks 
6., incorporated; capital, $100,000. 


Lumber & Supply 


Egan Lumber Co., 
concern; address 


incorporated; capital, 
incorporated; 


Lumber 


OKLAHOMA. Custer—Harding Tumber & Coal Co., 
incorporated; capital, $50,000. 

OREGON. Portland—Flora Logging Co. increasing 
eapital to $1,500,000. $ 

Portland—Associated Lath Manufacturers, incorpo- 


rated. 
PENNSYLVANIA. 
incorporated, 
Shamokin—Raup 
$45,000. 
TEXAS. El Paso—Madera 
corporated; capital, $150,000. 
El Paso Zorder Fuel & 
eapital, $75,000. 
WASHINGTON. 


Allentown—Lehigh Lumber Co., 


Lumber Co., incorporated; capital, 


Box & Lumber Co., in- 


Iumber Co., incorporated; 


Seattle—Klingbord Sash & Door Co., 


incorporated; capital, $5,000. 

Seattle—State Lumber Co., incorporated; capital, 
$18,000. 

Toledo—Toledo Logging Co., incorporated; capital, 
$10,000. 

WEST VIRGINIA. Huntington—John F. Ferrell Lum- 


ber Co., incorporated; capital, $100,000. 
Parkersburg—Depue Lumber Co., incorporated; capital, 
$25,000. 
WISCONSIN. 
rated. 


Herman 


BRITISH NORTH AMERICA. 


ONTARIO. Morrisburg—Morrisburg Lumber Mills, in- 
corporated; capital, $50,000, 


Millersville Box Co., incorpo- 


New Mills and Equipment 


ALABAMA, Chickasaw—J. M. Card Lumber Co.. of 
Mobile, Ark., has begun construction of plant including 
Planing mill, sawmill and dry kilns; monthly capacity, 
1,000,000 feet. 

York—-Edward 8. 
acquired the M. C. 
planing mill in 

ARKANSAS. Lockesburg—Dunean Lumber Co. in- 
stalling electric power while rebuilding burned planing 
mill. 

COLORADO. Pueblo 
mill on Santa Fe and 

FLORIDA. Live Oak 
and will erect crate mill. 

GEORGIA, Waycross—-Garbut 
mill in Wayne county near here. 

LOUISIANA. Monroe--Monroe Mfg. Co. erecting plant 
for manufacture of furniture, caskets ete. 

NORTH CAROLINA. High Point-—Tomlinson Chair 
Mfg. Co. erecting addition increasing capacity of plant; 
investment of $50,000 in new unit. 

Morganton—Table Rock Furniture Co. has aequired 
a building and is establishing a plant for the manu 
facture of furniture. 

OREGON. Philomath—Star 
sawmill which was burned. 

TENNESSEE. 


Evans, of Detroit, Mich., 
Rumley sawmill and 
connection with the 


recently 
will add a 
operation. 


Newton Lumber Co. erecting 


Mesa. 


Nants & Co. purchased a site 


Lumber Co. erecting 


Lumber Co. will rebuild 


Tullahoma—Campbell-Dana Hardwood 


Co. installing electric power equipment in connection 
with rebuilding of burned plant. 
WASHINGTON. Jellingham—Pacifie Coast Paper 
Mills building factory; cost, $13,000 
Casualties 


LOUISIANA, 
by fire, $5,000. 
MISSISSIPPI. 


Hammond —L. H. Pope Lumber Co., loss 


Tishimingo -Tishimingo Land & Lum- 


ber Co. lost sawmill and considerable lumber by fire; 
loss, $30,000. 
NEBRASKA. Bloomfield—-Sheds and coal stock of 


Zorin Lumber Co. destroyed by fire; sheds will be re 


built at once, 


NEW JERSEY. Newark—Metropolitan Lumber Co., 
loss by fire. 

OREGON. Bend—Brooks-Seanlon Lumber Co., loss 
by fire, $2,039. 

TEXAS. Groesbeck—Groesbeck Lumber Co.: sheds 


destroyed by fire. 


WASHINGTON. Bellingham—-Skokomish Logging Co., 


less by fire in logging camp in Whatcom County, $40,- 
000. 

Hockinson—Sawmill of Cedar Creek Lumber Co. 
burned. 

Larson—Bloedel-Donovan Lumber Mills, loss by fire 


in shingle mill. 

Washougal— DuBois-Allen 
sawmill, $30,000. 

Wenatchee—Reed Shingle Mill, loss by fire, $15,000. 

Winton—Shingle mill belonging to Walter Ieierlein, 
teed and Arvid Nelson, burned. 

BRITISH NORTH AMERICA. 

ONTARIO. Blind River—MeFadden Lumber Co., loss 
by fire; tramways and quantities of lath destroyed. 

Greenbush—Sawmill of W. S. Hanna destroved by 
fire. 


Lumber Co., loss by fire in 


New Ventures 


ARKANSAS. MeClelland 
started a hardwood 
CALIFORNIA. 
in the East 
FLORIDA. 
planing mill operation. 
GEORGIA. Columbus—H. 
Ala., plans putting in a 


McClelland Lumber Co. has 
manufacturing operation. 
Oakland—F. E. 
say district as F. E. 
Quincy— Reid 


McGraw will operate 
McGraw Lumber Co. 
Lumber Co. has begun a 
Dixon Smith, 
lumber yard on 


of Seale, 
srittingham 


St.: about $60,000 will be invested, it is reported. 

Waycross—D. & O. Lott have acquired 490 acres and 
will put in a turpentine plant. 

IDAHO. Orofino—Local Lumber & Supply Co. has 
added building material and produce. 

LOUISIANA. Monroe—Southern Novelty Co. will es- 


tablish plant for manufacture of wooden novelties, in- 
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Get Values 
Here \ 
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) 
, Our idea of service to retail 3 
| lumbermen is to give them the 

\ best values and quickest ship- \ 
NW ments wecan. We are cutting , 
: finest longleaf timber. We 

\ have practically a new mill, up- \ 
] to-date planing mill facilities ) 
[| and modern dry kilns. Try us /| 
J for your needs in - 
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* southern Pine , 
} Yard and Shed Stock 


Also manufacturers high quality 


/ 
Railroad and Car Material. 
i BATSON & ; 
( HATTEN ‘! 


) LUMBER CO, Inc. [ 
' LYMAN, MISSISSIPPI. 4 
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Southern 
Hardwoods 


Beech 
Gum Oak 
Magnolia Tupelo 
Cypress 


Richardson- 
Gardiner 


Lumber Company 
LAUREL, MISSISSIPPI 


Poplar 








4 LONGLEAF 


~ 
HEAVY PITCH Pine 


For Export and Interior Trade 


We make shipments 
from New Orleans, 
Gulfport, Mobile and 
Pascagoula of 


Daisey, TIMBERS, YARD 
400,000 Feet and SHED STOCK 


Dantzler Allied Mills 


L. N. DANTZLER LUMBER CO. 

Moss Point, Miss. Sales Agents 
MILLS AT 

— Point Howison TenMile Cedar at 
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cluding scooters, etc. Company recently organized with 
$250,000 capital. 

Shreveport—American Body Co. will install plant to 
manufacture commercial truck bodies. 

MARYLAND. Ecorse 
a retail business. 

MISSISSIPPI Clarksdale--M. L. Virden, of Green- 
ville, Miss., will establish a lumber yard here, 

Meridinn—-Rogers-Sikes Lumber Co. will open whole- 
sale lumber business. 

NEW YORK. New York—Geo. N. Harty Lumber & 
Mfg. Co. has begun business 

NORTH CAROLINA. Morganton. -Table Rock Furni- 
ture Co. has acquired building here and begun operation. 

OHIO. Dayton—Fast Dayton Lumber Co. has begun 
business; sheds will be built, also planing mill und 
storage warehouse. 

SOUTH CAROLINA Sharon--W. H. Coe plans es- 
tablishing plant to make spokes, handles ete. 

TENNESSER. White Bluffs—Holland-Lampley Coop- 
erage Mfg. Co. has begun business. 

TEXAS. Conroe—Alexander Bros. has begun veneer 
and box manufacture. 


Quarry Lumber Co, has opened 


New Sheds and Yard Improvements 


CALIFORNIA. South San Francisco—South City Lum- 
ber & Supply Co. will expend $12,000 in’ improve 
ments including a spur track, storage quarters etc 

COLORADO, Alamosa—-Farmers Lumber Co. erecting 
addition to building. 


ILLINOIS. Danville—Elliott Lumber Co. completed 
new plant doubling capacity of the old. Office, store 
front, millwork plant, display room etc, 


CI LOUISIANA C3 


sawn SHORTLEAF 


Base, Casing, Edge and Flat 
Grain Flooring, Ceiling, Partition 
Finish (all thicknesses), Mouldings 
1" and 2" Yard Stock up to 20' long 











—) 


Also SOUTHERN HARDWOODS 


—) 


DAVIS BROS. 


LUMBER CO., Ltd. 
ANSLEY, LA. 














Lucas E. Moore Stave Co.,Inc. 


MANUFACTURERS 
EXPORT 


con Southern Hardwood 

Sawn YOUthern Hardwoods 
Kiln Drying a Specialty 

Sales Office: NEW ORLEANS, LA. Mills at Mobile, Ala. 


DOMESTIC 

















Manufacturers 


Short I Leaf Pine and Hardwoods 





CYPRESS 


We annually produce 40,000,000 feet of 
Louisiana Cypress 
Lumber, Lath 
and Shingles 


Also Tupelo Lumber, and have Complete 
Planing Miil Facilities. 


Dibert, Stark &Brown Cypress Co. Ltd. 


DONNER, LOUISIANA 





Manufacturers 














DON'T waste time figuring board and surface 
measure. Get “The Lumber Estimator” 
from the American Lumberman, 431 So. Dear- 
born St. Thousands in use. Postpaid $10.00 
Send for special circular. 








News of American Hardwood Industry 











COLUMBUS, OHIO 


Oct. 19.--Steadiness characterizes the hardwood 
trade. Buying is equally distributed between yards 


and factories, although the latter sometimes show 
up the best as far as volume is concerned. Prices 
are steady and, with dry stocks rather scarce, they 
are expected to be well maintained. Flooring is 
the strongest item. Shipments are coming in 
promptly. Southern pine is showing some weak- 
ness in certain lines. Dealers in the rural sec- 
tions are the best buyers. Rough finish, flooring 
and siding are the strongest items on the list. 

A. (. Davis, of the A, ©. Davis Lumber Co., has 
been designated by Antioe h ¢ ollege, Yellow Springs, 
Ohio, to represent its new department of research 
in the retailing of lumber, and will answer all 
questions from those interested in the work. This 
college has recently installed the retail lumber 
course, - 

Edward C. Callanan, assistant sales manager 
W. M. Ritter Lumber Co., has been elected gov 
ernor of District No. 1 of the International Asso- 
ciation of Gyros Clubs, at a meeting held in Co- 
lumbus, Oct. 17. 

W. M. Ritter, head of the company bearing his 
name, arrived in Columbus on Oct. 19 for a con- 
ference with his department heads. He = resides 
in Washington, D. C. 


EVANSVILLE, IND. 


Oct. 19.—There has been a fairly active demand 
for hardwood in southwestern Indiana. Dry 
stocks are not large, and prices in some instances 
are advancing. Demand for quartered white oak, 
maple and walnut is good. Elm has been dull, 
and many yards report large stocks. Maple is 
often hard to get. Stocks of Michigan maple are 
either very low or exhausted, and many manufac- 
turers in the North now are in the market for 
Indiana soft maple. Cottonwood is moving 
fairly well and is being sought by box manufac- 
turers. Sycamore is in fair call. Furniture manu- 
facturers have been in the market for considerable 
lumber. The retail lumber trade is holding up 
very well. Heavy rains have put a damper on 
business in many rural communities. Logs also 
are searce as a result of these rains and many 
mills in the tri-State section have been forced to 
close. Few logs are being shipped in here now 
from the South. Logging in western Kentucky 
continues. Log prices have been increasing. 


BAY CITY, MICH. 


Oct. 20.—Demand for hardwoods continues to 
show improvement. Automobile body manufac- 
turers are more active, and are purchasing in 
larger quantities. Demand from this source has 
been largely for hard maple, so stocks of 8/4 and 
thicker in high grades have been depleted. The 
furniture industry is also showing more interest, 
and it is reported that production in this line 
has increased considerably. Hardwood culls con- 
tinue to move in good volume, and stocks of these 
have been reduced to a low point. The hardwood 
flooring industry is still enjoying a good demand, 
and the amount of business already placed insures 
continued operation for the rest of this year. 


DETROIT, MICH. 


Oct. 19.—-While a gradual decrease of produc- 
tion has started in the automobile industry, an 
unusually large output at most plants practically 
assures a record breaking year. On account of low 
prices on closed cars, a continued good demand is 
expected during cold weather. 3ody plants are 
taking on increased activity to take care of a large 
volume of unfilled orders. <A schedule of nearly 
nine hundred cars is being maintained at the 
Buick plant, upon a basis of 200,000 cars for the 
year with around 225,000 set for next year’s pro- 
duction figure. The entire output of the Chev- 
rolet plants is forecast at 50,000 cars this month, 
Other General Motors units also are hitting a fast 
pace. Cadillac is maintaining a schedule calling 
for 2,800 cars this month, and Oakland is turn- 
ing out 3800 daily. Chrysler is turning out about 
850 cars daily. Improved models will be an- 
nounced by Dodge Bros. this month, with a sched- 
ule calling for 900 units. A survey of these cur- 
rent production schedules indicates a considerable 
displacement of hardwoods by steel bodies, but the 
outlook for hardwood purchases is improved by 
the consistently heavy production of cars in the 
higher price ranges. 

The market in softwoods is stronger. Not nearly 
so many transits are reported in this territory. 
Buying by retail yards is quiet. 

¥. L. Lowrie, of the Lowrie Lumber & Finish 


Co.. who was recently reélected president of the 
National Retail Lumber Dealers’ Association, has 
been made a director of the newly opened Griswold 
National Bank, this city. 

Frederick EF. Stiles has been elected president 
of the newly organized Spinner-Skutt Lumber Co., 
of Grand Rapids. 


CINCINNATI, OHIO 


Oct. 20.—The Jumber market in general con- 
tinues pretty active, with good buying in hard- 
woods and fair activity in southern pine. Prices 
of hardwoods remain firm, but pine has shown a 
weakening tendency. Retail trade continues good, 
though the approach of bad weather has slowed 
up building demand. 

The Conasauga Lumber Co., of 
3yrns, of the Byrns Bros. Lumber Co., this city, 
is secretary, has purchased an additional timber 
tract on the Conasauga River in Polk County, 
Tennessee, adjacent to present holdings. The 
tract contains poplar, oak and white pine and is 
estimated to contain about 35,000,000 board feet, 
The company recently erected a sawmill on its 
original tract in the district. 

Ii. W. Haynes, general manager Trenton Lumber 
Co., Jackson, Miss., was a caller on the trade last 
week, 

Cincinnati members of the National-American 
Wholesale Lumber Association were at a luncheon 
at the Business Men’s Club, at which W. W. Schup- 
ner, New York City, executive secretary of the 
association, was guest of honor. Mr. Schupner 
stopped over to confer with Dwight Hinckley, as- 
sociation president. 


LOUISVILLE, KY. 


Oct. 19.—Heavy rains throughout the South 
have retarded logging so much that some mills 
are now down awaiting log supplies. The result 
is that prices are advancing on items which are 
in strong demand and short supply. Red gum is 
scarce and very strong, and some houses which 
have gum in hand apparently have withdrawn quo- 
tations and are holding for a still higher market. 
Quartered red gum FAS, inch, is quoted by some 
houses at $105@100, and some claim that they 
would not care to sell even at $110. Plain red 
FAS is quoted at $95@100. Common quartered 
red is $65@ 70, and common plain red is selling at 
about the same price as common quartered. Quar- 
tered sap is steady at $60 for FAS, and common is 
$45. Pain sap is quoted at $55 and $36, but may 
zo up $3 by the end of the week. Oak is also a 
shade firmer, inch quartered white being $130@140 
for FAS; common, $70@85 : quartered red, $105@ 
110; common, $65@67.50; plain white, $90@100; 
and $60@65; plain red, $87.50@90 for FAS; 
and $57a60 for common. Some inch poplar in 
FAS has been sold for $100, Louisville, but the 
market is $105@110; with saps and selects, $70@ 
75; and common, $50@55. Cottonwood F AS. $53; 
common, $38. Ash, $90 and $55. Chestnut, $105 


and $57. 
ATLANTA, GA. 


Oct. 20.—Shortage of mill labor and heavy 
rains have interfered with hardwood logging. 
Both orders and shipments run 20 to 30 percent 
above production in this district. Large buying is 
being done by building trades, and inquiries from 
this source are unusually heavy. An unprecedented 
amount of new construction is in progress all over 
the Southeast. Retail yards are moving hardwood 
flooring and dimension. Millwork plants continue 
to buy well of hardwoods and have good order 
files. 

The Southern Furniture Manufacturers’ Asso- 
ciation reports that industry operating very active 
all over the Southeast, with heavy order files. Its 
largest demand is for plain red and plain sap. 
Quartered red FAS has advanced $2.50@83 for all 
sizes, while No. 1 is up about $2. Quotations are 
$90@93 for the four sizes of FAS, and $60@65 
for No. 1. Plain sap gum is $50@55 for FAS, 
and $32@40 for No. 1. Plain red FAS averages 
$90 @96, an advance of $3.50@4. No. 1 plain red 
is up about $1 to $57@65. No. 2 averages $33 
38 

Quite a bit of ash, maple, elm, hickory and oak 
is being taken by automobile and body manufac- 
turers, wheel makers and implement companies, 
and body plants are especially active. Some extra 


which John 


large orders are being received from this source. 
Indications are that its last three months will 
establish one of the best export records for 1925, 
as foreign agencies are inquiring actively and 
booking for the early months of 1926. 
Wilmington, N. C., has been chosen by a group 
of lumber interests in the North Atlantic territory, 
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represented by C. S. Powell, of New York City, as 
its principal southern port of shipment for hard- 
wood exports. A Strachan steamer will make its 
first call probably during November. 


JACKSON, MISS. 


Oct. 19.—Hardwood stocks are being reduced 
by shipments in excess of production. Prices on 
all items are either very firm or advancing. Heavy 
rainfall last week has cut down production, and 
it was already on the decline on account of labor 
shortage. The heaviest demand continues to come 
from the automobile people; they are buying thick 
ash, elm and maple. Red gum continues the strong- 
est item, and prices are high. Logs continue scarce 
but the supply is sufficient for present mill output. 


MERRILL, WIS. 


~Though new building is 
there is considerable demand for soft- 
woods to finish building jobs in rural localities. 
A similar rush for softwoods to finish city- jobs 
is expected within a few weeks. Retail yards will 
probably replenish their stocks early in January. 
There is a great deal of hand to mouth buying, 
and sales are exceeding production. There is 
a general picking up in demand for all lines of 
hardwood, all items moving well. Prices are firm. 


BUFFALO, N. Y. 


Buffalo is the only large eastern city 
that is not embargocd. Other freights than per- 
ishable are protected by the special activity of a 
local Committee composed of shippers and railroad 
men, Who foresee bulges in all sorts of freight, and 
scatter them as evenly as possible to all eastbound 
roads entering here. Much difficulty is experienced 
on account of slow handling. 

The Buffalo Better Business Bureau has been 
investigating the affairs of the Associated Build- 
ers’ Lumber Corporation, and has lodged a com- 
plaint with Deputy Attorney General Dudley. The 
concern has been offering stock for sale, and pros- 
pective investors are being advised that an investi- 
gation is being made by State officials. 

Among the large subscriptions to the local Y. M. 
C. A. cumpaign last week were George A. Jackson 
and FF. T’. Tindle, $5,000 each, und Ganson Depew 
and Fred M. Henrich, $2,000 each. 

Eugene W. Carson was a linesman at the foot- 
ball game between Washington & Jefferson and 
Carnegie Tech, at Washington, Pa., on Oct. 17, 
when many persons were injured by the collapse 
of the bleachers. 

Lumber visitors here this week included: A. C. 
Farris, Farris Hardwood Lumber Co., Nashville, 
Tenn.; S. O. Moore, Virginia Hardwood Lumber 


Oct. 19. 
standstill, 


almost at a 


Oct. 21. 


Co., Tazewell, Va. 
MEMPHIS, TENN. 
Oct. 20.—Orders for hardwood have been com- 


ing in good volume, while rains and labor shortage 
have further cut production. Unsold mill stocks 
are gradually being depleted, and talk of a short- 
age is heard from both buyers and sellers. Ad- 


vances in log prices of $2@5 were reported. Red 
and white oak logs advanced to $21@24, f.o.b. 


cars, and other species took similar advances, ex- 
cept elm, which is firm, and poplar did not ad- 
vance as much as other logs. Rains for the last 
two weeks have kept loggers out of the woods. 
While there is no shortage of logs, supply is run- 
ning very low and will not be enough for the 
mills when they resume full time operations. Rains 
have kept laborers from hiring for the cotton fields, 
but a few days of sunshine will bring further in- 
ducements from planters. 

Demand continues from all 
Suilding trades are still the 
Flooring plants report that 
Volume; they are operating full time and are 
steadily in the market. The same report comes 
from sash and door, interior trim and all other 
woodworking plants. Furniture demand continues 
at a high rate, and factories are buying for future 
needs. The automobile demand, while not as 
heavy as it was a few weeks ago, is far above 
the average for this season and is a big factor. 
Exporters all report increased business. More in 
quiries are developing and some exceptionally large 
orders are being placed at advanced prices. One 
exporter reports orders for more than a hundred 
cars during the first fifteen days of this month, 
and an unusual volume during September. 

talph L. Jurden, of Memphis, widely known and 
popular lumber manufacturer and club man, has 
been elected president of the Penrod Walnut & 
Veneer Co., of Kansas City, to succeed the late 
John N. Penrod. Mr. Jurden is president of the 
Penrod-Jurden Co. , of Memphis, and will continue 
to make his residence here, dividing his time be- 
tween the Memphis and Kansas City companies. 


consuming groups. 
leading consumers. 
orders are of nice 


John C. Rodahaffer, vice president and secretary, 
will be in active charge of operations of the Penrod 
Walnut & Veneer Co. 

Cc. C. Odlin, of the C. & A. Odlin Timber & Hard- 
ware Co., Wellington, New Zealand, is a Memphis 


visitor. He is placing some orders for hardwoods. 
J. G. M. Reitberger, of the Oscar Peschardt & 


Co., of Copenhagen, 
eighth visit to the United 

Allen Monroe, 
England, 
exporters. 

Stanley Lloyd, of Lloyd Duncan & Co., 
England, is in Memphis. 
on Nov. 21. 


MILWAUKEE, WIS. 


bulks large in sales 
With the open- 
retailers have a 


Denmark, is here, 
States. 

of Monroe-Brice Co., Liverpool, 
is in Memphis for a few days, visiting 


making his 


Liverpool, 
He will sail for England 


Oct. 20.—-Building lumber 
in the Milwaukee lumber market. 
ing of fall building activities, 
good volume of business, and are in the market 
frequently. Stocks of retailers are not as large 
as have been in the past, because of good trans- 


portation from the West, but there is as much 
business being done as in other years. Automobile 


body manufacturers and oak flooring interests are 
placing some fair sized orders, and it is expected 
that in the near future the auto body plants will 
place larger ones. Farm implement firms are fur- 
nishing a good market for large sizes of oak. 
There is still good demand for lower grades for 
boxing and crating. mostly for immediate delivery. 
Prices have been firm, there being few reports of 
concessions. Demand is absorbing supply, which 
is normal. Optimistic reports come from millwork 
factories. Most are booked several weeks ahead, 
and some to the end of the year. Production is 
normal, except that in a few cases it has been 
increased. 


PORTLAND, ORE. 


Oct. 17.—Demand for fir remains slack com- 
pared with the volume that is being produced, 
and the market as a result is weak. Improve- 
ment must come before long, or curtailment of 
output will become inevitable to prevent piling 
up of stock or slashing of prices to a ruinous 
level. 
Any 
quickly 
advances. 


demand will be 
quotations and 


revival in the 
firmer 


appreciable 
followed by 


(qg@@g@aem@aaaaaaaaae 


Dedicate 200-Year Old Indian Relic 


Morris, Itu., Oct. 19—This city of nearly 
five thousand population, and the county seat 
of Grundy County, was the scene last week of 
the dedication of what is claimed to be the 
oldest surviving Indian relie in this section of 
the State. This relic is an old Indian grave 
pole of red cedar, and is over two hundred years 
old. One-third of the pole was burned in a 
recent fire, but about two-thirds still remain 
in a good state of preservation. The pole, 
said to mark the grave of Chief Nucquette and 
his wife, is believed to have been planted prior 
to 1700 in Wauponsee Street, Morris, and 
through the efforts of Miss Frances Jones, 
sister-in-law of Harvey R. Beatty, of the I. N. 
R. Beatty Lumber Co., of Morris, and Regent 
of the Daughters of the American Revolution, 
and other local members of that organization, 
the pole was moved Oct. 14 to the Court House 
lawn where it was transplanted with suitable 
dedicatory exercises. The place is now marked 
by a bronze tablet presented by the Daughters 
of the American Revolution. Mayor Schonert, 
on behalf of the city, presented the pole to 
Alida Bliss Chapter, D. A. R. 

This Indian relic has an interesting history, 
according to which the first white settlers in 
Morris found nineteen mounds—presumably 
built for burial or residence purposes—circular 
in form and ranging in size from two to four 
feet high and from seventeen to thirty feet in 
diameter. One of these mounds was located 
near the lower end of Wauponsee Street on 
which stood an Indian relic—a cedar pole, about 
six inches in diameter at the base and twenty 
to twenty-five feet in height. Investigations 
uncovered Indian remains, some of which are 
thought to have been those of Nucquette, a 
celebrated chief, whose death occurred probably 
some time between 1680 and 1700. The pole is 
very old and full of curious cuts and marks, 
giving in a rude way the exploits of Nucquette. 


Wholesalers are watching the trend closely.. 


C4 LOUISIANA Co 
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A Good Way to 
Buy Oak Flooring 


is to buy it in mixed cars 
with the other items you 


need. In this way you can 
save money on freight, 
keep your’ stock invest- 
ment at a minimum and 
increase your turnover. 


Other dealers are doing it. 
Why not let us quote you 
on a mixed car of 


HODGE-HUNT 


Oak Flooring 


Southern Pine Lumber 
Oak and Gum Trim 
Aromatic Red Cedar 


Hodge-Hunt 


LUMBER CO., Inc. 





















EALERS who have 

stocked Benoit Oak 
Flooring find that it offers 
builders mighty good val- 
ues and is therefore good 
| flooring to sell. Made from 
carefully selected stock. 
Finest machine work. 





} Write for 
samples and prices. 


Benoit Oak Flooring Co., 
MONROE, LA. 


OAK 
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Lutcher & Moore 
Cypress Lumber Co. 


LUTCHER, LA. 


Manufacturers of 


Cypress-“ Tupelo 


We Specialize in Tupelo 
Flooring, Trim and Moulding 

















HANDY BOOKS ror LUMBERMEN 


AMERICAN LUMBERMAN, 


A COPY FREE ON REQUEST. ADDRESS 
431 So. Dearborn St., CHICAGO 
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Make Business Good 


Get in touch with the new lumber buyers given you 
TWICE a week by Clancy’s Red Book Service, which 
also gives names of all other active lumber buying 
concerns. 

This service will at all times enable you to play safe 
in extending credit. It is recognized by lumbermen 
everywhere as being as valuable as fire insurance and 
is known as 


“The Independent Authority” 
On Lumber Credits 


Write for rates and Pamphlet No.49-S 


Even though you do not subscribe for the above ser- 
vice, we’ll handle your claims. Our Collection De- 
partment is acknowledged as the best means for man- 
ufacturing and wholesale lumbermen to collect their 
— Just advise us the amount due you. We'll 
get it. 


LumBermen’s Creoit Association 
Suite 1740-68--608 So. Dearborn Street 
CHICAGO, ILLINOIS 
Eastern Headquarters, 157 East 44th St., New York City 


| LIGHT WEIGHT STEEL 
Log Numbering 

2S 
Write for catalog. 















Stencils. 











Wheels 
Rubber Stamps, 
||] W. J. COOLEY & CO. ,FiGit°%38° 
Cc] ALABAMA =] 





No. 1 and 2 Shortleaf 


DIMENSION 






Order any quantity 
you desire in mixed cars with 


Finish, Flooring, 
Siding and Moulding 


Write for Prices. 


Lathrop LumberCo. 


LATHROP, ALABAMA 











%" and 4%" CEILING. 
4%" and &" BEVEL SIDING. 


STOVER LUMBER CO. 








MOBILE, ALABAMA. 














lak Lumber Co. 


WETUMPKA, ALABAMA 


THE ACTUARY DOES A MAN’S WORK 


And does it accurately. A book to use for figuring 
moulding, lumber bills, car freights, car invoices, yard 
inventories, odd sizes, etc. Has a table for determining 
the list of new mouldings, a table of prices on door and 
window stock, a table of measurements on wall board 
in 32 and 48-inch widths and various other valuable 
tables. The Lumberman’s Actuary, price postpaid, bound 
in leather, $8.50. AMERICAN LUMBERMAN, 431 8, 
Dearborn St., Chicago, Ill. 














News from America’s Lumber Centers 








TACOMA, WASH. 


Oct. 17.--Members of the Tacoma Lumbermen’s 
Club were urged to make a special effort to attend 
the meeting of the West Coast Lumbermen’s Asso 
ciation, scheduled for Oct. 16 at the Hotel Win- 
throp here, at the regular meeting of the elub last 
Wednesday. The matter was brought before the 
club by President James G. Newbegin. The club 
has taken a deep interest in the proposed new 
list, which is to come up for discussion at the 
association meeting, and President Newbegin has 
named a special committee composed of Karl 
I. Richards, Pacific States Lumber Co.; J. J. 
Herlihy, St. Paul & Tacoma Lumber Co., and 
Ralph Dickman, Diekman Lumber Co., to lay the 
club’s ideas before the association. 

A brief market discussion showed that the club 
members are more optimistic than they were 
last week. It was declared that the export mar 
ket, particularly Japan, has shown a marked im 


provement, and that California prices have held 
up well. 
Edgar <A. Hirsch, of the Hirsch Lumber Co., 


New York, was a guest. Mr. Hirsch brought up 
the matter of having resident inspectors for west 
Coast woods at the principal eastern cities, and 
urged the club to take the matter up with the 
Pacific Lumber Inspection Bureau. 

C. B. Mundy, formerly with the Lock-Moore Co., 
Lake Charles, La., was introduced by A. IT. Lan- 
dram. He said he was astounded at the develop 
ment of the Puget Sound country. 


Lumber carriers at the Tacoma docks during 
the present week included the following: Tide 


water Mill Co., Dorothy Wintermote, California, 
500,000 feet (part cargo) ; Milwaukee dock, Africa 
Varu, Japan, 300,000 feet (part cargo). Defiance 
Lumber Co., Lancaster, Atlantic coast, 400,000 feet 
(part cargo). saker dock, Wilmington, California, 
150,000 feet (part cargo), and Doylestown, Cali 
fornia, 400,000 feet (part cargo).  Diekman Lum 
ber Co., Lancaster, Atlantic coast, 200,000) feet 
(part cargo), and Dorothy Wintermote, California, 
300,000 feet (part cargo). Wheeler, Osgood Co., 
Brookdale, California, 600,000 feet (part cargo). 
St. Paul & Tacoma Lumber Co., Lancaster, Atlantic 
coast, 600,000 feet (part eargo), and Dorothy 
Wintermote, California, 500,000 feet (part cargo). 
Puget Sound Lumber Co., Dorothy Wintermote, 
California, 250,000) feet (completing). Smelter 
dock, Zenon, Europe, 100,000 feet (part eargo). 
Portacoma docks, Geisha, west coast South Amer 
ica, 1,000 tons box shook and 150,000 feet lumber 
(part cargo), and Willpolo, Atlantic coast, 500,000 
feet (part cargo). Terminal dock, Dorothy Luck 
enbach, Atlantic coast, 750,000 feet (part cargo), 
and Celilo, California, 250,000 feet (part cargo). 
Ocean dock, Memphis City, Atlantic coast, 750,000 
feet (part cargo). 


SEATTLE, WASH. 


Oct. 19... R. Fifer, Vicegerent Snark for Seat- 
tle district, announces the following team for the 
coneatenation during the Pacific Logging Congress 


in this city Oct. 29: Snark, L. R. Fifer; Jabber 
wock, II. M. Hallenbeck; Scrivenoter, John M. 
Colby; Custoeatian, Cecil V. Gray; Senior Hoo- 


Iloo, (. C. Bronson; Junior Hfoo-Hoo, Sam Tale; 
fJojum, KB. V. Alburty; Gurdon, Frank Compton ; 
Areanoper, William Feeley ; Surgeon, M. DD. Haire; 
Bugler, Dan V. O'Brien: chairman membership 
committee, J. P. Austin. 

IKdgar A. Ilirsch, vice president and treasurer 
Hirsch Lumber Co., of New York City, is spend- 
ing a few weeks with the manager of its west Coast 
office here, Robert E. Seeley. Mr. Hirsch says that 
while fir is gradually becoming better known in his 
section, it is still, to quite an extent, pioneer work 
in establishing it in that market. The fact that 
the fir market there is unstable, due to the practice 
some firms make of sending lumber into New York 
unsold, makes it harder to build up a trade on fir 
than it is with other woods which are sold before 
they are shipped. While there is the seasonal 
slump at present, it is his thought that shipments 
into the territory will be greatly increased after 
Jan. 1. 

On Monday morning, Oct. 19. the 
Charles R. MeCormick Lumber Co, of Delaware 
will be transferred to Suite 960 Stuart Building, 
from the location long occupied by the Puget Mill 
Co., of which the company is the successor. Manager 
R. W. Condon and Sales Manager Hl. M. Hallen- 
beck, and in fact nearly all the employees of the 
Puget Mill Co., make up the personnel of the 
Charles R. McCormick Lumber Co., of Delaware, 
and the change for them is only a change of firm 
name and office location. 

Harry I. Worth, of the Worth Lumber Co., has 


offices of 


moved his offices from 6632 to 5501 White-ITenry- 
Stuart Building. 
Arthur Ek. Bevan, assistant secretary and treas- 


urer of the shingle branch, West Coast Lumber- 
men’s Association, returned Monday from a 


month’s absence. He attended the thirty-fourth 
Ifoo-Iloo annual in Spokane, and thence journeyed 
to Chicago, Memphis, New Orleans, Houston and 
Los Angeles. 

kx. B. Binford, of Los Angeles, Calif., has been 
in the city during the last week, lining up connec- 
tions for the shingle-staining business in that city, 

John McMaster, dean of the shingle industry, 
visited his offices in the White-Ienry-Stuart PBuild- 
ing Thursday. This was the third time the vyet- 
eran manufacturer had ventured into the business 
district since July. 


EVERETT, WASH. 


Oct. 17.—There is a good demand for fir, hem- 
lock and spruce logs, but shingle cedar is easy 
at $18 base, due to the fact that shingle mills 
have curtailed production during the present 
month. Fir log prices are $12, $18 and $24; 
hemlock, $11 to $11.50 and $13 to $13.50; spruce, 
$13, $19 and $26. 

The Jamison Lumber & Shingle Co. has been 
shut down, in order to make repairs to the engine, 
which developed a defect several days ago. The 
work is being done by the Sumner Iron Works. 
Tt will be completed in time for the mill to resume 
operations next week. 

The Hingston Box Co. has resumed operations, 
with a force of thirty men, after a shutdown for 
installation of new machinery. The mill is filling 
orders for cannery and butter stock, and has de- 
veloped a considerable volume of business in dyna- 
mite cases. There are three types of dynamite 
cases—stumping, coal and gelatine mining. The 
material used throughout is hemlock, which Philip 
Hingston, president of the company, declares is 
“the best wood in the world.” 


COOS BAY, ORE. 


Oct. 17.--The Sutermco, from the Atlantic coast, 
Was one of the vessels loading here last week. She 
took the principal part of her lumber cargo at 
the Smith Terminal dock, of shipments made here 
from the Johnson mill, Coquille. 

Logging operations have been affected by the 
new State highway commission ruling which limits 
truck Wads to a maximum of 16,500 pounds. The 
order affeets all roads over which white cedar is 
being hauled. 

Since L. R. Welles, of Minneapolis, and J. O. 
Elrod, of Portland, became interested in the Ump- 
qua Mill & Timber Co., at Reedsport, there has been 
a noted improvement in the concern’s affairs, and 
the mill is operating again on full time. Recent 
announcement was made that the company had 
purchased 750,000,000 feet of lumber on Smith 
River from the Pacific States Lumber Co., thus 
increasing the Umpqua holdings to over 1,000,000,- 
000 feet. 

The Sitka Spruce Co. mill at Coquille has been 
disposed of to operators who expect to start it 
about Jan. 1. A recent payment of $14,911 to 
the sheriff's office released certain liens. 


SPOKANE, WASH. 


Oct. 17.—Though western pine mills are be- 
ginning to clamor for orders, with a few exceptions 
they are standing pat on present prices. They be- 
lieve that present quotations are too low and that 
demand is going to come back strong enough to 
improve them soon. Shipments of many companies 
this year have exceeded those of any previous 
year, owing to increased facilities, but prices have 
not yielded a profit. Prompt shipments have kept 
order files pretty well cleaned, so that a few days 
lull is felt more keenly. A prominent lumberman 
and shrewd observer of market conditions says: 
“T believe that there will be a thirty days’ period 
of slow buying, and that then the line-yard people 
will be placing some business. These buyers will 
realize that with sales for 1925 equal to or slightly 
exceeding the production, mill stocks will be very 
low, and that the chance of getting rush shipments 
will be small.” 

R. E. Irwin, assistant general manager Potlatch 
Lumber Co., spent Thursday in Spokane. H. L. 
Pelan, traffic manager of the company, was the 
guest of R. L. Bayne at the Hoo-Hoo Club lunch- 
eon yesterday. 

John R. Wotring, of the Warland Lumber Co., 
Warland, Mont., is spending a few days in Spo- 
kane. 
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Pole Co., Troy, Mont., and of the Bonner County 
National Bank, Sandpoint, Idaho, is spending a 
week or so here. George Fortier, sales manager, 
is in Spokane over the week end. 


BELLINGHAM, WASH. 


Oct. 17.—More than 2,500,000 feet of lumber 
was shipped from here this week, and 3,000,000 
feet or more will be lifted next week. The move- 
ment this week follows: Puget Sound Sawmills 
& Shingle Co., Celilo, 100,000 feet, California ; 
Willpolo (due), 600,000 feet, Atlantic coast; Su- 
manco, 600,000 feet, Atlantic coast. Bloedel Dono- 
yan Lumber Mills, Toyama Maru, 700,000 feet, 
Japan ; Hakatasu (loading), 2,000,000 feet, Japan ; 
Mauna Ala (due) and Makaweli (due), Hawaii; 
Whitney Olson, 1,500,000 feet, California. Morri 
son Mill Co., Boron (due), 850,000 feet of box 
shook, Australia. 

Logging of the down timber in the Chinn Timber 
Co.'s holdings was started this week by Irving & 
Kahouts. They are shipping twenty cars daily 
to Bellingham. When they have completed the 
present contract they will begin logging in’ the 
Kulshan district. They have an option to buy 
the equipment and standing timber of the Chinn 
Timber Co., which is now in a receiver's hands. 
There is relatively little standing timber left. 


Fresno, has been announced here. He is to be suc- 
ceeded by B. A. Cannon, who has been assistant 
general manager. Ill health was given as the 
cause of Hemphill’s retirement. 

Fred Holmes, 6f the Holmes-Eureka Lumber Co., 
is spending several days at its mills at Eureka. 
Business is being combined with pleasure. 

Two weeks ago Miss Mildred Lindberg, of the 
statistical department of the California White & 
Sugar Pine Manufacturers’ Association, was mar- 
ried to Theodore J. Elliott. Yesterday, while Mr. 
and Mrs. Elliott were spending Sunday on an 
outing, the automobile in which they were riding 
plunged over an embankment, fatally injuring Mr. 
Elliott and seriously injuring Mrs. Elliott. 


VANCOUVER, B. C. 

Oct... FE. jad weather in the three western 
Provinces has materially cut down rail trade. 
Cold weather in parts of the United States has 
also caused rail movements to those markets to 
drop. Ifowever, the trade here appears to be ex- 
tremely optimistic over early resumption of buying 
for next spring’s stocks. 

The Capto has loaded a full cargo of. fir and 
spruce on the Fraser River and in Vancouver har- 
bor, half to go to Cuba and half to Florida. The 
Southern Alberta Lumber Co. made the shipment, 




















A busy scene et the St. Paul § Tacoma Lumber Co.’s docks at Tacoma, Wash. 


In the fore- 


ground is the steamship ‘‘Cily of Spokane,’’? at Dock No. 1, taking on a cargo for China, To 


the left of the picture, at Dock No, 4, is the steamship ‘‘ Lake Frances,’’ 
vessel, which is engaged in the California trade. 


the company’s own 
Berthed at the right, at Dock No. 2, is the 


steamship ‘‘ Alabama Maru,’’ loading for Japan. 





Irving & Kahouts will log for many years in 
Kulshan district. Until recently they were operat 
ing in Snohomish County. 


SAN FRANCISCO, CALIF. 


Oct. 19.—There has been improvement in gen- 
eral market conditions during the last fortnight, 
demand being sustained virtually on a level with 
production in most species, and prices remaining 
steady and firm. Export demand has increased, 
while domestic and rail trade has shown a 
strengthening slightly above expectations. In pine 
there has been some tendency for the market to be 
spotted, but on the whole it is in healthy condi- 
tion. 

R. D. Baker, president Lassen Lumber & Box 
Co. and also president California White & Sugar 
Pine Manufacturers’ Association, tomorrow” will 
return from his annual trip through eastern trade 
centers, 

James Donaher, general manager Michigan-Cali- 
fornia Lumber Co., Camino, has returned to 
Camino following a major operation in a San 
Francisco hospital. 

Kenneth Smith, San Francisco manager Long- 
sell Lumber Co., will shortly be transferred to its 
Philadelphia offices. Ife will be succeeded by C. J. 
Laughlin, for several years manager at Los An- 
geles, 

W. E. Thayer,. San Francisco manager Marin 
Lumber & Supply Co., has returned from an ex- 
tended trip through the East. On his return he 
was joined by his son at Yellowstone Park. 

The Harbor Lumber Co., under the management 
of C. W. Dietrich and K. P. Lawrence, both for- 
merly with the Smith Lumber Co., of Oakland, has 
opened yards and offices at First and Clay streets, 
Oakland. 

The resignation of John P. Hemphill, for sev- 
eral years manager of the Sugar Pine Lumber Co., 


the first from this Province. 
follow in a few weeks. 

Queen Charlotte Islands spruce is being shipped 
along with fir to Atlantic coast markets. ‘The 
Vielsen, which loaded half a cargo of fir on the 
Fraser River, is to complete at Queen Charlotte 
City with 2,000,000 feet of Sitka spruce. 

Local lumber exporters are expecting to get in 
on some Egyptian tie orders soon. Bids have been 
asked for 20,000,000 feet and they are to be set- 
tled at an early date. Jleavy shipments from the 
Baltic to Great Britain keep British Columbia out 
of that market, except for clears. 

The consul general for Japan here states the 
Japanese lumber market is gradually improving, 
one indication being that stocks of lumber have 
considerably decreased. “The amount bought over 
in three months, March to May,” he says, “aver- 
aged about 30,000,000 koku at Yokahama. (One 
koku is 120 feet board measure.) ‘The market was 
therefore badly affected by the pressure of the 
overstock. In July, however, after the rainy sea- 
son, demand was greatly increased and this tended 
to clear out the overstock. In the latter part of 
July the condition suddenly improved and the 
state of the market during August remained 
strong.” 

The Coast log market is continuing strong. Mills 
are trying to stock up in advance of winter. <A 
week or more of unusually heavy fogs has reduced 
receipts from upcoast camps. Storage stocks have 
continued to be reduced at about the same rate 
as for the last two months. 

Ending the first week of the shutdown of shin- 
gle mills, manufacturers feel that the move has 
been very effective. Prices are holding steady. 
Next week many mills will remain down, though 
some plants, with urgent orders, have decided to 
cut sufficient to meet commitments. As soon, how- 
ever, as these are off the hook, they will close 
again. 


Another cargo will 


C_..wdt FLORIDA Cl 
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LONGLEAF 


Yellow Pine 


We Specialize in 


2x4 


—and— 


2x6 


S1S 2E Standard 
YOUR INQUIRIES ARE INVITED 


Henderson-Waits | 
Caryville, Fla. Lumber Co. 





We also make 
Gang Sawn 

4” Flooring, 
Car Decking 
Framing and 
Yard Timbers 























Dependable 
Values,Prompt 
and Efficient 


Service 
NewMit oS 


Aycock: 
Holley 
Lumber Co. 


JACKSONVILLE,FLA. 











Yellow Pine 


Timbers, Lumber 
Lath and Shingles 


For our high grade dressed stock— 
**Ask the Wholesaler’’ 


The Alger-Sullivan Lumber Co. 


CENTURY. FLORIDA 

















CYPRESS LUMBER,SHINGLES ano LATH. 
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Cummer Gypress Go. i 





Mills: Jacksonville and Sumner, Fla. 


— LUMBER 
Cypress Rough and Dressed 


Shingles and Lath 


Sales Office, 300 Madison Ave., New York City } 








WARREN AXE & TOOL CO. 


WARREN, PA. 


honors Panama-Pacitic GRAND PRIZE 


international Exposition 


ALSO ALASKA-YUKON PACIFIC EXPOSITION 


AND DROP FORGINGS. Daily fac- 
AXES-LOGGING or BS tory capacity 3500 Axes & Tools 
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Textured 


Oak Flooring’ 


Dealers who have made a 
study of what buyers really 
want in flooring know that 
“Knox” Brand Oak Floor- 
ing comes as near the ideal 
as any flooring possibly can. 
Its soft texture, smooth sur- 
face, fine manufacture and 
uniform color never fail to 
win the builder’s approval. 
‘You can’t go wrong in stock- 
ing “Knox” Brand Oak 
Flooring. 


Send for samples 
and prices today. 


Tennessee Lumber & 


Manufacturing Co. 
KNOXVILLE, TENN. 











sre ALWAYS IN THE 
MARKET TO BUY— 


Long and Short Leaf Sizes and 

Boards. 

Short Leaf Casing and Base. 
Also:— 


1x4 K. D. B & Better Rough. 
1x4 to 12”—6, 8 & 10’ Rough. 





Flooring, Ceiling and Siding 
Oregon & California White & Sugar Pine 











Send us your stock and price list. 


Chas. F. Felin & Co., Inc. 


Old York Road & ButlerSt., PHILADELPHIA, PA. 
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DULUTH, MINN. 


Oct. 19.—A good mixed carlot business in 
northern pine lumber is being put through for ship- 
ment to agricultural districts over the middle 
West. Line yards in Minnesota, North Dakota 
and northern Wisconsin have been ordering on 
more mixed carlots of lumber during the last ten 
days to sort up stocks. Prices are being well main- 
tained all through the northern pine list. On the 
whole the credit situation in this territory is con- 
sidered to be improving, and the improvement is 
expected to be reflected in the placing of orders 
during the next few weeks. Jobbers here reported 
the receipt of eastern inquiries for around 2,000,000 
feet of northern pine lumber running from the 
lower grades to No. 2 and better. Dealers here are 
counting upon some shipments of special lots of 
northern pine lumber all rail to eastern points. 
Two more orders for additional cargo shipments 
from this point were said to be in sight. Interest 
in box lumber has shown a spurt recently, resulting 
in mill stocks being substantially reduced. 

Herbert S. Robb, representative of the New- 
begin Lumber Co. at Duluth, reported good inquiry 
for western fir, and an especially satisfactory trade 
in shingles. He noted that few transit cars of 
lumber are coming through from the West. Mr. 
tobb said the railroads at this end are taking more 
timber to carry through improvements. 

The Scott-Graff Lumber Co. closed its sawmill 
at Duluth last week, having completed its season’s 
cut of 18,000,000 feet of northern pine, which 
was several million feet larger than its 1924 out- 
put. That plant shipped 2,600,000 feet of high 
grade northern pine by lake to Tonawanda, N. Y., 
late in the season, the last lot having been loaded 
out this week. 


OMAHA, NEB. 


Oct. 19.—A seasonable let-up in building, espe- 
cially of residences, is noted, both here and 
throughout this State. There is more being done 
in bigger projects, but this work will not be very 
heavy. Many schools are being erected.» Lumber 
prices run from fairly stable to weak, slight reduc- 
tions having been made on some scattered lines. 
Financial conditions over the State are undoubt- 
edly better than in the last five years. Road 
building and improvement seem to be a big fea- 
ture. This highway work will undoubtedly result 
in much building construction. 


MINEAPOLIS, MINN. 


Oct. 20.—Retail yards have shown an increased 
tendency toward buying in carlots, since stocks 
have beeen generally depleted by moderate fall 
buying. As a rule, however, they are taking only 
enough for immediate needs and call for speedy 
shipment. Stiff mill competition, in some isolated 
cases, has brought concessions, but generally pro- 
ducers are holding out for their price. Line yards 
are reported to be in the market with more orders 
this week than for some time, but are calling for 
concessions. Northern pine business has improved 
because industrials, particularly box and crate 
manufacturers, are doing more buying. Northern 
hardwood wholesalers are disposing of a fairly 
large aggregate to industries. Business is fair for 
this period of year, but almost altogether hand- 
to-mouth. Customers offered inducements for buy- 
ing hardwoods in quantity show a disposition to 
negotiate. The northern white cedar post and 
pole trade is smaller than at any time this fall. 
Competition from western poles is too strong, and 
there is little demand for posts. Red cedar shin- 
gles are moving in small quantities, but demand 
about equals the supply, so that prices are firm. 

“Business in the Northwest continues healthy, 
with the buying effect of the crop movement being 
felt everywhere,” a review just issued by the 
Northwestern National Bank of Minneapolis said 
a few days ago. “Farmers are storing an unusual 
amount of grain; it is believed that from 50 to 75 
percent of receipts of country elevators is still in 
the ownership of farmers.”’ 

Among lumbermen in the Twin City market last 
week were: J. H. Boylan, buyer for the O. & N. 
Lumber Co.’s system of line yards in Wisconsin ; 
Carl Arendt, president Farmers Lumber’ Co., 
Streeter, N. D.; E. E. Pantzer, Pantzer Lumber 
Co., Sheboygan, Wis.; and J. Borland, associated 
with the E. J. Stanton Co., of Chicago. Farmers 
in western Wisconsin have been kept too busy to 
give attention to building, Mr. Boylan observed, 
but he forecasts a heavy spurt in business in the 
spring. Mr. Arendt said that in North Dakota 
farmers have bought a fair amount of lumber, 
although their disposition is to pay their debts 
before contracting any further obligations. 

More than five hundred lumber dealers, con- 
tractors, building inspectors and others were 
guests of the Celotex Co. recently in the Mid- 
way district. E. Gieseke, president Capital City 
Lumber Co., St. Paul, was toastmaster. Among 
the speakers was J. H. Bracken, of St. Paul, well 


known retired lumberman. ‘There was a motion 
picture entertainment following the banquet. 

The sawmill of the St. Hillaire Lumber Co., of 
3emidji, is to be closed. The Shevlin, Carpenter 
& Clarke Co. recently completed its lumber produc- 
tion in Minnesota, moving those activities to 
Canada and Oregon. The Shevlin interests are 
to raze the mill. Stock here will keep the activity 
going for about a year. 

L. D. Kellogg was chosen president of the L. D, 
Kellogg Lumber Co. at the first meeting of the 
stockholders in Minneapolis last week. Herbert 
If. Hare, formerly associated with the P. M. Parker 
Lumber Co., has taken a position with the Nationa] 
Hardwood Lumber Association as an inspector. 


KANSAS CITY, MO. 


Oct. 20.—Rainy weather over most of this mar- 
keting territory has curtailed demand. Dirt roads 
are impassable and little lumber can be moved out 
of country yards. City retailers are unable to 
deliver suburban orders. Prices have remained 
steady on southern products, heavy rains in the 
South having hindered operations at the mills and 
delayed shipments. West Coast products have 
lost a little strength. In most cases, sales mana- 
gers here are rather cheerful over the outlook, 
believing that the rains will have the effect of 
holding the market steady. They think there still 
is considerable business to be placed before winter 
ealls a halt. 

Raymond B. White, president Exchange Saw- 
mills Sales Co., and Mrs. White have announced 
the birth of a son recently, to whom they have 
given the name of Raymond B. 

C. Edwin McIntyre, who has represented the 
Weyerhaeuser companies here the last two years, 
has been transferred to the St. Louis office of the 
company, succeeding M. W. Williams. Tom Good- 
hue, formerly a salesman in this territory, has been 
transferred from the New York office as successor 
to Mr. McIntyre. 


BALTIMORE, MD. 


Oct. 19.—N. E. Ralston, special representative 
National Hardwood Flooring Co., Nashville, Tenn., 
was in town last week. He expressed satisfaction 
with prevailing conditions in the hardwood trade. 

J. W. Kendall, secretary Kendall Lumber Co., 
Pittsburgh, Pa., stopped at Baltimore last week 
in the course of an eastern trip and called on the 
hardwood trade. He said his company was well 
sold up on the general run of the list, and long 
on only a few items. 

R. A. Huffstetler, sales manager Little River 
Lumber Co., of Townsend, Tenn., while here ex- 
pressed himself as decidedly hopeful about the 
hardwood market, and predicted higher prices on 
various, items. 


PITTSBURGH, PA. 


Oct. 20.—The outstanding feature of the market 
here is the improvement in demand for hardwoods 
of all varieties, although there have been no price 
changes of moment. It is predicted that with 
the closing in of winter there will be decided short- 
ages in many items of dry lumber. A persistent 
demand is reported for high grade red and white 
oak, and some mills bave actually withdrawn prices 
on all grades and thicknesses of red and sap gum. 
Maple is said to have taken on a decided advanc- 
ing trend, and it is reported that there is very 
little 5/4 and thicker in the Appalachian mountain 
region. Some wholesalers report chestnut the best 
item in their trade, with a good eastern demand, 
but no price advances. Ash continues in about 
the position it has held for some time. Idaho, 
Pondosa, California, western and Oregon pines 
remain unchanged. Wholesalers find it a little 
more difficult to place mixed cars in 2-inch No. 2 
common and better southern pine. Wholesalers 
report a pronounced scarcity of hardwood lath, 
particularly in 4-foot chestnut, poplar and hem- 
lock. Retail lumbermen report the industrial trade 
showing impovement, with lots of house building 
yet in sight in the Pittsburgh district. 

C. V. McCreight was in Washington last week in 
connection with the submission of an appeal on the 
tax assessed against the C. V. McCreight Lum- 
ber Co. 

F. R. Babcock, of the Babcock Lumber Co., was 
in New York last week, and on his way home 
stopped in Harrisburg to attend a meeting of the 
executive committee of the State Chamber of 
Commerce, of which he is vice president. 

J. H. Henderson, of the Kendall Lumber Co., was 
in Buffalo, Detroit, and Cleveland last week on 
business. 

W. W. Schupner, secretary National-American 
Wholesale Lumber Association, attended the week- 
ly luncheon Monday of the Pittsburgh Wholesale 
Lumber Dealers’ Association. He is optimistic 
over trade conditions. 

Secretary H. F. Burnworth, of the Pittsburgh 
Lumbermen’s Club, who is an attorney, gave the 
first lecture Monday night of a sixteen weeks’ 
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course in real estate law before a class in the 
East Liberty Y. M. C. A. Mr. Burnworth will give 
one lecture every week during the course. 


PHILADELPHIA, PA. 


Oct. 19.—Volume of yard business has shown 
a considerable falling off the last few days, a 
number of retailers report. Suburban yards, how- 
ever, do not appear to have been affected to any 
extent. Wholesalers generally report a lack of 
demand in nearly all lines. Hardwoods do not 
as yet show any increase in sales volume. Due to 
lack of demand, efforts of some southern mills 
to raise prices of some items have met with fail- 
ure. Shortleaf roofers, which were expected to 
advance considerably, have not done so. The white 
pine market is sluggish, but there is a shortage in 
most common and some better grades and prices 
are firm. Volume of west Coast receipts shows 
no change, and prices remain at last week’s level. 
The unusually large amount of construction work 
makes an excellent market for millwork. 

W. Howard Kirkpatrick, of the Collingdale Mill- 
work Co., Collingdale, Pa., has been nominated by 
the Republican party for the office of burgess. 


BOSTON, MASS. 


Oct. 20.—The New England lumber market is 
showing fairly satisfactory volume, but prices for 
some lines have recently weakened. Concessions 
of $1@2 are being given on eastern spruce dimen- 
sion. Random is a shade easier. Lath are quiet 
and some sellers are taking 10@25 cents less than 
others. Distress business in spot and_ transit 
Douglas fir has broken prices $3@4 below quota- 
tions for direct mill shipments. Southern pine 
flooring and partition are selling moderately well 


at firm prices. Hardwood demand is gradually 
improving and prices slowly gaining strength. 


Western pines have lost a little ground this month 
and quotations on some items have softened. 

There are excellent prospects for active build- 
ing during the winter. Contractors say they are 
planning to hold their organizations together and 
keep busy during the cold weather even if this 
means moderate concessions from their normal 
margin of profit. Some large developments are 
being started in residential suburbs. A discourag- 
ing feature is the possibility of a general strike 
of the building trades if the employers carry out 
their announced intention of manning jobs struck 
last week by the unions of iron workers. 


Large shipments of Douglas fir and western 


hemlock have arrived from the Coast since the 
latter part of September. The latest were the 


Canadian Scottish with 175,314 pieces of dressed 
and 648 pieces of rough fir from Dollarton, Fraser 
Mills and Barnet, B. C., and the Htna Maru with 
649,406 feet of dressed fir and hemlock and 520, 
089 feet of dressed and rough fir and hemlock 
from Nanoose, Fraser Mills and New Westminster, 
B. C., all for Blanchard Lumber Co. Five schoon 
ers are in from the Maritime Provinces with some 
2,000,000 feet of eastern spruce. 


TORONTO, ONT. 


Oct. 20.—D. H. Haight, president Acme Timber 
Co., Sudbury, Ont., who recently purchased the 
interests of the Canadian National railway in a 
sawmill plant at Foleyet, Ont., that his 
company intends to operate at Foleyet during the 
coming season, 

May. J. RR. former British Columbia 
lumber commissioner at Toronto, left last week 
for England to take up his duties in connection 
with his new appointment with the department of 
scientific and industrial research. 

S. P. W. Cooke, wholesaler, Toronto, has removed 
his office to larger quarters at 384 Yonge Street. 

Gordon C. Edwards, of Ottawa, who was nomi 
nated by the Liberals to contest Russell County, 
has retired. Mr. Kdwards is a former president 
of the National-American Wholesale Lumber Asso- 


~~" WINNIPEG, MAN. 


Oct. 19.—-Local wholesalers are greatly disap- 
pointed over this month’s low volume, which they 
attribute Jargely to unfavorable weather. Bad 
weather will likely result in lowering wheat one 
to two grades, so crop returns will fall below the 
first estimate. Threshing now requires the farm- 
ers’ first attention. It was reported that last week 
some cars of certain Coast lumber had been offered 
at $2 to $3 off list, and that some transits had 
been sold at a very low price. Northern spruce 
mills had been preparing for a 
fall business, but have now cut off one shift, 
operating days‘only. Mountain mills report a 
pretty steady volume of American orders which 
have kept them going to full capacity. 

W. ‘Thorn, general manager Imperial Lumber 
Yards, Moose Jaw, Sask., was a recent visitor here, 

J. A. Rauch, manager Globe Lumber & Coal Co., 
Calgary, Alta., was also a visitor. 


states 


Cosgrove, 


large volume of 


M. C. Walston, general manager Empire Lumber 
Co., spent three weeks in visiting his company’s 
yards in Saskatchewan and Alberta. 

Secretary Ritéer, Western Retail Lumbermen’s 
Association (Canada), has announced that it is 
making plans for another excursion to the Pacific 
coast following its thirty-fifth annual convention. 
It is hoped that enough members will take this 
trip to enable the association to charter a special 


train. 
HOUSTON, TEXAS. 


Oct. 19.—All upper grades of southern pine are 
holding firm, and the only items which have shown 
any downward tendency are low grade dimension 
and No. 8 common. Special items, and particu- 
larly finish, are bringing very good prices. Timbers 
are firm and, while the export market is no 
stronger than it was thirty days ago, coastwise 
inquiries are coming in strong and will undoubtedly 
take care of timber production. Common stock is 
selling at much lower prices than the situation 
really justifies, and buyers have felt uncertainty 
as to future values. Wholesalers claim that this 
uncertainty has had the effect of makiag buyers 
take only small quantities. During last year prob- 
ably no southern pine mills produced more than 
they sold and shipped, so mill stocks are badly 
broken and mixed car orders are not easily placed. 
Smaller mills are cutting only a few of the most 
popular items in sufficient quantities to fill orders 
quickly. Last week orders, production and ship- 
ments were about neck and neck. Recent heavy 
rains have slackened woods operations in eastern 
Texas. 

The W. II. Norris Co. is now handling redwood 
sales in Houston for the Pacific Lumber Co. This 
is the first time the Norris company has handled 
other than southern pine. 


BEAUMONT, TEX. 


Oct. 19.—-Heavy rains of the last ten days are 
having their effect on production of southern pine. 
It is becoming increasingly difficult to place long- 
leaf timber orders with any of the mills. Prices 
seem to be stable, except on No. 2 common, which 
showed a slight advance last week. All upper 
grades continue scarce. The general average de- 
mand is good. 

Increased activity was shown last week in 
hardwoods, with oak and red gum in the lead. On 
common grades of sap gum the mills seem disposed 
to advance prices somewhat. Heavy rains in the 
producing section somewhat curtailed shipments, 
but have not, as yet, had much effect on produc- 
tion. 

The Jossifoglu is now taking cargo here for Lon- 
don and Bordeaux. No ship which has ever visited 
Beaumont has such roomy and beautiful cabins 
and salons. They are paneled and finished in what 
at first glance appears to be mahogany, but it is 
quartered red gum from Texas. The Jossifoglu 
was built by the famous Swan Hunter ship yards 
at Newceastle-on-Tyne, and J. Calderwood, a repre- 
sentative of that firm, is accompanying the vessel 
on her maiden voyage. He says that in Europe 
red gum is fast replacing mahogany, as finish for 
homes and vessels, as well as for railway coaches, 
auto bodies and furniture. 


NORFOLK, VA. 


Oct. 19.--Some water shipping mills found de- 
mand for North Carolina pine last week well 
sustained, but rail mills have not been so fortunate. 
Demand seems to be centered in low grade lumber 
and for this good prices are obtained. Total 
orders this week will hardly be as large as they 
were last week, while production will also show 
a slight falling off due to rains. There has not 
been any further change in prices. 

A little more 4/4 edge No. 2 and better has been 
sold recently—band sawn stock for immediate 
needs. Very little circular sawn stock is being 
bought, although mills say they are still sold up, 
and prices are stiffly held. Edge 4/4 No. 3 is 
still moving slowly in band sawn, but some No. 3 
edge and stock widths, in good circular sawn 
lumber, is being bought. No. 2 and better 4/4 stock 
widths in band sawn have been a little more active 
in mixed cars. More 4/4 in 41%4- and 5-inch widths 
No. 2 and better is selling in solid cars, 5-ineh 
bringing higher prices. Not much circular sawn 
is being bought. No. 3 4/4 stock widths have not 
been very active. Planing mills are fighting shy 
of circular sawn stock unless they know it is 
good. Edge, 5/4 and thicker, No. 2 and better, 
is a little more active, with 6/4 edge scarce. Nos. 
1 and 2 bark strips are quiet, but more miscuts 
could be sold if available. 

Sales of 4/4 edge No. 1 box rough were larger, 
several solid cargoes being sold in the East, also 
one or two mixed cargoes containing edge, stock 
widths of box, and some good rough lumber. 
Prices obtained were in line with previous sales, 
but rail mills can not meet this competition. Local 
box makers are buying bargains. Edge 4/4 No. 2 
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2x4 


No. 1 or No. 2 Common 


S458 


DRY bright stock cut from Upland 


West Coast Hemlock 


You'll like it. 
Straight cars of 16’or 18’ if desired. 


PACIFIC STATES LUMBER CO. 


TACOMA, - - WASHINGTON 














REPRESENTATIVES : 


S.B.Marvin, 518 Peoples Gas Bldg., Chicago, Ill. 
K. J. Clarkson, 833 McKnight Bldg , Minneapolis, Minn. 
Joseph Lean, P. O. Box 744, Omaha, Nebraska 
Frank Probst, P.O. Box, 1187, Fargo, No. Dakota 
O. G. Valentine, P. O. Box, 171, Denver, Colorado 
H.G. Grabow, 1035 N. Topeka St., Wichita, Kansas 











Superior 
Service by 
Car or Cargo 


That is what you get-when 
you rely upon us for 


Fir, Cedar, 


Spruce, Hemlock 


Lumber, Lath, Shingles, O. G. Gutter, 
Garage Doors, K. D. Frames, Porch Rail, 
Door Jambs in Sets, Columns. 


Industrial and Railroad Materials. 





Tell us your needs today. 


Rudell- Hayden Lumber Co. 


General Offices: 
419 Fidelity Bldg., Tacoma, Wash. 


P. O. BOX 1474 





Kent 


Lumber & Timber Company 


PACIFIC COAST 
PRODUCTS 
5530 White Bidg., SEATTLE, waa a 
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Dunn Lumber Company 
SEATTLE, WASHINGTON 


FIR LUMBER, RED CEDAR 
SIDING AND SHINGLES 
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Eureka Cedar Lumber & Shingle Company 
HOQUIAM, WASH. 


Fir and Hemlock Lumber 


Service Is Our Specialty 
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Fir 
Spruce 
Hemlock 


Our Specialty 
Vertical Grain Uppers 


Carefully dried—Well manufactured. 

Mills: - - RAYMOND, WASH. 
General Sales Office: PORTLAND, ORE. 
Chicago Representative 
Osgood - Simonson Lumber Co., 11 South LaSalle St. 


Old 
Growth 











Retire your notes 
from current profits 


If your resources, record and organization 
can stand the rigid investigation required 
of sound investment, we will finance you 
with a note issue or a long term bond issue 
that will keep the control of your business 
in your own hands. 


e underwrite bond issues in amounts of 


$100,000 to $1,000,000. Cash is available at 
once. Bonds can be retired on a funding 
plan that automatically adjusts itself to the 
scale of operations. 


Call or write for information 
or appoint ment. 


FREEMAN, SMITH & CAMP Co. 


PORTLAND SAN FRANCISCO LOS ANGELES 
307 STARK FIRST NAT. BK. BLOG BARTLETT BLOG. 
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C. G. Atkinson & Sons 


713 PORTER BLDG., 
PORTLAND, OREGON 


Operating and Selling 
the Product of 
Tillamook Spruce Co. 


FIR-SPRUCE-HEMLOCK 


Factory Lumber 
Retail Yard Items. 
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H. J. ANDERSON 
LUMBER CO. 


PRODUCERS OF WESTERN 


POLES = PILING 


RAIL OR CARGO 


“ihn Portland, Ore. 











Red 
Cedar 








THE relative merits and costs of various types 

of construction are fully explained in the 
Hool and Johnson 2-volume “‘Handbook of Build- 
Ing Construction.” Covers fully principles, 
methods, costs, etc. Illustrated, 1474 pages, 
$10.00 postpaid. Address American Lumberman, 
431 So. Dearborn St., Chicago, III. 


box has been moving a little better in the East 
but is still weak. No. 1 4/4 stock box, rough and 
dressed, continues in good demand but buyers re- 
fuse to listen to higher prices. No. 2 4/4 stock 
box has been moving a little better dressed, but 


is not very active. 30x bark strips, 4/4 rough 
and dressed, have been more active. Dressed strips 


bring good prices, but rough are still weak. 

No. 2 and better 24-inch face flooring continues 
scarce, but prices still show quite a range, though 
a few low priced mills advanced quotations $2 dur 
ing the week. Though mills are now carrying 
pretty good stocks of flooring ete. with the above 
exception, they are trying for higher prices, but 
demand is’ not brisk enough, buyers covering only 
immediate needs. Kiln dried roofers have not been 
very active; air dried have been moving a little 
better, prices remaining unchanged. Framing, 
rough and dressed, has been quiet. Inquiries for 
special lengths to fill in are rather numerous, but 
mills are steering clear of orders for these. Lath 
are not very active. 


ATLANTA, GA. 


Excessive rains, combined with rather 
acute labor shortage, have caused a curtailment 
of southern pine production. Demand is still un- 
usually good. With construction still very active 
in all parts of the South, the outlook is much more 
promising than it usually is at this time of year. 
tetail vards in this section are enjoying very good 
home construction is active in the 
Southeast, especially in the Jarger = cities. Par- 
ticularly bright is the farm outlook, due to the 
fact that the South is harvesting one of the largest 


Oct. 20. 


business, as 


cotton crops in years, which is selling at good 
prices, tetail dealers are certain there will be an 
extra Jarge amount of farm construction. Mill 


stocks are not large. Labor shortage is having a 
serious effect on shipments. 

Ceiling in 1x4-inch No. 1 
B&better, about $4@5 higher; No. 2, about 
Flooring prices are generally satisfactory ; D&bet- 
ter 1x4-inch is about $47; No. 1, $484 43.50; 
No. 2, $20@21. No. 3 advanced to $13.50@14. 
The 1x3-inch B&better, flat grain, is off about $2 
to $5656.50; No. 1 is up to $45@46; No, 2 has 
mdvanced about $1 to $18@18.50, and No. 3 re- 
mains $11. Prices of 1Ix6-inch flooring are $46, 
$21 and $14 for Nos. 1, 2 and 3. 

Georgia plants are enjoying very good 
business, orders in hand insuring steady produc- 
tion practically to the end of fall. Prices are being 
fairly well maintained. No. 1 common, 16-inch 
roofers average about S37. No. 2 are off to about 
$20, though mills, particularly in Alabama 
territory, are getting up to $21 and more. No, 3 


avernges $4444.50; 


$23. 


rooter 


some 


are about $18. The 1x8-inch declined to around 
$22. 
JACKSONVILLE, FLA. 
Oct. 19.—Last week witnessed a slight contrae- 
tion in southern pine orders, for which Florida 


embargoes appear responsible. An enormous vol 
ume of construction is scheduled) for completion. 
Knough Jumber is being shipped, to unembargoed 
points and under permits, to keep business well 
up to the average of former fall seasons. Con- 
siderable stock is being shipped by boat to Miami 
and Tampa. The Florida mills all have full order 
files and are only taking such orders as they can 
handle at once. All items of longleaf are searce 
and hard to buy. Logging operations throughout 
this district continue to increase, as recent rains 


have put enough water in the small streams to 
enable the floating of logs. Manufacturing con- 
tinues at a high point. Shipping is keeping up 
with production, and mill stocks are not being 
added to. 

Sales of shed stock continue at a good pace 


and it is not an easy matter to find straight cars 
of one item in the better grades, except in resawn 
stock. Central Florida and west coast cities are 
buying steadily and yards in other sections are 
low on stock and have placed large orders for 
shipment as quickly as possible. Retailers in the 
North and East are placing frequent and broken 
orders for immediate delivery. Florida mills are 
obtaining $50 for 4-inch B&better flooring, those in 
other sections $48; No. 1 sells at $45; No. 2 at 
$214a22 with a zood movement to all sections; 
No. 5 is strong, sales having been made at $13.50. 
Sales of 35-inch B&better are being made as fast 
as manufactured at $60; No. 1 finds a ready mar- 
ket at $44 to $45; No. 2 is the onty item that is 
easily located, but price is firm, being $18.50 to 
$19; No. 3 is moving slowly but its price is firm. 
Demand for 6-inch from the Florida trade is not 
large, but prices are firm. Mills in the western 
section are shipping right along to the central 
western markets at $20.50@021.50 for No. 2. 


Demand for %4-inch ceiling has improved and 
shipments to unembargoed points were of good 


volume, 
slight 


Most sales are in 
advance in price. 


mixed orders at a 
Straight car orders for 


No. 2 are $22.50. Remilling plants booked a nice 
volume of orders for thin stock the last half of 
the week for shipments to the Carolinas and Vir- 
ginia. Prices of ;-inch are: B&better, $38; No. 1, 
$33; No. 2, $20. Prices of y;-inch are: Bé&better, 
$28: No. 1, $22.50 to $23; No. 2, $12.50 to $14, 
Partition is moving slowly but is firm. 
Henderson bond siding was in good demand by 
the yards in the central and northern part of the 
State. Prices are: B&better, $50; No. 1, $46; 
No. 2, $29. Orders were mostly for No. 2, which 
advanced $1.50. Mills have a full order file for 
shipment to east coast points as soon as transpor- 


tation conditions permit. Novelty demand from 
the North has improved and shipments were of 
good volume. Prices obtained by Florida mills 
are: Bé&better, $46; No. 1, $43; No. 2, $27 to 
S28. Mills in southern Alabama are selling No, 
2 at $22.50. Zevel is moving slowly on mixed 


orders to southern yards at firm prices, 
edge is not active, but prices are firm. 


Square 


Shipments of air dried roofers to Florida are 
eurtailed on account of embargoes. Demand from 
the middle West and East is not encouraging, and 
lower prices are offered. ,00kings were for only 
one and two cars for prompt shipment, Price of 
6-inch is $20; wider widths, $21. Mills are taking 
advantage of good weather by operating to capae- 
ity and hauling boards to planers. Sales of long 











This photographic study of birches was made 
in the vicinity of Barth Lake, Wisconsin, by 
A, W. Sherman, a member of the Chicago 
Camera Club, whose work has been exhibited 
at the Art Institute, Chicago 





leaf kiln dried stock are confined to unembargoed 
Florida points but prices are well maintained. 

Small mills making a specialty of B&better 
rough and dressed finish have booked all the orders 
they can get out for the next two or three weeks, 
Klorida millwork plants being in urgent need of 
rough. Kiln dried stock is hard to buy in any 
thickness, even for delayed shipment.  Shortleaf 
rough stock, 1x6- to 10-inch, sells at $453; 12-inch, 
$47. Dressed, 4/4 by 6- to 12-ineh, sells at $50. 
Specified widths on mixed orders are bringing 
exceptionally good prices. No. 1 D4S boards are 
about as hard to find as B&better, as mills, both 
longleaf and shortleaf, are sold ahead. Random 
widths are steady in price, but specified have ad- 
vanced slightly. No. 2 boards are not moving as 
freely, and prices are not as firm in the western 
section. Random widths No. 3 boards sell at 
$17.50. 

All-rail shipments of dimension and timbers to 
the East are small, and most orders are for a 
few thousand feet of various sizes and lengths. 
Southern business keeps the mills busy. Prices are 
unchanged. Call for plank continues strong and 
purchases are being made as far west as Missis- 
sippi for shipment to Florida. Several large orders 
for factory flooring have been received this week. 
The outstanding feature is the demand for small 
framing from all Florida yards. It is almost im- 
possible to buy a car of 2x4’s in lengths 20 feet 
and longer. Shortleaf framing has advanced $1, 
and mills have full order files. Longleaf kiln 
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dried stock is bringing fancy prices, a bonus being 
offered for long lengths. 

Dealers in railroad material report a consider- 
able increase in demand from southern, eastern 
and northern lines, and inquiries in large volume 
for prices by wire. Several buyers have been visit- 
jing local dealers. Several large orders are out for 
prime and S&SE switch ties. Car framing and 
decking have improved in demand. 

Demand for export stock is good, and the mills 
on the Gulf have booked orders for delivery as far 
ahead as December. Prices are firm, with a tend- 
ency to advance. 

Edwin Booth, secretary Miami Lumbermen’s 
Credit Bureau, was a Jacksonville visitor Oct. 15 
and 16, for the purpose of interviewing railway 
officials in an effort to aid in clearing the conges- 
tion at Miami. 

T. E. Murhee, vice president Voleo Cypress Co., 
Voleo. Fla., was in Jacksonville Oct. 16. 

J. T. Smith, superintendent of manufacture for 
the Gragg Lumber Corporation, with headquarters 
in Toombsboro, Ga., is making a trip through 
northern and western Florida. 


SHREVEPORT, LA. 


Oct. 19.—Southern pine has just about held its 
own the last two weeks. Finish is the item that 
has the greatest call, and uppers generally are in 
strong demand. Though demand has been lighter 
than is desirable at this time of year, the market 
has remained fairly steady. A few concerns even 
report demand slightly more active in the last few 
days. Finish, however, is still very scarce, and 
probably will be so for some time on account of 
the great amount of standing timber damaged by 
recent drouth. There was 4 to 8 inches of rain 
last week throughout the South, and in a few 
places even more. Most of this water came down 
slowly and went right into the parched ground, 
so further heavy rains will be needed before water 
supply becomes normal. Logging is not much af- 
fected, except at small mill operations. Small 
mill production has been slowed up somewhat. 
Labor is still scarce, but the supply is now on the 


increase. Mills report some trouble getting open 
ears for timber loading, but box cars are fairly 
plentiful. 


There is good demand for both red and sap 
gum, and also for what oak there is in sight. 
Stocks at mills are rather light, and wholesalers 
state the market would assimilate more lumber if 
it were offered. 


NEW ORLEANS, LA. 


Oct. 19.—The apparent feature of the week was 
the stiffening tendency of prices on items which 
had been a little weak. By local report certain 
low grade items on the southern pine list took a 
brace, and the same thing was said of the hard- 


wood items, which had been wavering. Southern 
pine bookings increased. Cypress orders exceed 


production and shipments, yet local observers say 
the business volume is not up to the seasonal aver- 
age. The southern hardwoods are in better call, 
and while the lowers are not enjoying satisfac- 
tory prices, quotations as noted above are more 
firmly held. with the statistics of most of the 
hardwoods pointing to improved conditions as the 
winter season advances. 

The recent action of the Mississippi tax commis- 
sion ordering an increase of 25 percent in assess- 
ment of timber in Wilkinson County, was rescinded 
following a meeting with a committee from Wil- 
kinson County, upon which were W. IF. Tucker, 
attorney for the board of supervisors; Nolan S. 
Cage, president: and T. B. MeCurley, a represen- 
tative of the Foster Creek Lumber & Manufactur- 
ing Co. 

At a meeting of the Louisiana forestry advisory 
hoard Jast Tuesday, Conservation Commissioner VY. 
K. Irion expressed hope that the parishes would 
cooperate with the State department of conserva- 
tion in forestry protection and fire prevention 
work. The board appointed Nathan TD. Canter- 
bury assistant State forester. Among those pres- 
ent were Maj. J. G. Lee, Q. T. Hartner, J. K. 
Johnson and State Forester W. R. Hine. 

The Louisiana Development Association was or- 
ganized at a Statewide mass meeting held in Alex- 
andria last Saturday. The board of directors in- 
cludes the following prominent lumbermen: FE, A. 
Frost, of Shreveport; J. F. Wigginton, of the 
Louisiana Red Cypress Co., New Orleans; W. H. 
Nalty, of the Hammond Lumber Co., Hammond. 
Traffic Manager A. G. T. Moore, of the Southern 
Pine Association, attended. 

Among the speakers who have accepted invita- 
tions to make addresses at the Southwide confer- 
ence on reclamation to be held in Birmingham, 
Oct. 28-29, are A. G. T. Moore, of the Southern 
Pine Association, and L. J. Folse, manager of the 
Mississippi board of development. Among dele- 
gates appointed by Gov. Whitfield to represent 
Mississippi are L. O. Crosby, of Picayune, and 


H. S. Weston, of Logtown, both prominent lum- 
bermen. 

The semiannual meeting of the Southern Cypress 
Manufacturers’ Association has been postponed. 
The new date will be announced later. 

The Caddo-Winn Lumber Co. has leased the 
W. L. Rue sawmill at Montgomery, La., and is 
tearing down its planing mill at St. Maurice 
preparatory to moving it to Montgomery. 

The Salmen Brick & Lumber Co. has moved into 
offices in the recently completed Union Indemnity 
Building. The company occupies two suites, 1313 
to 1318. 

The Hill-Cotton Lumber Co. is moving to their 
new location at Fig and Dublin streets. The office 
has been completed, and warehouses are now un- 
der construction. The new site occupies an en- 
tire city square. 

A. J. Higgins, of the A. J. Higgins Lumber & 
Export Co., returned a few days ago from a busi 
ness trip to Florida. 

Fritz Salmen, of the Salmen Brick & Lumber 
Co., and daughter, Mrs. W. H. Sullivan, and Mr. 
and Mrs. Albert Salmen returned home last week 
from a vacation spent among the White moun- 
tains of New Hampshire. 

L. K. Williams, of the F. B. Williams Cypress 
Co., arrived in New York last Saturday from a 
vacation trip abroad. He expects to remain in 
New York until Novy. 1, when he will return home. 


JACKSON, MISS. 


Oct. 19.—While southern pine demand was 
spotted last week, total volume was sufficient to 
take care of the cut. Shipments were somewhat 
curtailed on account of labor shortage and bad 
weather, but dry stocks are rapidly being ex- 
hausted. Heavy rains were reported daily. Con- 
siderable amounts of small mill products are now 
held in the woods on account of difficulty of haul 
ing them to the railroads. Labor shortage is felt 
especially in the woods, and log supply is very 
low. Arrangements for Christmas closing are 
already being made, and production will be light 
during December. The South needs an enormous 
quantity of lumber and most mills are holding 
their low grades for this trade. Special cutting 
and longleaf timbers are in big demand, and 
there are enough orders ahead for the rest of 
the year. Decking, car siding and other items of 
car material are in better demand. Export trade 
is satisfactory. 

H. F. Adey, of the H. S. Lafond Co., New York 
City, visited the plants of the Finkbine Lumber 
Co. last Tuesday. 

J. Cooper Campbell, for the last two years in 
charge of the Cincinnati office of the Finkbine 
Lumber Co., is now at the general offices located 
here. The Cincinnati territory will be handled 
by W. C. Steele, a former Finkbine representative. 

Henry W. Haynes, of the Trenton Lumber Co., 
has just returned from a trip of about a month 
through the Chicago, Detroit, Cincinnati and Buf- 
falo territories. He reports an active demand. 


BIRMINGHAM, ALA. 


Oct. 19.—The lumber industry throughout Ala- 
bama has been greatly benefited by heavy rains 
that raised the water in creeks and rivers, making 
possible the moving of logs. Sawmills generally 
are again operating full time. The boom in Florida 
is becoming a source of immense revenue for Ala 
bama lumbermen. Great quantities of lumber are 
going there by steamer through Mobile. Last 
week the schooner William HI. Marston left Mobile 
for Miami with 2,000,000 feet of southern pine. 
The Whitney Bodden Shipping Co. and the Mobile 
Ship Chandlery are also taking large cargoes to 
Miami. The Lake Capens, with a capacity of 
2,600 tons, is loading a capacity cargo of lumber 
at Mobile for Miami. Lumber trade in Birming 
ham and other Alabama towns continues most 
active. Extensive building is being done.  Indi- 
eations are that a large program will be carried 
on throughout the winter. Prices of lumber re 
main unchanged, the market for all kinds being 
steady and demand good. 


LAKE CHARLES, LA. 


Oct. 19.—Last week’s colder weather in the 
North, and very heavy rains throughout the South, 
put a damper on southern pine buying, and most 
bookings were of small, urgent orders. Owing to 
the rains, operations in logging camps were sus- 
pended and many small mills have been closed 
down all week. Production for the week will 
show a sharp decline, and there has been a de- 
cline in shipping. Mill labor is more plentiful now. 
The bulk of the buying is apparently for immedi- 
ate needs, but is sufficient to enable mills to main- 
tain fairly heavy order files. 
are still ready sellers at premiums, and the market 
for practically all upper grades is good. Timbers 
are still in very strong call for both domestic and 
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Collections by Retail Lumber Dealers 4 sre 


of letters 
by subscribers to the American Lumberman, giving their views 
on the best way to handle the accounts of a retail lumber 
business. These letters offer many excellent ideas and it will 
repay any retail lumber dealer to read them carefully.. 








Fifteen cents, postpaid. 
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Estimate and Delivery Record Book 


This book is so designed, that, with less work than 
usual, the Balance-To-Go of any item is SHOWN CON- 
TINUOUSLY, and you do not need to spend anything 
more than the cost of ordinary record books to have 
this advantage. 

The delivery record forms are on the back of the 
original estimate that is retained in the book. You can 
use the delivery form for the estimate facing it. 

The book contains 180 estimates and duplicates ruled— 
40 lines to the page—360 sheets 94x16 inches and 6-page 
A to Z index. Itis bound in heavy canvas with carbon 
paper and press board. 


Postpaid, $4.75 


* 431 So. Dearborn St. 
American Lumberman Chicago, Hl 











foreign markets. On these items prices are firm. 
The demand for other items of pine is weaker, and 
prices show a downward tendency. Oil field mate- 
rial and railroad stocks are less active. 


TUSCALOOSA, ALA. 


Oct. 19.—Inquiry for southern pine is perhaps 
a Jittle heavier. Additional items are becoming 
hard to find in stock. Production and shipments 
are of about the same yolume as last week, and 
quotations are fully as strong. In southern pine 
territory, high grade stock is very scarce and is 
bringing premiums, while some low grade is ac- 
cumulating. In North Carolina pine territory the 
reverse seems to be true. A Tuscaloosa wholesaler 
had quotations on B&better finish, for delivery at 
Isoston, Mass., from Alabama and from the Caro- 
linas, and the difference in prices was $20 a thou- 
sand, This difference is not justified by the differ- 
ence in freight rates. But the differences in quo- 
tations on low grade stock from the above men- 
tioned territories can be accounted for by differ- 
ence in freight rates. From week to week more 
lumber is moving from Alabama into Florida, and 
it seems almost impossible to satisfy the demand 
from that territory. The Government is buying 
more freely than at any time during the current 
year. Railroads are buying very little except ma- 
terial for repairs. 


LAUREL, MISS. 


Oct. 19.—Demand for southern pine has been 
sustained. Local mills report considerable in- 
quiry, and sales are equal to cut and shipments. 
Special cutting is more in demand than ever, and 
prices on it have an upward tendency. There are 
apparently no overstocks at mills here, which re- 
port being sold ahead on a good many items. Ex- 
port trade shows little change. Considerable stock 
is being shipped to Florida ports by water, and 
demand there is creating a new market for a good 
many mills in this section. Lath continue exceed- 
ingly scarce. 

W. H. Bissell, of Wausau, Wis., is here and is 
the guest of his son, John M. Bissell. 

Maj. Charles D. M. Houghton and Mr. Burford 
Moore, of Charles D. M. Houghton & Co., Jackson, 
Miss., were in the city last week. 

S. H. McLaughlin, export sales manager Wau- 
sau-Southern Lumber Co., is at home on account of 
dengue fever. Otto Hervig, superintendent for the 
Wausau-Southern, is able to be at the mill again. 

Ilarry’ DB. Lake, east Tennessee representative 
for the Wausau-Southern, with headquarters at 
Knoxville, is spending the week in Laurel. 


HATTIESBURG, MISS. 


Oct. 20.—This section has had several hard 
rains during the last few weeks, but as the woods 
were so dry none of the low places have become too 
wet to hinder logging. The scarcity of men is 
keeping some plants from piling up a reserve of 
logs for the usual bad winter weather, and it is 
likely that production will be affected when the 
rainy season begins. Cars are plentiful and 
shipments are moving out as fast as orders are 
ready. Call of fresh cutting of smaller sizes has 
improved, and decking is more active. The larger 
sizes of fresh cutting continues strong and hard 
to buy. The lower grades of yard and shed stock 
are moving better. There are no large stocks at 
the mills. 


Engine Firm Appoints New Agencies 


The Climax Engineering Co., of Clinton, Iowa, 
announces the appointment of the following new 
agencies and representatives for its Climax ‘‘Trust- 
worthy” engines: 

Coast Machinery Corporation, 829 Folson Street, 
San Francisco, Calif., as sales representative for 
northern California. This concern has been han- 
dling the sale of Climax “Trustworthy” engines in 
Los Angeles and will now cover the entire State 
of California. Ed. Crowley, who recently was gen- 
eral sales manager of the Climax Engineering Co., 
is president of the Coast Machinery Corporation, 
and his intimate knowledge of Climax engines 
should prove of advantage to California users. A 
stock of repairs and units sufficient to take care 
of requirements will be carried at San Francisco. 

George W. Whitehead Co., 61 The Terrace, Buf- 
falo, N. Y., sales representative in Buffalo and 
western New York. 

Edward C. Dingman, 1005 Keefer Building, 
Montreal, Que., dealer for Montreal and vicinity. 

Harvard Turnbull & Co. (Ltd.), 912 Excelsior 
Life Building, Toronto, Ont., sales representatives 
in Ontario. 

Advance Contractor Repair Co., 1332 West Lake 
Street, Chicago, new agent for the Chicago terri- 
tory. This concern will maintain a service station 


and carry a supply of parts for the benefit of 
Climax users in its territory. 

Mine & Smelter Supply Co., 121 West Second 
Street, Salt Lake City, Utah, sales agent for Utah, 

McDonald & Burgman, Jacksonville, Fla., official 
parts and service station. This new service or- 
gunization will carry a line of replacement parts 
for the four-cylinder Climax engine, 51-inch bore 
by 6-inch stroke, known as the ‘‘T”’ series engines, 


HYMENEAL 


NALTY-BRADLEY—A wedding of unusual 
interest in Louisiana and Mississippi lumber cir- 
cles was that of Miss Orris Mae Bradley, daugh- 
ter of Mr. and Mrs. John Winston Bradley, to 
tavmond J. Nalty, son of Mr. and Mrs. J. B. 
Nalty, of Brookhaven, Miss., which was solem- 
nized at eleven o’clock Wednesday morning, Oct. 
7, the ceremony taking place in the Holy Ghost 
Catholic Church at Hammond, La. The church, 
beautifully decorated, was thronged with friends 
of the young couple from Louisiana and Missis- 
sippi. Following the elaborate and beautiful 
ceremony a wedding reception was held at the 
home of the bride’s parents after which Mr. and 
Mrs. Nalty left on the Panama Limited for a 
honeymoon to be spent in the North and East. 
The wedding was one of the featured social 
events of the fall season and was of special in- 
terest in the lumber world. Mr. Nalty is a mem- 
ber of the Hammond Lumber Co., of which his 
father, J. B. Nalty, one of south Mississippi’s 
best known lumbermen, is the head, while his 
brothers are also associated with him in the 
business. John W. Bradley, father of the bride, 
is also a widely known and popular lumberman. 

Miss Naomi Nalty, sister of the groom, was 
maid of honor at the wedding, while her brother, 
Louis D., was best man and two other members 











MR. AND MRS. RAYMOND J. NALTY 


of the Nalty family, William and Leonard, and 
Winston Bradley were among the ushers. There 
were six bridesmaids, maid and matron of honor 
and little flower girl, all gowned in varying 
shades of yellow, while the church was adorned 
with great garlands of smilax and tall stands of 
yellow chrysanthemums, setting off the beautiful 
ivory satin and lace gown and illusion veil and 
orange blossoms of the radiant bride. The bride 
was a popular member of the younger set and 
has been the center of many gay parties prior 
to her wedding. Mr. Nalty is a graduate of 
Notre Dame and is also very popular in a social 
and business way in southern Mississippi. 


DOEDERLEIN-SYLVESTER. Rev. and Mrs. 
Edward Sylvester, of Dundee, Ill., announce the 
marriage of their daughter Charlotte Ann to 
Walter Paul Doederlein on Saturday, Oct. 17, 
aut Dundee. Mr. Doederlein is.) manager of the 
Farmers Coéperative Elevator Co. at Dundee. 
The young couple will be at their new home in 
Dundee after Dec. 1. 


SMITH-BUCHANAN. Word of the marriage 
of their daughter, Alice Buchanan, to Rex 
Smith, San Francisco newspaper man, was re- 
ceived by Mr. and Mrs. J. C. Buchanan, of Ta- 
coma, Wash., Oct. 12. Mr. Buchanan is presi- 
dent of the North End Lumber Co., of Tacoma. 
Prior to her marriage Mrs. Smith was a member 
of one of the stock companies now playing in 
San Francisco and will continue her engage- 
ment with the Henry Duffy company where she 
has a leading part in ‘‘Cobra.” Mr. Smith is a 
Virginia man and a member of the staff of the 
San Francisco Examiner. 


BATSON-SAUCIER. R. Batson, lumberman 
of Hillsdale, Miss., and Mrs. Lavert Parker 
Saucier were married Oct. 15 in Poplarville, 
Miss. Rev. J. P. Culpepper performed the cere- 
mony, after which the bride and groom left for 
Lakeland, Fla., on their honeymon. Mr. Batson 


is a brother of L. B. Batson, of the Batson & 
McGhee Lumber Co. at Millard Miss. 
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Higher Duties on Softwood Refused 
[Special correspondence to AMERICAN LUMBERMAN] 

PERTH, WESTERN AUSTRALIA, Sept. 14.—A few 
days ago the federal minister in charge of the 
tariff brought down his revised lists, and to the 
astonishment of the section of the timber industry 
which had fought hard for more duties on imported 


lumber there was nothing granted. Naturally, 
many of them were not slow to voice their disgust 
and make allegations of the kind usually trotted 
out by disappointed seekers for customs favors. 
On the other hand, just as big a section was grati- 
fied, nay, highly pleased that the minister had had 
the good sense to leave well alone, their plea that 
the present tariff was quite sufficient, coupled with 
freights, wharf and railroad charges to provide 
ample protection for the home lumber producer, 
having evidently carried conviction to the minis- 
ter’s mind. 

It was rather curious that on the day the new 
tariff schedules were brought down in the House 
the timber people of Melbourne were holding their 
annual dinner. It was difficult in the circum- 
stances for an atmosphere of complete harmony 
to prevail because about one-half were stinging 
under the disappointment of failure and one-half 
chuckling at their success. However, as becomes 
lumbermen, differences were shelved for the night 
and the best of fellowship prevailed from oyster 
cocktail to café, and the speeches were discreetly 
phrased to tell of a year’s progress and rosy hopes 
for the future. 

There was a pretty prevalent ‘mpression that 
the importunate section would succeed in foreing 
up the duties on lumber by at least 50 cents on 
each item, some even went so far as to tip at least 
$1 being added because certain members of the 
House had espoused the cause so earnestly, and 
were believed to have some influence. The higher- 
tariffers had had the benefit of a splendid organi- 
zation, and an organizer of a most indefatigable 
type, a real glutton for work and statistical com- 
pilation, the results of which had been well circu- 
lated both before the tariff board and all members 
of Parliament directly interested. Members of the 
other side had rested their case on their own indi- 
vidual experiences, opinions, and trading concerns, 
and it now looks as if the most material factor 
in the nonsuiting of the higher-tariffers was the 
evidence of those sawmillers who themselves stated 
that they did not share in the demand for higher 
duties and considered the present tariff protective 
enough. The higher-tariffers are beginning to show 
their chagrin in certain unwise proposals of em- 
barrassing the Government, and are being aided 
and abetted to some extent by the influential high- 
tariff newspapers. One way is by forcing the 
minister to table the report of the tariff board on 
timber, apparently hopeful that it will reveal 
something damaging to the Government in that 
the board may have recommended higher duties 
and the Government has refused them. It is 
not usual to ask for these reports, as once the tariff 
schedules are brought down the will is taken for 
the deed and people are either pleased or not, as 
the case may be, and that is the end of it for the 
time being. Another project is to get local mem- 
bers to exhibit an attitude of fight to the Govern- 
ment in the hope that something will be granted 
ere it is too late. It is doubtful if the federal gov- 
ernment will now attempt to amend the schedules 
in any way, and it may be taken for granted that 
lumber from other countries will continue to be 
received into Australia on the existing duties for 
some time. 


Effect of Seamen’s Strike 


A very serious state of affairs exists in Aus- 
tralia at the present time owing to a widespread 
Strike of British seamen, stewards and other ship 
servants of British-owned and _ British-manned 
vessels trading to and from this country. Recently 
the Australian seamen had a similar strike and 


held up all waterfront work for many weeks; they ° 


had scarcely resumed when the same agitators 
succeeded in paralyzing the British shipping opera- 
tions. The genesis of this new disturbance is 
that after a prolonged conference between the 
men’s union and the shipowners in England a new 
agreement was entered into, commencing on Sept. 
1, whereby the seamen suffered a reduction in 
pay of $5 a month. These men all signed articles 
under the new agreement and sailed with their 
Steamers, including the mail services, but as soon 
as they arrived in Australia, South Africa or New 
Zealand, they struck against the reduction under 
the persuasion of Australian or other leaders, and 
all mail services are suspended except by a stray 
American-bound steamer, at irregular and incon- 


venient intervals. But although the British steamer 
is rendered idle her competitors, the German, the 
Italian and the Japanese, are permitted to keep 
running on wages much less than are paid on the 
British ships, and cargoes for British ports are 
readily loaded into and dispatched by these ‘‘for- 
eign” bottoms. 

The federal government has taken so serious a 
view of this development, following so closely upon 
the previous dislocations of trade, that it has 
sought and got parliamentary sanction to a depor- 
tation act to deal with these emissaries of Moscow 
—openly admitted as it is by at least one of the 
agitators, and the deportation board is now sitting 
to hear evidence in the matter. The English union 
has repudiated both the strike and the strike agi- 
tators, but the strike proceeds and very bitter it is 
proving. 


Construction Projects Abroad 


WASHINGTON, D. C., Oct. 19.—A digest of re- 
ports of construction projects abroad received by 
the machinery division of the Department of Com- 
merece contains the following information: 


CANADA—Ottawa: Dwelling house construction 
costing $600,000 ; interior work on new cathedral; 
pulp and paper mill development; six schools to 
replace those destroyed by fire; new $90,000 high 
school building and new $130,000 school. Wind- 
sor and Walkerville—New hospital to cost $530,- 
000. North Bay, Ont.—Extensions to bleached 
sulphite mill to cost $1,500,000 to $2,000,000 ; rail- 
road for Rouyn gold fields, 44.7 miles long, cost 
$2,500,000 to $3,000,000. 

Ecypr—aAlexandria: Port improvements to cost 
$7,500,000. 

CuspaA: New construction company formed with 
offices in Havana and Mantanzas, capital $2,000,- 
000, to exploit its own, or leased, quarries, sand 
pits, waterfalls, electrical industries and railroads, 
and construct buildings, plants, drainages, sew- 
erage, roads ete. 

JAPAN—Tokio: Project for housing government 
departments in new buildings, cost 100,000,000 
yen (approximately $50,000,000 U. S. currency). 

LATVIA—Gluda: New railroad to Libau, cost 
about $3,460,000. 





Prospects in Maritime Provinces 


WASHINGTON, D. C., Oct. 19.—Consul Bernard 
Gotleib, Halifax, reports that lumber sales in Nova 
Seotia continue fairly dull, small quantities mov- 
ing by water to the United States and British 
West Indies. Shipments to the United States dur- 
ing the last six months, while of fair volume, have 
not been very lucrative. While the outlook for 
shipment to the United States is thought some- 
what better than it was, there seems to be little 
hope for an active business before the turn of the 
year. In the English market business continues 
quiet, in part because of heavy arrivals from 
northern Europe. According to local lumber ex- 
perts, the output during the coming winter from 
the Maritime Provinces will be the lowest in 
many years. 

Consul Woodward reports from Campbellton, 
N. B., that while prospects for the future sale of 
lumber are said to be brighter, conditions remain 
the same as during the preceding month. As yet 
no estimate is available as to the probable cut 
during the coming winter. Vessel shipments dur- 
ing the latter part of the month were exception- 
ally good, lumber cargoes to Great Britain pre- 
dominating. 


United Kingdom Hardwood Imports 


WASHINGTON, D. C., Oct. 20.—Consul John A. 
Gamon, London, reports to the Department of 
Commerce that United States shippers have pro- 
vided the United Kingdom with a predominant 
share of the sawn hardwoods imported during re- 
cent years. For the first six months of this year 
imports from America totaled 8.341,356 eubie 
feet, against 13,211,412 cubic feet from all other 
countries, American arrivals representing 63.1 per- 
cent of those from all other sources. 

Mr. Gamon says that for the period January to 
June, 1925, more sawn hardwoods were imported 
from the United States than for the whole of 
1922. “There is a persistent feeling among Lon- 
don brokers,” he says, ‘adverse to the shipping of 
sawn hardwoods on consignment, as they feel that 
it does material damage to stable lumber business 
and causes to a certain extent price fluctuations.” 











What the Disc Head 
Has to Do With 


Larger Oak 
Flooring Sales 


An article or commodity super- 
latively good, is certain to be 
spoken of in the highest terms 
by the purchaser and in turn 
by his acquaintances who catch 
his enthusiasm and share his ad- 
miration. From this point on, it 
is a matter of steadily increas- 
ing good will, demand and sales. 


The disc head machine as em- 
ployed in our manufacturing 
operation is one of the well- 
considered advanced methods 
which play an important part 
in producing the superlative 
merits of 


oe ee OAK 
SUPERiSR nconnc 
Americas Finest-" 

so warmly admired by builders, 
owners and dealers, from coast 
to coast. The principle of edge 
feeding, upon which this ma- 
chine is designed, is scientifi- 
cally correct. In practice it is 
accurate to the finest fraction. 
Moreover, it producesa finished 
oak flooring strip free from bit 
marks and with a surface that ° 
is all but polished. 


Combined with this perfect 
machine work, in “Superior 
Brand” is consistent uniform 
color and texture which hold 
true throughout successive 
shipments. 

We'll be glad to give you further 
enlightening facts in our special 
free booklet for dealers. Write 
for it now, submitting your oak 
iiooring schedule for quotation 
at the same time. 


SUPERIOR OAK FLCORING 
COMPANY 


Helena « Arkansas 
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Place Your 
Orders 


Frames 


With 


SALES OFFICE: 


ws pice" CHICAGO 


Mills at: Mill City, Ore., 


Redwood 


Siding, Finish 


Mouldings, Lattice 


Hammond Lumber Co., Inc. 


Telephone 
Dearborn 5711 


Samoa, Calif. 
and (Hutchinson Lbr. Co.,) Oroville, Calif. 








to us. 





The Straw That Breaks 
the Sawmill’s Back 


is Sales Expense to smaller or single mill operators. 
Let us lighten the load—invoice your stock direct 
We handle for 5%, carry accounts and 
advance promptly on receipt of papers. 


JOHN A. SPENCER LUMBER Co. 
Suite 801, 624 So. Michigan Ave., Chicago. II. 








Get our prices. 


Save Money on Fir Doors 


Pool cars into Chicago almost weekly at 
carload prices. Both garage doors and house 
doors. 100% V.G. stiles and rails. 


GRAM LUMBER Co. 


28 E. Jackson Bivd., CHICAGO, ILL. 
Wabash 8117-18. 








Telephones : 

HUTCHIN Lumber and 

Storage Co. 
Saw Mill, Band Resaw and Planing Mill 
GENERAL OFFICES, YARDS AND MILL: 
139th and Western Ave., BLUE ISLAND, ILL. 

Local Phone: Chicago Phone: 

Blue Island 800 Pullman 8020 (No Toll) 





Douglas Fir, 
Yellow Pine, 
White Pine, 
Spruce, Norway, 
Railroad and 
Car Material 


ORDERS SOLICITED 








PHONE, Rand. 2000 


OSGOOD -SIMONSON 


LUMBER CO. 


Specialists in Western and Northern 
FACTORY AND YARD STOCKS 


11 So. LaSalle St., CHICAGO 








Straus Building 





Geo. A. Hoene Lumber Co. 


CHICAGO, ILL. 
Telephone Harrison 2501 


White Pine 


Specialists 











LOCAL AND PERSONAL 











W. D. Young. president of the R. & A. Lumber 
Yards, Flint, Mich., was in Chieago Tuesday eall 
ing on the lumber fraternity. 

IH. Ik. Weil, of the Perrine-Armstrong Co., Fort 
Wayne, Ind., was in Chicago Wednesday visiting 
friends among the lumbermen. 

R. L. Stearns, prominent lumberman from Lud 
ington, Mich., was in Chicago this week and called 
at the office of James D. Lacey & Co. 

T. R. Dunn, of the T. R. Dunn Lumber Co., 
Winnipeg, Man., returned to headquarters this 
week after having visited Minneapolis and Chicago. 

Glen Humiston, in charge of the Duluth office 
of the T. T. Jones Lumber Co., Minneapolis, Minn., 
was in Chicago last Saturday calling on his friends 
in the lumber business. 

IP. Flem, representing the Associated Mills, of 
Vancouver, B. C., and Winnipeg, Man., is leaving 
Winnipeg shortly for a six weeks’ trip to Chicago 
and other eastern points. 

J. W. McCurdy, of James PD. Lacey & Co., has 
been spending several weeks on a business trip 
through the South visiting mills and timber lands, 
and is expected back next week. 

(. C. Gates, E. C. Crossett and J. W. Watzek, 
jr., left Chicago Oct. 18 to spend several days at 
the Crossett Western Co., Wauna, Ore. Mr. 
Crossett is president of the company. 

G. W. Atwood, president Atwood Lumber Co., 
Grand Rapids, Mich., and his family, arrived in 
Chicago Friday to visit the family of J. H. P. 
Smith, sales manager of the W. P. Brown & Sons 
Lumber Co. 

J. C. West, president J. C. West Lumber Co., 
Cincinnati, Ohio, was in Chicago last Thursday and 
Friday. He reported business good, and = stated 
that his company had all the orders it could com- 
fortably handle. 

William Johnson, sales manager, A. C. White 
Lumber Co., Dover, Idaho, was in Chicago Satur- 
day on his way east. He reported that shipments 
of Idaho pine had been keeping up with dried 
stocks all during the fall. 

Full of enthusiasm over the current hardwood 
business, lL. R. Gale, sales manager Gayoso Lumber 
Co., Memphis, Tenn., was in Chicago last week. 
“We are getting nice orders at nice prices,’ was 
his comment on the lumber situation. 

LL. R. Putman, field representative of the South- 
ern Pine Association, with headquarters at Chi- 
cago, went to Little Rock, Ark., to speak at the 
State fair on Lumbermen’s Day, Oct. 16. He dis- 
cussed forestry methods pertaining to Arkansas. 

KF. M. Pontius, operator of a sash and door fac 
tory at Detroit, Mich., was in Chicago the first 
of the week calling on the Hilgard Lumber Co. 
He is on his way home from California where he 
has been combining a vacation and a business trip. 

J. D. Burns, car material and railroad salesman, 
George T.) Mickle Lumber Co., North Portland, 
Ore., returned to Chicago recently from an ex- 
tensive trip through the East. He reports that 
conditions in that part of the country are very 
quiet. 

R. O. Crozier, in charge of the Chicago office of 
the C. D. Johnson Lumber Co., was in Wisconsin 
last week calling on buyers. He stopped at She- 
boygan, Fond du Lae and Milwaukee, among other 
places, and reports promise of good business for 
November. 

John D. Spaulding, western sales manager W. R. 
Pickering Lumber Co., Kansas City, Mo., was in 
Chicago Monday on his way east on a_ business 
trip. Mr. Spaulding predicts higher prices in 
western pine in the near future, as soon as dried 
stocks become searce. 

J. EB. Walsh, treasurer and sales manager, James 
KE. Stark & Co., Memphis, Tenn., was expected in 
Chicago Friday to spend> several weeks. He will 
confer with W. H. Gleason, in charge of the Chi- 
cago office, and will also spend some time in Wis- 
consin before returning south. 

Ii. G. Klopp, president White Pine Sash Co., 
Spokane, Wash., accompanied by Mrs. Klopp., was 
in Chicago last Friday calling on lumbermen in 
the city. He left for St. Louis from whence he 
will go east on business. He expects to be back 
through Chicago in two weeks. 

Walter EK. Zweck, superintendent, Lathrop Lum- 
ber Co., Lathrop, Ala., has been visiting his mother 
at Milwaukee, Wis., and stopped over in Chicago 
on his way home to call on his lumber friends 
in the city. He reports that his company is busy, 
and that it is doing a good business. 

Martin Lunow, wholesale and commission lum- 
berman of Chicago, was in Fifield, Wis., last week, 


looking over some stocks of northern pine. On 
the same train with him was A. A. Adams, traffic 
manager of the Edward Hines Lumber Co., who 
was on his way to Park Falls, Wis., on company 
business. 

C. E. Klumb, sales manager of the Finkbine 
Lumber Co., Jackson, Miss., was expected in Chi- 
cago the latter part of the week to look over busi- 
ness conditions and to call on the lumber trade, 
Ife will confer with the Charles L. Baxter Lumber 
Co., which is the exclusive Finkbine representative 
in this territory. 

(. G. Atkinson, of C. G. Atkinson & Sons, whole- 
sale and commission lumber firm of Portland, Ore., 
was in Chicago last Saturday on his way home 
after an extended trip through the East. Mr, 
Atkinson has been making a survey of business 
conditions, and stated that he found business slow 
all over the country. 


J. L. Davis, manager Soo Lumber Co., Glidden, 
Wis., was in Chicago calling on the Acme Lumber 
& Shingle Co., which handles the Soo accounts in 
this territory. The Soo company has recently 
started a new maple flooring mill at Glidden, Mr, 
Davis intended to visit a brother at Gary, Ind., 
before returning home. 

After forty years in the cooperage business, Ken- 
neth W. Jacobs, sr., of the K. W. Jacobs Cooperage 
Co., Milwaukee, Wis., has turned the business over 
to his three sons and retired. The sons are Bur- 
leigh KE. Jacobs, who is president and treasurer 
of the firm; Kenneth W. Jacobs, jr., secretary and 
sales manager, and Roy M. Jacobs, vice president, 

A. If. Krousekop, pioneer lumberman of Rich- 
Jand Center, Wis., has presented a 15-acre tract to 
the city to be used for a park. It lies between 
highways 41 and SO and the West Pine River, 
The Kiwanis Club is expected to provide a swim- 
ming pool in the future. The gift is made under 
one condition, that a memorial to Mr. Krousekop 
be erected after his death. 

Clarence TBoyle (Inc.) is moving its office this 
week from the Roanoke Building to 1237 Belmont 
Avenue, the office which used to be oceupied by 
the Mears-Slayton Building Material Co. The 
reason for the change, according to Mr. Bovle, is 
to acquire yard space for an occasional car of 
Jumber which cannot be readily moved, and also 
to have storage space for any cars which may be 
refused, 

M. M. Elledge, of the M. M. Elledge Lumber Co., 
Corinth, Miss., was in Chicago Tuesday calling on 
the lumber fraternity. He reported that heavy rains 
in the South had made roads almost impassable. 
Mr. Eliedge was enthusiastic concerning the south- 
ern pine situation, stating that prices had ad- 
vanced $1 to $1.50 in most items of southern pine. 
He is visiting at Detroit and Cleveland before re- 
turning south. 

C. J. Williams, jr., president Moore Dry Kiln 
Co., Jacksonville, Fla., and North Portland, Ore., 
accompanied by Mrs. Williams, spent a few days 
in Chicago last week, en route back to Jacksonville 
after spending some time at the company’s plant 
in North Portland. Mr. Williams says Moore dry 
kilns are drying more lumber every week and that 
lumber dried in a Moore Kiln is sure to give satis- 
faction to the user. 

Kurt Stoehr, sales manager, Oconto Co., return- 
ing Monday from a _ week’s trip through lower 
Michigan where he called on the consuming trade 
at Grand Rapids and Detroit, is very optimistic 
about the hardwood situation. ‘Production is de- 
creasing,” stated Mr. Stoehr, “and with demand 
improving and large volumes of lumber moving to 
the consuming industries, millmen are greatly en- 
couraged over the hardwood situation.” 

Julius Seidel, president Julius Seidel Lumber Co., 
St. Louis, was in Chicago the early part of this 
week, en route to Bayport, Minn., to attend a con- 
ference of distributers of Andersen frames. Mr. 
Seidel was accompanied by Mr. Schulenberg, who 
is in charge of the millwork department of the 
Julius Seidel Lumber Co. An unusually active 
building program in St. Louis and vicinity has 
created a heavy demand for frames and other 
millwork, and they report a splendid business along 
this line. 


Herbert Moss, sales manager, Trinity County 
Lumber Co., Groveton, Tex., was in Chicago 


Wednesday calling on R. C. Clark who is in charge 
of the Chicago office of the company. Mr. Moss 
was very enthusiastic over general conditions in 
Texas. He stated that an unprecedented building 


program was being carried on in central Texas 
where a number of ranches are being cut up into 
farms, and that the lumber industry is prospering. 
3usiness has been retarded in the plains country 
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the last couple weeks on account of heavy rains, 
put building goes on regardless of the weather. 
Texas lumbermen will have a good business all 
year, he said. 

W. F. Inghain, Ingham Lumber Co., Kansas City, 
Mo., was in Chicago last week, conferring with 
the John H. Shook Lumber Co., exclusive sales 
representative in this territory. Mr. Ingham had 
just been visiting his mills in the South and re- 
ported general business conditions good. He an- 
ticipates a better market for southern pine in the 
near future. Mr. Ingham also announced that 
three of his mills had installed new machinery 
and that they were doubling production. All of 
the Ingham mills are cutting virgin shortleaf pine 
with the exception of the mill at Fouke, Miss., 
which is cutting both long and shortleaf timber. 
Mr. Ingham confined his trip north to Chicago and 
returned to Kansas City from here. 

A. L. Clark, of Dallas, Tex., spent several days 
in Chicago during the last week. Mr. Clark, with 
his son James, recently has organized the A. IL. 
Clark Co.,. which is engaging extensively in the 
wholesale lumber and shingle business, with head- 
quarters at Dallas and branch offices in a number 
of important cities of the country. Mr. Clark 
formerly was head of the Vancouver Lumber Co., 
Vancouver, B. C.. and prominently identified with 
lumber manufacturing both in the South and on 
the west Coast. He was president of the Southern 
Pine Association for one term, and it was largely 
due to his masterly handling of some of the prob- 
lems that brought about a much desired close co- 
operation between conflicting interests. The A. L. 
Clark Co. is represented in Chicago by R. L. 
Andres, one of the oldest and best informed lumber 
salesmen in this territory. 

W. P. Brown & Sons Lumber Co., Louisville, 
Ky., has recently opened an office at 804 Straus 
Building with J. H. P. Smith, sales manager of 
the company, in charge. Mr. Smith is an experi- 
enced lumberman, having been with the Brown 
company for ten years at the Cleveland and Detroit 
offices. Prior to that time, Mr. Smith was con- 
nected with the Babcock Lumber Co., of VPitts- 
burgh, Va. He is thoroughly competent to care 
for the company’s southern pine and hardwood 
interests in Chicago. The W. P. Brown & Sons 
Lumber Co., operates nine mills in Arkansas, Ala- 
bama and Mississippi, and cuts about 150,000,000 
feet of lumber annually. The main office of the 
company is at Louisville, Ky., while branch offices 
are maintained at Detroit, Rochester, N. Y., 
Harrisburg, Pa., and now at Chicago. 

O. N. Cloud, sales manager Peavy-Byrnes Lum- 
ber Co., of Shreveport, La., was in Chicago one 
day this week, conferring with that company’s 
local representative, J. A. Gillespie. Mr. Cloud 
attended the annual convention of the National 
tetail Lumber Dealers’ Association in Washington, 
D. C., and then took a swing around through 
eastern territory in order to get first hand infor- 
mation as to general business conditions and the 
outlook for the lumber trade. In some sections 
in the East he found new building projects slack- 
ening, but this decline was more than made up 
in the large amount of repairs and remodeling work 
planned or under construction. He returns to his 
headquarters in Shreveport much encouraged over 
the situation he has found in the various sections 
visited, and believes that lumber manufacturers 
and distributers have no cause for worry as to 
the prospective demand. While in Chicago, Mr. 
Cloud also conferred with Frank F. Fish, secre- 
tary National Hardwood Lumber Association, of 
Which his concern is a member. The Peavy-Byrnes 
Lumber Co. is becoming an important factor in 
the manufacture of southern hardwoods, and that 
it will become even more so is indicated in the 
recent purchase outright by it of a large quantity 
of hardwood stumpage in the vicinity of its manu 
facturing plants at Deweyville, Tex. 


California Firm Opens Local Office 


E. J. Stanton & Son, mill distributer of Cali- 
fornia sugar and white pine with headquarters at 
Los Angeles, Calif., has recently opened an office 
In the Bell Building of this city. A. B. MacAlpine, 
who has represented the Stanton organization in 
California territory for the last three years, will 
have charge of the office and look after sales in 
this territory. 

E. J. Stanton & Son is one of the most promi- 
nent concerns on the west Coast. It was founded 
thirty-three years ago by E. J. Stanton, an old 
Saginaw (Mich.) lumberman who followed the 
trend of pine production westward and built up 
a flourishing business. With the death of Mr. 
Stanton about a decade ago, the management of 
the company came {nto the hands of his son, L. H. 
Stanton, who is now president of the organization. 

he other officers are H. W. Swafford, vice presi- 
dent, and S. E. Hamilton, secretary-treasurer. 
€ company operates a hardwood and Cali- 


fornia white and sugar pine wholesale yard in 





Los Angeles, besides acting as distributers for the 
output for several of the largest and best Cali- 
fornia sugar and white pine mills. General head- 
quarters are in Los Angeles, but offices are also 
maintained in New’ York, and now in Chicago. 

Mr. MacAlpine, who will take charge of the 
local office, is a Canadian product, although he has 
been on the west Coast of the United States since 
1901. The last ten years he has. spent in Cali- 
fornia, where he acquired a keen insight in the 
organization and problems of the California sugar 
and white pine industry. <A representative of 
E. J. Stanton & Co., for the last three years, he 
is familiar with manufacturing conditions and the 
needs of the consuming trade and is well equipped 
to look after the interests of the Stanton organiza- 
tion in this territory. 


To Make Memorial Forestry Address 


SPOKANE, WASH., Oct. 17.—-I. N. Tate, assistant 
general manager of the Weyerhaeuser Sales Co., 
has been asked to deliver the annual memorial 
fund address of the 20th Engineers (Forest) be- 
fore the forestry school of Yale University. Mr. 
Tate has accepted and will speak next month on 
“Modern Trends in Lumber Selling.” 

When the 20th Engineers returned from France, 
it was found that $5,000 remained in the regi- 
mental fund. It was decided to use this as a 
memorial, the purpose be- 
ing stated as follows: 


————————————— 


The annual income 
from this fund is to be 
used to provide one or 
more lectures by promi- 
nent Jumbermen to be 
given at Yale University 





I. N. TATE 
Weyerhaeuser Sales Co. ; 
To Deliver Memorial 
Address 





and to publish these ad- 
dresses. This memorial 
foundation will be a 
potent factor in continu- 
ing the spirit of close co- 
operation and fellowship 
between the lumbermen 
and the foresters who 
were in military service 
in France and. further 
will afford a new opportunity to the leaders in the 
Jumber industry to bring to the attention of the 
forester, the forest student and the public, the eco 
nomic situation which confronts those who are 
engaged in harvesting the products of our forests. 

Under this plan, five addresses have been given 
in the last five years. That by Mr. Tate will be 
the sixth. He has been with the Weyerhaeuser 
Sales Co. as assistant general manager since its 
organization in 1916. Prior to that he was sales 
manager and manager of retail yards for the 
Central Warehouse Lumber Co. at the Minnesota 
Transfer. Ife started in the business as stenogra 
pher and bookkeeper for the Wisconsin Lumber Co. 
at Faribault, Minn. His advance has been rapid 
and consistent and he is still a young man in his 
early forties. Tle has been a large factor as as- 
sistant to Mr. Case in the success of the Weyer- 
haeuser Sales Co. which today is probably the 
largest Jumber selling organization in the world. 
No one could have been selected with a more 
intimate personal knowledge of the subject upon 
which he is to speak. 

The five men who have already appeared under 
the provisions of this fund are Robert B. Goodman, 
secretary of the Sawyer-Goodman Lumber Co., 
Marinette, Wis.: Charles Hill, general sales man- 
ager, Southern Pine Sales Corporation, New York 
City: Charles N. Perrin, secretary of Blakeslee 
Perrin & Darling, Buffalo, N. Y.; Robert W. Vin- 
nedge, president, North Bend Timber Co., North 
Bend, Wash., and secretary Seattle Mill & Logging 
Co.; and Charles S. Keith, president of the Central 
Coal & Coke Co. and the Oregon-American Lumber 
Co., Vernonia, Ore. 


(afag@aaaaaam 


Memorial Theatre Is Dedicated 

The Kenneth Sawyer Goodman Memorial The 
atre, an addition to the Chicago Art Institute, 
built and donated by William O. Goodman, promi- 
nent lumberman, as a memorial to his son Ken- 
neth Sawyer Goodman, author and playwright 
who died during the World War, was dedicated 
Tuesday evening by the presentation of three of 
Mr. Goodman’s plays before a private audience. 
The theatre was formally opened Thursday eve- 
ning with the first staging in America of John 
Galsworthy’s new play, “The Forest.” 

Kenneth Sawyer Goodman died Nov. 29, 1918 
in Chicago of pneumonia, being at the time lieu- 





CHICAGO 





Winegar-Gorman 


Lumber Co. 


Birch, Maple, Ash, Basswood, 
Elm, White Pine, Hemlock, Lath 
Mills:— Rhinelander, Wis.—Winegar, Wis. 


Sales Office:— 
39 So. LaSalle St., CHICAGO, ILL. 





YPR ESS Specialists 


Everything in 
Yard and Shed Stocks. 
Gregertsen Brothers 
CO. Mscormick Buiaine, CHICAGO 


Yards and Planing Mills: —CAIRO, ILL. 





“Good Lumber at Prices YOU Can Afford to Pay” 


E.L. Cook Lumber Co. 


Kiln Dried and Air Dried 


Northern —H AR DWOO DS— Southern 


Ash Chestnut Plain Oak Walnut 

Basswood Red Gum Quartered Oak Mahogany 

Birch Sap Gum’ Poplar Maple 
White Pine Western Pine Fir Cedar 


3101 So. Western Ave., CHICAGO, ILL 





A. J. BARKER H. T. FALL Cc. F. CARNEY 


Fir, Spruce, Redwood 


Red Cedar 
Lumber 
and Shingles 


Idaho White 
and 
Western Pine 





Acme Lumber & Shingle Co. 
Tel: Wabash 2991-2992 
20 W. Jackson Boulevard, CHICAGO 





GEO. D. GRIFFITH Cc. C. HUBBARD 


Geo. D. Griffith & Co. 
WHOLESALE LUMBER 
Northern and Southern Hardwood and Pine 


Telephone: Room 805, 11 So. La Salle St 
Randolph 2165 Chicago, Ill. 





WHITE STAR LUMBER COMPANY 


811 Lumber Exchange Bldg., CHICAGO 
Randolph 1069 Mills at Mattoon, Wis. 
Jobbers of Yellow Pine, Fir and Red Cedar 
Manufacturers of HEMLOCK and CEDAR 
Sales Agents for Redwood Manufacturers’ Co., and 
“IT. F.C.O.” Maple, Beech and Birch Flooring. 





PILSEN LUMBER COMPANY 


White Pine — Yellow Pine 
Hemlock, Lath and Shingles 
Straight or Mixed Cars. 

Quick shipments from our mills or from a 
large stock in our seven acres of yard at 
Laflin and 22nd Sts., - - CHICAGO 








THE LUMBERMAN’S ACTUARY 


Shows at a glance the amount of any 
number of feet between 2 feet and 29,000 feet 
at any price between $6.00 and $75.00 a thou- 
sand feet. Seventh edition. A book every 
lumberman can use. Price, postpaid, bound 
in leather, $8.50. AMERICAN LUMBER- 
MAN, Fs eemeae 481 S. Dearborn St.. Chi- 
cago, le 
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CHEROKEE LumBER Co. 


LUMBER, GENERAL MILL WORK 
BUILDING SUPPLIES 


Knoxville, Tenn. 


May 7th, 1925. 


Appalachian Flooring Co., 
Knoxville, Tenn. 


Gentlemen: 


In reply to your letter of 
May 6th regarding your Hardwood 
Flooring. 


We can say that we have 
always received perfect satis- 
faction in every respect from all 
the Hardwood Flooring purchased 
from the Appalachian Flooring 
Co. Up to the present we have 
not received a complaint on any 
of your flooring, and our inten- 
tion is to continue using the 
APPALACHIAN HARDWOOD FLOORING 
exclusively. 


Respectfully Yours, 
Cherokee Lumber Co. 


FW/jb By: Fred H. Williams. 





APPALACHIAN 
FLOORING CO. 


Manufacturers of 
Oak and Maple Flooring 


KNOXVILLE, TENNESSEE 











A Machine That Encour- 
ages Better Work and 
More 


of It 





And the first 30 days work in your mill 
will prove it. The records in every 
mill equipped with the Improved 
Phillips Window Frame Machine are 


daily telling the same story. 


Atlas—IMPROVED PHILLIPS —Invented 
Window Frame Machine 


Pulley Mortiser—Pocket Cutter—Variety Saw Table 


Write today for PROFIT PROOFS 
and Bulletin No. G-45. 


Atlas Manufacturing Co. 
Orlando, 


Florida 


tenant in the United States Navy. He had gained 
distinction as an amateur playwright, one of his 
most noted plays being ‘The Game of Chess.” He 
was also interested in the lumber industry, being 
assistant treasurer of the Sawyer Goodman Co., 
of Marinette, Wis.; an official of K. S. Goodman 
& Co., and a stockholder of the Goodman Lumber 
Co., Goodman, Wis. 
Saeaeeaaeaaaaani 


Cedar Operator Touring East 

Porr Moopy, B. C., Oct. 17.—Aird Flavelle, vice 
president Thurston-Flavelle (Ltd.), of this city, 
and various allied lumber companies, left Thurs- 
day, Oct. 15, for the East. Mr. Flavelle was ac- 
companied by his wife, and they will probably 
spend most of their time for the next thirty days 
at Lindsay, Ont., Mr. Flavelle’s former home, 
Thurston-Flavelle (Ltd.) is one of the principal 
factors in the cedar lumber production of British 
Columbia. 


Becomes Sales Manager 


LAFAYETTE, LA., Oct. 19.—On the first of this 
month, R. W. Ricketts, jr., formerly assistant sales 
manager of James E. Stark & Co., Memphis, Tenn., 
became connected with the Baldwin Lumber Co., 
of this city, as sales manager. Mr. Ricketts is a 
thorough hardwood lumberman, having had a broad 
experience both in manufacturing and selling. He 
has been connected in various capacities with the 
Turner-Farber-Love Co., Nickey Bros. (Inc.), and 
James EK. Stark & Co., all of Memphis, and has a 
large cirele of friends in that territory, by whom 
he is highly regarded. 

The Baldwin Lumber Co.'s plant, which formerly 





operated almost exclusively in tupelo and cypress, 
is now producing hardwoods and cypress entirely, 
with an average production of approximately 100,- 
000 feet daily. The Baldwin Lumber Co. is being 
operated under a receivership, the receiver being 
A. M. Bowen, formerly manager of the hardwood 
department of the Kirby Lumber Co., Houston, 
Tex, 


Wholesalers Buy Retail Company 


Announcement has just been made by J. W, 
Cisar, of Cisar Bros., wholesale lumber dealers, 
4318 Cullerton Avenue, that his company has pur 
chased Maisey & Dion, 2348 South Loomis Street, 
retail hardwood lumber company which has beep 
established in Chicago for twenty-one years. J, 
if. Dion, who has been in control since the death 
of Mr. Maisey, a number of years ago, is retiring, 

The firm name of Maisey & Dion will be retained, 
and the business will be in charge of J. W. and 
J.C. Cisar. Cisar Bros. will continue in the whole- 
sale hardwood business while Maisey & Dion will 
take care of the retail trade, 


Promotion for Woods Superintendent 


PARK FALLS, WIS., Oct. 19.—Lawrence Peterson, 
for the last eight vears woods superintendent of 
the Langlade Lumber Co., Antigo, Wis., has ae- 
cepted a similar position with the Edward Hines 
Hardwood & Hemlock Co., here, and will have 
charge of the woods operations at Park Falls and 
Rice Lake. John Stone, master mechanic, for the 
Langlade company, has taken over Mr. Peterson's 
position at Antigo. 











The healthy volume of business which has char- 
acterized the sash, door and millwork market in 
Chicago territory is being well held according to 
sales executives of local factories. An increase 
has been noted in the price of pine materials, 
while hardwood goods remain steady and very 
firm, Companies supplying the Chicago market re- 
port healthy order files with enough business to 
run the rest of the year. The market in Chicago 
proper is firm, although activity is not as pro- 
nounced as in the adjoining territory. A decrease 
in the volume of Chicago business is anticipated 
in the near future, due to the curtailment in 
building caused by bad weather, 


Sash and doors and interior finish plants at 
Duluth and Superior reported an active end of 
the building season inquiry, resulting in the plac- 
ing of a good volume of orders from Northwest 
and middle West points. Duluth plants are figur- 
ing upon some large contracts for materials for 
use in buildings under erection in middle West 
cities. Quotations are firm through the list of 
materials, 


Prices are fairly stable, but a general slight 
reduction in orders is noticeable at Omaha, Neb. 
Inquiries indicate a fair business for the next 
few weeks, but the outlook for any heavy business 
is not good. All buying is on a very conservative 
basis. There is absolutely no speculation in buy- 
ing. Larger buildings are the best ofitlet at this 
time, for there has been a general let-up in start- 
ing new residences all over the State, with very 
little chance of any increase before spring. 


Steadiness characterizes the demand for mill- 
work of all kinds in Columbus and central Ohio. 
Mills have orders booked ahead which will require 
a month to manufacture. Door and sash factories 
are fairly busy and skilled labor is plentiful. Cut- 
ting of prices continues and that is the worst 
feature, Outside mills have made inroads in busi- 
ness in Columbus. Factory managers expect a 
continuation of the good business during the com- 
ing few months. 


Demand for millwork is reported by Kansas City 
(Mo.) plants to be tapering off as the season ad- 
vances. There are a few big jobs in prospect and 
some small business, probably a larger total than 
this time last year, but not enough to keep full 
forces at work. Sash and door demand is a little 
slower. 


The Baltimore (Md.) sash, door and blind men 
have been getting a satisfactory volume of busi- 
ness, and the demand for such products keeps up 
in a manner that affords satisfaction, though a 
narrowing of the requirements from now until the 
end of the year is to be expected. The amount of 
construction in progress still exceeds that of most 
other years, and the calls upon the sash and door 
men have been on a correspondingly broad scale. 
The returns, moreover, have held up well, even if 
it was not possible to raise the quotations to any 





marked extent because of the competition by mills 
on the Pacifie coast and elsewhere at a distance, 

Sash and door mills in the Minneapolis-St. Paul 
(Minn.) district this week were working on heavy 
schedule, with a flood of orders for seasonal goods. 
Storm sash and doors were in demand from a 
widely scattered territory in the Northwest. In 
addition, heavy repair work in the farming dis- 
tricts was reacting in increased volume of orders, 
While there is little new building which is affect- 
ing the sash and door mills, they generally are 
doing all the business they conveniently can take 
care of this week. Colder weather in the last few 
days has stimulated orders. 

The door and millwork trade at Buffalo, N. Y., 
has shown a decline so far this month and the 
amount of building thus far recorded in October 
is below that of last month and also less than 
that of a year ago. A fair fall trade is looked 
for, but it is not expected that the brisk trade 
of last year will be seen. 

Baaaaaaaaaane 


e . . . 
Figures Indicate Building Movement 
NEW York, Oct. 19.—Figures compiled by the 
Kastern Millwork Bureau from reports assembled 
by the Department of Commerce, covering the value 
of building contracts awarded this year as com- 
pared to previous years, are startling to say the 
least, and in a concrete way give some idea of the 
tremendous building movement that has been in 
progress all of this year. The figures, arranged 

for comparison, are as follows : 
Building contracts 


1913—weekly average ............. $16,494,000 
1919—weekly average ...........0..4. 49,613,000 
1920—weekly average ............4.. 48,716,000 
TOZI—-WEOEKLY GQVETAZG .. oc ccc ce eees 45,380,000 
1922—weekly average .............. 64,635,000 
1923—weekly average .......60se00- 67,416,000 
1924—-weekly average: 


Bart: SOMBNCED oss cc ce ce ewe ee cesar 67,529,000 
i, | | a es $6,959,000 
SIRE AUMROOY css ess as ewe cues 66,250,000 
MOULD: UOETCT occ ave es wees aa mes 75,897,000 
1925—weekly average : 
AEE, MIUMOR 65 oc we Meee wee ad Sows 68,726,000 
BACON CGUHEUCE 2. cs ccs eee seness 107,791,000 
gg SE Cy) nn a 104,675,000 


Millwork for West Chicago School 


Cairo, ILu., Oct. 19.—Another large contract, to 
supply the millwork for the new West Chicago 
High School, has recently been received by the 
P. T. Langan Lumber Co. of this city. Red oak 
will be used for the interior finish, the doors and 
window frames and all of the finishing lumber. 
The Langan company is spreading its business 
over considerable territory as is shown by the fact 
that the company at present has contracts from 
twenty-five towns in Illinois as well as orders for 
building materials from Kentucky, Missouri and 
Tennessee. 
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W. The following f. o. b. mill prices are taken from sales made during the week ended Oct. 17 in sections named: 
oan Hat- Kan- Hat- Kan- Hat- Kan- ot io 
ut Alex- ties- sas Alex- ties- sas Alex- ties- sas Alex- ties- sas 
eet, andria, burg, City, andria, burg, City, andria, burg, City, andria, burg, City 
Pen La. Miss. Mo. La. Miss. Mo. La Miss. Mo. La Miss. Mo. 
J, i Finish Dimension, SIS1E Boards, SIS or S2S 
ants 38” KG Flooring 84.44 ..... B&better rough: No. 1 Want 
“i as Theor.) 7789 79.12 Tn@ to 12”... 226. 50.23 Ce a a 27.00 23.38 1x 8”, 14 and 16’. 37.50 - 
1g. 66.52 We © Soccer cas tee 28.00 26.85 2) 34 Other lgts. ..... 32.00 
1ed, ‘ acona rats | ene ae EMR Screceccacas cee 1 ee Ceres? 26.06 29 1 1x10”, 14 and 16’. 39.75 ..... 
and No. 2 Bie eae 36.21 40.00 RSG OO I ices cone 18 & 20 34.00 28.38 33.11 Other Igts. ..... ...-. 
ole- FG B&better 58.63 57.16 LS ec SG AGe . cheee: 30.00 ..... 24.35 1x12”, 14 and 16° 50.50 ..... 
: Bcc anos eee: 46.11 1%4x4 to 12”...... «2... 15 ER 24.94 22.39 24.27 Othee igts.. ..... 55.00 
will Noy de cass re AS iC eae 7.00 23.01 25.33 | No. 2 (all 10 to 20’): 
wae. 19.81 25.91 on 16"... 18 & 20’... 30.57 26.61 28.58 ten to 12”....... votes poy nase: 
4” EG Ba LC ene 77.34 74.50 4x12"... oe, 10’ to 20 WEE ie iae, aces XB" eee eee eens veces 22.76 
- one Sie. Utah 67.50 5... 6/4 & 8/4x8”..... PEA eceiaa dames 24.00 26.21 2 sir2- 31.68 
ent rt Gee wena. <* 6/4 & 8/4x5" & 10". woos Oe caacch 26.75 23.17 25.58 BRED ww vecee ese - 3.50 The 
Nomis. Daag, S5OO oc... G/4 & 8/4 ose 74.50 64.20 iT eee 28.00 25.68 27.42 | No. 3 (all lengths): = 
son, KG B&better... 50,00 47.72 47.98 | B&better surfaced: 18 & 2 33.00 25.81 27.69 ee rene ees a sca 
of aes ora Se ote Sasa gt SE ee “37.84 29.08 + haa salamat i782 16.86 
Ph No, 2 .. 10.50 40.33 ..... ENG ccecsxsncse ee wee» 51.24 53.55 1 are ae 3.00 26.66 30.41 1212” Snoneesnsnss <0. Saee Stan 
ac: No. 2 .. 25.90 18.82 25.34 3 nae 56.00 51.97 58.91 IS & 20 vee. 20.79 30.91 Joa eeeeee ne < *S ee ae 
4g ar 2°19 ” me RO PE FO OF No. 4, all widths 
Ines No. 3 «. Sapee One sions EMG, cevcccnavaes 56.00 53.75 59.85 2x12". 10" , 25.7% 34.25 and jenatte 813 7.25 
lave 1x6” No. 1, O. Mes. .seee 36.83 1x5 and 10”...... 66.00 65.26 67.54 "aor (11 1lo Bo8s S490 33%85 Se PO Raeae letes se a 
and No. 2 ©. Maa. 1.338 EMEA  <snenerunews 72.00 71.80 69.65 | See 36.19 28.88 38.68 F Roofers 
the No. 3, C. M. « BOO iuccs Baas te 32"... CY nee weces 18 & 20’ 37.83 31.08 39.14 Oe 2 BM seccwnse, caceue yi .| Re 
“4 Ceiling Ves 63.71 ..... 10’ to 20 5 ene ae TXB” wee sees eee ee SEBO 
ss xd” B&better 0.0 00... 38.66 “iyo A na ie SP) Ne 2 Shiplap 
NGC swhain: SE. .: 3/4x5") & 10”..... 13.20... a oa a 24.75 23.40 | No. 1, 1x8”, 14 & 16’ 35.87 
aa 18.63 17.00 BLAMB  elarwutes ars 76.54 81.22 1 Sean sama tO cae eee aoe 
indie ate pe a: 116 aid Sak tg 1” W274... aS te enn og bag ; ear ae Pag cede eben on 
Be Be ces 9. Sra oes Js ~ ee 94 22.46 24.5 S10", 14 Ge 1G" ..ccs couse SS 
%x4” B&better ....  ..... 39.31 38.60 1Y%Xx4 to Lar... ve eee ee 0.00 18 & 20’... 29.33 25.53 28.52 a Olina tate 33.50 
= eae 33.43 31.64 6/4 & 8/4x6".....  ..... 63.50 ..... 10’ to 20'.. 29.57 “tone: UU Sie 
Xo » 18.39 21.80 6/4 & 8/4x5" & 10" ..... TE sxe: aoe Sy arene aaa ag 2 21.77 
I - Pre 39 21. 6/4 & 8/4x12” 76.50 SEI SEN dacdcds adede Meweee 18.18 See adeedueuq couse SAO SEG 
Bow eee ees 10.00 ...., salah ae i poli aha ee eae 22.00 19.83 18.08 >) eee ee ee 
— baw tter .... 0 vee 43.35 46.75 | C surfaced: (Cae 1.00 22.00 19.38 3 (ol Jengths): 
ies Se ee ae. CHAO oc cs oer 41.91 ISR. ees a ee i > janes cease SEG 1066 
; Partition ao i settee eee e ee cee ee an eras v2 Ui cit | eee ee El 1x10” A RENCES 17.80 17.25 16.78 
Hills | ixt & 6” B&better, eect Ce Rae 10.91 55.00 Mets oo 20% BNtd ee 
e. No. 1 ....0.0- wees 12.69 1x5 and 10”...... ..... 46.80 56.14 18 & 39 hos by 20 aca No. 1 S48, 20’ & under: 
aul NO, 2 eeeeeeees 24.76 > re 54.75 58.00 ene 24.84 erg ONE Bee AE 21.26 
as WOO NG Eo ccicses woes VEER ea ays 1SOS 2x10", TOP were ee were epee ==. 00 Pl Lath 
: y Bevel Siding TA “citdackieens ee 12” | Sa hi ES 21.60 21.74 . ate . — 0 “ae - 
ods. x6” B&better .... 0 22... cece 32.50 We ———— eS Ot | oe i oar 20.68 =<-00 | No. i, a a 5.05 5.97 5.28 
m a is6’ Bebetter .... .... ..... 14.00 b/4x5° HOY, ot (ued 7 ee con — : a 24.25 | No. 2, ", 4... 00. - 4.53 4.00 
sas 162 > AE Aer cacce eee BES yp BS Seine ewe 4. see se 
ho Drop Siding 6/4 & 8/4x5" & 10" «ws. 52.50 NO cegaes anew 23.08 30.29 | 4 a ge Byrkit Lath Pe 
dis Ixd or 6” B&better.. 48.00 45.82 46.57 Ce | ns oO se iy ay ee 13.51 
Jers, No. 1 13.00 39.61 40.10 Casing and Base No. 3, 2x4” 14.00 18.25 12.10 | 3,24 10.......-... wees eee 16.60 
Fect: No. 2 29.16 25.28 28.91 | B&better: 2x6” 2.1... vce. 10,09 18.17 | !* and longer...... ..... 16.32 
are No. 3 eae, |. Se SMe Orc secaves Starnes 61.78 68.49 TROP ccewus wikia CRO oades Car Material 
7 ‘ Se ieee 68.65 74.30 as 
take Fencing, S18 Stringers (All 1x4 and 6”): 7 
few No, 1, 1x4”, 16’.... , — ae . Jambs No. 1 rgh., 26 to 28’ ..... 64.20 B&hetter, 9 & 18 aaa rere 52.00 
Other Igts. : 31.76 s&better: ; 2 30 te 32” 64.20 : 5’ & mul’ples ..... ede 29.75 
iG. 16°... eacs 14,1% & 2x4 & 6” 79.00 aie tk lea ooo No. 1, 9 and 18’... .... 10.25, 
as a Other Igts. ..... 37.95 Grenved ‘Recing Longleaf Timbers by and 20’. a 
the No. 2 (all lengths): ' _ 2 No. 1 No. 1 Sq. E&S S48, 20° and under: - waite ee 
‘ober no ee Se os a ee ery 1x10”, other Igts. ..... 37.50 - teeceeeseccens ee 26.76 a No. 2, random ..... 24.86 
than No. 8 (all lengths): eres , Car Sills I TN 3995 4141 
No. 8 OG s): re ruil e cas 39.25 41.11 
oked BA ciewene aeavs 14.00 10.95 | S48, SqB&S: TAS ii ccivnececad -atoee See 33.58 | No. 1 alae 
rade PRO? ce asiertsass coves 1G:2¢ 35:46 | Up to 12%, 94-to-96° «2... 5.x. 58.00 TO ecuador, $1.08 ” 9, 10, 18 or 20’ ..... if ee 
ent Jacksonville, Fla., Oct. 19.—Following is a recapitulation of f.0.b. mill prices obtained in this territory during the two weeks ended Oct. 17: 
Pre | Week ended- Oct. 17 Oct. 10 Week ended Oct. 17 Oet. 10 Week ended Oct. 17 Oct. 10 Week ended Oct. 17 Oct. 16 
value | Flooring ; _, Siding idettes Boards Longleaf Dimension, No. 2 and 
Ix4 B&better ........ $46.27 $46.80 Bond, 1x6”— seal os Better, D4S 
com Noe B60. ccs 41.48 43.12 B&better ........... (0 ee Ix 4 D4S ........... 58.50 ..... 10 “nt , ; 
the No. 2 com........ 20.51 20.61 Se ie a ee Ix 5 DAS ........---. 57.56 ..... PA _ annie Straight cars 
f the No. 3 com........ 13.50 13.00 No. 2 com........... ee eat i: GR + ie Papier edt so ae 
nm in 1x3 B&better ........ 58.67 56.00 nee 1x6” tose Me hee eee oeae tits ee web One 39 87 
nged INO: 8h (COMM 6 6:56: es's: Cr re 0 C) eee 7 Serre “1? ete oe ee heifiedicngtha— a 
No. 2 com......... 18.67 18.26 No. ts ae 39.00 42.33 wna sie seater eal Gra CP seed — d lengths— _ ini 
racts INO: Sh COM. 6556.24. 12.50 11.00 No. 2 com........... 22.92 25.40 | "44 Dag 15.50 See SrA a tal nt sis 
$,0)000 1x6 No. 2 com......... 20.98 20.50 No. 3 com.......--.. 12.50 ..... RO ON bn 65s enc RR nena Ceiling 
3 000 INO; COMM« 50 dio. cis it 4) |) ee Bevel a No. 2 common 1x4 B&better ......... 50.75 
6.000 ; INO... 2 COM. ..% Senne POO eacies jp of li). See ee 2.00 No. 3 Cimm......:... 462780 ..... 
000 Pine shingles Square edge, %x6 iy a ae 23.00 ..... No. 2 com....... ~ Re - sec3, 
7,000 No. 1 FY) NO. VD ce ceeeeeeeeee. 22.00 20.00 Ee er rae 8 ceca 1 Oe %x3% B&better ...... 37.07 36.00 
65,000 RDN ee ae es > Be ee 12.00 15.00 Ix 8 Shiplap ....... SEG ss-2: No. 1 com...... 33.16 33.00 
a a a -™ Se Brerrrecerrrr es 10.00 oT” ea tee No. 2 com...... Te ees 
Q OOO | . N 9 CC 7x34, B&better ay, Or 
t Pine Lath Std 4-Foot » awNO. 95 common 16X90 A s& better ...... 30.00 29.00 
9,000 | ; Partition ESR Ses 6cic dance. awed 15.50 No. 1 com.... 92 10 21 97 
ye H MOOR cates <wanataas GAG. dix. 1x4 B&better..... OP ewan ING to 32 EMSs s 6... fy re No. 2 com...... 12.92 13.83 
(, } 
6.000 
; | 
(iF 
10 | ARKANSAS SOFT PINE 
i The following are current f.o.b. mill prices on Arkansas soft pine made during the week ending Oct. 2: 
ol ea Flooring Finish—Dressed Dimension—Dressed ae 
es ” ” 
Re gna B&better °C. age ae 1x 6” $36.50 sai bo eso 
icago | Babeiter’ enna eS ibaa Mi eee SR OO PEE co cccneses exnes 50 18.50 
y the i tee eee eec eres wees 68.50 a 19 | Neepeepaet ibe 75,00 60.25 16 20 16 20 BRIG” - ccaacsdan deces 2, 15 18.50 
4 & eeageaceeecone css eee sae ey gy Waa . : $28.00 $31.00 2x 4” $25.00 ... . 
1 oak 1% > Oe CD ance EU seeue ” Ep Ceiling and Partition 
sand | Flat grain 1y, : ” 9”x5, 10, 12” 79.50 26.00 28.0 2x 6 21.00 $23.50 
ot io a» = osses | See SA BEE canne | SND 4 & 4” —%” 
mber. R&better pueappisets 60.50 50.50 Fencing and Boards 28.25 30.75 2x10” 25.60 ..... Clg. Part. 
siness D. Neitencwanses<—=: Ge Sanu 29.50 31.75 2x12” SH dade B&better $42. 0 +5 0 $46. 7 +. 50 
> fact No. pore me” _ i gd Bo 3 Fo. 3 rE hibnae aes sees 40.00 
from , = ad te eeee es $33 $ $15. Casing and Base WOO Eadadae cance 3180 wees 27.50 
Moldings 1x 6 eer 22.00 16.75 
rs for ee eecavasas 34. 00 22.25 18.00 Datsttes Lath 
j and 1% and under...26 percent discount | 1x10” ......... 38.00 22.50 18.00 ERS Ge oc cicudccccwcdecccucdaceeen No.1 No.3 
and over....21 percent discount | 1x12” ......... 50.00 28.25 20.00 MET venrnndccsntudeedcaats 9.50 ME 4” vicinadievads $4.75 $4.00 
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Norfolk, Va., Oct. 19._-The 


NORTH CAROLINA PINE 


following prices for North Carolina pine have been obtained f. o. b. 








Norfolk: 








Edge, rough No. 2 & be otter No. 3 Box Cull & red heart No. 2 & better 
ate cstesceced-0oSer $49.00@52.00 $29.00@32.00 $23.50@24.00 $19.50@ 20.50 Lath, No. 1.$ 5.75@ 6.00 Roofers, 6”.$26.50@27.50 D4S, 6”. $53. 00@59.00 
BIE, webb bNesan de bed 54.000 57.00 33.00@35.00 24.507 25.00 eT ray No. 9. 4.00@ 4.25 : 8”, 27.50@28.50 8”. 55. 00@61. 00 
BP veces one vendsagee 57.504 61.00 35.00@ 37.00 29.004 29.00 aieveinte @. © exech Factory, Q” . 28.50W32.00 10”. 28.50@29.50 10”. 57. 00@63. 00 
8/4 rrr errs ee 61.00@65.00 39.00@41.00 coe ee cea Pr), | era Sizes, 7) eae 20.50@ 26.00 12”, 30.00@31.00 12”. 63. 00@69. 00 

4 y 4 Nia i - . Y * ~ 
© Ssoiwits Seer echt 55.00@57.00  37.00%@39.00  27.00@28.00  22.00@23.00 Finished widths— No. 2 & better No. 3 - 4 
ie” kktanrwaases 57.00@59.00 40.00@43.00  28.00@29.00 — 23.00@24.00 Flooring 313x214 and 3” rift ....... $77.50@82.50 ..... Gites seeer Gee sss. 
Le: SGSaabenew ooele 63.00@65.00 44.00@ 47.00 29.50@30.50 23.50 24.50 By DUE OU sa cakes 49.00@58.00 $38.00@43.00 $24. 60035. 50 
avi atring. Nos - 2 ve 0@ 32.06 oe art SET AO 5 aie ocd oot 9 sas wet (a eau eretee 28.50@30.50 24.00@25.00 16.00@17.00 
ihe! “*ebes oo fa Se eee hn ee 29.50@32.00  25.50@27.00 17.00@18.09 
: Cull red heart... 10.00@11.00 PPOUICION, tee 6 acts Sina es omens 50.00@59.00 39.00@44.00 25.00@26.50 
Duluth, Minn., Oct. 19.—The northern pine list is firm and unchanged, quotations f.o.b. Duluth being as follows: 
CoMMON Boarpbs, Rovucu FENCING, RoUGH— . ’ : ; 
6 8’ 10’ 12’ = 14&16" 18" $6500 6”. No.1 $52 00 $55 00 ry $62.00 StL 0 
a BY woo oo 000.00 57.00 62.00 $62.00 $62.00 $65.00 65. re . 0. 2 r 
sai ae 61.00 +400 +30,00 71.00 66.00 71.00 71.00 No. Ber ee cee eeeeeees 37.0 41.00 42.00 44.00 44.00 
COE 65.00 68.00 75.00 75.00 70.00 75.00 75.00 | NO. B...seeeeeeeeee - 26.00 28.00 29.00 30.00 30.00 
Na: So) SY. ae 38.00 40.00 47.00 49.00 47.00 53.00 55.00 4”, No. Lev eeeeeeeeeeeee 50.00 53.00 55.00 61.00 63.00 
ROE 41.00 43.00 50.00 50.00 47.00 53.00 55.00 INON Ev wien nsiors os 6.6:4:0 0 32.00 38.00 39.00 45.00 47.00 
SE cass uxnee 46.00 48.00 57.00 57.00 52.00 60.00 63.00 NO. Bess ee eeeeeeee -+ 27.00 27.00 29.00 30.00 29.00 
f ‘i 29.00 31.00 33.0 32.00 33.00 33.00 33.00 r ss = 
NO Be ye STILE bac00 31500. 33:00 38:00 33.00 33.00 33.00 Se ee ee ee ene ek ee 
OP iisccncns 31.00 32.00 34.00 34.00 34.00 34.00 34.00 oe * 
For all white pine, Nos. 1 and 2, add $1. All white ory mee 1 a wey 
Meas formas BP eee S1 or 28S, a cents; SISIE, a 1. 
ards, 6 to 20’ 0 ”,N 0: 21. <dlreo anny ti “s 
eae 8s aaa’ 75 and ar S181 “oa Fg Trani add $1. Flooring, %- and %-inch ceiling, or beveled well tubing, add $2. 
Drop siding, grooved roofing and O. G. shiplap, 8’ and up, add $1.50. Drop siding or partition, add $1.50. 
Shiplap and D&M, 8’ and up, add $1.25. Well tubing, D&M and beveled, add $2. 
No. 1 PIECE ai BF, ae 12° 14° 16° 18° 20° SIDING, 4 AND 6”; 4 TO 20’— 
« © « 96 q” 6” 4” 6” 

Ree wcesce $26. 00 $28.00 $30.00 $30.00 $29.00 $31.00 $33.00 $33.00 = 
2x 6”...... 26.00 27.00 29.00 29.00 28:00 30.00 32.00 «= 32.00 | B&better ............ $40.00 $44.00 o csa htc 1 1920:00 $22.00 
Se 8" ...0.. 27.00 29.00 30.00 32.00 31.00 31.00 34.00 34.00 : eieieeieiPie:sieiWissvieisisisie aie - 33°00 31:00 orway, vetter.. 0 36.00 
PEND” ccc 31.00 32.00 a ae —— ety rye apes aa aR A aa Ns ° . 
2X12” ....0- 32.00 33.00 35.0 37.00 35. ‘ 37. ) Siding may contain not to exceed 20 percent of 4- and 9-foot. 
2x14”...... 37.00 38.00 40.00 42.00 40.00 40.00 43.00 43.00 an — ; - gece “sy ep 

No. 2 piece stuff, $3 less than No. 1; pine, rough, deduct 75 cents; D&M “0 ing run to O. G., $2 a thousand extra; product of the strip as it 
or S4S, add $3. Brades. 


Minnesota larch, 2x4- and 2x6-inch, $3 under Norway pine. 





Beaded ceiling, %-inch, $1.50 more than same grade of siding. 





CROSS TIES 


St. Louis, Mo., Oct. 19.—The following cross 
tie prices prevail f.o.b. St. Louis: 

Untreated 

White Southern 

Oak Sap Pine 
No. 5, 7x9”, 8’, 9-inch face..... $1.40 $1.25 
No. 4, 7x8”, ey 8-inch face..... 1.30 1.10 
No. 3, 6x8”, 8’, 8-inch face..... 1.15 1.00 
No. 2, 6x7”, 8, 7-inch face..... 1.05 85 
No. 1, 6x6”, 8’, 6-inch face..... 95 15 


Red oak iol heart cypress ties, 10 cents iess 
than white oak; sap cypress, 20 cents less than 
white oak. 


Switch Bridge 

Ties Plank 

RUD DAE idsiadscnceeensanwsne $42.00 $41.00 
OTROS ..sbsicse wasainesesecan ser 38.00 37.00 





CALIFORNIA PINES 


San Francisco, Calif., Oct. 17.—The following 
are average prices, Oct. 11 to 17, of California 
pines, f.o.b. mills, those on common being 1-inch 
stock only: 


Mixed Pines 


Common 


California White Pine 
No. 1 & 2 clr...$ 91.00 





© select ........ 74.50 Gs Bias ssa. See $ 43.75 
D select ...... . 59.00 DIDS cistern siiblors 30.25 
NG..3) leawr..s.00: 1S | CORE ae ae 21.50 
inch Shop... ... PNMOR, Ais isis Sisal 15.75 
No. 1 shop....... PGs Biers kistem ucts 10.00 
No. 2 shop...... No. 1 dimen.... 21.25 
No. 3 shop...... No. 2 dimen.... 15.00 
Short, C&btr 39.50 THUIMNDETS “6.650cs 31.75 
Jeg ye” a. w. 82.75 
Std., No. 3 clear 39.75 Beveled Siding 
Std., shop re ec trea lil $ 35.50 
BD a sicitocwiera'n 23.25 


Sugar Pine 


No. 1 & 2 clear. $103.00 Douglas Fir 
AC SClOCE acids eee 84.50 es ae 
D select ........ 72.50 Oe 0 ie ee $ 42.75 
No. 3 clear..... 77.25 No. 3 clear..... 35.25 
Inch shop ...... 3950 ‘4/4 a W....... 16.50 
No. 1 shop...... 62.50 5/4 & up com.. 17.50 
No. 2 shop...... 24.95 BOUTON. oko s's-0 20.50 
No; S_SHOP.. .... 23.50 
Std., D&btr. 76.25 Box 
94 : ie 3 clear 52.50 Mixed pin 
BROOD. sss 28.25 pr ag 
td., shop nad /4, a. W.....$ 19.00 
White Fir B74, Be Wassis 20.25 
ee 45.25 Lath 
No. 3 & btr., nepeed eit 
ee ee wee 00M. Asks ccke $ 6.25 
No. 4 com..... 15.00 No > A ee eee 4.25 
No. 1 dimen.. 19.75 lS a a 2.75 
BEY ike craw < 2.00 
Cedar White fir— 
Miscellaneous ..$ 25.00 No, 1......... 5.00 





WESTERN PINES 


[Special telegram to AMERICAN LUMBERMAN] 
Portland, Ore., Oct. 20.—The following are 
f.o.b. mill, and f.o.b. Chicago shop, prices on 
Pondosa pine: 
Boards, $2S 


No.2 No.3 

com. com. 

Rice 7p a MND ORNS: fe a d'5 5 ecsta\'arare odin war alanee $33.00 $18.00 

Or 5 MO MAPS igi sino wine 40 8 oa Seer 34.00 19.00 

BR PMN BIY 5:15:56 San se ata cow'o'aies' o's sso 28.00 19.00 

AAS, A Oe BO ois sib wv esas mesos ssw 29.00 20.00 

axis” and: wider, 10 to: 1G” ...50ss6 34.00 24.00 

No.4 No.5 

com. com. 

ee” ONG WADE? . oi6siicxccedeoeuasase4 $15.00 $ 8.00 

Selects, S2S 

“B&btr. ” ar i le 

ix 4”, 6” and 8”, 10 to 20’. a 00 $66.00 $45.00 

AEOU keclisciseies sc waweaes sor 87.00 77.00 57.00 

SRde. cnohGapusacneseuas sae poe 4 88.00 67.00 

PRIS” BNE WAGE «oo sc00 0s news 8.00 93.00 72.00 

5/4, 6/4x4” & wdr., 10 to 20’ 36. 00 91.00 74.00 

B/4 ONG!) WIGS! o..s00cs-026 50805 98.00 93.00 76.00 
Shop, S2S, f.o.b. Chicago 

No.1 No.2 No.3 

B/S ONG Gi hisicssicecsseans ---$58.00 $43.00 $33.00 

SIM. cocenanSkskeoaeneanan ween 68.00 53.00 33.00 

Above prices are for shipments of No. 3 and 


better, shop. 


For straight cars of specified 
grades, add $5. 


Spokane, Wash., Oct. 17.— 
f.o.b. mill: 


PONDOSA OR WESTERN PINE, 16-FT., 


Following are prices 


INCH— 
No. 4 


No. 6 





WESTERN PINE Snop, S2S— 
’ Factory 
No. No.2 No.3 Com 
ae & 6/4.. a 50 $50. 50 $33.50 $23.50 ..... 
eres 0.50 60.50 43.50 23.50. ..... 
BUM RGR URS DORE  Geiek  lewace oscerers 28.25 
IpAHO WHITE PINE, 16-FooT— 
No.1 No.2 No.3 No.4 No.6 
Se er a $50.00 $47.00 $21.50 .....  ccecw 
Be aceasta eae 51,00 48:00 26:5 scsce cess 
sadn ei avghe covets 49:00 43:00 20:00 .sccn snens 
MU sccaicses atenace 62.00 42:00 20.50 cicec sacs 
Be Sct ataeeiaiers 11:50 45:00 26:50 cc303 sniwe 
a” OMG WEP as cisne xawes a $18.50 $8.00 
WHITE Fir, 6 TO 20- Foor, INcH— 
6” 8&10”" 12” 4”&wdr. 
No. 1-& 2. $28.50 $25.50 $26.50 $27.50 Sore 
DEO: Bo 04cn's: 050% 19.50 20:50 21.50 22.50 ...¥+; 
INO. Bosacses wees, Gabe peas vas 'SEGOU 





WEST COAST SPRUCE 


[Special telegram to AMERICAN LUMBERMAN] 


Portland, Ore., Oct. 20.—The following are 
prices for mixed cars prevailing here today: 

COL CL) CELE: [<: [aR PI $78.00 

BEE MD EA oss: 6:0 oles se. 614s din a\6. wsitioneioiere 67.00 

BOVGL CUCU, BOIS aoc 56in0:0'os 506 Oni ae as -- 30.00 

ax Dianna see Sea whamlenieaewenen 31.00 

MMU, saeiaisinie ean osie 9454 sissies ioe sive ones 4.25 

Factory stock, i Nig. RPE ntiaon Gees eh 29.00 

+ ay a ra ig och val Pace bch: ose Ts os ne totam es 32.00 

1%” cise is ezacitese Ceneroorm ibis: PE aenS Tare 33.00 

Gd GaGa ovale stele B 6kk sive sides aie 36.00 

344” ia caseysia bbls ata oca re ssh Cran cat ooeNohete ats 41.00 

a Dm chee iaGisvale 5 a0 Sigtels SSID AISTERISL 43.00 

BOK WMD OT) VCO a. 656.6 6 ie ieiars b 050 <-0:9 0 sine bein - 18.00 





CYPRESS SHINGLES & LATH 


Cincinnati, Ohio, Oct. 20.—The following are 
average wholesalers’ carlot prices today f.o.b. 
Cincinnati: 


Shingles 

Best Primes Economies 
Br “ssGawaakaees sana eas - «$5.70 3.20 Gistevans 
x Gish shoe sense eecar ie” 4.85 $3.90 
D. 40040s Reese ess nee eee DD 5.45 4.30 
OS” 555555 KAM SHE SIE OE NOT 6.95 5.45 4.30 

Lath, 4-Foot, 3x1!/-Inch 

ING: Asssssnssesasneniee a eh Res $7.90 





RED CEDAR SHINGLES 


Seattle, Wash., Oct 17. 
mill are: 


-Eastern prices f.o.b. 


Per square Per M 
4 bunches 4 or 5 bunches 


First Grades, Standard Stock 


PIXCra StATS;. 6/2). 0.6 ksc ees 0092.28 $2.85 
BZtra, Stars, 6/2 .6:0:00 66% “es Boe 2.95 
Extra clears .......-...... 2.60 3. = 
POVICCts (0/2) sks ocacveeeses 3.13 3.9 
TUUPOMAS. 6:016:6:6:0/0 6:0: aistharevares 2.77@2.81 3. 30@3. 85 
PGPTCCHONG: ciiese 6:6:6:0:0:0:0-0/000:0 3.54@3.58  4.80@4.85 


First Grades, Rite-Grade Inspected Stock 


FIStTA Stars, 6/2066 s0s000eaeas $2.85 
MEtVaA: Stars, 6/25 6.00:00.00.00 . 2.44 3.05 
PERCE, CICATS) .6:05:0:5:0.0.00:0 vee AVRO 3.50 
Peprects), 0/2 sec mecennes we eee 3.95 
POI OCA. «66.975 ..0:5:0:s 00sec «s+ 2.84@2.88  3.90@3.96 
POPLCCEONG  osscseccesceces QcOk 4.90 


Second Grades, Standard Stock 


Common: stars, 6/2..0.200<$ = $1.10 
Common stars, Of Boeacecis 1.00 1.25 
Common clears ....... «+. 1.48@1.56 1.85@1.95 


British Columbia Stock, Seattle Market 


oes, KLOMMAGIAN): 6 ii550is:0s0's...08-c0eee'ee 75 
XXXXX (U. eee 4.15 
MEIGS 65-601 6:0:5:0:6 600006060 OURO 4.80 
PETICCClODS. 6: si66:0.5:60010 0600 8208 5.00 
XX 6/2 16” Cee)...- scasccscs DOSQ@ure 


XX 5/2 16” (U. S.).. 


eeeeee . . 








pair 
tod: 


1x4’ 


1x4’ 
1x6’ 


1x6’ 


1x8 
1x1i 


ix4 


1x3 


1x4 
1x6 


6x6 


* Cal 


Fir 


@ 
4 


MDa HdOoO nm 


oO 
maine te om 





ter 


1.00 
00 
3.00 
1.00 


5-50 


00 
50 


6” 
2.00 
6.00 


3 it 


Ces 


3.85 
4.85 


3.96 


1,95 


1.70 





OCTOBER 24, 1925 


AMERICAN LUMBERMAN 


79 








DOUGLAS FIR =, 


{Special telegram to AMERICAN LUMBERMAN] 
Seattle, Wash., Oct. 20.—The following prices 


paid for yard items, f.o.b. mill, were reported 
today: Pre- 
High Low vailing 
prices prices prices 
Vertical Grain Flooring 
He” INO. 2 ClOBY ascii ts $46.00 $38.00 $42.00 
ING. @ ccivcinesecvens aOLue 27.00 30.00 
Slash Grain Flooring 
1x4” 2 and better.... 30.00 20.00 89 sass 
ROOK SS. ‘ceotvencadannass 26.00 y 1 S| ee 
1x6” No. 2 and better. 38.00 S600 ass 
IG Ee accncwes VE kee. “aeens 
Stepp ping 
No. 2 clear and better... G700 .ccei saves 
Finish, No. 2 and Better 
1 OM a a ewesancas em oe Ue. Kewee — aides 
Casing and base... ..6.5.s% 63.00 | ee 
Ceiling 
5x4” No. 2 clr. & btr.... 29.00 25.00 29.00 
ING citer awe ewe Gee <tc.  -caeas 
ixd” No. 2 clr. & btr.... 29.60 26.00 29.00 
IOS KER eERWOMEU AT OG Soest  “Ssiwns 
Drop Siding 
1x6” No. 2 clr. & btr.... 37.00 31.00 36.00 
ING. S ClEAP seek cnn ZOO 28.50 29.00 
No. 1 Common Boards and Shiplap 
(5 S70 RS ) gee ere 18.00 15.50 16.50 
BEES ecto sarncorteueri tend ACU WE Sawer 
Dimension, No. 1 Common, S4S 
eA? Be UG. Be cg cance is 17.00 15.50 16.00 
Plank and Small Timbers, No. 1 Common 
454", 12 to 16’, S4S...... 20.50 Fae “incwe 
Sxi2", 12 to 16", B4S..<..5. RGU) weeds “Maen 
Timbers, 32’ and Under, No. 1 Common 
BE HOM 6 6b dk Goo warsio knee AMO rod || ae 
Shop 
8/4 S2S kiln dried 
NRE icc dence Gina e kdialalcate wack GE wd ae wreleee $28.00 
BROCOEN SOlOOE. 2.4 cnc octane cb.e opeeberneesaas 38.00 
NMS Sak saben ddan ete Mears 4m CEG EMO EWE OEE 18.00 
EE oa ieee Mee Rae as CORRE LEP Ree eR 13.00 
5/4 rough, kiln dried- 
MAM I al ale aresereareig teh rd 6 ah avclaatbT ONE Wie Ris OA AROS 33.00 
MHREOTY “COMGCG p.0300ccwaewee ne wenn cceaaene 43.00 
TMS ab, se ay ora sisa." rah ah aires SURE Bera GREER MRO oe 
8/4 Se lect and better, vertical grain, rough, 
MIO i565; Ree eel ek os emer eh CES HE Gloe's 47.50 
4/4 Factory select and No. 1, S2S.......... 17.50 
4/4 Common, rough, air dried.............. 20.00 
15, Door stock, select and better, vertical 
grain, rough, Kiln. GPicd.... 0... .icciscevcs 49.00 


[Special telegram to AMERICAN LUMBERMAN] 
Portland, Ore., Oct. 20.—F ir prices today, car 
basis, f.o.b. mills, are as follows: 
Vertical Grain Flooring 


A Oe FF CINE Soc scidaccccccanestecéeassnde $48.00 
NG, “A ONE: vieca rede gan gakenetaneneeas 41.00 
ROD CG OIORE s ccc ccseccncseeetuteseeewees 28.00 

lx8and 14%” No. 2 clear and better........ 45.00 

ING CO Gle@Micedccciencedeucccune 35.00 

Slash Grain Flooring 
Ick” NO. 2 Clear Gnd DeOtlEP snc ccccsccvssenis 29.00 
SD OME nwa cae Sune vaeads secceenawe 24.00 

1G” No. 2 cleat and DGtters ..ccccceccceccs 36.00 

INO. S CIOME cdecescccceceseacetececcncss 28.00 
Vertical Grain Stepping 
1% and 1144” No. 2 clear and better........ 64.00 
Finish 
NO: 2S CEA GUNG DECOR cocc.d ceccucidcccccess 55.00 
Ceiling 

Sd" No. 2 cléar and better. ...iccceccccses 28.00 
Ith, ROMO adocciwawes ne ceenededeaees 22.00 

ixt” No. 2 clear and DettOP sc. cccccccscces 29.00 
ING: 3 GIGGE ccc cosicccseceuceecedvaces 24.00 

Drop Siding and Rustic 
TSG” ING: 2 ONG W6Ulevecdsicccncctcucccuceus 36.00 
ING: o GION ecdcduncwalectecckenexnananee 28.00 
Boards 
DEORE IU, ace sieve wasalea meres wnslua ors aoe ete aes $16. sie by 
NUS esis cea vgdaa beds nwGadosvovnssenceuesaes 
Dimension—2x4-Inch,  $4s 
Wee 0: 1S ANE TA? 6. ciecicsccvnsssuciven costes 16.50 
BWA ot si sive Koreans (aed owas Whee Mame e mele 12.00 
Timbers 
Didth ao ad outs Uawavereduawe mutaaueeceds 18.00 
Wate GU AVEO ve uacacnsn ns 6 esleseciegeatace 19.00 
Miscellaneous Items 
" CAMPOPNIA, TANGOM 2406cccicccccasee Whawetdan 15.00 
Fir, lath, dry.. eaees ReEseeudwa cade wedanesns 3.25 





WEST COAST LOGS 


[Special telegram to AMERICAN LUMBERMAN] 


Portland, Ore., Oct. 20.—Present log quotations 
are: 

Cedar: $15 to $17 

Yellow fir: $20, $16 and $12. 

Red fir: $16, $15 and $14. 

Spruce: $26, $18 and $12. 

Hemlock: $19 and $13. 


Everett, Wash., Oct. 17. oil quotations: 


Fir: Seattle, No. 1, $24; No. 2, $18; No. 3, $12. 
Cedar: Rafts of shingle logs only, $18 base; 25 
cents added for each one percent of lumber logs. 
Hemlock: No. 2, S02. 50, No. 3, $11@11.50. 
Spruce: No. J, $26; No. 2, $19; No. 3, $13. 





CYPRESS 


Current f.o.b. Chicago prices are: 
GULF RED CYPRESS, NEW GRADES— 
Factory, Rough 
Factory 


Tank FAS Selects Shop Box Peck 
4/4”...$118.50 $103.50 $ 71.50 $46.50 $34.50 $34.50 
5/4”... 123.50 108.50 81.50 58.50 36.50 34.50 
6/4”... 126.50 111.50 - 84.50 61.50 36.50 34.50 
8/4”... 185.25 119.25 92.25 69.25 35.25 35.25 
10/4"... F402 | NAC(iCRCTG nkiccc Scere 
12/4”... 141.25 125.25 Giiae Tae «dese Scans 

16/4”... 146.25 130.25 103.25 80.25 .... 47.50 
Common, SiS or S2S to 13/16-Inch, 8- to 20-Foot 

No. 1 No. 2 No. 3 No. 4 
13 St gener. $41.50 $32.50 $28.50 
BO ccuansiene 52.50 43.50 34.50 28.50 
i> kk rrr 52.50 41.50 34.50 30.50 
POG. wtacenwes 54.50 45.50 35.50 30.50 
BEES xaivsive vee GRECO 50.50 36.50 30.50 


No. 1 and 2 specified lengths, add $2. 

For rough, add $1; for S4S, deduct 25 cents. 

For 5/4 and 6/4, add $3 to price of 1l-inch; for 
8/4, add 75 cents. 


Finish, S2S, Random 8- to 20-Foot 


Clr. Hrt. A B Cc D 
ae to 1¢”.. 104 00 $ 99.00 $ 94.00 $84.00 $74.00 
Ea. sadereac 111.00 107.00 102.00 92.00 81.00 


..* 5/4 and 6/4 in D grade, add $3; for 8/4, add 
$5.75. Other grades, for 5/4, add $5; for 6/4, add 
$8; 8/4, add $15.75. 


Bevel Siding, '/4-Inch, Standard Lengths 


A B Cc D 
4x4, 5 or 6”...... $49.25 $45.75 $41.75 $28.75 


Bungalow Bevel Siding, 8-Inches Wide 
—From 4/4 Stock— —From z Stock— 


A C&btr. A C&btr. 
$53.75 $45.75 $43.75 We senae deans dedas 
64.75 55.75 53.75 5” $71.25 $62.25 $60.25 
atten aeed daca 4” +%$|(‘@1.25 62.25 60.25 
Lath, 4-Foot 
No.1 No.2 
TONE 4 eviadceetwdciewedecceeeuas $9.00 $8.00 


RED CYPRESS, OLD GRADES— 





Cincinnati, Ohio, Oct. 20. 
average wholesalers’ carlot 
Cincinnati: 

RED CYPRESS— 
Rules of March 18, 1922 


prices today 





Factory— Selects, rough 
GEE dddadeddvsvatedevitenneeeaain $69.25 

tk POOP ere ee eer CRE PCE COE Ce g 

fe BOeer Cer eC eRe eT Cr TET ee CS 3 2 

8/4 90. 00 


Common, Rough— 
i. random widths 
Finish, S1S or S2S— 

Clear 

Heart A B Cc 
1x4 to 12”......$102.50 $97.50 $92.50 $82.50 

For 5/4, 

YELLOW CYPRESS— 


No. 1 com. 


and lengths.$53.2: $42 


~The following are 


f.0.b. 


Ore 

$44.25 
56.25 
59.25 
66.00 


No. 2 com. 


2.25 


D 
$72.50 


add $5; 6/4, add $8; 8/4, add $15. 


Factory, Rough— No. 1 Rand. widths 
FAS Sel. shop No.1 No. 2 
iL eee $75@85 $60@65 $37@42 $33 $25 
5&6/4 - SO@9D 70@75 52@58 38 27 
A Carel édsats 90@95 80@85 57@62 $1 30 
Boards— No. 1com. No. 2 com. 
EWG SUE OO vidio anced caweoed $40.00 $33.00 
(5 4) Be) St +. get pene eee 47.00 30.00 


St. Louis, Mo., Oct. 19.—The 


following are 


current quotations on cypress, f.o.b. St. Louis: 


GULF COAST RED CYPRESS— 
New Grades 





Factory 

Tank Selects Shop Box 

-.-$116.75 $ 68.75 $48.75 $32.75 

iene Se 78.75 60.75 34.75 
aodee Dae 81.75 63.75 34.75 
acc Dee 94.00 71.50 33.50 

“ddwdeeeeada Saeee 102.75 17.25 «ede 
«csceceos Se 1G 77.25 anaes 

141.75 107.75 82.25 aeeee 
Peck random “4/4” ivecaeudad ntasadauguceKaan $24.75 

Common eeonail No. 1 No. 2 oO. 

SIGE ccccece jeasesausnd $52.75 $43.75 $31.75 
DA. adcccaceengenctéuauaas 59.75 48.75 31.75 


Add $2 for ‘specified lengths on common grades. 








Factory, Rough— No. 1 No.1 No. 2 
’ FAS. Selects shop com. com Finish, SiS or S2S— 
6/4 22.2 %108:00 * 9gc00 * 70:00 60:00 *40:00 Hear c oD 
5/ eeee . e le 
Cf/4 220+ 164.6 95.00 70.00 50.00 40.00 1x4—10” . #104 00 $ 99. 00 $ 92. 00 $ 82.00 $72.00 
8/4 .... 110.00 100.00 80.00 50.00 40.00 | 1x12” ...... - 110.00 .108.00 110.00 90.00 79.00 
10/4 .... 135.00 120.0 ORG. seeks! wade 1x14” ....... 127. 00 122.00 112.00 ceeee 
12/4 .. 135.00 120.00 95.00 eee. va ae 1x16” ....... 137.00 132.00 122.00 115.00 ..... 
16/4 . ecce 145. 00 130. 00 100.00 eeeee 8 8=§=eeeces Bungalow Bevel Siding— A B Cé&btr. 
Boards, Rough— No. 1 com. No. 2 com. Peck Wea, scaddescaeee caked waa $74.75 $65.75 $63.25 
Eee 6, 3:6 10". cecccsescQuee ee pS er Corer rT Tree reece 79.75 70.25 68.26 
1x12” eoece ee eereccccces - 60.50 OEGW <nxeésen Bevel Siding— A B Cc D 
hk” FOUN wiucasewadensicndue, <xaae $33.50 SE” scscvcececdsedi $48.50 $45.00 $41.00 $28.00 
YELLOW CYPRESS— YELLOW CYPRESS— 
Factory, —— No. 1 No. 1 No. 2 Factory— No.1 No.1 No.2 
FAS Selects shop com com FAS Select shop com. com. 
Le OOO $ 85.00 $64.00 $43.00 $37.00 $32.00 GIF ie ccancuws $ 75 $60 $38 $31 $26 
J, eee 95.00 69.00 55.00 39.00 33.00 Ose eeddaanes 80 63 50 35 2$ 
Lk COPE 95.00 69.00 55.00 41.00 33.00 CFE *céacccene OR 65 52 35 29 
8/4...... 100.00 76.00 60.00 42.00 34.00 10/4 eeagadage tes SS . 37 z 
Boards Rou he N 9 1 No. 2 eeeeeeeee pai 
‘ . Selects poedeg com Peck Boards— No. 1 com. No. 2 com. 1 randes 
WS ctaewnaas $75.00 $44.00 $37.00 $29.00 BUG” dicsesdiacces $42.50 $33.00 “ae 
BG caiwscwns 75.00 44.00 37.00 29.00 Re caddadéwacnue 42.50 34.00 gat 
BRNO csdtecsac 77.00 44.00 38.00 29.00 BENE cddcaadadeues 43.50 | ere 
EUS §catesoees 85.00 54.00 41.00 31.00 BOGE cisancsc'cdees 53.00 , | rere 
B” PANGGiicciudewaa > <emae, “Sanaa 27.00 POGNe BEES cccccue ddag. -. | \edeam $23.00 
The following are the prevailing redwood prices f.o.b. Chicago (72-cent freight allowance): 
Bevel Siding, '/o-Inch, S1iS1E Clear and Tank, Rough or S2S, 8 to 20’ 
—“A”"r—— “BY” Width— 6” 8” 10” 12” 6-12” 
7’ 8$°-20’ 3’°-20’ Thickness = 
: .25 $30.25 $23.25 Me? inkeaaeateseweree $107 $107 $108 $109 $107 
5’ .2D 35.25 27.25 Se cavngcawaee a tenenaas 111 112 113 114 li2 
- 2.25 32.25 26.25 Finish, Rough, S2S or $4S 
Bungalow Siding, S1S1E, 4 to 20-Foot Clear “All Heart” , sian tink, 
%x8 %x8 5x10 %x8 %x10 %x12 | 1-inch 3-416" 5-7’ 8-20’ 3-446’ 5-7’ 8-20’ 
Clem oo 44 $40.25 $47.25 $54.25 $66.75 $68.75 $70.75 3” .......$50.50 $60.50 $76.50 $42.50 $49.50 $63.50 
“a .... 35.25 42.25 51.25 64.75 66.75 68.75 ee ona td 50.50 60.50 82.50 42.50 49.50 “ 
idi 5” ...... 59.50 69.50 84.50 51.50 58.50 73.50 
Seon ey roe ee eae = pes (| OGY $280 6250 $250 44.60 51.50 69.50 
7” 4-90" $49 on $43 50 $37.75 Be. ad russ 69.50 74.50 84.50 59.50 64.50 73.50 
woe ee ee. See | ee eee. 79.50 84.50 88.50 69.50 74.50 78.50 
Prices of 7” based on shipping 5 per cent 4-7’; 12” ara Layo ap 90.50 oes ‘aus 80.50 
pag 10 percent 3-7’. Specified lengths, $2 ex- ; ry 5 a8 7 . - . on: oe — a oe 
‘Random Shop, Rough or S2S, 8’ to 20’ 1% to 1%-inch— 
1” 1%x14%y” 2” 214” > 4-6” 3” ......-$55.50 $65.50 $81.5 50 $47.50 $54.50 $72.50 
5” to 12”..$43.50 $57.50 $53.50 ; 55 5.5 58.50 78.50 
14” & up.. 53.50 62.50 63.50 71.50 88.50 
$75.00 $73.00 $77.00 61.50 80.50 
Wide Clear Finish, “All Heart,” Rough or S2S, ote as 
wow fandom, on \ 5m 90.50 94.50 
14”... $107.50 $116.50 $115.50 $126.00 $131.00 $134.50 8.50 ae 
16”... 112.50. 121.50 120.50 131.00 136.00 139.50 | © to Tor.. ..--- eeeee FSOD weree cone (.9 
1s” 117. ov 126.50 125.50 136.00 141.00 144.50 . ; as 
20”... 122.50 131.50 130.50 141.00 146.00 149.50 $53.50 $67.50 
22”... 127.50 136.50 35.50 146.00 151.00 154.50 53.50 73.50 
24”... 132.50 141.50 140.50 151.00 156.00 159.50 62.50 79.50 
26”... 137.50 146.50 145.50 156.00 161.00 164.50 55.50 73.50 
28”... 142.50 151.50 150.50 161.00 166.00 169.50 72.50 79.50 
30”... 147.50 156.50 155.50 166.00 171.00 174.50 82.50 86.50 
14” & 84.50 88.50 
war. 112.50 121.50 120.50 131.00 136.00 139.50 13.50 wees 
Add for S48, $6; add for specified lengths, $2. | 6 to 12%... ..... 1.2. DLOD -.0- 1 ce eee 82.50 
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For shiplap or flooring, add 50 cents to prices of No. 1 boards. 
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. von SOFT TEXTURE” SOUTHERN HARDWOODS 
incinnati, io, Oct. 20.—Average wholesalers’ ices. Car — ee eae eee ; iis 
QUARTERED WHITE haa eis a. a pm a race a . = ‘+ igiaimaaa aig ay hardwoods today: 
) EECH— 4/4 &6 /4 
a 4/4 5/4&6/4 8/4 Loma Sees cnw -_ a po — $ + yt re $ ese 70 $ py °f5 $ 15 % 
. eee $135 @145 $145@155 $155@165 ao afl ronal seo. Leaf <F 
Selects ....... 105@110 110@115 "1isq@ 120 staal eae “ 330 40 200 4 40 No. 2 com..... 27@ 30 ‘i 33 -33@ 38 
No. 1 com..... 80@ 85 85@ 90 90 95 — ‘ edit - 5/486/4 8/4 10&12/4 16/4 
L ; ee kk « 5 £ f ¢ 44 2 
Sound wormy.. 43 45 aoe 57 55 60 — 1 SP 55 pda see ale be eS Bat 55 . B38 70 70 . a@ EH $ 3G 00 aS rH 

Quanrerep Rep Oak— te ton Sipeie wiwile nies Bisa oo ie Ne 388@ 43 40@ 45 88@ 43 40@ 45 45@ 50 
gE: $110@115 ...@.. S sd 
No. 1 com..... eG 6s 22... ee No. 1 com. and sel... 222222222: $ 90@ 95 = $105@110 $120@115 = $125@ 130 S155 ise 
Rog iis go gs 222g Noe aii id ks 2S go gg “aaaileg § “Nasgitah  “randiigs “apie 

PLAIN WHITE AND RED OAK— 

SOS $105@108 $115@125 $130@140 VALLEY 

Selects ....... 10a 75 80@ 85 Bo 90 HARDWOODS 

Ne F alata 400 = oe pe be = e een Oct. 20.—Average wholesalers’ prices, carlots, Mississippi Valley woods, Cincinnati: 

No. 3 com..... 21@ 23 22 25 2a 26 "etna. red : sil — wits ee ~ _——* ing 

Sound wormy.. 43@ 48 55@ 60 55@ 60 > $07%4@102 $ 90@ 95 $ 95@100 et cae ee Oe a ee C--@ 
iaittiean No.1 com... 60@ 65@ 70 70@ 75 oot" 4 £., 2a & 

a= 10@ 75 $ 75@ 80 $ 75@ 80 Qtrd. red, sap no acrect cigs oa 3 Be be Ca 

No. 1 com..... a 53 55@ 58 ae 58 gga = 64 Quagteesp WHITE Osk— 

Rnscinhnengtan 28@ 31 33@ 38 38@ 43. | prin rea - FAS jw eeeeess: sisegias Heese tem 
HESTNUT— PER oc csses 95@ 97 98@100 90@ 95 i t-* : 5 Oe ae 
BAS... .+ sss $105@110 $115@120 $125@130 oe Bo@ 60 60@ 65 6S@ 70 i...” gee 5@ 80 80@ 85 

" ae 5 , g . 
_i_—..... 20@ 21 706 oie oe Bxbds., 13-17” GO@ 65 ...@... ...@... | QuarTerep Rep Oak— 
Sd. wormy and Plain FAS 6” n se 17 erage $105@110 ...@.. 
No. 2com... 33@ 35 35@ 37 35@ 37 [—... See See Set | ee i om..:.- 6o@ 10 ..c@s. Logs 
Sd. wormy and No.1 com... 82@ 35 35@ 38 40@ 43 No. 2 com 35@ 40 @ — 
i S dooe & No. 2com... 22@ 24 24a) 26 25@ 27 SSA ated cde Ss 
better ...... 35@ 37 37@ 39 39@ 40 | Marue— : Se a a a 

tite ~—_— nage N. 7” a FAS Bei eacenenes 80 85 $ 95@100 $105@110 
FAS . i ; ; +» log run. .$ 36 $52 $55 Betects ....+5- 60@ 65 65@ 70 0@ 75 
gg EIA GI SE $115@120 $120@125 $125@130 Sorr ELM— 4/4 5/4 6/4 8/4 NO: 1 COM... 3.2 50@ 55 55 60 60@ 65 

o. 1 com. a uf RAR $63 $65 $65 $70 No. 2 Com..... 35 38 40@ 45 45@ 50 
| eee 67 72 72@ 77 + 72@ 77 No. 1 com.... 45 48 48 55 No. 8 com..... 20@ 22 22@ 25 25@ 30 
0. 2 com..... 33@ 85 385@ 40 40@ 42 No. 2 com.... 24 26 26 26 Sound wormy.. 32@ 34 38@ 43 43@ 48 
Prices of Lower Michigan hardwoods remain firm, quotations being as follows: gue aa eu een ee ee 
No. 1 No. 2 No. 3 No.1 No. 2 No. 3 base, on “soft texture’ poplar from Virgini 

FAS Selects com. com com FAS Selects com 7 r Ww i . aa 
ga , R " com com est Virginia, Kentucky and Tennessee, and on 

4/4 65 Sorr ELM— Mississippi Valley poplar: 

B/4 $ =e 2 70 $ + 4 2 $ + 4 4 - @30 eet th 3/4 110@115 —95@100 8 Be 50@55 ..@.. | Sorr Texture— 4/4 5/4&6/4 8/4 
6/4 75@ = 65@ 70 53 55 33@35 22@24 /4 125@130 110@115 100 105 55@60 --@.. | ane is 98 105 $103 112 us 112 
8/4 809 8 70@ 7 G0@ 6 38@40 ..@.. | Mair Mean Bape & selects <* Ba n> £4 

10/4 95@100 85@ 90 70@ 75 45@50 ::@:. | f/4 %@ 80 $5@ 70 50@ 55 33@35 1b@17 | No. Dom. AL. 50a 53 63m 10 Toa f 

ar Yi BBS US BOO bey Mg) Azone: BOR MGs hey 

0. com. 5B... 4 9 23@ 

a No. Roonseen & -—"! ™ oeone H+ tH 8/4 90@ 95 7@ 80 65@ 70 38@40 18@20 | VaLLEY— - ster 
5/4 709 75 G0@ 68 45 60 30032 18920 10/4 105@110 90@ 95 80@ 85 40@45 23@25 ee $ 87@ 92 $ 92@ 98 $ 98@103 
6/4 75@ 80 65 70 G0Q ES 35037 1820 | 12/4 115@120 100@105 90@ 95 45@50 26@28 Saps & selects. 60@ 65 70@ 75 75@ 80 
8/4 88@ 90 Sq 80 60M 6 MOIS 18930 | 14/4 130@135 115@120 105@110 50@55 ..@.. No. 1 com..... 45@ 48 52@ 55 55@ 60 

lg 2 16/4 145@150 130@135 120@125 50@55 ..@.. No. 2 com. A.. ia 35 87@ 40 40@ 42 
4/4 105@110 %5@ 90 50@ 53 30@32 17@19 | HARD Marte FLoorine Srock— 0. 2 com. B.. 25@ 27 26@ 28) _27@ 30 
s/t Hogie og se Seg GF teas ngs | Mf --G--- ---@.- 80@ SS gageE anges 

( 0@ 65 37@40 18@20 Pihiaa 5 

8/4 115@120 95@100 70@ 75 40@45 ..@ Sorr MarLe— ‘POPLAR BEVEL SIDING 

10/4 120@125 100@105 85 pee Ss 4/4 5 5 

12/4 125@130 i0e@ilp 50D +4 4 7 “_* 5/4 $00 4 4 4 eo p4 4 ted nt st Cincinnati, Ohio, Oct. 20.—The following are 

16/4 140@145 120@125 110@115 ..@.. a 6/4 80@ 8 70@ 75 55@ 60 38@40 20@22 average wholesalers’ carlot prices, Cincinnati 

Sorr ELm— 8/4 85@ 90 75@ 80 60@ 65 40@45 20@22 | base, quoted on poplar bevel siding: 

4/ 65@ 70 50@ 55 40@ 45 28@30 18@20 | ENp Driep WHITE MarLe— No.1 = No.2 
v8 is@ 80 60@ 65 45@ 50 30@32 20@22 | 4/4 110@115 ...@... 85@ 90 ..@.. ..@.. " Clear Select com. com. 
A 80@ 5 65@ 70 50@ 55 33@35 20@22 5/4 115@120 ees 90@ 95 ..@.. ..@.. 6” i oe $58.00 $48.00 $32.00 $22.00 

10/4 1000195 + | 4 0@ 40@45 ..@.. 6/4 120@125 ...@... 95@100 ..@.. ..@.. | Oy cerceeeeeeee 55.00 45.00 30.00 20.00 

5 @ 90 70@ 75 50@55 ..@.. 8/4 125@130 ...@... 100@105 ..@.. ..@.. SO cinema scams 50.00 40.00 23.00 18.00 
Following are prices of Wisconsin hardwoods f.o.b. mill points: Louisville, K Oct. 19.—Th I k 
ille, Ky., is -—There have been no 
No.1 No.2 No.3 No.1 No.2 No.3 changes in the price of poplar siding within the 
sila FAS Selects com. com. com. si Ps Selects com com com last week. Quotations f.o.b. Louisville are: 
cK ELmM— 
4/4 $100@105 $ 85@ 90 $ 62 Clear Select 
ys ingue * 9 s+ ag sages ten | Or eg gee Bee nan | einen ae Tyme a 
80@ 85 45@48 23@24 | 6/4 88@ 85 ::.@... 55@ 60 32@35 20@22 | ginch (i 1l2l22c220: 4 

8/4 120@125 105@110 85@ 90 60@52 23@24 | 8/4 85@ 90 :::@... 60@ 65 35@40 21@23 | * IMCD vvserre et om - me i 

ee UR eae eM Ee 
50 28@31 20@22 sin dialed 

e/4 ag is 82g 68 bog 88 sogi2 gH ln ag HARDWOOD DIMENSIONS 

4@36 23@25 4/4 75@ 80 65@ 70 55@ 60 30@33 16@18 Chi —Ac sales : shor 

8/4 83O 85 73@ 75 630 65 38040 g 54 $00 8 700 78 60 @ icago, Oct. 21.—Actual sales of clear short 

..@.. 65 35@38 18@20 | hardwood dimensi 1 d t 

+ tl ng 6/4 85@ 90 750 80 60@ 6 38040 1 imension, maple and birch selling 4 
1 gg 8/4 4 35 80 85 «68 70 domp4b i 4 the same price as oak, were made f.0.b. Chicago 
5/4 1139115 930 98 68 60 38040 20022 10/4 100@105 90@ 95 75@ 80 58@60 — this week at the following prices: 

Ue HAS SGU 8 S18 HGH | Sore atures wn Oe "Oe |g burgture stock Pia ae 

> ¢> o> MiP rere r rrr ere eee eee ee ee le . 
1a 125@130 105@110 90@ 95 55@60 ..@.. 4/4 68 58@ 62 40@ 44 25@28 20@22 Bead oes ucietilseiasies oe 00 eh00 
«+@... «+e@... 95@100 .. .-@.. 5/4 80 65@ 70 50@ 65 82@35 2128 | 2x2x30” .......... cee cece en eee 65.00 60.00 
Sort ELm— 6/4 40 85 70@ 75 55@ 60 35@40 21@23 | 2%x2%x30" ........ cee cece ee eee 73.00 65.00 
at ? 7” 58@ 69 42 45 ssoss 21923 8/4 85@ 90 75@ 80 GO@ 65 40@45 21@23 | 3x3x30” ...... cece cece eee eee 80.00 70.00 
5 OaK— i 
6/4 80@ 8 70@ 75 55@ 60 32@35 25038 4/4 95@100 75 0 ell ol 
80 60@ 65 38@40 20@22 | 1x4” and wider x 19”............ . 5.00 
ot use ak oS @ 6s 35G40 23025 | 5/4 100@105 80@ 85 © s5@ 10 40@42 goat | 1iex4” and wider x i9°2..122221 80.00 30.00 
Isa 100108 90 96 eh ae eee x 6/4 105@110 85@ 90 70@ 75 44@46 22@24 | 2x4” and wider x 19”............ 75.00 70.00 
..@.. / 10@115 90@ 95 75@ 80 47@50 23@25 | 1x2%4x40" ..... cece cece eee e eee 70.00 70.00 

Pg yeni gta ga prices on Wisconsin hemlock: K 

0. EMLOCK OARDS oe 
: ’ : HEMLOCK, No. 1, 81S1E— 

Ix 4” $27.00 28.00 $28.00@28.50 $29.50030 00 $32. w@32.s0 $28 s0a29 00 | 2x 4” ase @3 see ooo 

1x 6” — 29.50@30.00 -29.50@31.00 32.00@32.50 31.00@31.50 ox 6” . COO R8. 00 OR S09. 00 #3203100 33,00 ae-00 835: 00936 

2, aoe tped yee sey $4.00@34.50 at o0@ 81 30 33.00@33.50 | 2x 8”  29.50@30.00  30.00@32.00 31. BOD 82, 00 «33. tae 3 3 oO 3e.00 

1x10" 32.50@33.0 50@34. 50@36. 0@38.50 34.00@34.50 | 2x10”  29.50@30.00  32.50@33.00  33.50@34.00  35.00@37.00 36.00@37.00 
: oa a 50@35.00 36.00@36.50  39.00@39.50  35.00@35.50 | 2x12”  30.50@31.00  33.50@34.00  34.50@35.00  36.00@38.00  37.00@38.00 

or me 
rchantable S18, deduct $3 from price of No. 1; for No. 2, deduct $5. ok a* rough, 6’ and longer; 2x4” and wider, $17@19; 1x4” and 
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‘TORER 2? go5 
igo | OcToBER 24, 1925 AMERICAN LUMBERMAN 81 
ys Memphis, Tenn., Oct. 19.—The following is a summary of Chicago/Cleveland average hardwood Sales by Michigan and Wisconsin flooring mills 
/4 prices obtained during the week ended Oct. 13, as reported to «he Hardwood Manufacturers’ of maple, beech and birch flooring, D&M, as re- 
v 2 Institute: ported to the Maple Flooring Manufacturers’ Asso- 
a - ciation, averaged as follows f. 0. b. cars flooring 
a mill basis during > week ende tt. 17: 
/4 — an BLACK GUM ‘nen cax.ccuen ASH-CONTD CURSSNUT-CONTD yasis during the week ended Oct. 17: 
0 Sr ee Te eee ee ae ita MAPLE— Clear N ‘actory 
100 Quartered Quartered Quartered 235x114” Pn md Penh "ae 
50 Figured Wood > . eee eee < ot De “OU De .0 
alark eae mk alae are 83.98 64.9: <a mea 
: 2%,” 90.64 7 34 40.80 
160 Chgo Clev Chgo Clev Chgo Clev Chgo Clev Chgo Clev 7, epiphanies sci 71.92 46.92 
See. a tuewe «aw ew eeeae We es 4 
dio Tirsts & Seconds Firsts & Seconds No. 3 Common No. 1 Com & Sels F.A.S.Wormy LE So, Se wees 78.79 43.58 
4-4 140.75 vee |] 4-4 53.25 eee |] 5-8 164675 wee |] 424 = 54.50 67225 |] 4=4 coe = 4925 XQ eee ee ee ee es 61.10 45.10 wees 
7 8-4 131.50 -.- ||No. 1 Com & Sels 4nd 31.25 26.50] 5-4 60.25 +++ |{/Sound Wormy TEER see wsinceeics 60.25 rere 
No. 1 Com & Sels 4-4, 53.25 +e. || Sound Wormy 6-4 67.75 coe 4-4 eee 38.25 BEEc 
a re 4-4 ves 49.50/10-4 92.00 ... |] 5a4 ae < a 
nati 8-4 91.50 coe Plain 5-8 48.25 eee |] 12=4 92.00 eee 6-4 eee 43.25 RE. sa wales eke taees 66.00 
sesh No. 2 Common No. 2 Common 
/4 cuartered 4-4 27.25 ree RED OAK 4-4 34.75 was BASSWOOD BIRCH- 
QM... | “irsts & Seconds 6-4 33.75 tee MONE esterase ee 49.85 
a. e 5-8 81.50 ke TUPELO Quartered 8-4 38.25 37.25 |j/Firsts & Seconds §é=| #3x2” ............. 76.95 cabiasd 
Q. 4-4 96.75 eee iptipicnint Firsts & Seconds No. 3 Common 4-4 vee WaG@ § SUSBUL" .okccceees 80.88 60.83 
se 6-4 103.75 ... ||Pirsts & Seconds 4—4 116.75 ... || 4=-4 22.25 eee || 54 see 86.50 ‘ 
Ko. 1 Com & Sels 5-8 34.00 «e+ || No. 2 Common 6-4 eee 91.50 
D135 4-4 66.00 oes 3-4 38.00 eee 3-4 38.50 coe HARD MAPLE 8-4 eee 96.50 
( 5-4 = 68.75 av 6-4 47.25 53.00 sean No. 1 Com & Sels 
re 6-4 69.50 gue No. 1 Com & Sels . Plain Firsts & Seconds 5-4 wee 66.25 OAK FLOORING 
8-4 73.00 cee 4-4 35.00 coe irsts 4 Seconds 4-4 ee 94.00 6-4 eee 69.00 The f. “4 vonage nrteon > Se ths 
@ 55 No. 2 Common 6 1.0 SNES... SO ESt TL | ane ae ee ae 
Plain 5-8 17.00 ae 344 80.25 yas been a Sede War, 2 Comms obtained for oa ooring during the week ended 
i Firsts & Seconds 4-4 28.50 ... || 4=4 86.75 101.75] 8-4 wes 66-25 || 5a4 --» 35.50 }| Oct. 10, as reported by the Oak Flooring Manu- 
aoe 5-8 88.25 er 5-4 30.25 aaa 5-4 101.50 125.50;/No. 2 Common facturers’ Association : 
ile 4-4 97.00 eee 6-4 35.00 eee 6-4 eee 119.50] 8-4 eee 41.25 WILLOW ; : 
Q@... 5-4 = 9775 wee No. 1 Com & Sels paces: 1Ex11” F¥x2%4"” %x1%” %x2” 
6-4 97.75 eee WHITE OAK 5-8 44.00 eee BEECH No. 1 Com & Sels Geen CRs WON aiavaia ews sess $134.36 $90.42 $96.33 
8-4 95.00 esa saciid 4-4 61.25 66.50 4-4 41.75 eee Cine Gites NO ss 3s. awee 108.14 79.79 wets 
@110 No. 1 Com & Sels Quartered 5-4 69.25 70.75|No. 1 Com & Sels Re Oe re 76.67 . 
75 1-2 39.50 eae Firsts & Seconds 8-4 64.50 coe 5-8 34.00 eco MAGNOLIA Sel. qtd. w.&r $60.21 a9 45 61.17 54. 35 
65 4-4 61.75 63.50 5-8 93.75 «ee |} No. 2 Common 4-4 45.00 eve es Clr. pin wht wna 76.86 90.29 57.51 66.06 
@ 50 5-4 67-00 eee |] 424 136.00 «+ |] 424 43675 we Firsts & Seconds Clr. pin. red... .. 75.41 S298 5644 59:36 
@ 3 No. 2 Common 5-4 145.50 eee 8-4 53.25 eee HICKORY 4-4 72.50 eee Sel. pin. wht..... 61.69 W717 49.10 47.67 
@ 48 a Bo ot ee ae i aii No. 1 Com & Sels Sel. pln. red..... GLG68S 75.24 49.49 47.02 
nui — a|CU°” e eoe Ra “Gee nce Bae 0 eee "ss | No. 1 common.... 47.97 62.76 24.28 26.98 
a . 3-8 46.00 oa Quartered ap rr 29.00 v- No. 2 common.... 16.83 | f. S| ne 7.47 
SAP GUM 1-2 56.50 --. || Firsts & Seconds WALNUT x1” Bx" +s 4% Syor 
x are — 5-8 62.75 wee |] 4-4 ++ 136-25 eine BIRCH ze 2x1 . Rages axle” xP 
nnat! quartered 3-4 15.75 aks Firsts & Seconds Clr. gtd. wht..... cool bs $125.00 warned e wae ss 
rinia, 7irsts & Seconds 4-4 85.00 98.25 Plain 4-4 +++ 225.00 |/Firsts & Seconds Cir. pin. wht.....$82.83 79.17 ..... $79.35 
4 on SeB 48.00 er 5-4 92.75 ... ||Firsts & Seconds 5-4 ++ 230.00 |] 4-4 eos 119.75 | Clr. pln. red..... 74.90 7613 ..... 76.50 
4-4 61.25 ne 6-4 97.00 see |] 4-4 +++ 121.00] 6-4 «e+ 230.00 || 5=4 esc, SATS Sel. pln. wht..... 63.65 69.55 ..... 62.78 
5-4 60.75 ... ||No. 2 Common 5-4 104.75 125.25]| 8=4 «++ 240.00 |INo. 1 Com & Sels Sel. pin. red..... 63.68 66.04  ..... 66.738 
/4 6-4 62.00 ee 4-4 52.50 re 6-4 104.75 125.75 4-4 wad 14.75 No. 1 common. ... 35.86 40.43 ..... 3.50 
@112 No. 1 Com & Sels Sound Wormy Saps SOFT ELM 5-4 “ae 719.75 ING  COMEENONN 1s ROD “decree. aeraw Vheeas 
Q@ 8& 4-4 46.5 wen 4-4 ece 56-50 4-4 eee 88.25 a ere 
@ 75 5-4 a7.75 5-4 79.25 ... ||No. 3 Common CYPRESS 
Q 48 6-4 848.75 ee Plain No. 1 Com & Sels 3-4 18.00 eee aa aa 
@ 30 8-4 52.75 eas 4-4 47.25 68.25 Firsts & Seconds TRIPS 
10-4 62.25 wr Firsts & Seconds 5-4 eee 74.00 COTTONWOOD 4-4 81.50 eco OAK FLOORING S 
3-8 54.50 wee |] 6-4 wae. Wea ee 5-4 81.50 pe ? ves ; a Soe 
ois Plain 1-2 82.25 AE Gee " | gi. 261113-17" Box Boards 6-4 89.00 i Chicago, Oct. 21.—The following are carload 
g 60 f 13-17" Box Boards 5-8 67.25 92.25||No. 1 Common 4-4 77.00 «ee |] 8-4 = 97.00 me prices, f.o.b. Chicago, on {,x2-inch square edge 
42 kek 66.200 ae 3-4 79.50 101.50]] 3-4 ++. 55.00//9-12" Box Boards 10-4 110.00 oad oak strips, weight estimated at 1,250 pounds a 
a 30) 13" & Wdr. F.A.S. 4-4 92.00 109.00 4-4 51.25 62.00]) 4-4 63.00 eee ||Selects thousand feet. 
- 5-8 + 48.50 eee 5-4 115.50 122.25 5-4 55.00 -e- || Firsts & Seconds 4-4 70.25 82.00 Whit Red 
same fivete & Seecnie 6=4 112.75 125.00 || 8-4 54.00 ... || 4-4 52.00 ... || 5-4 77.75 87.00 Qtrd. Plai wd. PI 
1-2 44.50 one 8-4 139.75 134.00 ||No. 2 A Common No. 1 Com & Sels 6-4 80.25 aaa rd. n Qtrd. ain 
5=8 44.75 eee 10-4 169.25 coe 3-4 33.25 coc 4-4 39.00 eee 8-4 83.00 coe CR ge. caneuas . .$125.00 $78.00 $112.00 $75.00 
3-4 49.00 wee |]12=4 181.25 wee |] 4-4 37.25 40.75||No. 2 Common No. 1 Shop Sap GleaF 26060. MEG  knck. nena neces 
are 4-4 56.50 es ||No- 1 Com & Sels 5-4 3.75 449.75) 4-4 34.00 33.50 || 4-4 44.75 aaa 8 rere - 85.00 67.00 85.00 67.00 
anati 5-4 60.00 ac 3-8 38.25 wee |] 6-4 eee 49.7511 6-4 35.25 34.75 || 5-4 54.75 65.25 No.1 
6-4 67.00 coe |] 2-2 42-25 see |/No. 2 B Common oe Saeae CTale «| COMMON ee iixcn cn ciduenedaaeeensavasaaadsaseeeee 
No. 2 Ba4 68.25 coc 5-8 50.00 eco 4-4 27-75 30.25 CHESTNUT 8-4 66.25 70.00 
com fio. 1 Com & Sels 3-4 55.75 eee 6-4 ees 33.00 s 10-4 72.75 eee 
29 00 5-8 28.00 aitade 4-4 64.50 73,75 ||No. 2 Common Quartered No. 1 Common 
x 3-4 32.25 wate 5-4 71.50 76.75 || 3-4 +++ 37.00||Sound Wormy 4-4 39.75 ied ALNUT 
a 4-4 38.25 “ene 6-4 75.25 79.00 |jNo. 3 Common 4-4 ee 38.25 ||No. 2 Common BLACK WwW 
. 5. Z oo 8-4 89.00 80.25 ]| 4-4 coe 27.75 5-4 32.00 eee Pee P : P 
Pe oo *** Ino. 2 Common Plain Pecky Cincinnati, Ohio, Oct. 20.—The following are 
oa Be4 46.00 wee I] 1-2 25.50 a ASH Firsts & Seconds 4-4 21.50 wee today’s prices of American black walnut f.o.b 
af My, SO 5-8 22.000 PRs RE oe — wae ao Cincinnati: 
4-4 =25.75 ene - 45. 4.75 rsts econds - coe ° 
. 4 8-4 33.25 ... || 5-: $1.25 ... |] 4—4 94.00... |] 84 ves 128.00 FAS, 4/4, $215; 5/4, $225; 6/4, $230; 8/4, $240. 
6-4 51.00 ee «++ 131.00]|/No. 1 Com & Sels Selects, 4/4, $150; 5/4, $155; 6/4, $160; 8/4, $170 
t 
com. | &=4 57.25 .-. || 6-4 107.00... || 4=4 saa -/G4085 No. 1, 4/4, $95@100; 5/4, $105@110; 6/4, $110@G 
$22 8-4 108.75 «+. |}No. 3 Common : 
22 10-4 125.50]| 4-4 22.75 118; 8/S, Sis0@ 1s. 
18 16-4 138.75 pie ee No. 2, 4/4, $45; 5/4 and 6/4, $47.50; 8/4, $50. 
a SOUTHERN HARDWOODS HARDWOOD LOGS 
snor . . ® 
ce St. Louis, Mo., Oct. 19.—Current quotations on southern hardwoods f.o.b. St. Louis: Memphis, Tenn., Oct. 19.—Following are av- 
cago Gun— 4/4 5/4&6/4 S/4 4/4 5/4&6/4 s/4 ee, otis eens ce Ee a 
Qtd. red: QUARTERED RED OAK egg a sop rey oe es ne mb poe aa agnor 
PAS cows $ 95@ YS $ 98a100 $ 98a100 Ce a S108 1mO1I sms C!S ee eee 
_— No. lcom... 62@ 63 68@ 70 TOd@ 72 No. 1 com..... G@ 68 766 72 75@ 77 | '2- to 1S-foot in length: , 
ye No. 2 com... 34a 3d 36a 3S 38a@ 40 No. 2 com..«<« 44a 46 50a 53 57a@ 60 F.o.b. cars 
60.00 Qtd. red, S.N.D. : PLAIN WHITE OAK ye eae. 
j ye 57@ OS 58a 60 60a 62 pes aera eer are ; 7 : 
10.0 No. lcom& iad —" I a scxitcx 85 86 10SM@110 118120 Variety Per i Per M 
‘ sel ‘ 42 43 43 46 48aq@ 50 No. 1 com. and Red & white oak.$34.00 to $39.00 $21.00 to $24.00 
No. 2 Pt es 25a 26 28a BY 20a 3I Pe aes 57@ 58 64a 65 68a 70 CHIU veicataewe cues 28.00 to 30.00 18.00 to 20.00 
55.00 ee iss i NO. 2 CORE, ..«. 37@ 38 39a 40 420 44 UMM = Pa aca srs aracacar 32.00 to 33.00 23.00to 25.00 
60.00 Plain red: NO: 2 €OMies.6 20@... i a a.) a a.) i rere 20.00 to 22.00 12.00 to 14.00 
70.00 A se viiind 95@ 97 938a@ 9 Y4a 96 Sound wormy.. 31@ 32 48a@ 49 55@a@ 57 | Ash (12” and up). 35.00 to 50.00 28.00 to 33.00 
70.00 § No. l com... 60@ 62 63@ 65 Ta 72 . : : : Hickory (12” & up) 27.00 to 37.00 19.00 to 29.00 
i No. 2 com... 33@ 3 36@ 3S 38q@ 40 PLAIN RED OAK- Maple (16” & up). 33.00 to 38.00 25.00to 30.00 
i Plain sap: agg * hee saan S2@ 835 984100 108@110 Logs are classified by buyers here roughly as 
| 2. 1. eerie 50@ 51 53@ 54 54a 55 <<. ........ Sa 86 oe @ en oe No. 1 and 2, and the foregoing price range is 
No. 1 com... 84@ 35 37@ 38 42a 44 No. 2 com 35a 36 38a 40 42 44 supposed to cover the average prices paid for 
No.2 com... 22@... 24@... 25@... Tae a ca ase ls 3 r both. 
4 Corrox woop — POPLAR ons F ‘ ’ - - : 
36.00 ; re - 49@ 50 53@ 54 “... | fC eee 88@ 90 100@105 1054110 1 he differences between delivered and f.o.b. 
36.00 No.l com... .. 33@ 3 36@ 37 || .@... Saps and sel.. 62@ 65 2a Th sa 80 price ranges are based on the distance the logs 
26.00 No. 2 com..... 29@ 30 33a 3 a MS No. 1 com..... 47@ 48 49@ 50 51l@ 52 are hauled, and the weight of the timber. Oak, 
37.00 QUARTERED WHITE O isn : No. 2 com. A.. 33@ 34 36@ 38  37@ 38 ash and hickory are drawn from wider dis- 
se lee n UA No. 2 com. B.. 27@ 28 30@ 31 31@ 32 cweaiaies=. ested ten an ar and elm can be profit- 
38.00 FAS . 120@122 135@140 150@155 tances; while gum, poplar and elm can be profit 
and No.1 com. and ia Sorr MAPLE— ably drawn into Memphis only from nearby 
:) Ma ER See 70@ 72) 82@ 84 90@ 95 Log run ...... 40@... 55a 60 65@ 70 | Points. 
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Natalbany Lumber Company Ltd. 


Sales Office: HAMMOND, LA. 
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Norfield, Miss. 


Southern Pine and Hardwoods | “a= 









For Editorial Review of Current Market Con- 
ditions See Page 33 


NORTHERN PINE 


MINNEAPOLIS, MINN., Oct. 20.—Industries 
this week showed a tendency toward increased 
buying of northern pine. Box and crate manu- 
facturers were more active than at any time 
this fall and they are buying some pine for fu- 
ture shipment. Line yards are purchasing only 
for immediate shipment and in small lots. Prices 
are unchanged. 


BOSTON, MASS., Oct. 20.—The northern pine 
trade is quiet and prices are generally un- 
changed. Retailers are especially conservative 
in their buying. The low state of yard stocks 
is indicated by the general insistence upon quick 
shipments. Present lists are being maintained 
with fair success despite harder competition re- 
cently offered through reduction on some western 
woods. 


NEW YORK, Oct. 20.—Northern pine arrivals 
so far in October have been light. Demand is 
rather slow. Prices hold steady. 


EASTERN SPRUCE 


BOSTON, MASS., Oct. 20.—The current trad- 
ing in spruce frames is of quite modest propor- 
tions. Mills are having difficulty in securing 
enough business to keep their saws busy. 
Whereas a $3 advance was being recently pre- 
dicted, concessions of $1@2 are now offered on 
dimensions. There is a fair demand for random, 
and prices are about steady. 3oards are dull 
and prices easy. Quotations: Dimension, rail 
shipments, f.o.b. Boston, 8- to 20-foot, 8-inch 
and under, $41@42; 9-inch, $42@43; 10-inch, 
$43@44; 12-inch, $45@46. Provincial random, 
2x3 to 2x7, $34@35; 2x8, $37@38; 2x10, $39@40. 
Covering boards, 5-inch and up, 8-foot and up, 
D1S, $33@34; matched, clipped, 8- to 16-foot, 
1x5, $35; 1x6, $36.50@38. Furring, 1x2, $34; 1x3, 


te 4 
PIO. 


NEW YORK, Oct. 20.—Little lumber is arriv- 
ing and there is no indication of improvement 
in supplies. Prices are just about where they 
were in midsummer and any change in either 
direction -is unlikely. Many mills have ceased 
to send quotations. 


WHITE CEDAR 


MINNEAPOLIS, MINN., Oct. 20.—Posts are in 
small»demand and inquiries are not even up to 
average. Prices of western poles, which are low, 
are having considerable effect in this market. 
Northern pole producers are unable to meet the 
low prices in the West. Prices are steady. 


HARDWOODS 


CHICAGO, Oct. 21.—An increase in deman« 
for hardwoods and curtailed production, espe- 
cially in the South because of heavy rains, have 
given the market a very firm tone, and advanced 
prices on some scarce items. Most of the selling 
continues to be to the building trades, furniture 
and automobile industries. Plain and quartered 
red gum are very scarce, and an advance of $2 
to $8 in red gum has been followed by a $2 to $4 
advance in sap gum. There has been no change 
in northern hardwood prices, but there is a snap 
to the market which has been lacking for some 
time. 


NEW ORLEANS, LA., Oct. 19.—Red gum con- 
tinues the hardwood leader, with prices firmly 
held at high levels and mill supplies sold into 
secant supply. Sap gum finds fair request, also 
flooring grades of oak. Box material sells more 
freely. Prices on a number of items do not yet 
represent production cost, manufacturers con- 
tend. Better inquiry for export stock is reported. 


KANSAS CITY, MO., Oct. 20.—Hardwood de- 
mand is slower and prices on some items are 
softer. While many of the big consumers still 
are buying they appear to hold requirements 
close to the minimum and buy oftener. The 
furniture trade has not been buying as heavily 
as expected, but motor companies are a little 
more active in the market. Retail demand is 
fair, running a little stronger to flooring than to 
finish. Low grade stock is in fair demand and 
there is some railroad buying. 


ST. LOUIS, MO., Oct. 19.—Red gum continues 
to advance on the southern hardwood list as 
mill stocks are below normal, while weather con- 
ditions and the harvesting of the cotton crop 
combine to interfere with production. Oak and 
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6/4 and 8/4 maple are also scarce. Inquiries 
and orders were received in fairly large amounts 
last week, demand being mostly from furniture 
factories, automobile and sash and door concerns. 

CINCINNATI, OHIO, Oct. 20.—The hardwood 
market continues active, with good buying for 
early winter consumption. rrices have been 
steady but attempts to mark up quotations have 
met with resistance. 


COLUMBUS, OHIO, Oct. 19.—Hardwood or- 
ders are well distributed between factories and 
retailers, although the bulk of the buying is 
from hand to mouth. Prices are well maintained 
as there is no accumulation of dry stocks in 
any grade. Flooring shows considerable 
strength. Among factories, furniture, automo- 
bile and musical instrument concerns are the 
best buyers. tetailers are filling in broken 
stocks for winter building. Oak prices at the 
Ohio River: 


No. 1 No. 2 No. 3 

FAS com. com. com. 

Quartered ........$155 $90 $50 Bea 
\1j/0 1) | oe aon eet 107 70 45 $20 


HOUSTON, TEX., Oct. 20.—Sap gum, No. 1 
common and better, shows improvement this 
week and the price tendency is upward. Export 
business to Belgium and the United Kingdom 
is strong. White oak is in good demand. Red 
gum is scarce and commands a high price. De- 
mand for cypress is rather slow. 


BALTIMORE, MD., Oct. 19.—Hardwood busi- 
ness shows improvement. The inquiry is rather 
active and many consumers are entering into 
commitments on a fairly good scale. Some mills 
in the Memphis district have advanced quota- 
tions on plain red gum from $75 to $90; thick 
maple has advanced $6 to $7, and chestnut also 
shows an increase. 


MINNEAPOLIS, MINN., Oct. 20.—Birch is 
moving more freely this week in the northern 
hardwood market. The supply is adequate. 
Generally industrials are taking only enough 
stock for immediate needs but their orders usu- 
ally are accompanied by requests for prompt 
shipment. Sash and door mills are buying a 
considerable amount. Prices are steady. 


NEW YORK, Oct. 20.—Hardwood demand has 
shown improvement during the week. There are 
still shortages in certain stocks, but generally 
the market is in good condition to meet de- 
mands. Flooring is especially strong. Prices 
are very firm, giving indication of slight ad- 
vances, 


BOSTON, MASS., Oct. 20.—Nearly all classes 
of buyers are coming into the market more freely 
and prices are stronger. There is active inquiry 
for red gum to be shipped immediately and sales 
of FAS, inch, are reported at $108. White ash 
sells well. 3uyers show more interest in plain 
white oak. Flooring sells better and prices are 
firmer: Quotations, }%x244 clear: Birch, $83@90; 
maple, $100.50; oak, white, plain, $97.50@101.50; 


selects, $86.50; No. 1 common, $72. Quotations, 
inch: 
No. 1 
FAS com. 
Re a ae a a Et ere Te $105@115 $80@85 
RINE CROVOND: onde cco Gcnit ence orale 83@ 90 63@68 
Beech Renton cyteeat aiach aie waited 75@ 80 45@50 
353) | eo, | jl a Se ae eee 130@140 75@85 
PO COA Bic ced cesace Babes 115@125 62@70 
Chestnut ret area aia 110@120 80@85 
TNE oP. Siarnic Oem 5) a.5 eae 100@105 60@65 
Oak, WHC, DIAM ....028555% 90@120 i oe 
Oak, white, quartered ....... 145@155 ere 
PORN 5 Bd Pe pes ges ine seh RO 103@118 aiglGeee-s 


*Lower price for hard texture. 


OMAHA, NEB., Oct. 19.—The volume of orders 
from city retailers holds up fairly well, but de- 
mand from country yards has fallen off slightly. 
Oak continues the best seller for flooring and is 
a little stronger than other grades for this use. 
Hardwood prices are steady. 


FIR, SPRUCE, CEDAR 


CHICAGO, Oct. 21.—Despite the effort of the 
large Douglas fir mills to maintain September 
price levels, the fir market seems to be weaker. 
Demand is light. Uppers are especially weak due 
to the inactivity of the yard trade, and common 
grades are showing no life. Distributers are 
hoping for a replenishing of stocks. 


NEW YORK, Oct. 20.—Movement of fir con- 
tinues on a large scale, with cargoes arriving 
almost daily. Yards are well supplied, but are 








IPL Co. Redwood available 


in small or large lots 


HIPMENT of TPL Co. 

Redwood lumber and mill- 
work in mixed cars or less than 
carload lots can be promptly made 
from the Chicago or the New 
York warehouse of the Pacific 
Lumber Company or from any 
of the wholesale distributors 
listed here who carry ample 


stocks of TPL Co. Redwood. 


Rush orders for straight cars can 
be filled by our big quick ship- 
ment depot and warehouse at 
Chicago where three million feet 
of TPL Co. Redwood and mill- 
work is carried in stock for the 


convenience of the eastern trade. 


Prices and detailed information on Redwood for 
many special uses gladly supplied on request. 


W holesalers carrying stocks of TPL Co. Redwood 


EdwardJ. Bannister Lumber Co. 
18th & Garfield Sts., Kansas City, Mo. 


Weyerhaeuser Timber Co. 
St. Paul, Minn. 


Royal Oak Wholesale Co. 
Royal Oak, Mich. 


Chas. C. Kellogg & Sons Co. 
Utica, N.Y. 


Reserve Lumber Company 
Cleveland, Ohio 


Wyman-Allen Lumber Co. 
325 Medford St., Charlestown, Mass. 


W. C. Borcherding Co. 
202 So. Rural St., Indianapolis, Ind. 


E. M. Long & Sons 
Cadiz, Ohio 


C. F. Sullivan Company 
Northumberland & Sussex Aves., Buffalo, N.Y 





CHICAGO 
3067 McCormick Building 
332 So. Michigan Avenue 


ys Cthe Pacific Lumber Co. 


ciwooel 


NEW YORK CITY 
941 Pershing Square Building 
100 East 42nd Street 


SAN FRANCISCO 
Robert Dollar Building 
311 California Street 


The Largest Manufacturers and Distributors of California Redwood 


MEMBERS CALIFORNIA REDWOOD ASSOCIATION 











buying without hesitation and few are quibbling 
about prices, which are uniformly steady. A 
heavy movement of lumber in the suburbs is 
the chief feature. 


BOSTON, MASS., Oct. 20.—Heavy offerings of 
spot lumber and large transit shipments also 
on the market have affected Douglas fir prices. 
Retailers are buying only for actual require- 
ments, although their stocks are not large. 
Jsuilding continues active. Wholesalers ask $34, 
ship’s tackle, Boston, for direct mill shipment 
of ordinary schedules of dressed fir, but recent 
business in spot and transit fir is reported at 
$304 less. No. 1 common fir boards are $30@31. 


KANSAS CITY, MO., Oct. 20.—The Douglas 
fir market was affected last week by adverse 
weather conditions, which cut down demand 
from country yards that have been the heaviest 
buyers recently. City demand has been slow, 
running mostly to mixed cars of upper grades. 
Prices are a little easier. 


OMAHA, NEB., Oct. 19.—Demand for fir has 
dropped off with the decrease in building opera- 
tions. Country trade is not very active. Prices 
are slightly weaker. 


SAN FRANCISCO, CALIF., Oct. 17.—The 
cargo demand for fir is exceptionally good and 
mills are reporting good prices with plenty of 
business on hand, so much in fact that they are 
reluctant to quote prices at present level on 


Rail demand is good and prices 


CYPRESS 

NEW ORLEANS, LA., Oct. 19.—Mill-group re- 
ports show orders above production, but local 
observers say the October business is not thus 
far up to the seasonal average. <A fair run of 
orders Comes in but the market lacks something 
of the customary drive and ‘‘pep’’—save pos- 
sibly in the Florida district. Prices rule un- 
changed and firmly held. Car supply is easy 
und shipments are prompt. 


future business. 
ure steady. 


CHICAGO, Qet. 21.—The cypress market is 
characterized by .small orders for immediate 
shipment and local distributers have noticed a 
falling off of inquiries from the retail yards. 
Demand is seasonal and prices steady. 


KANSAS CITY, MO., Oct. 20.—Cypress buying 
has slowed down and there have been fewer 
inquiries the last week. Mill representatives say 
they expect country demand to pick up when 
the weather clears. City demand is slow, yards 
having fairly good stocks. 


NEW YORK, Oct. 20.—Cargo arrivals for the 
last week have been comparable to those of 
mid-August, an unusual condition that reflects 
the substantial character of the local market. 
Prices hold up well. 

BOSTON, MASS., Oct. 20.—Cypress prices 
have been radically revised by some of the lead- 
ing houses seeking orders in northeastern terri- 
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ROSS CARRIERS | 


Reduce Handling Costs 
25% for This Company 

















ONE of the most difficult problems 
for the lumber manufacturer to 
solve is that of lower handling costs. 
This is particularly true with manu- 
facturers of long joists and timbers. 

However, the Reinhart Lumber & 
Planing Mill Co., San Francisco, Calif., it 
found they could reduce their handling 
costs at least 25% by using 3 Ross 
Carriers. The following letter proves 
our statements. 











Improved Service Investigate Ross Electric and Gaso- 
“We are using our carriers to stevedore from line Carriers 
the vessel to our yard and in turn from the 
yard to the mill, etc., as well as transferring You'll be surprised to learn of the big 
doors and miliwork from the mill to the ware- : : apoio dine 
house. We have dispensed with all geri savings lumbermen have made s he 
‘iven vehicles. We use motor trucks and with ‘ Se et r. uid Whe 
oor dene Caeciaen find a big saving in labor, installed Ross Carriers. We _ a 
but the principal advantage is a to nine to give you the names of some users w : 
sustomers. We think the saving will amo : ican : 9.23. 
or at least 25% of the cost of this part of our report daily savings of from $93 to $269.2 
cepa oo much improved service Write today — complete data on Ross 
© our customers. , sou Sia, nip 
REINHART LUMBER & PLANING MILL CO. Electric and Gasoline Carriers. 


San Francisco, Calif. 


The Ross Carrier Co MURRY JACOBS COMPANY 


69 Columbia Street, - - - - - - °* Seattle 
Office and Plant 249 Monadnock Building, - - San meg 
Benton Harbor, : : Michigan 546 Maison Blanche Annex, New Orleans, La. 
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W. W. BABCOCK CO., BATH, N. Y. 




















tory. Concessions of $5@10 are offered on FAS, 
of $3@5 on selects, and of about $2 on shop, 
Buyers are still indifferent. Takings of both 
yard items and shop lumber are for immediate 
requirements and are mostly mixed cars for 
quick shipment. Quotations on yellow cypress: 


FAS Selects Shop 
4/4 cccccesccveccees$ 85@ 98 STIO@ 83 $53@58 
Die Ee NOS ios Gehan 904108 80@ 93 63468 
Bees wad cere ae teu ewe 105@ 115 88@105 737483 
Pe: Kasia arse Gees 125@135 Ee ace ara ea 


BALTIMORE, MD., Oct. 19.—Cypress demand 
is fairly well maintained, with mills finding 
enough buyers to keep assortments down to 
moderate levels at producing points. Quotations 
are on the whole well sustained. 

CINCINNATI, OHIO, Oct. 20.—Cypress de- 
mand maintains a steady aspect. There is con- 
siderable buying from rural communities. Prices 
have been steady. 

JACKSONVILLE, FLA., Oct. 19.—Cypress de- 
mand is good. Orders for all factory grades and 
box have been steady and of good volume and 
finish in mixed cars finds a ready market, 
Schooners loading at Jacksonville and Savannah 
are carrying a considerable amount of cypress 
to east coast points and a considerable amount, 
mostly in the lower grades, is being exported to 
the British West Indies. Mill stocks are in excel- 
lent shape and most items can be secured for 
immediate shipment. 


HEMLOCK 


CHICAGO, Oct. 21.—Hemlock seems to be out 
of its recent slump and is moving more freely 
than it has for some months. While there has 
been no advance in prices, the market has more 
snap to it, and increased inquiries point to good 
winter business. 





NEW YORK, Oct. 10.—Demand for western 
hemlock has continued brisk at unwavering 
prices. Eastern stock is rather scarce, but is 
readily salable at market quotations. Arrivals 
of western lumber are sufficient to Keep condi- 
tions on an even keel. 

BOSTON, MASS., Oct. 20.—The hemlock mar- 
ket is temporarily depressed by heavier arrivals 
of western stock than can be readily absorbed. 
Some recent sales of spot lumber are reported 
at $4@5 off list. Coast mills will not concede 
on new business, however. Dry stocks of east- 
ern hemlock are moderate, but demand is rather 
slow and some sellers are offering concessions of 
$1 or so. The bulk of the trading in boards is at 
$30 for random and $32. for clipped, 


lengths. 
WESTERN PINES 


CHICAGO, Oct. 21.—The market for western 
pines is steady but there is a belief among dis- 
tributers that higher prices may be caused by 
curtailment of production enforced by rainy 
weather. There seems to be a slight increase 
in demand for some items while low grade stock 
is scarce. Country yard trade is quiet. 


eastern 


SAN FRANCISCO, CALIF., Oct. 17.—Pine has 
shown a slight increase in demand during the 
last week, providing the mills with sufficient 
orders to keep at the peak of production. Prices 
have remained firm. The export demand, espe- 
cially in Australian clears, has increased further, 
and commons have strengthened due to the 
heavy demands for box shook materials, of 
which there is now a serious shortage. Clears 
and better have improved. 


NEW YORK, Oct. 20.—Many items in western 
pine are scarce. Demand holds up fairly well, 
especially for upper grades in Idaho pine. Some 
firms report difficulty in getting supplies. Ship- 
ments are coming through promptly. 


KANSAS CITY, MO., Oct. 20.—Demand for 
western pines is largely on a basis of orders for 
immediate requirements with quick shipment 
specified. There are a few orders being placed 
by retailers or industrial consumers who are 
not in such a hurry, but in general, most buyers 
will look for lower prices before going heavily 
into the market. 


BOSTON, MASS., Oct. 20.—Some weak spots 
have recently developed in western pine prices. 
No. 2 common Pondosa pine is in fair demand 
here at: 1x4, $49.25@51.25; 1x6, $49.50@52.25; 
1x8, $47.25@48.25; 1x10, $46.75@48.25; 1x12, 
$47.75@49.25. Orders for mixed cars of Idaho 
white pine for quick shipment are fairly numer- 
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ous. Slight price revisions have been made, run- 
ning up to reductions of $3 on No. 1 common. 
Quotations on Idaho pine: 

No. 3 


No. 1 com. No. 2 com. com. 
|, aS Ler $63.50@65.50 $61.50@62.50 $36.50 
(2 SOE ae 3.50@66.50 62.50@63.50 40.00 
| Begrerarceens 62.50@67.50 59.00@60.00 41.50 
RN o's ere aries 65.50@68.50 59.00@60.00 41.50 


FEES. as wee ene vc iemeaeevews 61.50@ 62.50 42.50 


OMAHA, NEB., Oct. 19.—City retailers are 
only ordering western pines for actual needs, 
and most of the business placed is for mixed 
cars. Rural trade is light. Prices show a 
weaker tendency. 


REDWOOD 


SAN FRANCISCO, CALIF., Oct. 17.—Redwood 
has shown a steady improvement during the last 
fifteen days with demand now exceeding produc- 
tion and prices distinctly steady and firm but 
no increases announced. In northern California 
especially the demand is exceptionally strong. 
Southern California and eastern demand has 
shown increases and export trade is promising. 


KANSAS CITY, MO., Oct. 20.—There still is 
little activity in the redwood market. Where 
nothing except redwood will do, buyers are will- 
ing to buy, but most of them seem to be more 
concerned about price than quality. 


BOSTON, MASS., Oct. 20.—-Redwood distrib- 
uters report brisk competition but the firmer 
attitude recently adopted by producers encour- 
ages sellers to maintain prices. Buyers are tak- 
ing mixed lots of yard items and shop lumber 
and asking for prompt delivery. 


NORTH CAROLINA PINE 


BOSTON, MASS., Oct. 20.—Demand for North 
Carolina pine is moderately good for the season 
and prices are well held. Takings are for im- 
mediate needs and quick delivery is wanted by 
most buyers. Rough edge, 4/4 under 12-inch, is 
$60@61 for band sawed and $56@58 for circular 
sawed stock. Lowest prices reported taken for 
ix4-inch shortleaf flooring: B&better rift, $80; 
C rift, $65; B&better flat, $59.50. B&better par- 
tition, j4-inch, is $56.25. The full range on &- 
inch air dried roofers is $31@32.50. 


NEW YORK, Oct. 20.—Demand for rough and 
dressed lumber has held up well to the average 
set in September and the market points to im- 
provement. Prices hold very firm with indica- 
tions of further strength. Flooring and roofers 
lead in the demand. 


3ALTIMORE, MD., Oct. 19.—The North Caro- 
lina pine movement has slackened during the 
last week, due to a decline in construction work. 
The market is perhaps a little easier, but no 
material concessions are being made. 


SOUTHERN PINE 


CHICAGO, Oct. 21.—There has been a slight 
increase in demand and orders among the south- 
ern pine trade. Some distributers are quoting $1 
advance on 1l-inch No. 1 common. Many of the 
larger southern pine mills are refusing quota- 
tions which they accepted last week and are 
holding out for as high as $2 advances. Smoke 
dried finish has advanced $6, according to some 
lists. The general tone of the market is firm. 

NEW ORLEANS, LA., Oct. 19.—Mill reports 
indicate a gain of orders and shipments for the 
week, with a considerable decrease in produc- 
tion. Orders climbed above the normal line and 
led, with shipments second and production third. 
Local reports indicate a firming-up of prices 
on some lower grade items which hitherto have 
been a little soft. Practically throughout the 
list prices now are reported well held. 

ST. LOUIS, MO., Oct. 19.—The demand for 
southern pine is good, with satisfactory prices 
being realized. There is an especially strong 
call for upper grades, with a comparatively small 
supply. tush shipments feature all orders. 
Heavier demand is expected with an improve- 
ment of weather conditions in the consuming 
districts. 


KANSAS CITY, MO., Oct. 20.—While demand 
for southern pine was slow last week, due to 
Weather conditions, prices remained steady, 
Owing to decreased mill output. Shipments have 
been delayed by the same conditions. Orders 
Placed last week covered the list more thor- 
oughly than in previous weeks, when uppers 
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Drying Heavy Wagon Stock 
Moore | The ‘Lindsey Wagon Company, 


Moist Air Laurel, Miss., are drying excellent 


_ wagon stock in their battery of six 
Dry Kilns Moore Moist Air Kilns. 


These kilns are also equipped with 

Moore’sAsbestos Protected Metal Fireproof 

penny age tg Doors and have been declared as being 
practically free of fire risk. 


Moore Dry Kiln Company 


“ KILN BUILDERS SINCE 1879” 
Jacksonville, Fla. ~ 2 Fully Equipped Plants. ~ North Portland, Ore. 

















Keep. Your Money Working “KILMOTH” 


and at the same time give your customers the finest quality Closet Lining 
flooring. You can do this when you sell our should te eteshed by 
all lumber dealers. It 
“Quality” OAK FLOORING is manufactured in ¥% 
Order any quantity you desire—carlots or L.C.L. Better x 2, 2%, and 3% inch 
include some “Kilmoth” Cedar Closet Lining. Write for stock widths from Tenn. 
list and prices today. Aromatic Ked Cedar. 





DeSoto Hardwood Flooring Company 














Sledge Ave. and ——————<— ee ee MEMPHIS, TENN. | 
———————— — — ——— eee: 
| FLEXIBLE 
Garland sight whee = “Wagons and ‘Trailers | 
| | 


FOR TEAM AND TRACTOR HAULING 


| Equipped with Solid Steel Axles Guaranteed for One Year. 
| Also _ Also 
Four Wheel Lumber 
Log Wagons Buggies, 
and Self Haul-off 
Loading Gears, 
Skidders Ete. 








clits te. The Only Eight Wheel Trailer = ve%. 


Recommended by Tractor Manufacturers. | 


|_ Garland Wagon C Co., New Orleans, La., U.S.A. | 








——————— ———— ———————————— —— 
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SALES REPRESENTATIVES : 
J. C. Lackey, 5832 McGee £t., Kansas City, Mo. 


G. S. Patterson, Oconomowoc, Wis. 


R. D. Hunting Lumber Co., American Trust Bldg., Cedar Rapids, lowa 


Colorado Continental Lumber Co., 
Chaka at aetna bldg., Denver, Col. 


Alex W. Stewart, 709 Lumber Exchange Bldg., Minneapolis, Minn. 


views PONDOSA PINE 


Quality LIGHT — SOFT — WHITE 


As national advertising is making the 
merits of Pondosa Pine better known, 
hundreds of dealers are finding it to their 
advantage to stock it. They are finding its 
light weight, its workability, whiteness and 
accurate manufacture big sales advantages. 
Try a mixed car of Craig Mountain Quality 





Pondosa Pine. 


Craig Mountain Lumber Co. 


Winchester, Idaho 


E. H. VAN OSTRAND, Pres. 
W. C.GEDDES, Vice Pres. & Gen’! Manager. 
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Capacity 100,000, Daily 


Timbers, Dimension, Boards, Shed Stocks 


Crating, Boxes 


Quick Shipments in Straight or Mixed Cars 


If You Buy 
Where You Get 
the Most Value 


you will be interested in 
our offerings in timbers, 
dimension, boards, shed 
stock, crating, boxes. 


Write us. before you 
place orders elsewhere. 


H. D. Foote Lumber Co., Inc. 


Alexandria, La. 


were in proportionately better demand. Finish 
prf@es still are firm. Demand for timbers and 
railroad and car material is good. 


CINCINNATI, OHIO, Oct. 20.—With the out- 
door building season approaching its end, de- 
mand for southern pine is not as keen as it was 
and the market is somewhat easier. Retail 
stocks are badly broken, but so far there has 
not been much filling in of stocks, except to 
care for immediate requirements. 


NEW YORK, Oct. 20.—Longleaf pine holds up 
well. Flooring and roofers are in heavy demand; 
items in rift and No. 1 common have shown 
slight advances. Demand is sufficient to keep 
the mills constantly on the offensive; that is 
the wholesaler is doing all the urging. Yards 
are not well supplied. 


BOSTON, MASS., Oct. 20.—Southern pine dis- 
tributers are booking a fair volume of orders at 
firm prices. Dealers are cautious. The long- 
leaf flooring producers are confident. Top prices 
lately obtained here for 1x4-inch flooring: 
Bé&better rift, $90; C rift, $72; B&better flat, 
$62.50. B&better partition, }}-inch, is $61.25. 


HOUSTON, TEX., Oct. 20.—The southern pine 
situation looked more attractive during the last 
week than in several weeks previously. The 
common grades, such as 1x6-, 8- and 10-inch, 
No. 2 and all 1-inch No. 1 stocks, are in good 
demand. Export trade is picking up. All the 
high grades of pine are strong. 


SHINGLES AND LATH 


CHICAGO, Oct. 21.—There has been a decline 
of 5 cents in the price of shingles. Clears are 
now selling $4.61, Chicago, while stars are quoted 
at $4.04. Lath are very strong. Hemlock lath 
are scarce because of extensive building and are 
quoted at an increase of 40 to 50 cents. No. J 
hemlock lath bring $9.50 while 32-inch merchant- 
able are quoted at $3.50, 


MINNEAPOLIS, MINN., Oct. 20.—Red cedar 
shingles neither were in heavy demand in this 
market in the last week nor were they offered 
in any large quantities. Prices have remained 
firm, with mills working on curtailed schedules 
or shut down. Only rarely are cars being bought, 
most of the supply coming from transit cars. 


KANSAS CITY, MO., Oct. 20.—With a slightly 
lessened demand for shingles, the market is 
somewhat weaker, with clears quoted at $3.10 
and stars around $2.60. Country yards have 
been the principal buyers. Lath demand is slow 
and priees are unchanged. Demand for siding 
also is slow, the principal call coming from coun- 
try yards. 


ST. LOUIS, MO., Oct. 19.—There is but little 
activity in shingles, although the market has 
maintained a firm tone for the last few weeks. 
Orders and inquiries were about on a level with 
the week previous. Extra clears are $3.25, mill 
base, and $4.76, St. Louis; extra stars, $2.75, mill 
base, and $4.09, St. Louis. 





COLUMBUS, OHIO, Oct. 19.—Shingle buying 
is well distributed between urban and country 
dealers, the latter coming into the market to re- 
plenish stocks as winter building prospects are 
good. Transit cars are not numerous. Receipts 
are sufficient to take care of current needs. 
Extra clears are $4.85; extra stars, $4.20. Other 
varieties are quiet. Lath business is not brisk 
and some weakness has developed. 

NEW YORK, Oct. 20.—Few eastern spruce 
lath came into the market during the last week. 
No large cargoes are expected for the present 
and with demand continuing brisk a change up- 
ward in prices is looked for. Yards are more 
plentifully supplied with west Coast shingles 
than they have ever been. 

BOSTON, MASS., Oct. 20.—Shingles are quiet. 
Dealers are carrying light stocks and replenish- 
ing cautiously. White cedar extras are $4.50@5; 
clears, $4@4.50. Red cedars also are quiet but 
prices look firm; the best makes of British 
Columbia XXXXX are $5.96, rail shipment. Lath 
sellers are competing eagerly for the moderate 
business offered and prices look a bit soft. The 
full range quoted the last week was $7@7.25 for 
1%4-inch eastern spruce lath and $8@$8.25 for 
15-inch. 

HOUSTON, TEX., Oct. 20.—Shingles are in 
fair demand at the following quotations, Coast 
basis: Extra clears, $3.15; extra stars, $2.80. 
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path are in strong demand with No. 1 $5.75, and 
No. 2, $4.25. 


NEW ORLEANS, LA., Oct. 19.—Call for cy- 
press shingles continues below seasonal volume 
and expectation. Sales are fair only and orders 
from the southern States constitute the bulk 
of the business. Prices are unchanged and firmly 
held. Cypress lath are in active demand and 
could readily be oversold. Mills are said to be 
declining some orders to conserve their stocks 
and take care of regular customers. Prices are 
well held. Pine lath find a ready market at 


good prices. 
MAHOGANY 


BOSTON, MASS., Oct. 20.—Good demand for 
mahogany is keeping local mill plants operating 
on full time schedules. Production is well bal- 
anced by shipments and orders. There has been 
recent improvement in inquiries from furniture 
and musical instrument manufacturers. Some 
readjustment of prices has been made to keep 
the various grades and sizes moving evenly. 
Prices are steady on the new basis. 


CLAPBOARDS 
BOSTON, MASS., Oct. 20.—Heavier calls of 
the builders for clapboards have brought the 
yards into the market with a very fair volume 
of moderate replacement orders. Prices are 
fairly steady. Maine spruce clapboards are firm 
at $120 a thousand pieces for 4-foot extras and 
$110@115 for clears. The bulk of sales of west 
Coast clapboards, 3%- to 6-foot, clears, are re- 
ported at the following range, a thousand square 
feet: Red cedars, $32@55; western spruce, 
$35@238. 
'@9@aagcaeaaaeaanaaaanas 


Impressed with Coast City’s Growth 


KANSAS City, Mo., Oct. 19.—‘‘I am constant- 
ly very much impressed and in fact amazed at 
the accomplishments of the Long-Bell Lumber 
Co. and others in building up the city of Long- 
view.’’ Such is the manner in which George S. 
Long, of Tacoma, Wash., general manager 
Weyerhaeuser Timber Co., expressed himself in 
a recent issue of the Longview Daily News, of 
Longview, Wash., anent the constructive work 
of the Long-Bell Lumber Co. organization in 
establishing a normal, human city on broad 
lines of aesthetic beauty and practical use. 

In this connection it is interesting to record 
the fact that the Weyerhaeuser Timber Co. 
plans to build three mills on the 700-acre plant 
site which it recently purchased at Longview, 
construction work on which, it is stated, will 
begin in December. 

Mr. Long believes that the timber resources 
tributary to Longview will for over fifty years 
at least justify the existence of that enterpris 
ing community, and states that a great many 
diversified factories should follow ordinary lum 
hering, and the location of the town for world 
commerce promises prosperity to all who are 
fortunate enough to find a sphere of usefulness 
in its environment. ‘‘It is particularly gratify- 
ing to me,’’? comments Mr. Long, ‘‘to think that 
with the large lumber development which my 
company expects to make that its employees will 
have a sensible, practical and beautiful town 
to live in. Iam sure that the policy for the de- 
velopment of this town is such that no employee 
of either the Long-Bell Lumber Co. or the 
Weyerhaeuser Timber Co. would want to live 
outside of this splendid prospective city.’’ 





Patents Recently Issued 


The following patents of interest to lumbermen re- 
cently were issued from the United States Patent Office. 
Copies may be obtained from R. E. Burnham, patent 
and trade-mark attorney, Continental Trust Building, 
Washington, D. C., at 20 cents each. State number of 
patent and name of inventor when ordering. 


_ 1,555,242. Jointing means for woodwork. George H. 
Foster, Merrickville, New South Wales, Australia. 


9 ate aee. Saw handle. Johan Hansen, Vancouver, 


1,555,387. Woodworking machine. John Schmidt, jr., 
Philadelphia, Pa. 

1,555,584. Saw clamp. Francis O. Juaire, Wichita, 
Kan. 

1,555,835. Lumber drier. James A. Craig, New Or- 
leans, La. ‘ 

1,555,867. Endless conveyer. Charles J. Marshall, 
Beloit, Wis., assignor to P. B. Yates Machine Co., 
Same place, 

1,556,055. Saw mount. Frederick J. Weber, Hoquiam, 


Wash., assignor to Grays Harbor Iron & Machine Works, 
Aberdeen, Wash. 


1,556,061. Sawing machine, John P. Ball, Chicago. 











What Does Your 
Production Chart Show? 


OUR production chart tells a story 

of business health or business sick- 
ness. Fortunate is the executive whose 
chart reads, ‘‘No interruptions; output 
good and increasing steadily” —for 
such a report means larger earnings. 
As you know, one of the prime requisites 
for maintaining uninterrupted production is 


quality leather belting. This is the reason so 
many belt buyers insist upon 


MOLONEY 
Leather Belting 


It is belting of innate quality—made right by 





Bill Says: men schooled in the art of belt making. Only 
You er expect the choicest of steer hides are used, and only 
as Cc rom a mon- e 
ponte as you would that part of the hide cut from the center of the 
from a fullblooded, backbone. This assures toughness and resis- 
pedigreed canine. The tance to wear and tear. And the special curry- 
same holds true of : : . } a 
leatherbelting.Acheap, ing process to which the hide is subjected 
inferior belt cannot pos- gives you the flexibility so essential to real 


sibly give you the su- 
perior service of inbred 
quality. 


transmission satisfaction. 


If your belting is not performing as it 
“A Belt is should, or if you are now in the market for 

No Stronger than Its a replacement belt, be sure to specify 
aeaeeamtate MOLONEY — leather belting at its best. 


Write or telephone us, One of our engineers 
will be glad to give you further information 


Moloney Belting Co. 
124-138 North Franklin Street « CHICAGO 


ATLANTA, GA. GREENVILLE, S. C. PORTLAND, ORE. 
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Advertisements will be inserted in this de- 
Partment at the following rates; 


25 cents a line for one week. 

45 cents a line for two consecutive weeks. 

60 cents a line for three consecutive weeks. 

75 cents a line for four corsecutive weeks. 

Hight words of ordinary length make one 
ine. Count in signature. 

Heading counts as two lines. 

No Somer except the heading can be ad- 
m le 


Remittances to accompany the order. No 
extra charge for copies of paper containing 
advertisement. Copy must be in this office not 
later than Wednesday morning in arder to 
secure insertion in regular department. All 
advertisements received Jater will be placed 
under heading Too Late to Classify. 











DO NOT OVERLOOK THE SPLENDID PLANT 
at Narkeeta, Mississippi, offered for sale under ‘‘Busi- 
ness Opportunities,’’ on page 90, 





112 READERS FOR ONE CENT 
CAN YOU BEAT IT! 


A five line advertisement inserted in the Wanted and 
For Sale Department costs $1.25 for one insertion. The 
AMERICAN LUMBERMAN prints and delivers about 
14,000 copies every week—your five line ad could be 
delivered at a cost of 1 cent to each 112 subscribers. 
No other way to reach the Lumber World and Wood- 
working Industries so quickly and cheaply. We carry 
your message. Advertise in the 


AMERICAN LUMBERMAN, 
431 South Dearborn Street, 
Chicago, Illinois. 


DO IT NOW. 
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WANTED—YOUNG MAN 

As bookkeeper for retail yard in Detroit. Excellent op- 
portunity. In applying indicate age, experience, sal- 
ary desired, etc. 

Address ““B. 118,’’ care American Lumberman, 

WANTED—RETAIL YARD MANAGER 

Preferably married man not over thirty-five years of 
age and thoroughly familiar various building materials. 
Must have good record. Permanent position with good 
opportunity. Location South. 

Address “B. 138,’’ care American Lumberman,. 


WANTED—EXPERIENCED 
Millwork biller and detailer. Top salary. Only A-1 
man need apply. 
CHAS. T. ABELES & CO., Little Rock, Ark. 


MANAGER CHICAGO OFFICE 
West Coast manufacturer and wholesaler wants young 
man assistant having some knowledge and acquaintance 
Ohieago yard trade. 
Address **B. 108,’’ care American Lumberman. 


ESTIMATOR 
With cost book ‘‘A’’ experience. This position to call 
for a man with experience in all classes of detail con- 
struction as it applies to the sash-door and millwork 
business. Prefer man capable of supervising work of 
other estimators and capable of digging out disagree- 
ments between the plans and specifications. In reply- 
ing mention age, nationality and salary expected to 
start. Address ‘‘W. 17,’’ care American Lumberman. 


PLANING MILL FOREMAN WANTED 
We have permanent position to offer for a competent 
planing mill foreman. State experience and give ref- 
erences. Location— Wisconsin. 
Address ““A, 132,’’ care American Lumberman. 


WANTED: TO ENGAGE A YOUNG MAN 
Reliable and with experience to work up a car trade 
business in northern hardwoods and possibly fir. Loca- 
tion would be in the Upper Peninsula. Only one who 
is competent to go ahead on his own resources and who 
ean furnish references, reliability and conservativeness 
need apply. Salary and profits. 

Address ‘“*A, 121.’’ care American Lumberman. 


WANTED; 
Lumber inspector by middle west sash and door fac- 
tory. Must thoroughly understand grading California 
and western pine shop. Steady employment. No trav- 
-eling. 
Address 























“RB, 120,’ care American Lumberman. 














ASSISTANT SECRETARY 


Require services of high class experienced male. Pre- 
fer man about thirty-five years of age who has had city 
experience in trade organization activities. Reply in 
detail, stating age, nationality, salary expected, refer- 
ence, position you now hold and date services will be 
available. 


Address “W. 16,"’ care American Lumberman., 





ESTIMATOR WHO CAN TAKE OFF PLANS 
correctly and figure, using Cost Book ‘'A.’’ Position 
open immediately or after January first. Can offer 
good future to right party. 

Address ‘‘B. 136,’’ care American Lumberman, 


WANTED 
Hardwood inspector and buyer for Louisiana and Ar- 
kansas, also Mississippi and Alabama territories. Must 
be capable high class man, familiar with large band 
mills as well as small mills. Give reference, full par- 
ticulars and salary in first letter. 

Address “B, 124,’’ care American Lumberman. 


SALES MANAGER 
With established trade to organize hardwood depart- 
ment with highly rated concern. Address HUGO KAS- 
TOR, 36 West 47th St., New York City. 


WANTED EXPERIENCED 
Retail yard manager. State age, salary expected, ref- 
erences and when you can report for work. 
STOW LUMBER & COAL COMPANY, 
1018 Commerce Bldg., Erie, Pa. 


LUMBER YARD FOREMAN 
Must be good stock keeper and able to wait on trade. 
Also uccountant and assistant manager. Must be good 
credit man and collector and understand estimating. 
County seat town near Indianapolis. State salary and 
give references, 
Address “B. 119,’’ care American Lumberman. 


WANTED AN UP TO DATE 
Woods superintendent to take charge of railroad, over- 
head skidder, teams, camps, etc., in a mountainous 
country in the Appalachian Mountains. Must be expe- 
rienced and highly recommended. 
Address “A, 110,’ care American Lumberman. 


WANTED, BY MILL IN NORTHERN OHIO: 
A competent man to operate planing mill machines. 
Steady work and good living conditions guaranteed. 
Address “*A, 102,’’ care American Lumberman. 


WANTED—EXPERIENCED LUMBER BUYER 
Eastern wholesaler has opening for competent Pacific 
Coast buyer, headquarters Seattle. Must possess trad- 
ing instinct and be familiar with and good judge of 
West Coast products, including British Columbia. State 
age, salary wanted, experience and give references in 
first letter. 

Address 


























“W. 39,”? care American Lumberman. 


HIGH CLASS WHOLESALE CONCERN WANTS 
Man thoroughly familiar with wholesaling of lumber, 
especially yellow pine. 

Address “Ww. 40,’’ care American Lumberman. 


WANTED—SASH AND DOOR FOREMAN 
In special millwork factory, only first-class man wanted. 
THOMASVILLE VARIETY WORKS, Thomasville, Ga. 


WANTED—EXPERIENCED MAN TO ASSIST 
IN MANAGEMENT OF PLANING MILL, RETAIL 
LUMBER YARD AND BUILDERS’ SUPPLIES 
Must be an experienced lumberman, bookkeeper, esti- 
mator, salesman and collector. Location: Ohio. Steady 
employment; references required. State age, experience 

and salary expected. 
Address “Ww. 15,’’ care American Lumberman. 


WE HAVE PERMANENT POSITION 
For first-class millwork detailer and biller, on special 
millwork. Must be capable of taking quantities and 
details from plans and can make cutting bills for the 
mill. State age, experience and salary wanted. 
THOMASVILLE VARIETY WORKS, Thomasville, Ga. 


WANTED—YOUNG MAN 
About 25 years old with experience in lumber office de- 
tail to enter general sales office of large northern pine 
manufacturer. Some stenographic experience desirable. 
Excellent opportunity for advancement. 
Address “T, 18,°> care American Lumberman. 
WANTED 
Experienced detailer and biller for sash, door and _in- 
terior finish factory; steady position. Address HYDE- 
MURPHY COMPANY, Ridgway, Pa. 
WANTED—LIVE COMMISSION MEN 
With established trade to sell soft tupelo wood, finish, 
moulding, trim and boxing. 
Address “S§. 7,"" care American Lumberman. 
WE NEED TWO FIRST CLASS MEN 
Who can do drafting, listing of plans, and millwork, 


























estimating. Do not apply unless you are sure you can 
qualify. NATIONAL SASH & DOOR COMPANY, P. O. 


Box 1550, New Orleans, Louisiana. 





WHEN YOU WANT EMPLOYEES 


Advertise in the Wanted—Employees column of the 
7 ie LUMBERMAN, 431 S. Dearborn St., Chi- 
cago, Ill. 








CABINET WORKERS. 

Open shop, excellent working conditions, 
J Give references and state pay desired, 
WARREN-HUCKINS COMPANY, E. 4th St. and Rail- 
road Ave., Jacksonville, Fla. 


Skilled men, 
steady jobs. 





WANTED 
Six first-class bench men, two good machine men, for 
woodworking factory. No labor trouble, steady work. 
THOMASVILLE VARIETY WORKS, Thomasville, Ga. 





FROM A CALIFORNIA ADVERTISER 
FOR EMPLOYEES 


I am writing you in part to let you know the ad in- 
serted in your paper has been very good and results 
more than satisfactory. I was surprised to get so many 
letters from competent men. 




















BUILDING MATERIAL OR 
LUMBER SALESMAN WANTED 


3y Weatherbest Stained Shingle Co., North ‘Tona- 
wanda, New York, thickly populated territory. Must 
be thoroughly experienced, willing to do some _ inten- 
sive and creative work and own car. Will be sup- 
ported by strong advertising campaign and have ex- 
clusive sales agreement. Capable salesman will earn 
substantial income. Write advising sales experience. 

Address “B, 133,’’ care American Lumberman. 


WANTED—SALESMAN TO REPRESENT 
Reliable manufacturer West Coast products, to. sell 
mixed cars lumber and millwork to retail yard trade, 
also special industrial trade, in Kansas and Missouri. 
Write full particulars regarding age, salary, expe- 
rience and references. 

Address “B, 125,’’ care American Lumberman. 


' WANTED—BY WESTERN WHOLESALER: 
Experienced lumber salesman who is thoroughly famil- 
iar with West Coast lumber. In answering please give 
fully territory you have been covering, amount of  busi- 
ness produced, salary wanted, and full references. Only 
high class salesman wanted, 

Address “PB. 107,’’ care American Lumberman,. 
SALESMAN 
Live wire for wholesale sash and door jobbing house in 
New York City and vicinity. Good opportunity for right 











party. Give full particulars. Answers strictly contfi- 
dential. ; 
Address “B. 106,’ care American Lumberman. 





WANTED HARDWOOD SALESMAN 
for Chicago. State age, salary expected and experience. 
Address ‘‘B, 134,’’ care American Lumberman, 





WANTED 
By Pittsburgh leading wholesale and manufacturing 
company handling «a general line—Idaho white and 


western pine, Oregon and California pine, hemlock, yel- 
low pine, spruce, fir and cedar, also K. D. frames, 
mouldings, ete., high class salesmen, familiar with yard 
trade and industrial concerns in Pennsylvania, Ohio, 
New York, New Jersey, Michigan and West Virginia. 
Write us, giving age, references and territory most fa- 
miliar with, experience and salary desired. Write 
Pr. O. BOX NO. 488, Pittsburgh, Pa. 


WANTED—LIVE COMMISSION MEN 
With established trade, to sell Douglas Fir, Western 
Spruce, Hemlock and Red Cedar Shingles. 
Address “*A, 128,’’ care American Lumberman. 


WANTED 
A-1 salesman Detroit and neighboring towns, with 
thorough knowledge of white pine, hemlock and other 
northern products, and good working knowledge of 
yellow pine, by large manufacturer. Only high-calibered 
men need apply. 
ddress *“*A. 114,’? care American Lumberman. 


WANTED—MAN TO SELL 
Lumber and millwork to contractors in Chicago. Prefer 
one capable of taking off of plans and can control 
some trade. State salary, reference and experience. 
Address “WwW. 10,’’ care American Lumberman. 


WANTED 
By reliable Pittsburgh wholesalers several live wire 
salesmen covering retail yard trade and industrial con- 
cerns in Western Pennsylvania, Ohio and West Virginia. 
Satisfactory territory can be arranged. Those having 
established trade given preference. Commence now or 
January 1st. Give age, reference, experience and salary 
expected in first letter. 
Address “RR, 12,’ care American Lumberman. 


WANTED—HIGH CLASS SALESMAN 
Thoroughly familiar with fir and west coast products 
and personally acquainted with trade in Chicago and 
vicinity to take charge of West Coast department for 
large wholesaler. Advise fully your qualifications and 
experience. State age and salary wanted. 

Address “TT 27,’’ care American Lumberman. 


LUMBER SALESMAN WANTED 
By Chicago Concern to sell boxing, crating, flask, shop 
and pattern lumber to consuming trade, in carload or 
wagonload lots. Prefer practical man with some trade. 
Good drawing account and percentage of profits. ive 
age, experience and references. Confidential. 
Address “S, 20,’? care American Lumberman. 
WANTED—SALESMEN 
To sell southern pine and gulf red cypress lumber on 4 
commission basis. . a 
ELM CITY LUMBER COMPANY, New Bern, N. C. 
COMMISSION SALESMEN. 
West Coast manufacturer and wholesaler, long estab- 
lished, highest rating, wants reliable representatives. 


























High-class references required and given. Exclusive 
territory. : 
Address “R, 23,’? care American Lumberman. 


ejENCE 











